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THE NASH AIRFLYTE FOR 1949—Here's the postwar-styied model that Nash dealers put on display last week. Exterior features include 
the sweeping stem-to-stern fender lines, one-piece curved windshield, fender openings almost completely eliminated and a racing-type air- 
scoop grille. The new cars have a lower center of gravity and feature coil springs on all four wheels. Postwar styling has allowed Nash to 
widen the interior room available to passengers. The Uniscope, mounted on the steering column, houses the speedometer and all other 
gauges formerly located on the instrument panel. A new system of carburetion called Uniflo-Jet heads an extensive list of power plant im- 


provements. The Nash will again be offered in the 600 and Ambassador series, both of which now offer the Unitized body and frame. 
Reis a enemas * echt etait aentenentaneeenesiniiengemenen 


Sparks 


In the autumn there should be 
no fall in the number of warnings 
from*dealers to motorists about 
the value of seasonal car checkups. 

. * * 

The painting of new railroad 
cars with a color that will reflect 
light at night to prevent accidents 
-with autos has been asked by the 
Illinois State Grange. 


* * 


Ford Wins Medal 


The Society for the Advancement 
of Management announces that 
Henry Ford II has been awarded 
the organization’s Human Rela- 
tions medal. The award is given 
annually to the businessman whose 
company does an outstanding job 
in the field of employe and indus- 
trial relations. 

Formal presentation of the 
award will take place Oct. 28 at 
the society's annual meeting in 
New York. Ford was hailed for his 
efforts to minimize layoffs during 
model changes. 


Top Cars 
New car registrations for 
eight months, plus 17 states for 
September: , 
Make 


Chev. 
Ford 
Plym. 
Buick 
Pontiac 


1947 Pos. 
1 


345,768— 2 
212,227— $ 


For further details see page 
34, today’s issue. 


Nash Introduces 
Streamlined °49; 
Prices Up 20.4% 


T= 1949 NASH, revamped inside 
and out along postwar lines, 
went on'public display Friday at 
Nash dealerships across the country. 

Many innovations and improve- 
ments were announced by H. C. 
Doss, vice-president in charge of 
sales, who said the name Airflyte 
had been given the car because it is 
“so completely new.” 

Advertised-delivered prices of 
the new Nash cars are $289 to 
$417 higher than those for cor- 
responding °’48 models. The in- 
crease averages 18.8 percent on 
the 600 series and 22 percent on 
the Ambassadors—a combined 
average of 20.4 percent. 

“Nash has spent in excess of $15,- 
000,000 on the new cars, bringin##to 
more than $40,000,000 the total spent 

(Continued on Page 6, Col. 1) 
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Auto Output Is Holding 
At Record Pace 


91,924 Cars, 25,203 Trucks Built in Week; 
Buick Down for Model Change 


By Bernie Thomas 


Associate Editor 


ASTOMOTIvVE production in U.S. 
plants last week declined only 
slightly from the week before, when 
the highest total since the end of 
the war was attained. 

The past week saw U.S, assem- 
bly lines roll off 91,924 cars and 
25,208 trucks—a total of 117,127 
vehicles, according to Automotive 
News compilations. 

A shutdown at Buick Wednesday 
for model changeover kept the in- 
dustry as a whole from topping the 
previous week’s postwar-high out- 
put of 92,597 cars and 25,799'trucks— 
a total of 118,396 units. 

Despite the possibility of a short 
shutdown at Cadillac, prospects 
for this week were that U.S. car 
and truck production would hold at 
approximately the same level. 

* * 


* 
F IT DOES, October will be the 
best production month in the 


postwar period. At the end of last 
week, and with five days-left to 
work before the month ends, U.S. 
plants thus far in October have 
built an estimated 288,982 cars and 
79,652 trucks—a total of 368,634 units. 
Thus, in October, U. S. plants 
have averaged slightly more than 
18,000 cars and almost 5,000 
tracks ° 

With the likelihood that this 
week’s schedules throughout the in- 
dustry will be on an all-out month- 
end basis, it seems likely that U. S. 
plants will end October with 379,000 
cars and 105,000 trucks for a total 
of 484,000 units. 

This would, of course, be a post- 
war record, and would also compare 
well with the monthly average for 
the industry in many of its best 
prewar years. 

om * o 
[ROUGH last week, according 
to preliminary calculations, 3,- 


079,355 cars and 1,135,290 trucks had 
(Continued on Page 61, Col. 1) 





THE 1949 CADILLAC—A wholly new V-8 engine, yielding 160 horsepower and with a compression ratio of 7.5 to |, is introduced in 
the new models of General Motors’ luxury car division. John F. Gordon, Cadillac general manager, says that fuel economy has been 
boosted from 15 to 20 percent despite the increase in power. Research on the new engine has been in progress over 10 years. Other- 
wise, the postwar-styled models first unveiled last winter have been refined to include a longer hood line, lower and wider grille treat- 


ment and a newly designed instrument panel. Above is shown the Series 60 Special sedan. 


[Cadillac 


Buick to Extend Dynaflow 
To Supers on New Models 


By Pete Wemhoff 


Editor, Automotive News 


LINT.—Dynafiow will be avail- 

able on the Buick Super series 
as well as the Roadmaster, when 
these postwar models are intro- 
duced Nov. 20, General Manager 
H. H. Curtice told newsmen here 
last week at a preview. The change- 
over to new models will take less 
than two weeks. 

Curtice, who becomes executive 
vice-president of General Motors 
Nov. 1, also revealed that the 
automatic transmission will be 
offered on the Special series when 
those lowest-priced models are 
announced next spring. It is un- 
derstood that the Special series 
will be even more startling style- 
wise than the Super and Road- 
master models, which are de- 
scribed as “wider and roomier, 
with more vision.” They will be 
three inches shorter overall. 

Prices will be higher on the new 
models, Curtice said, but declined to 
estimate how much. 


UICK HOPES for some increase 

in new-car production during 
1949, Curtice declared, due to greater 
steel capacity and a probable lessen- 
ing of demand by some steel users. 
He said Buick’s 1948 output would 
be about 280,000, third largest year 
in the division’s history and 5 per- 
cent above 1947. 

The division’s peak production 
was in the model year of 1941 when 
387,000 cars were assembled. 

Curtice declared that Buick 
dealers have sufficient bonafide 
orders on hand to take all produc- 
tion for the next two years. 

He disclosed that Buick has built 
50,000 Dynafiows thus far, with out- 
put being gradually boosted. Pres- 
ent daily rate is 450. 

Noting that Buick has capacity 
for 500,000 cars annually, Curtice re- 
emphasized the division’s goal of 
third place in industry sales. 

Since the war’s end Buick has 
built 665,000 new cars, Curtice re- 
vealed. He said GM would continue 
through 1949 to allocate steel to its 
various divisions on a 1941-output 


basis. 
oS ¥ = 


REVIEWING the 15 years of Cur- 
tice and himself at Buick, Gen- 





eral Sales Manager W. F. Huf- 
stader told the newsmen that $71,- 
000,000 had been spent on new- 
model tools since Curtice teok over 
in 1933. 

Hufstader, who on Nov. 1 be- 
comes vice-president in charge of 
distribution for GM, pointed out 
that there were 2,107 Buick deal- 
ers (197 exclusive) when he joined 
Buick in 1983. Now there are 
3,068 with net worth of $228,300,- 
000. In 19838 the dealers’ net worth 
was only $40,000,000. 

Completed or in the process are 
dealer expansions costing $60,000,000, 
Hufstader disclosed. Most of this is 
for larger service facilities. 


Production 


Automotive News Estimates 
U. S. Cars, Trucks 


Last Prev. 1947 
Week Week Week 


For complete production totals 
by makes, see table, page 61. 


* * 


Boosts 
Power, Economy 


In 1949 Models 


ADILLAC LIFTED the hood on 

its 1949 models last week and 
disclosed an advanced new engine 
to blend with the postwar styling 
lines of these cars. 

Kicking off the General Motors 
’49 parade, Cadillac showed its new- 
ly powered cars to distributors and 
the press at a meeting in Detroit. 

Prices for the ’49 Cadillacs will 
not be made known until the 
dealer displays in mid-November. 
The first "49 model is expected to 
roll off the line within a day or 
two after the changeover shut- 
down. 

Fuel savings of from 15 to 20 per- 
cent are claimed for the new Cadil- 
lac power plant, despite the fact it 
will yield 160 horsepower. John F. 
Gordon, division general manager, 
attributed the economy to a com- 
pression ratio of 7.5 to 1, said to be 
the highest offered on any full-size 
stock car made today. 

> * 


HE DIVISION will enter its ’49 
production run with approxi- 
mately 114,000 unfilled orders, the 
distributors were told by D. E. 
Ahrens, general sales manager. , “ 
This. backlog, Ahrens said, is “far 
more” than the order total last win- 
ter when the redesigned '48.model]s 
were announced. Nearly twe years 
(Continued on Page 57, Col. 4) - 
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Auto Firms in Dilemma . 


AUTOMOTIVE NEWS, OCTOBER 25, 1948 


Steel Cost Rise Seen 
As Extras ‘Go Up’ 


By Bernie Thomas 
Associate Editor 


RICE HIKES on certain types of 
steel by some steel companies, 
and a hold-the-line policy on the 
part of others, had auto makers in 
something of a cost dither last week. 
It was feared that hold-the-line 
programs would prove only tempo- 
rary. 

Meanwhile, auto companies ex- 
plained that they buy steel from 
more than one source. The prob- 
lem of calculating new steel costs 
on their final products will be im- 
possible until the price plans of 
all steel companies are known, 
they said, 

Most auto officials said that all 
they knew thus far about new steel 
prices was what they had been read- 
ing in the papers. A _ consensus 
of the situation was merely that 
some steel producers had hiked 
prices on some products, with no 


Playboy Modifies 
Output Plan; Hints 
At Higher Price 


TONAWANDA, N. Y. — Playboy 
Motor said last week that it would 
bring out its proposed car earlier 
than contemplated, but hinted the 
price would be higher than the 
$1,000 mentioned in previous state- 
ments. 

Louis Horowitz, president, said 
that the company has now deter- 
mined to withdraw its present stock 
offering and to revise its financing 
program to permit manufacturing 
at an earlier date within the frame- 
work of more modest minimum 
capital requirements. 

Under modification of its mass- 
production program, Horowitz said, 
“it will not be as economical for 
the company to manufacture the 
Playboy cars .. .” 

While no mention was made of 
price, this was taken as indication 
that the original plan for a price 
under $1,000 is likely to be modified, 
too. 
In its original prospectus offering 
its stock for sale, the company 
estimated that from the time neces- 
sary funds were available it would 
be 15 to 18 months before full-scale 
production of 100,000 cars a year 
would be achieved. The new pro- 
gram is intended to curtail this 
delay, Horowitz said. 

“The underwriting agreement be- 
tween Tellier & Co., the under- 
writer of our stock offering, and 
the company,” Horowitz said, “pro- 
vided that no stock be delivered 
until the underwriter had sold 
enough stock to bring the net pro- 
ceeds of the company to $8,500,000, 
including net proceeds of the sale 
of dealer and distributor fran- 
chises.” 

Stating plans to withdraw this 
presgnt stock offering, Horowitz 
said: 

“Under the modified production 
plans, the use of interim tools and 
dies is contemplated. The plan en- 
visages a continuing build-up in 
production.” 








definite pattern clear from producer 
to producer. 
* * + 
REAT LAKES STEEL, Detroit, 
started the ball rolling with 
increased charges for “extras” on 
hot rolled sheet and strip. These 
charges raised prices on such items 
from $3 to $15 a ton. 

Then U.S. Steel increased prices 
on many of its alloy steels. Alle- 
gheny-Ludlum followed with simi- 
lar action on “several of our special 
alloy grades.” 

Price hikes by the latter two 
firms were said to affect the auto 
industry only indirectly. 

Carnegie-Illinois, largest subsid- 

iary of U.S. Steel, reportedly hiked 
by $5.50 a ton the average grade 
extras on its alloy steel products. 
“Grade extras” are charged for dif- 
ferent metallurgical compositions. 

In addition, Carnegie-Illinois made 
effective average $5-a-ton increases 
for “size extras” on flat bar alloy 
products — for a total increase of 
$10.50 on such items. 

covers the 


* * 
A “SIZE EXTRA” 
charge for cutting to the di- 
mension required by the customer. 
The auto industry is probably the 
largest user of such steel. 

Earlier this year various steel 
companies, in order to get higher 
prices for steel, have: 

1. Shifted from a_ 2,240-pound 
“gross” ton to a 2,000-pound “net” 
ton, charging’ the same price per 
ton. 

2. Shifted from “basing point” 

(See STEEL, Page 58, Col. 1) 


Eaton Aides Win 
Right to Silence; 
Furnace to K-F 


WASHINGTON.-—A federal judge 
ruled last week that two Cleveland 
lawyers for Cyrus S. Eaton need 
not testify at SEC hearings on the 
collapse of the $10,000,000 stock of- 
fering by Kaiser-Frazer Corp. last 
February. 

Both lawyers had claimed attor- 
ney-client privilege in refusing to 
reveal conversations with Eaton, 
principal stockholder in Otis & Co., 
which was one of the underwriters 
of the K-F issue. 

Meanwhile, however, the Justice 
department approved a War Assets 
Administration decision to lease a 
surplus blast furnace at Cleveland 
to K-F. A 20-year lease for the 
plant had been signed between 
WAA and K-F. 

WAA’s lease of the plant to K-F 
had been hotly contested by Repub- 
lic Steel Corp., which had been op- 
erating the plant on an interim 
lease. Republic complained its cus- 
tomers would be shut off from a 
supply of pig iron. 

The Justice department suggested 
that Republic supply its foundry 
customers from the output of an- 
other surplus blast furnace, oper- 
ated by Republic at Gadsden, Ala. 

In New York, Henry J. Kaiser 
challenged Eaton to “unseal the lips 
of his attorneys so the American 
people, the courts, the SEC and the 
investment world can be told all 
that took place in his runout on 
the sale of Kaiser-Frazer stock.” 





oa 





TOP OFFICERS OF GEORGIA AUTO DEALERS ASSN.—Martin L. Johnson (left) is presi- 


dent. He is head of Martin Johnson Motor Co. (Nash), Atlanta. A. K. 
Chevrolet Co., Savannah, is first vice-president. O. B. Leverett, Gainesville Motors, 


Dearin 


Dearing (right), 


Inc. (Ford), Gainesville, was elected treasurer, and Frank Graham, second vice-president. 
Graham heads Frank Graham Co. (Lincoln-Mercury), Atlanta. 





U. S. CARS AT PARIS SHOW—Nineteen American-built automobiles were or at | 

gland, | 
from Italy and three from Czechoslovakia. Attendance was expected to top last 
year's one million. (Automotive News photo) 


the International Automobile Show in Paris, 
eight 





At the Paris tie 


a4 








LE 


along with 82 French cars, 14 from 


FORD'S PARIS EXHIBIT—High officials drop in to see Ford's display during the French 


auto show. In the photo are Vincent Auriol, president of the French Republic; 


Maurice 


Dollfus, president and general manager of the French Ford company, and Baron Petiet, 
president of the French automobile manufacturers’ association. (Automotive News photo) 


Rouge Plant New Target 


By Mac Gordon 
Associate Editor 

OMMUNISTS and other dissi- 

dents in the UAW-CIO are ac- 
celerating their attempts to torpedo 
new-car production increases. 

The flames of agitation against 
so-called “speedups” are being 
fanned as never before, and even a 
presidential candidate has rallied to 
the cause. 

The Progressive party’s Henry 
A. Wallace, whom the Commu- 
nists are supporting, accused Gen- 
eral Motors of engaging in “speed- 
ups” in a talk before a Detroit 
audience. 

However, the brunt of the current 
anti-speedup drive seems to be di- 
rected at the huge Ford Rouge 
plant. The executive board of UAW 
Local 600 recently called for a plant- 
wide meeting of rank-and-file dele- 
gates to discuss the question, 

* + + 

ORD SPOKESMEN declined 

comment on the latest protests, 
but pointed out that production 

standards are determined by plant 
capacity and schedules of competi- 
tors. 

“Complaints against work stand- 
ards may be processed through the 
grievance procedure provided in our 
UAW contract,” a company spokes- 
man said. “The contract further 
provides that an impartial indus- 
trial engineering consultant be hired 
to survey the work schedules in 


S| case a company-union deadlock is 


reached.” 

The Local 600 board adopted a 
resolution calling Ford standards 
“the most terrible exploitation of 
Ford workers since they organ- 
ized themselves into a union, due 
to the break-neck standards of 
production demanded of them.” 

It was not indicated when the 
rank-and-file conference might be 








held, or what additional steps of 
protest would be considered. 

UAW international executives 
haye attempted to soft-pedal the 
sp@@dup alarums, pointing out that 
they were mainly the creation of 
the union’s political “outs.” 

* * * 

YPICAL OF 

charges, which are given promi- 
nent attention in the Daily Worker, 
is that body production in the B 
building at Rouge has been stepped 
up to 112 units a day from the 
75-a-day rate of six months ago. 


A Ford spokesman pointed out 
that six months ago production was 


just getting underway on 1949 mod- | 


els and work standards were “natu- 
rally lower than they would be 
now.” 

“Even now,” he added, “it is 
problematical whether our pro- 
duction standards match those of 

(Continued on Page 58, Col. 1) 


the Communist 





‘Tucker Dealers 


= Organize; Suit 


g | VFS 


Charges Fraud 


CHICAGO.—Attorneys for Tucker 
Corp. oiled their briefcases and pre- 
pared to defend the company from 
the latest legal attack against it 
this one a suit by two stockholders 
and two dealers alleging that the 
first Tucker Torpedo to be shown 
actually was a rebuilt ’42 Oldsmo- 
bile. 

Stockholders Edward MHrubant 
and Vito Lacovara and New York 
Tucker dealers Edward L. Story 
and Thomas Vinella made the 
charges in an amended complaint 
filed in Federal District court here 
asking that a receiver be appointed 
for the corporation, its assets liqui- 
dated, and damages of $150,000 be 
paid the dealers for company’s fail- 
ure to deliver cars. 

Meanwhile as Tucker Corp. 
stock, which was brought out at 
$5 a share, dropped to $2 bid and 
$2.50 asked, a group of Tucker 
dealers organized a special com- 
mittee to protect their investments. 

The group, headed by George R. 
McKinney, Buffalo distributor, 
claimed that it represents approxi- 
mately one-fourth of the 2,076 
Tucker sales outlets. 

McKinney in a letter appealing 
to other dealers to join the com- 
mittee, said “many of us are 
convinced that prompt action is 
necessary if the interests of 
Tucker distributors and dealers 
are to be effectively protected. 
We are all in the same boat. 

“We have paid more than $7,000,- 
000 in cash for our franchises. We 
have spent at least as much more 
preparing to sell and service cars. 
Constructive steps must be taken 
immediately if this investment is 
to be made good.” 

The program of the committee 
recommends that a_ substantial 
part of the Tucker plant be util- 
ized for arms production to “pro- 
tect the lease and bring some in- 
come,” that governmental or other 
financing aid be obtained to un- 
derwrite war production and simul- 
taneously develop Tucker car out- 
put, and that the company secure 
executive management with a 


| background of successful war and 
| car production to “supplement or 


‘Speedup’ Agitation Mounts; | 


| action of the dealers’ committee 


replace the present management.” 
Tucker officials dismissed the 


as an attempt to gain control of 
the corporation. Preston Tucker, 
president of the company, called 
the suit “just another step in the 
pattern of Tucker opposition,” 
while General Sales Manager M. 
W. Dulian warned the company’s 
dealers against solicitation from 
outside sources and said the deal- 
ers’ committee actually repre- 
sented only a handful of the com- 
pany’s franchise holders. 

The suit charged the company 
exhibited its first car in June, 1947, 


|to promote the sale of stock. It 


said the company had the chassis 
constructed and redesigned from a 
1942 Oldsmobile to resemble the dis- 
played artist’s conception of a 
Tucker Torpedo. 

The complaint alleged that 
Tucker Corp. President Preston 
Tucker publicized what he called 


|the Tucker engine 589 when no 


blueprints existed from which such 
an engine could be built. 





SOMETHING NEW—This new Dodge Route-Van Soltvory truck features fluid drive, two 


rear axles and an electro-hydraulic brake holder. This D 


model, with 117-inch wheelbase 


and et body, has a payload capacity of 2,700 pounds. Note the 1,670 square inches 


of windshield area. 


(More pictures and story on page 42.) 
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A FEW WEEKS ago the Busi- 

ness Relations Institute of 
Princeton, N. J., sent a book en- 
titled “Automobile Dealer - Fran- 
chise Agreements and Factory 
Dealer Relations” to me for review. 


The book has received a lot of | 


advance publicity, and has enjoyed 
a widespread advance sale. The 
authors of the book, of which there 
are several, emulate Fortune's pol- 
icy of keeping the writers anonym- 
ous. 

Before reviewing the book, I 
have taken occasion to talk person- 
ally to a great many dealers to get 
their reaction. They are unanimous 
in their opinion that every dealer, 
factory executive, as well as fac- 
tory representative, should have a 
copy. They emphasize particularly 
that it should be in the hands of 
all dealers who have recently been 
appointed, as well as factory repre- 
sentatives employed after the war. 

Dealers say that in one sweep 
this book reveals the perform- 
ance and tradition of dealer-fac- 
tory contract negotiations. Deal- 
ers say the trade has gone 
through almost a half a century 
of anxiety under the contractural 
relationship with factories. That 
it isn’t good for the nation, for 
dealers, or even for the factories 
to have such widespread eco- 
nomic powers exercised by a few 
powerful corporations as the re- 
sult of the unilateral contracts 
in vogue in this industry. 


Dealers, I find, in spite of what 
they may have wired or written 
to their factories, are very much 
concerned by the recent reduction 
of discounts. They are concerned 
by the many cancellations of deal- 
ers which have taken place since 
the war, and by the arbitrary ship- 


Idaho Dealers 
Request Action 


On Three Laws 


SUN VALLEY, Ida.—At the mid- 
year meeting here of the Idaho 
Automobile Dealers Assn., the board 
of directors took action on three 
legislative subjects. 

The board called for the repeal 
of the caravan tax law in Idaho; 
strengthening of the automobile 
dealer licensing law, and closer co- 
operation with the Idaho Safety 
Council and Highway Users Con- 
ference in tightening driver and 
motor vehicle examinations. 

The action was taken after ap- 
proximately 175 dealers had heard 
NADA President Ben Wright cite 
the need for all dealers and dealer 
associations to further the national 
economy and promote safety. 

Wright also praised the part deal- 
ers are taking in the high school 
driver training program and de- 
clared that legislation requiring 
safety lane inspections is needed in 
every state. 

The conclave also heard Jack 
Beatty, Denver regional director for 
NADA, urge dealers to accept their 
responsibility to the public to see 
that the cars they sell are in good 
condition. 

Leon Weeks, IADA secretary, an- 
nounced that the organization’s 
annual convention would be held 
in Boise Dec. 6-7. 
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(The opirions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 


|}ment of obsolete unordered mer- 


|techniques used in allotting cars. 
| Dealers, therefore, urge the wide- 
spread distribution of this book. 
They feel that pursual of the con- 
tents will consolidate thinking and 
unite dealers into action. 

* * a 


Court Action Sources 
Given in Book 


thyme BOOK deals primarily with 
the one issue—factory contracts. 


tract negotiations. The book con- 
tains much of the testimony of the 
Federal Trade Commission hear- 
ings of 1936. A section explains 
dealers’ legal rights under the pres- 
ent contract. It contains source 
references of court actions, which 
the publishers claim would be 
most valuable to any dealer who 


cancellation. 

It doesn’t however, cover the 
period of 15 years that Chris 
Vane, then manager of NADA, 





tracts. Neither does the report 
reveal the attempted negotiations 
by Donald Richberg, who was 
employed at a fee of $25,000 by 
NADA to negotiate with the tac- 
tories. Richberg resigned because 
he was convinced, after a six- 
month attempt, that he could get 
absolutely nowhere with the then 
existing factory executives. Nei- 
ther does the book reveal that 
more improvements were made 
on factory contracts than ever 
before in the history of the in- 
dustry immediately after the 
completion of the Federal Trade 
Commission hearings. 

The book points out that, if fac- 
tories refuse to discuss contract 
agreements, dealers are sure to 
seek relief through federal or state 
laws. It points out the progress 
dealer associations have had with 
legislation in Wisconsin, Virginia 
and other states in advancing 
dealer interests. 


It further says that dealers now 
have little to fear from govern- 
ment regulation since such regu- 
lation is controlled by people who 
can be fired by dealers on the 
next election day if they treat 
dealers unfairly. This was proved, 
the report shows, during the war 
when OPA refused to consider 


dealer equities and stubbornly set | 





It shows the handicaps of a dealer | 
under the present contract. It gives 
the history of factory-dealer con- 


is cancelled or is threatened with | 


chandise, as well as some of the | 


Virginia Dealers 
‘To Hear Davis 
‘At Annual Parley 


| RICHMOND, Va. — J. R. Davis, 
Ford vice-president in charge of 
sales, will address the fifth annual 


| 


convention of the Automotive Trade | 


Assn. of Virginia in the John Mar- 
shall hotel Nov. 15-17. 

| Other featured speakers, accord- 
jing to John E. Raine, association 
| general manager, will include Frank 
W. Lovejoy, vice-president of the 
| Socony-Vacuum Oil Co., and Loring 
| Schuler, vice-president of the Na- 


| tional Assn. of Business Men, Inc. 





Lead Dealer 





COLORADO LEADERS—The retiring president of the Colorado Automobile Dealers Assn., 
Fort Collins, stands (left) with four incoming officers. 
president; Tom Young (Dodge-Plymouth), Walsenberg, 


A. C. Sheely nae 
Sheely; E. J. Barnes if rd), Sterlin 
first vice-president; George Da Chevrolet), 


executive secretary. 





NEW CONNECTICUT DEALER OFFICERS—Connecticut Automotive Trades Assn. 
rtford president and Lt.-Gov. Robert E. 
at the annual convention. Left to right are, rear row: Motor Vehicles Commissioner Elmer | 
S. Watson, a guest at the banquet; Parsons; front row: Albert T. Brothers, Bridgeport, 
retiring president; O'Meara, and Carl R. Lane, executive vice-president. 


S.C. Dealers Hear Barnhart 
Scout Output Optimism 


Martin J. O'Meara of Ha 


AUGUSTA, Ga.— Frequent op- 


dealers’ discount at 13% percent. | timistic statements about auto pro- 
Dealers got Congress to restore} duction are misleading the public, 


discounts. 
* * * 


Is Perpetual Contract 


The Real Solution? 


[BALERS TELL ME that they, 
because they have individual 
contracts to protect, cannot voice 
their opinion regarding them with- 
out risking their factory’s displeas- 
ure. Of course, dealers realize that 
no manufacturer ever disavows a 
desire to cooperate with his dealers. 

Dealers I talk to without excep- 
tion feel that perpetual contracts 
are the answer. Perhaps the name 
perpetual contract does not ade- 
quately describe what dealers have 
in mind. They want a performance 
contract, perpetual so long as the 
performance stipulations are met. 

Even some of the younger fac- 
tory executives look upon the re- 
fusal of liberalizing dealer con- 
tracts as dangerously unrespon- 
sive to current needs, it is said. 

The industry has grown up. It is 


factories or interfere with their 
competitive situation. Now is the 
time to get together. To eliminate 
the present unrest. To more evenly 
spread the risk of the business. To 
remove doubt and uncertainty. To 


will stand strong under all con- 





to see. 


unite and solidify so the industry | 


mature. A change would not injure) 


|in the opinion of Donald C. Barn- 
hart, assistant managing director 
of NADA. 


Barnhart forecast “another two 
to three years” of a seller’s new- 
car market in an address at the 
annual convention here of the 
South Carolina Automobile Dealers 
Assn. Approximately 1,000 members 
and their wives were on hand. 

A convention feature was one 
of the largest exhibits of auto 
servicing equipment ever staged 
in the South. More than 24 com- 
panies participated. 

Other speakers included William 
F. Patterson, director of the U. S. 
Bureau of Apprenticeship, who said 
that apprentice-trained mechanics 
can increase profits for dealers; 


gia; U. S. Senator Burnett R. May- 
bank of South Carolina, and Robert 
St. John, radio commentator. 


right at the threshold of a record- 
breaking high,” Barnhart said. “It 
is true that production has been 
up a little during the last few 
weeks but the heavy demands for 
steel and other materials for for- 





Owensboro Fire 


OWENSBORO, Ky.—Gipe Motor 
Supply Co. and two other business 


ditions. So it will continue to serve | establishments here were gutted by 
as a beacon light for all the world | fire Oct. 12. Total loss was esti- 


mated at $200,000. 


| 
| 


| 
| 


former Gov. Ellis Arnall of Geor- | 


“We frequently see the statement | 
| made that automobile production is | 





| upon by 688 dealers attending 


Third Vice-President Claude A. Leukens, 
| present for the picture-taking. 


attempted to improve dealer con- | 


duction. 


Also for More Security .. . 





Freeze New Franchises, 


Texas Dealers Urge 


SAN ANTONIO, Tex. 
dealers convening here last week 
condemned the factory practice of 
creating new dealerships while un- 
able to supply sufficient cars for 
existing deals, and called for 
greater contractual security. 


The resolutions were acted 


Texas| the 3lst annual meeting of the 
Texas Automotive Dealers Assn. 
Manufacturers were asked in a 

resolution, applying to both metro- 
politan and rural areas, to discon- 
tinue the tendency to expand 
dealer outlets until definite assur- 
ance can be given that shipments 
to existing dealers can be increased 
in line with current demand. 

The question was suggested as 
one for discussion at the NADA 
meeting in San Francisco in Jan- 
| uary. 

Lack of security and continu- 
ity of contractural relationship 
with factories was dealt with in 
the other major resolution. The 
resolution stated that, while some 
factory organizations have an 
apparently continuing contract 
with specific qualifications for 
cancellation, there are others 
that have definite but short-pe- 
riod contracts which do not pro- 
vide proper mutual relations 
with respect to equities and in- 
vestments. 

Pledge of assistance to NADA in 
obtaining equitable contracts was 
made by the Texas dealers. 

W. G. Alderson, Lubbock, was 
|elected president to succeed John 
|M. Holt, Abilene. Other officers are 
third vice-president; Tom Brader, Denver,| W. A. (Cap) Williamson, first vice- 
Steamboat Springs, was not | president and general manager; 
| Thomas F. Abbott jr., Fort Worth, 
vice-president, and C. P. Simpson, 
Houston, vice-president. 

New directors chosen for a three- 
year term are E. J. Pennington, 
Galveston; Roy W. Hill, Dallas; 
Frank Gillespie, San Antonio; 
Floyd L. Randel, Wichita Falls; 


(Continued on Page 8, Col. 1) 


Associations 


Left to right: 


| Dealers Warned 
About Loaning 


Courtesy Cars 


SAN FRANCISCO.—The Motor 
Car Dealers Assn. of San Fran- 
cisco last week issued a warning 
to its members regarding the loan- 
ing of cars to customers whose 
cars are taken in for repair. 

The association said that several 
“loaned” cars had been involved in 
|aceidents recently, resulting in a 
dealer having to pay damages. 
“In the case of a loan of a so- 
| called courtesy car, you, the dealer, 
——j|are responsible for any damage to 

|the vehicle, and if an accident is 

|caused by the driver in which a 

person is hurt or killed, you may 
| be liable,” the association’s bulletin 
| cautioned. 

It was suggested that dealers 
when loaning a car have the cus- 
eign shipments and for the defense | tomer sign an agreement releasing 
program will probably soon begin; the dealer from maximum respon- 
to cut heavily into automobile pro- sibility. Also, dealers were urged 
before loaning a car to make sure 
“We must bear in mind that ac-|that their insurance covers this 

(Continued on Page 60, Col. 4) type of responsibility. 


On the House . . . 


It was one preview after another last week. First Buick, where 
newsmen saw “Red” Curtice and Bill Hufstader unveil their last new 
models (they’re nifty) before moving on to GM’s high command. .. . 
Met Ivan Wiles, new Buick headman, who said 
Curtice was so busy that he’d seen him only one 
day since Sept. 24. Wiles, a cheery person, smiles 
and talks easily. . . . Chatted at lunch with Otis 
Waller, Buick’s new sales chief. He knows sales 
and service from A to Z. Pointed out that 90 per- 
cent of Buick car sales are for cash. Says Wiles 
and himself will go into field to meet dealers latter 
part of November... . 

From Buick’s preview, newsmen rushed to 
catch demonstration of Dodge’s new Route Van 
han ae vehicle) and talk with Headman 
“Tex” Colbert, Sales Chief Ed Quinn and L. F. 

Wemhoft Van Nortwick, truck sales hood Quinn 
recounted the almost insurmountable problems in working out 
any car-distribution program to take care of population shifts. 
... And Friday Cadillac’s John Gordon and Don Ahrens were 
host at a peek at Cadillac’s 1949 jobs. .. . In between were sev- 
eral New Orleans Times-Picayune luncheons, capped by a shrimp 
supper Friday night. .. . 

Ken Elliott, Studebaker’s sales chief, dropped into Automotive News 
to say hello. Sees seller’s market continuing through 1949... . Tom 
Skinner, just resigned as Lincoln-Mercury general manager, will 
open an L-M dealership in Florida soon. . .. Lyman Slack, ex-Pack- 
ard sales chief, in town to report everything going swell in his 
Mercury dealership at Portland, Ore. . . . Chevrolet expects to sel] at 
retail 300,000 trucks this year, biggest ever in history of industry. 

Pere WEMHOFF 
Editor. 
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Parsons, vice-president, 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. 4 2. A fair profit to 
M the dealer on every used vehicle accepted in partial payment for a new 
Acar or truck. 9 3, Every doliar of gasoline tax collected by state or federal 
governments applied to the building and maintenance of highways. 4 4. The 
elimination of governmental and bureaucratic controls over this industry. 
§ 5. A return to the precepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 





AUTOMOTIVE 


Zar>ao 


Capsule Comment 


Citroen, France’s largest producer, came up with the Paris 
Show’s surprise package—a two-cylinder job, seating three 
and priced at $600. Publisher George Slocum reports from 
the French capital that the car-starved French stood 10 
deep around the two models on display. 


They probably would in this country, too, but how 
long would two cylinders keep power-conscious Ameri- 
cans happy? 


The civilian payroll of the United States government is 
now more than a half billion dollars a month and it’s still 
on the upward sweep, according to the Joint Committee on 
Non-Essential Federal Expenditures. Personnel is increas- 
ing an average of 429 persons a day. 


Giving Dewey a lot more to sweep out, if he wins in 
November. 
a * * 


Installation of diagnosis departments in dealer service 
shops is spreading throughout the nation, field reports show. 


That’s fine, but dealers must be cautious that they 
are run properly to avoid repercussions. 


* * * 


geconstruction Finance Corp. has announced a $3,500,000 
program to increase the production of “cold rubber,” which 
reportedly offers 30 percent more mileage in tire treads. 


For the “hot” cold war? 


+ * * 


Public Roads Administration estimates motor vehicle reg- 
istrations will exceed 41,000,000 this year, a gain of 8.6 
percent above last year. 


How long can this last, if we don’t get more and 
better roads? 


* * * 


Increased automotive taxes or bond issuance, or both, will 
be proposed in more than half the states during 1949 legis- 
lative sessions to finance expanded highway modernizations, 
an AUTOMOTIVE NEWS survey shows. 


_Let’s hope these won't provide more funds for diver- 
sion. 


* * oS 


Most factory-run cafeterias for workers are a losing prop- 
osition dollar-wise, but they represent a gold mine in satis- 
fied employes, auto officials declare. 


May be something for dealers to think about. 





‘...a word in edgewise’ 


During the absence of Publisher 
George M. Slocum, who is attend- 
ing auto shows in Italy, France 
and England, his column is being 
conducted by sales leaders in the 
auto industry. 









By George H. Pratt 


Sales Vice-President, Hudson 


CERTAINLY all of us are thor- 
oughly enjoying George Slocum’s 
illuminating reports on automobile 
activities in Europe. We are look- 
ing forward and 
know it will be 
most interesting 
to visit with him 
and get further 
details when he 
returns. 

When the his- 
tory of the post- 
war sellers’ mar- 
ket is written, at 
least one chapter 
should be devoted 
to the problem of 
how the automobile industry has 
lost some of its best “salesmen” 
during this most unique of all pe- 
riods in the annals of motordom. 

By “salesmen” I mean the most 
enthusiastic of all salesmen—the 
new owner who shows off his car 
to his friends, describing in glow- 
ing terms all of its wonderful new 
features. 

That fellow did a lot of cru- 
sading in normal times, and the 
chain word-of-mouth advertising 
he touched off helped to sell 
many an automobile. Today, 
however, he has diminished in 
numbers. 

It isn’t that car owners today 
are not enthusiastic about their 
new cars. It’s just that they have 
had to busy themselves so much 
with trying to get the automobile 
of their choice that they haven't 
been willing to sit still long enough 
to get the sales story of its merits. 
The only thing they have been in- 
terested in is when they could get 
delivery, not how much _horse- 
power the engine boasted, how 
wide the seats were, how low 
the car was or how much head- 
room it had. 

+ * * 

IN NORMAL times, as we all 
know, dealers used every known 
sales technique in hammering 
home the features and advantages 
of their cars. When the customer 
got around to signing on the dot- 
ted line, he knew a great deal 
more about the product than he 
did before he was exposed to the 
car salesman. While the sales 
story he so enthusiastically passed 
on to his friends usually contained 
some of his own ideas, it included 
many of the things that had been 
impressed on him by the man who 
sold him the automobile. 

This was one of the real effec- 
tive ways that the dealer’s sales 
gospel was spread. 

One of the best parts of the 
missionary work done by these 
unofficial “salesmen” was that it 
didn’t cost a cent except for the 
time and effort of the dealer in 
getting across his sales story 
originally. And this had already 
been compensated for through 
the initial sale. 

Every good dealer has had such 
“salesmen” working for him. One 
that I know of has owned 20 Hud- 
son cars. His dealer tells us that 
every car he sold this gentleman 
generated at least half-a-dozen 
sales to other people converted to 
Hudson by the enthusiastic owner. 
While this is an exceptional case, 
it illustrates what these ambassa- 
dors of goodwill can do. 

* * * 


IN THE POSTWAR period, of 
course, selling psychology has un- 
dergone a complete metamorpho- 
sis. With cars in short supply, the 
emphasis has been away from sell- 
ing, as we have always known it 
in the business. The dealer can’t 
meet the demand anyway, so he 
doesn’t beat the drums like he for- 
merly did. The customer has trou- 
ble getting a car, so he spends all 
his time licking this problem, ask- 
ing few questions except, “When 
can I get it?” 

When he finally takes delivery, 
he has “bought” a car, he hasn’t 
been “sold” one. He knows very 
little about its advantages and fea- 
tures when he drives it away. This 
is quite a serious matter in the 
case of buyers of real postwar 
models incorporating many funda- 
mental changes. 

Consequently, while he is en- 
thusiastic, he lacks the sales 
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IF YOU WANT TO EARN 
THE JIBES AND MERIT 
THE SCORN OF THE 
“WISE GUYS’ JUST START 
ANYTHING NEW! 
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Letterbox 


‘Wants Article ...... 





This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 


used if you so request. 


Address Editor, Automotive News, Detroit 26, Mich. 





On Truck Profits 


As we have mislaid our Sept. 27 
copy of Automotive News, we will 
appreciate receiving another so 
that we may read the article en- 
titled “Extra Truck Profits Im- 
periled.”—T. L. Beanz, J. J. Conroy, 
Inc. (Ford), Doylestown, Pa. 

* + * 
Misplaced 

On page 18 of Automotive News 
for Oct. 4, you have a picture of 
Mr. B. B. Kimball, advertising 
manager for Pontiac Motor, deliv- 
ering me a new 1948 Pontiac 
Streamliner. 

What is wrong is that I am not 
from Ft. Worth but live in Mal- 
vern, Ia.—F. W. Pierce, Malvern, 
Ta. 


Okay 


We understand that you carried 
a picture of the Minneapolis Jun- 
ior Chamber’s safety campaign in 
your Oct. 11 issue. I am heading 
the Minneapolis Jaycee’s PR com- 
mittee and would like a clipping 
or two of this article and pix. Is 
it possible to get this from you? 


* * * 





facts he had when he was “sold” 
a car. He still talks with loving 
pride to his friends about his 
new automobile, dwelling on ob- 
vious features such as the car’s 
striking beauty, its low silhou- 
ette and smooth ride, but he is 
not the salesman he used to be 
because he doesn’t know his 
product as well. 


If I were a dealer, I would make 
every effort to get this fellow back 
“working” for me. He will be the 
star “salesman” in the business 
when cars once again are “sold” 
and not “bought.” 


Next Week: Karl M. Greiner, 
general sales manager of Packard. 


Many thanks for anything you can 
do for us.—Jor GANGELHOFF. 
* es *” 


Gets the ‘Fat’ 


In your Sept. 27 edition you had 
an exceedingly interesting article 
on truck dealers not selling equip- 
ment for trucks and letting some 
equipment distributors get this 
“fat” business. 


Please send me an extra copy 
of the Sept. 27 issue.—Jim Teras.ey, 
general sales manager, Snyder 
Trucks, Comer, Ga. 


Coming Events 


OCTOBER 


Oct. 22-25—Chicago (Hotel Sheraton). Sixth 
annual convention and trade congress. 
National Auto Wreckers Assn. 

Oct. 24-26—Biloxi, Miss. Mississippi Auto- 
mobile Dealers Assn. convention. 

Oct. 25-26—Minot, N. D. North Dakota 
Automobile Dealers Assn. convention. 

Oct. 27 - Nov. 3—London Auto Show 

Oct. 28-29 — St. Petersburg, Fla. (Soreno 
hotel). Annual convention, Florida Auto- 
mobile Dealers Assn. 

NOVEMBER 

Nov. 9—New York (Hotel Roosevelt). Ninth 
annual meeting and lunch. Automobile 
Old Timers. 

Nov. 10-11—Oklahoma City. Annual meet- 
ing of Oklahoma Automobile Dealers 
Assn. 

Nov. 15-17—Richmond (John Marshall ho- 
tel). Automotive Trade Assn, of Virginia 
convention. 

Nov. 21-23—White Sulphur Springs, W. Va. 
(Hotel Greenbrier). Annual convention, 
Automobile Dealers Assn. of West Vir- 


ginia. 
DECEMBER 
Dec, 3-4—Missoula, Mont. Annual conclave 
of Montana Automobile Dealers Assn. 
Dec. 6-7 — Wichita, Kans, (Hotel Broad- 
view). Annual convention, Kansas Motor 
Car Dealers Assn. 
Dec. 6-7—Boise. Idaho Auto Dealers Assn. 
annual meeting. 
Dec. 9—Salt Lake City. Annual convention 
of Utah Auto Dealers Assn. 
JANUARY 
Jan, 13-14—Lincoln, Nebraska Auto Deal- 
ers convention, 
Jan. 24-27 — San Francisco (Civic Audi- 
torium). Annual Convention and Equip- 
ment Show of NADA. 
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ORIGINATOR OF TODAY’S NEW TREND IN CAR DESIGN 
FIRST BY FAR WITH REVOLUTIONARY POSTWAR TRUCKS 
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Prices Up 18.8% on 600, 22% on Ambassador .. . 


AUTOMOTIVE NEWS, OCTOBER 25, 1948 





Nash Introduces Streamlined ’49 Models 


(Continued from Page 1) 
by the corporation since the war for 
additional plants, expansion, mod- 
ernization and new model develop- 
ment,” it was pointed out by George 
W. Mason, president and chairman. 

The price hikes, Mason said, “not 
only represent greater value be- 
cause the cars are new and im- 
proved products, but also the great- 
ly increased cost of building an 
automobile today.” 

New body design, a longer wheel- 
base and a more powerful engine 
are among the main features distin- 
guishing the Ambassadors and the 
600s in the 1949 offering. Both lines 
now have the Nash Unitized body- 
and-frame construction and nearly 
identical exterior appearances. 

* + + 


HE '49 NASH CARS are the first 
of the industry’s postwar mod- 
els with front wheels almost totally 
enclosed. This styling advance, 
which still permits full wheel swing 
on curves and turns, was made pos- 
sible because the new fender line is 
well outside the wheels. Tire re- 
moval is accomplished without dif- 
ficulty, Nash says. 

The Unitized body-frame provides 
a lower silhouette without loss of 
interior head room, and more par- 
ticularly without loss of “entering 
head room” or lowering of seat 
cushion height, according to the 
factofy. Without sacrificing road 
clearance, the new cars are lower 
than previous models, standing 62 
inches high compared to 68 inches 
for 1948 models. 

Distinctive front-end appear- 
ance is achieved with a broad low 
hood and flowing body lines that 
taper gracefully. The front grille 
is a massive, chrome-barred, rac- 
ing-type air scoop, set low to con- 
form with the car’s generally low- 
ered appearance, 

A functional rear-end design of- 
fers an unusual single-unit arrange- 
ment of the tail, stop and directional 
signal lights, trunk deck handle and 
lock, all located in the lower edge 
of the trunk lid. 

Improved riding comfort and 
greater roominess are claimed for 
the new Nash. The new cars have 
a lower center of gravity and fea- 
ture “frictionless” coil springs on 
all four wheels to provide improved 
body suspension and contribute to 
smooth roadability. 

+ + * 

NTERIORS of both 600 and Am- 

bassador cars are 9 feet 4 inches 

in length. The front seat has 5 feet 
3 inches of “elbow room,” and the 
rear saat width is 5 feet 1 inch. 

The speedometer and all other 
gauges formerly on the instrument 
panel have been relocated directly 
in front of the driver and housed in 
a single grouping, identified as the 
Uniscope and mounted on the steer- 
ing column. By clearing the con- 
ventional panel of driving instru- 
ments and moving the new type 
panel forward, Nash says it has 
provided considerably more front 
seat “knee space.” 

Full-length twin beds are a new 
development available in all two 
and four-door sedan models. The 
beds are quickly convertible to 
provide a single bed en route or a 
double bed when the car is not in 

otion. The new bed arrange- 

ent is entirely contained in the 


TWENTY-EIGHT CUBIC FEET—That's the size of the luggage compartment on the new 1949 | 
In a recent test, Nash says, the luggage compart- 


Nash models, according to the factory. 


ment held 15 pieces of assorted luggage, including two sets of golf clubs. 

geting after dark is made easy by a special trunk light that also serves as a safety tail light 
t s On the lower edge of the trunk lid is a functional single-unit 

arrangement of the tail, stop and directional signal lights, trunk deck handle and lock. 


when the trunk lid is up. 





openings on the new Nash 


well above the wheel hub. 
simple matter, according to the company. The 





COVERED FRONT WHEELS—The fact that the racy fender lines neari 
models does not make tire changing di 
mechanic above has lifted the front bumper and is replacing a flat tire. 


cover the four wheel 
cult, Nash says. The 
Ample space is 
present between hub and fender to permit wheel removal, inasmuch as the raised fender is 
A new easy-acting bumper jack makes Nash tire-changing a 
new low-pressure tires are standard equipment 
on both the Ambassador and 600 models, These tires require only 24 pounds of air pressure. 





BEDROOM ON WHEELS—Full-length twin beds are available in all sedan models in the 


1949 Nash line. The beds are quickly convert 
double bed when the car is not in motion. Th 
in the passenger compartment, and to use it, 
luggage compartment. 
seat cushions. The beds are five feet wide and 


passenger compartment, and to 
use it, it is unnecessary to disturb 
contents of the luggage compart- 
ment. 

A one-piece curved windshield, 
standard equipment on all 1949 
Nash cars, is four inches wider 
than that on ’48 models. Because of 
its curved sides and elimination of 
the conventional center post, it pro- 
vides greatly increased visibility, 
according to the company. 

New low-pressure tires are stand- 
ard equipment on both the Ambas- 
sador and 600 models. Tire size for 
the Ambassador is 7:10 x 15; and for 
the 600, 6:40 x 15, with both sizes re- 
quiring only 24 pounds pressure. 

+ * * 


HE WEATHER-EYE condi- 

tioned-air system with auto- 
matic temperature control has been 
improved, Nash states, to provide 
increased flow of heated or un- 
heated filtered fresh air and faster 
defrosting at low speeds. The sys- 
tem, which supplies a flow of draft- 
less filtered fresh air under pres- 
sure, is said to provide a complete 


| 





Loading or un- 





ible to provide a single bed en route or a 
e new bed arrangement is entirely contained 
it is unnecessary to disturb contents of the 


For sleeping, two accessory single mattresses fit over the lowered 
long enough for six-footers, as shown above. | 





CAN'T MISS IT—The Uniscope, one of the 


many advances of the new 1949 Nash cars, is 
mounted on the steering column in direct line 
with driver vision. Grouped in it are all driv- 
ing instruments commonly found on the cowl 
panel. The network of wires and cables to 
instruments is channeled inside the massive 
cylindrical jacket of the steering column. 


change of air every two or three 
minutes with all windows closed. 
The size of the luggage compart- 
ment of the ’49 Nash has been in- 
creased to 28 cubic feet. The spare 
tire, normally removable without 











twice the number of 
weights used previously. The 600 
now has four-ring pistons to in- 
crease durability and minimize oil 
consumption. 

Batteries on both the Ambassa- 
dor and 600 have been located in 
new positions inside the engine 
compartment for service accessi- 
bility. 

Torque tube drive, featured for 
many years in the 600, has been re- 
tained with improvements. The Am- 
bassador, which formerly had the 
Hotchkiss drive, also has adopted 
torque tube drive in 1949 models. 

This change, according to Nash, 
makes it possible to use coil spring 
suspension at the rear as well as 
the front to provide permanent 
freedom from “inter-leaf” friction 
and is said to result in more effi- 
cient absorption of road shocks. 

* + + 

REOaSIGNED engine mountings 

of the four-point type on the 
600 are aimed to provide maximum 
vibration absorption. Ambassador 
brakes have been improved so that 
even less pedal-pressure is required 
for operation, Nash states. 

As in the past, both cars have a 
slower rate of coil spring action at 
the front to provide a smooth leve: 
ride. 

All 1949 Nash car bodies are 
specially treated, inside and out, 
with the Bonderizing process as a 
rust preventive and protection 
against the effects of dampness 
and winter road salt. 

The new Nash 600 models con- 
tinue the company’s historic engi- 
neering emphasis on overall operat- 
ing economy and deliver more than 
25 miles to a gallon at average 
highway speeds, the company as- 
serts. 

A major carburetor change in 
both the Ambassador and 600 series 
helps to improve performance and 
increase gasoline economy, the fac- 
tory says. This Nash Uniflo-Jet car- 
buretor, originated and developed by 
Nash engineers for the 1949 cars, is 
designed to deliver fuel more nearly 
in accord with engine requirements 
under all driving conditions. 


“In addition, since gasoline rich- | 
is changed more gradually | 


ness 
during acceleration, less fuel is 
wasted and the mixture is leaner 
for steady speed operation without 
sacrifice of performance,” it is said. 
* 


* ~*~ 
N “AUTOMATIC fourth-speed 


|+% forward” overdrive is optional 


equipment on the Ambassador and 
600. 

In conformity with the curved 
windshield and relocation of the 
front body pillars for better side 
vision, front quarter windows also 
are fitted with curved glass to con- 
form to what Nash calls its new 
“aerodynamic” body design. Newly 
designed windshield wipers provide 
considerably more “bad-weather” 
visibility, the company points out. 

The speedometer and other 
gauges now are grouped in the 
Nash Uniscope, located on the 
steering column directly below 
and in front of the steering wheel 
in easy line of driver vision. The 
network of wires and cables to in- 
struments is channeled inside the 
massive cylindrical jacket of the 
steering column and is more ac- 
cessible for servicing. The charge- 
discharge dial (ammeter) has 
been replaced with a warning sig- 
nal that lights up when the bat- 
tery is discharging. 

A luggage compartment light 


shifting the contents of the com-| serves the dual purpose of interior 


partment, is held in a vertical posi- 
tion at the right side, leaving full 
floor-to-ceiling height for luggage. 
The trunk compartment also 
acts as a sound chamber for the 
Nash Concertone radio loud- 
speaker which, for improved qual- 
ity of reception, is suspended flush 
with the shelf back of the rear 
seat. A second loud-speaker is 
located under the new cowl panel. 
The new Ambassador is powered 
with an improved six-cylinder, over- 


| head-valve 112-h.p. engine, and the 
|600 with an improved L-head type, 
| 82-h.p. six-cylinder engine. The lat- 


ter is said to retain economy of 
more than 25 miles per gallon at 
average highway speeds. 

~ * 7. 


ENGINEERING changes in the 
600 engine include a heavier 
crankshaft with larger crank pins, 


| resulting in a 25 percent increase in 


rigidity. The crankshaft also has 
additional counter-weighting de- 


signed to provide increased smooth- | new Uniflo-Jet carburetor, pictured above. 
| where it is distributed evenly throughout the air stream. 


ness of operation. 
The crankshaft of the Ambassa- 


dor engine has seven bearings, and | the mixture is ‘‘leaner'' 





counter- | 











Fruehauf Forms 
Firm to Finance 
Its Own Sales 


DETROIT.—Harvey C. Fruehauf, 
president of Fruehauf Trailer Co., 
last week announced the formation 
of Fruehauf Trailer Sales, Inc., for 
financing truck-trailer installment 
purchase contracts for periods as 
long as five years. 

The new company, negotiating 
through Lehman Brothers and 
Watling, Lerchen & Co., has con- 
cluded arrangements with a life 
insurance company to borrow up 
to $30,000,000. Proceeds of the bor- 
rowing will be used to acquire 
equipment installment notes from 
Fruehauf Trailer Co., Fruehauf 
said. 

The amount received by Frue- 
hauf upon the initial sale of such 
notes under this arrangement, to 
the extent of $9,000,000 is to be 
applied to reduction of current 
bank loans. Reflecting this trans- 
action, the pro forma balance 
sheet of Fruehauf Trailer Co., as 
of Aug. 31, 1948, showed current 
assets of $55,268,918 and current 
liabilities of $14,211,448, it was said. 

Fruehauf stated: “That this type 
of long term financing has become 
available for motor transport oper- 
ators, is an indication of both the 
stability and economic importance 
of over-the-highway freight trans- 
portation. This is the first time 
that life insurance funds are made 
available for loans with truck- 
trailer equipment as_ underlying 
security.” 








illumination, with a red warning 
light that shines to the rear when 
the trunk lid is open. 

The new Nashes retain the clutch- 
pedal starter, a safety feature which 
lessens the possibility of accidental- 
ly starting the car in gear. This 
feature also eliminates motor drag 
by disengaging the clutch automati- 
cally in a single starting motion. 

Ed * * 


At DOORS are now hinged at 
+4 the front. With passenger safety 
in mind, Nash engineers rounded 
the upper edge of the cowl (instru- 
ment) panel and the upper edge of 
the rear seat. 

Body styles of both the Ambassa- 
dor and the 600 series include the 
four-door sedan, two-door sedan 


|; and the brougham. Nash said there 
| were no immediate plans for pro- 


ducing convertibles business 
coupes. 

The 1949 brougham features a 
novel rear-seating layout with 
two wide single seats angled 
slightly to face toward the cen- 
ter. The seats are separated by a 
triangular “super-sized” arm 
rest. 

Nash designers and stylists have 


or 


| developed two new interiors with 


more massive chrome hardware. All 
interior trim is keyed to soft tones. 
Exterior colors consist of 11 basic 


| selections, including Sunset maroon, 


Everglade green, Horizon blue, Mar- 
lin blue, Ashland green, Fawn 
brown, Nile green, Peru gray, Ar- 
lington gray, black, and new Nash 
ivory. In addition, there are seven 
two-tone combinations. 

The Ambassador Custom interior 
comes in four pin-stripe color com- 
binations: brown with gray stripe, 
gray with brown stripe, gray with 
blue stripe, and gray with green 
stripe. 


MORE ECONOMICAL AND SMOOTHER—These are the Nash claims for the 1949 model's 


Accelerating gas is directed into the main nozzle 


Such an arrangement is said to 


deliver fuel more nearly in accord with engine requirements under all driving conditions. 
Since gas richness is changed more gradually throughout acceleration, less fuel is wasted and 


is 100 percent counter-balanced with | states. 


for steady speed operation without sacrifice of performance, Nash 
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Thanks, Mr. Ewald. we are at 


work on succeeding issues, in the hope that such 
praise as yours will be merited 


in the months to come. 


W. H. HAZE 


ADVERTISING DIRECTOR 


THE MIRROR 05 sveccs 


GUARANTEED NET PAID CIRCULATION, (FIRST SIX MONTHS) 100,000 DAILY 


NATIONALLY REPRESENTED BY O'MARA AND ORMSBEE, INC. 
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| He listed seven states as having | 
cooperative automobile dealerships. | 
Inequitable tax exemptions and | 
exemption from anti-trust statutes 
were cited as unfair privileges | 


Also for More Security .. . 


Freeze New Franchises, 


Texas Dealers Urge 


(Continued from Page 3) 


Sanford Webb, Fort Worth, and | 


Arthur Truitt, Amarillo. 

Galveston was chosen for the 

1949 convention. 

Program of the Texas association 
was built largely around dealer 
member participation. V. A. Davi- 
son, San Antonio, discussed re- 
sponsibility of management to its 
employes. He said insurance plans 
covering life, hospitalization and 
accident are important, along with 
job security, fair wage and salary 
plans and incentive for promotion. 
Safe, healthy and pleasant work- 
ing conditions were emphasized. 

Davison said it is safer to dele- 
gate sales and financial policy 
authority than a firm’s relations 
with its employes. 





lems was conducted, with H. B. 
Ransom, Fort Worth, as moder- 
ator. Panel speakers were A. H. 
Lightfoot, Fort Worth; Larry 
Cain, Dallas; Adrian Cahn, Or- 
ange; Earl Hunt, Beeville, and 
Harry Kelly, Austin. 

Service problems were dealt 
with in a symposium over which 
Harry J. Burkett, Houston, was 
moderator. Speakers were Ray- 
mond Pearson, Houston; Hill; E. 
C. Thompson, Houston; Charles H. 
Dill, Beaumont; Russell Davies, 
Dallas, and Frank Gillespie, San 
Antonio. 

Growth of cooperatives in the 
East, with their threat to business 
everywhere, was discussed by Berl 


A symposium on dealer prob- | E. Godfrey, Fort Worth attorney. 
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Main Offices: 9200 R 


spring unit in each 
new cer or truck 


granted co-ops. 


Speakers from NADA included 
Ben T. Wright, president; M. 
Robert Deo, general counsel, and 
Ray Chamberlain, convention 
manager. 

Wright complimented the Texas 
association for its members’ par- 
ticipation in driver training courses 
in high schools. 


Other speakers included John W. 
Stokes, New York; Dwight Horton, 
Texas Employment Commission, 
and Gene Flack, New York. 


Manager Williamson reported an 
all-time high membership of new 
car dealers totaling 1,561 in the 
Texas association. San Antonio 
dealers were hosts at a colorful 
outdoor entertainment which in- 
cluded a gondola ride down the 
San Antonio river and a typical 
Texas barbecue. As a surprise for 
the ladies, the hosts presented each 
with an orchid flown air express 
from Hawaii. A dinner, floor show 


and dance concluded the program. 
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BOTTOM VIEW SHOWING NEW ADJUSTABLE FEATURE 


lusted with the 
required number (up 


CHANGES ON THE INSIDE—This model WC-22 White truck is representative of the new 
line of trucks and tractors that has been announced by the Cleveland company. The new 
vehicles boast more horsepower for the same gross vehicle capacities than previous models, 
making possible new fuel economy and lower maintenance cost as well as more rapid 


acceleration and higher sustained speed without excess. 
in the WC line, according to J. N. Bauman, White's vice-president in charge of sales. 
smn peesnapiaesiiaiataiicatiadattie * * © 





Superior new L. A. Young 
crossed helical-spring ties 
completely re-engineered 
the 


positively anchor raooh 


springs, yetaddresiliency 






Twelve basic models are included 


White Steps Up 


Power in New 


Truck Series 


CLEVELAND.—Engineering im- 


provement, rather than changed 
~G, 0 Weta A OWN Ala y ' appearance, has been stressed in 
A a Snadt ne the complete new line of White 


trucks and tractors announced last 
week by J. N. Bauman, vice-presi- 
dent in charge of sales of White 
Motor Co. 

The new WC models are now in 
production in the huge White 
truck plant here. Included in the 
line are 12 basic models, including 
the new WC16 and WCI6T truck 
and tractor models in the lighter 
field and a new truck in the heavy- 
duty field, the WC32. 


Bauman said the entire WC 
line has more horsepower for 
the same gross vehicle weight 
capacities than previous models, 
making possible new fuel econ- 
omy and lower maintenance cost 
and permitting more rapid ac- 
celeration and higher sustained 
speed without excessive top 
speed. 

In announcing the new WC se- 
ries, Bauman said: 

“It has long been the custom in 
the automotive industry to make 
considerable changes in the ap- 
pearance of new models, along 
with mechanical changes. In the 
case of motor trucks, these ap- 
pearance changes have little or no 
practical value to the operator and, 
in fact, tend to obsolete his equip- 
ment, prematurely and artificially. 

“A motor truck should have a 
relatively long life in order to 
amortize the required investment 
over the most economical period 
of use. Therefore, White, in intro- 
ducing this new line of motor 
trucks and tractors, is proud of 
the fact that appearance-wise the 
new models are identical with the 
Super Power Whites now in serv- 
ice. 

“All efforts toward improvement 
have been concentrated on the 
product—its performance, economy 
and dependability for the particu- 
lar type of service for which it is 
recommended.” 

White introduces, in the new 
tractor line, higher horsepower 
outputs and larger engines than 
in the comparable truck model. 
Pointing out that truck gross 
weight capacities are approximate- 
ly only half the gross weight ca- 
pacities which the corresponding 
tractor model must pull in semi- 
trailer work, White is offering 
higher horsepower engines as 
standard equipment in the new 
tractor models. 










said. By using ratios that are lower 
numerically, engine speeds are not 


eS ey Ts It is now possible in White prod- 

Pe | — ucts to carburete with a leaner 

c S li cal gasoline mixture than was former- 

ly possible, because the engine does 

BEFORE: ar a 5 Ow » not have to work so hard to main- 

tia hi alantien a” yi > tain satisfactory speeds, Bauman 
po 


cushion is a “‘Select- 
O-Seat’’ unit— 
extra coils cannot 
be added to correct 
condition at left. 


ussel Street, Detroit 11, Michigan 


L. A. YOUNG SPRING & WIRE CORPORATION — 


.. World's Largest WCRI ea RT eTit ey te gael ard 


* Patent and 
Trade-Mark 
applied for. 


maintained at such high levels for 
the maximum road speed that is 
required. 


Norris Paint Shop 
Norris Motors (Dodge-Plymouth), 
817 Washington Ave., Greenville, 
Miss., has installed its body and 
paint shop in a new spacious build- 
ing. 
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Extend to your 
advertising the power 


and appeal built into 









your new models by 






dramatizing them in 
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lew eS or keep pace? Why not add that plus which newsprint color delivers? 
wer Chicago newspaper by retail advertisers. 


aol. a ee) In the Chicago territory, long noted as one of the automotive industry's key markets, 
Oss you can step up the returns from your advertising by giving it the power and appeal of 
full pages in newsprint color. Show your new cars in Chicago Tribune color and you get 


ite- 
a Pd ea a maximum attention and interest from an audience that accounts for the bulk of the 
ing Papen new car buying in Chicago and suburbs. 


ca- | 
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CHICAGO ryt 3) ryt") PAPER PAPER In addition, with newsprint color in the Tribune, you vitally strengthen the regional 
oe Li teats . i . e impact your promotion makes in the hundreds of cities and towns in which Tribune 
. Retailers who have continuous, first hand, day to day knowledge of how circulation is a known powerful factor in building consumer favor and dealer support 
Chi reads and responds place in the Tribune more of their pro 
= se har oy th » fo eat neptrees Chicago ee ali comb a thruout the heart of the central states. 
aoe Why not get the facts about Chicago Tribune newsprint color today? 
fo f Chicago Tribune Representatives: W. E. Bates, Penobscot Bidg., ici : . 
- Detwolt 26; A. W. Dreier, 810 Tribune Tower, Chicago 11; EP. Siruksocker, Ask your advertising counsel ora Tribune representative to place before you the reasons 
220 E. 42nd St., New York City 17; Fitzpatrick & Chamberlin, why Chicago Tribune newsprint color can help you increase your consumer franchise 
155 Montgomery St., San Francisco 4; also 448 S. Hill St., Los Angeles 13. in the j tant Chi ket 
MEMBER: AMERICAN NEWSPAPER ADVERTISING NETWORK, INC., wh TAS CERDOFLBIN WINERGO MARIE. 
h), | FIRST 3 MARKETS GROUP, AND METROPOLITAN SUNDAY 
| ; NEW % s : 
“ SWEPATEM, HAC September average net paid total circulation: Daily, Over 985,000—Sunday, Over 1,575,000 
Id- 











AKRON, O.—The possibility that | 


a vast new field for synthetic rub- 
ber will be opened 
vanced here with the announce- 
ment that a section of an Akron 
street has been resurfaced with a 
preparation containing finely pow- 
dered rubber. 

In resurfacing a section of Ex- 
change St., busy thoroughfare 
here, officials decided to use a 
new “hot-mix” combination that 
includes synthetic or finely pow- 
dered rubber, blended with con- 
ventional asphalt black top com- 
monly used on city pavement, . 
The plan was suggested by Good- 

year Tire and Rubber Co.’s re- 
search department as an experi- 
mental contribution toward long- 
lasting highways. The rubber was 
supplied without cost. 

Engineers say the new “mix” 
gives a more nearly waterproof 
surface than regular black top ap- 
plications. Therefore, it is expected 
to be more resilient, longer-wear- 


ing and more resistant to cracking | 


in cold weather. 


up was ad-| 








Contractor for the resurfacing | 
was Thorpe Construction Co. in | 
Akron. That firm mixed the rubber | 
in a finely powdered form with 
asphalt, blending the materials at 
a temperature of around 300 de- 
grees. After remaining in the mix- 
ing tank overnight, the new “hot- 


| mix” was transported to the job 





and rolled down to make the road 
surface. 

Formula used called for 1,200 
pounds of finely powdered rub- 
ber to 3,000 gallons of asphalt, 
plus crushed rock ordinarily 
present in all “hot-mix” solutions. 
This produced 180 tons of mix- 
ture. 

Idea for the rubber pavement 
originated in England and Hol- 
land. Those countries have em- 
ployed it successfully for some 
years. One such road, in Holland, 
over which Adolph Hitler poured 
his invasion troops in the 1940 
blitz, attracted the attention of P. 
W. Litchfield, Goodyear chairman, 
on a visit there since the war. 

Much impressed, he pointed out 
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Rubber Streets Next? 


Akron Tries Resurfacing Preparation 
Containing Powdered Synthetic 





Goodyear research men who work- 
ed out details for a rubber road- 
surfacing material. Akron city offi- 
cials were then consulted and they 
decided upon a test. 


Small sections of two city streets | 


were paved with the new material 
about a year ago and are reported 
to have stood up well. 


NADA Clarifies | 


Provisions of 
Regulation W 


WASHINGTON. — The 
Automobile Dealers Assn. last week | 
answered some inquiries it said it | 
had received about provisions of | 
Regulation W. 

One inquiry was whether the $70 | 
minimum payment (where exten- | 
sion of credit exceeds $1,000) ap- 
plies to the total monthly payments | 
or only to the payment applicable 
to the total amount of the obliga- | 
tion, not including interest and) 
finance charges. 

The answer to that, NADA said, 
is that the installment payment, re- 
ferred to in the $70 clause, is the 
total monthly payment. Thus, | 
finance and insurance charges | 


ICTOBER 25, 1948 — 


the possibilities of rubber roads to | 


etal 





BROTHERS OPEN IN DETROIT SUBURB—This Dodge dealership was recently opened in 


Lincoln Park, Mich., 


by Lewis and Leslie Stanford at 970 Fort St. 


Dealers since 1936, the 


Stanfords have been associated with Hudson, Studebaker and Packard. The main building 
covers 12,000 square feet, the bump and paint shop is 60 by 30 feet and the used-car lot 
Radiant heating is used. The service shop has 


and customer parking area 300 by 170 feet. 





should be included with the prin- 
cipal amount in computing the 
monthly payments for.this purpose. 

Another inquiry was whether the 
financing of repair work by a dealer 
is subject to the provisions of the 
regulation. 


No, said NADA. Repair work is | 


. ; 
Therefore, &/ announced here when the two big- 


not a listed article. 
dealer can finance repair work with- 
out being bound by the regulation. 
This is also true, NADA added, even 
though the dealer might subse- 
quently sell the paper to a finance 
firm. 
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EXTRA! EXTRA! 295-PAGE BUSINESS SECTION! 

Don’t worry! We wouldn’t think of bur- Here’s the story in toto: The Boston Globe 

dening our newsboys — or our readers — with up 723,341 lines; paper B up 449,855; paper 
‘ any such gargantuan edition. It’s just our C up 357,533; paper D up 235,639. 

subtle (?) and modest (?) way of letting The best way to learn the secret of this 
you know that The Boston Globe carried success story is to let us show you, with 
723,341 more lines (295 more pages) of re- facts and figures, why readers of The Boston 
tail and national advertising in the first Globe are so loyal and so responsive ... 
eight months of 1948 than in 1947! why The Boston 

What’s more, this spectacular gain in Globe is first or 
total advertising linage was the greatest second in all ma- 
shown by any Boston newspaper. Because jor advertising 
business in the $2,000,000,000 Greater classifications, 
Boston market is booming, all Boston news- proving that Bos- 
papers boosted their advertising totals, but ton’s best read is 
it was The Boston Globe that led the field. Boston’s best buy! 

The Boston Globe 

MORNING - EVENING - SUNDAY 
National Representatives: Cresmer & Woodward, Inc., New York, San Francisco, Los Angeles Osborn, Scolaro, Meeker & Co., Chicago, Detroit 
- 


National | 4 entrance and exit door opposite each other with a drive straight through. 














|a constant interchange of 


Nuffield, Austin 
To Pool Ideas 


In Export Drive 


LONDON. — One of the biggest 
surprises in the United Kingdom 
auto industry for many years was 


gest car manufacturers in Britain 
—the Nuffield Organization and the 


| Austin Motor Co., which together 


produce some 4,000 autos a week— 
declared in favor of a pooling of 
ideas to make the most of export 
markets and beat the expected de- 
mise of the seller’s market. 


A statement issued jointly said: 
“Lord Nuffield and L. P. Lord have 
recently had a series of talks 
which have resulted in an an- 
nouncement whereby there is to be 
infor- 
mation on production methods, 
costs, purchases, design and re- 
search, patents and all other items 
which would be likely to result 
in manufacturing economies. 

“The object is to effect maxi- 
mum standardization coupled with 
the most efficient manufacture and, 
by the pooling of all factory re- 
sources, a consequent reduction of 
costs.” 


It is forecast that the firms will 
concentrate on the production of 
two basic models, making mass 
production a reality in the drive 
for cheaper autos of a good quality. 


At the same time this news was 
given came a hint from the Board 
of Trade that steel allocations to 
the British auto industry might be 
raised to increase exports. 


Auto Title Book 


Dealer Group Reports 


lt Cuts Trouble 


SALT LAKE CITY.—Dealers and 
state directors of motor vehicle de- 
partments are enthusiastic about 
the results obtained from the use 
of Peck’s Title Book which is now 
being distributed throughout the 


| United States and Canada. 


Allen Rogers, director of the Utah 
State Department of Motor Ve- 
hicles, states that use of the book 
has eliminated 50 percent of the 
calls the department formerly re- 
ceived for title information and 
similar results have been achieved 
in Nevada and California. 

In a recent newsletter, sent out 
to all auto dealers in Utah, Elias 
Strong, executiev secretary, states 
that “sooner or later every dealer 
will be confronted with tradein of 
out-of-state cars and there is al- 
ways the possibility of the car be- 
ing a stolen one or of documents 


| of ownership being missing.” Much 


of ensuing hazard can be elimi- 
nated by use of an authentic title 
book, 

Peck’s Title Book is looseleaf so 
that changes can readily be made. 
It contains a description of all the 
state laws regulating motor vehicle 
registrations and transfer of same. 
It also has photostatic copies of the 
title law or bill of sale offset from 
each state, the Canadian provinces 
and the Canal Zone. Title speci- 
mens are likewise included. 





Phillips Motor Expands 


Service Department 


Phillips Motor Co., Albany, Ga., 
is expanding its service equipment 
and service department as a way 
of holding trade for the future. 

One feature, J. C. Phillips, owner 
and manager of the firm reveals, 
is the installation of a heavy duty 
Bear alignment and frame straight- 
ening service and wheel balancer. 
The firm is advertising that “this 
is the only heavy duty frame- 
straightening machine in Albany 
capable of handling trucks of all 
sizes and types.” 
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for people with hungry minds 


Ideas to feed on—and plenty of them 
—are as important to some people as 
the food they eat. They are the men 
and women whose hungry minds are 
forever seeking new ways and new 
products to improve their daily lives, 
their jobs, their futures, their country. 
For these people, news-nibbling is 
never enough. They want the meat of 
every matter—what makes the news 
and how it affects them. For that’s the 
kind of mental nourishment they need 
to fuel their minds for larger living. 
Each month, millions of such people 
read —THE AMERICAN MAGAZINE— 
hungrily—because every issue sits 
them down to a full meal of food for 
thought. In the October issue, for 
example, they’Il find an article entitled 
“50 Jobs in 50 Years,” by Powel 
Crosley, President of Crosley Motors, 
Inc. This bold industrial pioneer ad- 
vises: ‘‘Don’t be afraid to change jobs’”’ 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y.. 
PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN’S HOME COMPANION 


BUD SCHIRMER (Detroit Manager)—H. A. PATTERSON, THE AMERICAN MAGAZINE, GENERAL 


—and tells how much experience he 
himself has gained from the 50 jobs 
he has held. 

Another inspiring article — “They 
Showed Me a New America’”’—puts 
you right in the driver’s seat on a bus 
tour with 28 young foreign students. 
You’ll share with Bernard Foley, the 
bus driver, his amazement at the new 
America he saw through the eyes of 
these kids—his renewed excitement 
over the miracle that’s our America. 

Couple articles like these with a 
wealth of top-notch fiction and popu- 
lar features and there you have it—a 
magazine that’s a vital part of its readers’ 
lives. For every issue of 
THE AMERICAN MAGA- 
ZINE — from cover to 
cover — is planned, 
written, and edited for 
people with hungry 
minds. 
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AN INVITATION... 
To Meet the People with 
Hungry Minds 


Just off the press ... is the new 

AMERICAN MAGAZINE Market 

Guide. Through its pages, you can 

get to know—down to the last 
/ detail—the families that read THE 

AMERICAN MAGAZINE. What kind 
of men and women are they? What are their incomes? 
What are their buying habits? What are their brand 
preferences? 


Of particular interest to the automotive industry, 
for example, is a cross section readership survey that 
shows that two out of every five families in the 
readership of THE AMERICAN MAGAZINE plan to buy 
new cars this year or next. The Market Guide pre- 
sents a detailed picture of their buying plans—from 
make preference to means of financing the car 
purchase. 

For people interested in any phase of the auto- 
motive industry that appears in the Check List 
below, the Market Guide and supplementary mate- 
rial from other recent surveys wit be invaluable to 
their 1949 sales and advertising program. 


AUTOMOBILE CHECK LIST—The American Magazine Market Guide 


Bnei an 
Pagay at 


MARKE 1 GUIDE 


Automobile Buy- Make Gasoline 
ing Plans Year Model Motor Oil 
Automobile Bought new or Tires 
Financing used Tire tubes 
Automobile Automobile Usage Batteries 
Ownership Mileage driven Spark Plugs 
Number Automotive Supplies Anti-freeze 


For details on items pertinent to your business, please 
check the above and return to us with a letter requesting 
such information. 


THe AMERICAN MAGAZINE, Reader Research Department 
250 Park Avenue, New York 17, N. Y. 


MAGAZINE 
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ou know that everyone—teen-agers and grownups alike—wants 

to be in on the choice of the family car. 
Another family affair of vital importance to you is the reading of 
LIFE each week in 14,950,000 families, 36% of the nation’s total... 
America’s largest family audience! 

This vast family readership—in every dealer’s area—is one of the 
big reasons why LIFE is the finest magazine there is for showing off 
the new cars. 


CIRCULATION 5,200,000 ... AUDIENCE 27,572,000 





aa ETT 20 CENTS 
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Read in 14,950,000 families every week... 
36% of the U.S. total 
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New Steel Allocations 
Await Congress Action 


By William Ullman 


Washington Correspondent 


ee OF COMMERCE SAWYER has announced 
that he does not plan to approve any new allocations 
under Public Law 395 because it expires Feb. 28. 


“It would be unfair to encourage any consumer of steel | 
new voluntary | 


in the thought that he is likely to obtain a 
agreement allocating steel in® 
his particular field,’ Secre- 


tary Sawyer explains. “It 
may be advisable also to quiet the 
fears of businessmen who have 
felt that voluntary agreements for 
the distribution of steel in their 
particular fields would be detri- 
mental.” 

Secretary Sawyer recalls that last 
June he requested Congress for an 
extension of Public Law 395, but | 
that action was not taken. It is 
expected that fresh consideration 
will be given to renewal of the law 





William Uliman 





GLAMOROUS American women have always led the color parade 
. in the homes they decorate, in the clothing they wear and 
in the automobiles they drive. American women demand clean, 


fresh, glamorous colors. 


Auto refinishing men can make more money by catering to the 
American woman's taste for color. Refinish with R-M “Glamour” 
colors such as Woodbine Green, Carlotta Brown or Toyland 


Maroon. 


Watch the smiles of satisfaction. Watch smart R-M colors bring 
new business into your shop. Watch one repaint job lead to 


immediately after 
Congress con- 
venes in January. 


| 


| 


The virtual end- | 


ing of allocations 
activity under 
Public Law 395 


ly d 
ey, (2 e8 | petroleum industry. 


not satisfy some 


New Deal offi- | 
cials. 
Acting Secre- 


tary of the In- 
terior C. Girard 


Davidson criticizes the steel indus- 


another and watch your refinishing volume rise. 
See your local R-M dealer or write direct! 


Manufacturers of passenger and commercial car lacquers « 


enamels primers « 


70,000 PEOPLE SAW 1T—Beautiful float sponsored by the Williams Chevrolet Co. 
won first prize in colorful parade marking opening of important highway | 


Spring, Md., 
underpass. 


try, asserting that it has “jetti- 
soned” the voluntary allocations 
program in failing to recommend 
additional allocations related to the 


Davidson insists that “in the 
last year we have undergone 
sporadic shortages of gasoline at 
harvest time and of fuel oil and 
kerosene in the dead of winter” 
and adds that “the nation has 





Silver 


experienced drastic shortages of 
natural gas, shutting down great 
industries and throwing hundreds 
of thousands out of work.” 

This protest is regarded by some 


as largely political. The Depart- 


|ment of the Interior months ago 


asked power to ration gasoline and 
other oil products, and predicted 
dire shortages which did not oc- 
cur. Instead, the oil industry, with 





INSHED 


surfacers «+ tinting colors «+ reducers 


removers «+ 


son”, RM 


5935-71 MILFORD, DETROIT 10, MICH. 





rubbing compounds, etc. 


freedom of action and initiative 
managed to meet the nation’s 
needs without price control, ration- 
ing or other restrictions. 


Further allocations in this field 
in the opinion of many industrial- 
ists, would discourage production 
and in the end would prolong or 
create scarcities rather than end 
them. 

* * * 


Incomes Ahead 


Sous it contradicts the popu- 
lar belief that individual sav- 
ings are dwindling steadily away, 
in the hectic race now on between 
the rising costs of living and con- 
sumers’ incomes, the latter is a 
bit out in front, according to data 
prepared by the President’s Coun- 
cil of Economic Advisers. 

| As shown by the nation’s eco- 
nomic budget, prepared by the 
council, and made public by the 
ioint Congressional Committee on 
the Economic Report, for the 
country as a whole consumers’ in- 
come at the end of the third quar- 
ter hit an annual rate of $191.8 
billion and expenditures $179 bil- 
lion. This put the annual rate of 
savings at $12.8 billion compared 
with a rate of $12 billion at the 
end of the half year. 


Both living costs and corpor- 
| ate profits hit all-time highs dur- 
| ing the third quarter, while the 
| gross national product rose from 
| $245.5 billion at the end of the 

half year to annual rate of $253 

billion. This was a rise of 3 per- 
| cent but reflected principally 
| higher prices, although increased 
| production also was a factor, the 
| council points out. 


| The government’s surplus was 
| greatly reduced during the quar- 
|ter as tax receipts declined and 
| federal expenditures rose. The cash 
| surplus actually dropped $6.3 bil- 
}lion as the result of rising outgo 
j}and shrinking tax receipts. It 
| dropped from $12 billion to $5.7 
| billion. 


Indicated government — federal, 
| state and local—income at the end 
| of the quarter was $58.7 billion, 

while expenditures on an annual 
basis were estimated at $53 billion. 


This data was published in “Eco- 
nomic Indicators, October, 1948,” 
by the joint committee of which 
| Senator Taft is chairman and Rep. 


Wolcott is vice-chairman. 
* *~ + 


Offset by Prices 


|r THe THIRD-QUARTER increase 

in consumer income and expen- 
ditures, the economic advisers said, 
| was attributable to high-level em- 
ployment, wage increases and tax 
| reductions. 


The annual rate of per capita 
disposable personal income — the 
average for every man, woman and 
child in the U. S.—at the end of 
the third quarter was $1,306 in 
current dollars. 


The purchasing power of these 
dollars was about the same as at 
the end of the second quarter 
when the per capita income rate 
| was only $1,279. The price rise 
about offset the income increase. 


The present per capita income 
compares with $691 in 1941, $574 
in 1940 and $536 in 1939. 

Farm income, for which figures 
were available only to the end of 
August, also edged ahead. The 
| compare average was $2.722 billion 





compared with a monthly average 
| Of $2.542 billion for 1947 as a whole 
}and $2.136 billion for 1946. 


* * * 


| At Last Year’s Levels 


| CORPORATE profits so far this 

year, the council said, have 

fluctuated around the levels of last 
| year. 

In the aggregate the annual rate 
;at the end of the second quarter 
was $33.4 billion before taxes and 
$20.4 billion after taxes compared 
with $31.4 billion and $19.7 billion, 
respectively, at the end of the sec- 
/ond quarter. 
| The $20.4 billion after taxes com- 
pares with $18.1 billion for 1947, 
$12.8 billion for 1946, $10.4 billion 
for 1943 and $5 billion for 1939. 


Corporate tax liability at the 
end of the second quarter hit $138 
billion, which was only surpassed 
| in 1948 when with the wartime 
excess profits tax the aggregate 
amounted to $14.2 billion. 
| These figures do not include in- 
| ventory valuation adjustments. But 
|even after the adjustments the 
council reported that the corporate 
total before taxes was $30.9 billion. 
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CHICAGO.— Gears which will 
last up to 20 times longer—mufflers 
coated with aluminum to greatly 
increase their life—a crankcase 
lubricant that doesn’t mind cold 
weather—high compression engines 
to increase fuel economy about 30 
percent. 

These are but some of the 
things which 500 commercial ve- 
hicle fleet representatives heard 
discussed here at the Victory 
Award luncheon for winners of 
the 17th national fleet safety con- 
test, which is conducted by the 
National Safety Council. 

The spokesman was W. J. David- 


N.D. License Fees 


BISMARCK, N. D.—Receipts 
from registration fees for all types 
of vehicles in North Dakota in- 
ereased almost $1,500,000 during 
the first nine months of the cur- 
rent calendar year over the cor- 
responding 1947 period, according 
to the state’s motor vehicle de- 
partment. 


Motor Things to Come 


GM Engineer Makes Predictions at Luncheon 
For Fleet Safety Contest Winners 
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son, Detroit, executive engineer for 
General Motors. General Motors 
also was sponsor for the luncheon. 

Davidson’s subject was “New 
Motor Horizons.” He talked about 
research and engineering projects 
now underway which are aimed at 
greater efficiency and economy in 
the motor vehicles of tomorrow. 
While considerable progress has 
been made on these new develop- 
ments, Davidson emphasized that 
unforseen research problems could 
delay perfection of any one of them 
for some time to come. 


Also just over the horizon for 
greater motoring comfort and 
efficiency, Davidson mentioned: 
New ways of making parts from 
gray iron castings with walls so 
thin that the weight of the parts 
will compare favorably with 
pressed steel or aluminum, and yet 
have the rugged strength and life 
of cast iron. 

New types of alloy steel, through 
research which saves critically 





a 


PRAISE FROM L-M CUSTOMERS—George Boggs (holding book), Lincoln-Mercury district 
manager, discusses a survey of customer acceptance of 1949 Mercury at a recent meeting of 
the Los Angeles district Lincoln-Mercury Dealers’ Advertising Assn. (Left to right) Ed Clark, 
agency representative; John Deaton, Beverly Hills; oh a James Van Etta, Santa Barbara; 
Fred Jennings, Riverside, vice-president, and Tom Lynch, Santa Monica, president. 





short alloy materials and yet de-| up without scoring the brake drum. 

velops stronger metals. “All-weather” finishes for mo- 
A new method of securing brake; tor vehicles that will be rela- 

lining to the brake shoe which| tively unaffected by the corrosive 

requires no rivets and permits al-| effects of weather. 

most the entire lining to be used Forty-seven vehicle fleets were 
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COST LESS TO FINISH... 
Bushings made from Alcoa Aluminum Permanent-Mold Castings 


Alcoa Aluminum 


Permanent-Mold Castings 


for bushings are produced to such close 
tolerances that final finishing requires a 
minimum of machining. 

This lower finishing cost, plus the lower- 
per-piece price of Alcoa Aluminum, means 
real economy with finished bushings of 


Aleoa Aluminum. 
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CTH MMERCI 


Production economy is only half the story 
Because of Alcoa Aluminum’s excellent 
bearing characteristics and fatigue _resist- 
ance, bushings made from these permanent- 
mold castings last longer. 

For information, call your nearest Alcoa 
sales office. ALUMINUM COMPANY OF AMERICA, 
1926 Gulf Building, Pittsburgh 19, Penna. 
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honored at the luncheon as win- 
ners in various divisions of the 
contest. 

More than 1,400 motor vehicle 
fleets, representing 130,000 vehicles, 
competed. The contestants rolled 
up a total of 2,021,646,000 miles of 
operation during the contest vear. 
They experienced a combined total 
of 73,135 accidents for a combined 
rate of 3.62 accidents per 100,000 
vehicle miles. This was a 2 percent 
improvement over the aggregate 
rate for the previous year. 


One hundred and eight fleets 
finished the contest without a 
single reportable accident. Of this 
number, the fleets which oper- 
ated the greatest number of 
miles were: Magnolia Petroleum 
Co., Pipe Line division, 2,182,000 
miles; Potomac Edison Co., 1,- 
401,000 miles, and Weber Baking 
Co., Ltd., 922,000 miles. 

The best records by contest clas- 
sifications were: 

A 37 percent cut in the accident 
rate for the Inter-City Truck, Com- 
mon Carrier division. 

A 36 percent improvement in the 
accident rate for the Beverage di- 
vision. 

A 23 percent drop in the accident 
rate for the Wholesale division. 

Under the contest rules a report- 
able accident is “any accident, in- 
volving any property damage or 
personal injury in which the con- 
testant’s vehicle was involved, un- 
less the vehicle was _ properly 
parked at the time of the accident.” 


Vehicle Official 
Urges Revision 


Of Conn. Laws 


EAST HADDAM, Conn. — The 
man who administers Connecticut’s 
motor vehicle laws thinks they are 
so “archaic and confusing” that 
judges, prosecutors and police can’t 
understand them, to say nothing of 
the general public. 

“I am proposing to Gov. James 
Shannon,” Motor Vehicles Commis- 
sioner Elmer S. Watson told the 
East Haddam rotary club, “that I 
be allowed to employ extra help to 
make a revision of the motor ve- 
hicle laws to present to the next 
legisiature for adoption.” 

Watson expressed special concern 
apout a statute which authorizes 
him to promulgate rules and regu- 
lations which simplify the interpre- 
tation of some vehicle laws, although 
such a privilege does not extend to 
tne entire motor vehicle code. 

“I found,” he said, “that some 
rules and regulations that had been 
in operation for more than 11 years 
in the department were not legal.” 


The fundamental basis of the 
laws dates back to 1917, he said, and 
they “have been added to without 
too much thought being given to 
logical sequence ever since.” 

Citing specific examples, Watson 
said Connecticut law had no provi- 
sion definitely explaining the differ- 
ence in the use of private passen- 
ger, commercial and combination 
registrations. 


Insurance Gyps 
Draw Blast from 


Mass. Official 


BOSTON, Mass. — Massachusetts’ 
Insurance Commissioner Charles F. 
J. Harrington last week announced 
a drive to stamp out “insurance 
racketeering” in the financing of 
used automobiles. 

Harrington said his office has evi- 
dence showing “used car purchasers 
have not only acquired decrepit 
automobiles financed at exorbitant 
interest rates but insurance policies 
bearing harsh restrictions, and in 
some cases worthless features have 
also been foisted upon them.” 

The commissioner warned ll 
prospective buyers of used cars to 
get them only from reputable deal- 
ers and ascertain that the insurance 
is obtained from a licensed broker 
or agent. 

“An unscrupulous few,” he said, 
“have victimized hundreds of un- 
wary Massachusetts citizens.” 


Glosserman to Build 


Glosserman Chevrolet Co., Lock- 
hart, Tex., has let the contract for 
its new building to W. E. Eeds, 
local contractor. The new building, 
to be one story in height and of 
“utility” design, is expected to cost 
$100,000. 
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Great Lakes region; Harry O’Boyle, 
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win- © i i 
city manager; Jack Smith, regional 
f the Ruby Expanding service manager; Frank Flint, re- 
; gional parts manager, and W. L. 
oo No. 1 Chevrolet Dealer Breaks Ground Tucker, aonitnet manager for the 
. ° west half of the service and me- 
ae For $750,000 Service Plant chanical department, representing 
year. CHICAGO.—Ruby Chevrolet, Inc.| Back in 1933, Ruby and his two Ye a ae 
total which in 15 years under the dy- | brothers, Irving, now president, and | ; aan tie ae cae ¥ Irv- 
bined namic leadership of Samuel D./ Henry, vice-president, tied in with | a)® * y muby, were James 
Ruther now Guaiemen of the beard : | Sheridan, public relations, of Camp- 
)0,000 Y; ; > »| Chevrolet as a franchised dealer. | pel]-Ewald: ; : 
t rogressed from an inauspiciously i ildi See ee ees ee 
rcen P . 4 walldine—end theeeher bane They operated in a building on the | whose firm designed the building, 
ogate rg te a sasitten vf the | Southeast side at 67th St. and Dor-|and Edwin E. Hartrich, the con- 
tae world’s largest Chevrolet dealership, chester Ave. Just on the south and | tractor. 
ae has just taken steps to keep further | Southwest is a cemetery, and two/; The new building, scheduled for 
this out in front. blocks east is Jackson park. completion next year, will have a 
per- The move to assure continuation They couldn’t look for Chevro- | frontage of about 380 feet on Adams 
of its dominance was the breaking} let prospects at either place, so | St-, with a section 85 by 190 feet de- 


voted exclusively to truck service 
operations. 

The wholesale and retail parts 
section will contain about 20,000 


they fanned out and considered 
the city of Chicago as their field, 
with accent on lining up fleet 
business. 


“ of ground for a huge new $750,000 
000 parts and service establishment, 
” 1 with more than 72,000 square feet 
a of floor space, at Racine and Adams 








n . ’ 
ring Sts., just a block north of the firm’s Today, by contrast, they maintain | Sauare feet. Of brick construc- 
1 main headquarters establishment on | 4; outlets on the city’s west and| tion, the structure will be one 
clas- Jackson Blvd. __|south sides, and Chevrolet head-| Story in height except for the cor- 
ae " - — quarters accaims them as having = section, which will have two 

. ° attained “individual sales leadership | "0ors. SPECIAL SECTION FOR TRUCK SERVICE—Ruby Chevrol i 

vom 1 Top Drivers Get for the largest producer of cars and| Addition of the new building will | construction of = 7 a building at Racine snd” West ‘Adams st Building 

' e ° trucks in the automobile industry.” | give Ruby Chevrolet, Inc., a total of | Rub rms MOTO TROR 76, square feet. Inspecting a scaled model of project are S. D. 

’ ’ | y (seated), chairman; left t¢ ht: H Y. Ruby, - dent; |. R. R i - 

+ Auto-Lite Prizes om Ruby turned the first spede ae ie ae oo ae a | dent, and R. of Meddaugh. regional manager, Great Totes Region of Gletea” ore 

a e excavation ceremonies in the m Ruby an is brothers are| i Tr TA ae FPS Papa eee eee 
ent In ATA Contest presence of such Chevrolet officials | too busy selling and servicing Chev- | a coincidence that their new expan- | building by Litsinger Motor Co. 


rolet cars and trucks to talk about | sion move follows closely upon com- 


os oa (Ford), just thre t 
the competition, but it is more than ' pletion of a block square one-story . —— 


north on Washington Blvd. 








mn. WASHINGTON.—Winners of the R. Cc. Meddaugh, manager of the 





























port- Electric Auto-Lite Co.’s awards in a be 
a the 14th national truck safety con- b 
Bhuad test were announced last week by ® * @ e 
con- the American Trucking Assns., 
un- sponsor of the contest. ervice us omers 
erly The Auto-Lite awards were made 
nt. to first and second-place winners in 

the contest. All first-place winners ° 

received a dual-control electric 

blanket, while the second-place win- rs 

ners received an indoor-outdoor a 

thermometer on an ivory plastic 

base. In addition to those awards, | 

all drivers of winning fleets received | 

a safety driving certificate and a} osateee i 
‘he gold automatic pencil, also from cee aaa Saal 
ut’s Auto-Lite. ee 
are The persons and companies re- | 
that ceiving first-place awards follow: et 
an’t W. A. Mische, Consolidated Dairy | ealers throughout the United States write letters 
g of Products > a ty Goa like the one shown here! The sun story is invariably a suc- 
— Co., Ltd., Honolulu, T. H.; Robert I. Sie Paes - ate cess story because “‘satisfied customers come back!’’ Building 
_ Gov Gia; Garey oO on en SO STeTtTTt customer goodwill today insures greater sales of new cars 

2 eas : s else Met. Adel d k. ! 

it I Harry E. Grimes Transports, Ar- ¥ and trucks tomorrow! 
» to kansas City, Kans.; W. S. Duck- mi stopher : one 5 - 
ve- worth, W. S. Duckworth Transport, pear Mr. Chris P et ees Operators know the value of getting the job 
_ Post, Tex.; William gy we nave four te ee done right the first time. They depend on suN Equipment 
ern fel win Mm Prater, “eaepenet | aes eee e hac to eliminate the guesswork that loses valuable customers 
izes Pacific Freight Segest Oo, awe. | penbpe bee and eats-up mechanics time. They know too, that no sale 
re- eg tay my York, Pa.: Collier | reba 428 or of sUN Equipment is considered complete until their 
c F. Hendricks, Kansas Van & Stor- | ae eliminate mechanics are thoroughly suN-Trained ... suN’s 400-Man 
i oo ye entkinn ; i tawaee | we 4 ee atisfie Service Organization guarantees that! 
— Ind.; Don Roberts, Carr Consoli- ys iow on the road. SUN’S Profit-Proving Plan proves the value of 
een dated Biscuit Co., Wilkes-Barre, Pa. ; own SUN Equipment in your own shop before you invest a cent! 
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ars John Watsker, Alton Box Board Co., 
ea iven 


i” Alton, Ill.; Ray M. Johnson, Pacific 
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ete) service - 
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the Highway Transport, Inc., Seattle; ee? 
and Harold H. Goff, Mistletoe Express | pees cae ee! ey tan and the 
ice, Inc., Oklahoma City; Rin ae Od ia 
out Service, Inc. y er ree a r mec bet Dake This coupon entities you to receive Illustrated Catalog containing 


to Akins, Huber & Huber Motor Ex- 
press, Inc., Louisville; Kenneth N. 
Beadle, Pacific Intermountain Ex- 
press Co., Salt Lake City. 

Those receiving second-place 
awards follow: T. F. Pierce jr., Bar- 
ton Robison Convoy Co., Inc., Okla- 
homa City; Fred R. Suddarth, Kaw 
Transport Co., Sugar Creek, Mo.; 
Frank Barrier, F. N. Rumbley Co., 
Fresno, Calif.; John R. Eldridge, 
Motor Truck Equipment Co., Har- 
risburg, Pa.; Paul R. Newsom, New- 
som, Newsom Trucking Co., Colum- 
bus, Ind.; S. E. Pratz jr., Heldt 
Brothers, Alice Tex.; Kenneth R. 
tts’ Field, Coast Line Truck Service, 
F. Watsonville, Calif.; Leroy L. Don- 
“ed kin, Lang Transportation Corp., Los 
ice Angeles; Frank Lee, Red Star Tran- 
of sit Co., Inc., Detroit. 


latest data on SUN'S complete line of Automotive Test Equipment. 


SUN ELECTRIC CORPORATION 
6327 Avondale Avenve @ Chicago 31, Ill. 
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- Ont. Far Ahead 
nt In Truck Total 


in OTTAWA, Ont.—Registrations 01 | 


ve motor trucks in Ontario totaleu | 
139,284 in the past year to leada| 
all the rest of Canada, with Quebec 
to being second with 70,541 and Sas- 
al- katchewan third with 51,993, ac-| 
ice cording to the department of trade 
er and commerce of the Canadian | 
F government. 
id, Other motor truck registrations 
n= included Alberta, 47,012; British 
Columbia, 46,434; Manitoba, 29,472; 
Nova Scotia, 20,702; New Bruns- 
ae wick, 13,727; Prince Edward Island, 
k- 2,137, and Yukon, 659. 
‘or ee 
ds, Wyatt Moves 
18, Wyatt Chevrolet Corp., Danville, 
of Va., has moved to 304 N. Main 


»st St. in that city. 











Lawsuits Affecting Dealers .. . 
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Court Decisions 


By Leo T. Parker 


Attorney at Law 


ACoonDiNG to a recent higher 
court both the driver of an au- 
tomobile and his employer are liable 
in punitive damages, in addition to 
ordinary damages, if the testimony 
shows that the injury resulted from 
intoxication of the driver. 

In Miller v. Blanton, 210 S. W. 
(2d) 293, it was shown that the 
driver of an automobile was intoxi- 
cated when he had a collision. 

The higher court held the driver 
personally liable for $500 punitive 
damages and also held his em- 
ployer liable for the same amount, 
saying: 

“A corporation (employer) is lia- 
ble in punitive damages for the 
malicious acts of its agents, done 
within the scope of their employ- 
ment, although such acts were not 
ratified by it.” 


* * 


Innocent Purchaser 


ONSIDERABLE discussion has 
arisen from time to time over 
















the legal question: If an innocent 
purchaser of a automobile refuses 
to deliver up possession to its real 
owner, can the later recover the 
car plus rental damages, The an- 
swer is yes, although the rental 
may be more than the actual value 
of the automobile. 

FOR EXAMPLE, in Guerin v. 
Kirst, 192 Pac. (2d) 120, the testi- 
mony showed facts, as follows: In 
November, 1945, one Grove pur- 
chased a caterpillar tractor from a 
dealer named Guerin. .The sale was 
made under a conditional contract, 
in which the purchaser made a 
down payment and agreed to pay 
the balance monthly. 

Soon afterward the purchaser 
sold the tractor to one Kirst. Guerin 
found it in May, 1946, in the cus- 
tody of Kirst who refused to give 
up possession to Guerin because 
Kirst paid the original purchaser 
without knowing that the latter had 
not paid the agreed contract price. 

Guerin sued Kirst for possession 
of the tractor plus $9,075 rent- 


will Swear 


SEAWEAVE 
_ fondle id 


a easy, springy, cushiony surface 


cradles clothing gently — even on long trips, it 
‘ won’t rub away at the finish of fabrics. 


Naturally, your customers will appreciate that — 


the driver’s shine is no improvement in anyone’s appearance. 


Your Customers 


| 
al. The higher court held in favor | 


of Guerin and said: 

“Respondent (Kirst) should pay 
the established reasonable usable 
rental value of the tractor from 
June 10, 1946, to the date of judg- 
ment, substantially 11 months, 
aggregating $9,075, less the ex- 
pense of its upkeep. Appelants 
are entitled to such damages as 
well as to the possession of the 
tractor, worth $6,000, notwith- 
standing respondent’s ignorance 
of the reservation of title by 
them.” 

Also, see Ferris v. Cooper, 1932, 
13 P. (2d) 536, 537, where a dealer 
sued to recover equipment. Judg- 
ment was entered for $1,200 as the 
value of the equipment and $800 for 
its detention for a period of seven 
months. 


Borg-Warner to Open 


Division at Memphis 

MEMPHIS. — Formal opening of 
the new plant of the Mechanics 
Universal Joint division of the 
Borg-Warner Corp. in Memphis has 
been set for Oct. 27. 

The plant manufactures universal 
joints and drive shafts for Ford, 
Mercury, Oldsmobile and Plymouth 
automobiles. When full production 


by 


(lS 





COUPLE OF ‘49ERS—A hundred years of transcontinental transportation is symbolized in 
this contrasting photograph of a ‘49er prairie schooner and Studebaker's 10,000-mile ‘'safety 
drive" truck, circuitously writing its name across the nation from Los Angeles to Boston. 
Old-time race driver on Hartz, making the two-month drive to visit Studebaker dealers 

e 


wherever the name is spel 


is underway, 500 people will be em- 
ployed. Glenn C. Gridley, president 
of the division, and other executives 





on (Lothing 


This ease on clothing is just one of the advantages that put 
SEAWEAVE way out ahead of other fabrics. Look to SEAWEAVE for 
lasting customer pride and pleasure — because of its durability, its ease 





of cleaning, its safety, its superb comfort, and 
its magnificent new beauty. 







See SEAWEAVE — and you see the Best that’s been 


done in car upholstery fabrics! 


COLLINS & AIKMAN 


CORPORATION 


200 Madison Avenue, New York 16, New York 








d on the map, made his first stop at Las Vegas, Nev. 


will attend the opening. M. S. 
Vaughn is superintendent of the 
Memphis plant. 


Packard Eases 
Job Conditions 


For Executives 


DETROIT. — George T. Christo- 
pher, president and general man- 
ager of Packard, announced last 
week a new liberalized policy to- 
ward approximately 750 members of 
supervision in factory and field, de- 
signed to “make more clear that 
they play a highly-important role 
in our management.” 

Major features of the new policy, 
Christopher said, are elimination of 
clock-card punching by nearly 550 
persons; three-week vacations, in- 
stead of two; substitution of small 
identification cards for badges, and 
overtime “only as exigencies de- 
mand or on approval of a company 
officer.” 

“This new plan, for the first time, 
gives members of our management 
team a clear understanding of pol- 
icy and status under which they 
operate,” Christopher said. 

Besides the management directly 
concerned with over 10,000 workers 
in the Detroit plant, the new policy 
benefits supervision in the four re- 
gional headquarters at New York, 
Chicago, Detroit and Oakland, 
Calif., and in 16 zone offices. 

The new policy is the latest step 
in Packard’s formation of a “unified 
factory management team,” Chris- 
topher stated. Packard supervision 
has been holding “get-acquainted” 
outings at factory expense quarter- 
ly. The latest occurred Sept. 25, 
when approximately 500 members 
of the “management team” spent a 
day of sports and other activity at 
the company’s 550-acre proving 
grounds near Utica, Mich. 


Stewart-Warner 


Wins Co-op Ban 


FERGUS FALLS, Minn. — The 
first injunction against a coopera- 
tive association in connection with 
a Stewart-Warner Corp. “South 
Wind” car heater division policing 
of fair trade agreements has been 
obtained in district court here, the 
latest of several successful price 
maintenance suits instigated against 
alleged price-cutters. 

The Big-5 Co-op Assn. of Detroit 
Lakes, Minn., was enjoined from 
selling South Wind car and truck 


| heaters below established prices. S. 


E. Heymann, sales manager of 
South Wind division, called the de- 
cision of Judge R. E. Barron sig- 
nificant in view of the report that 
several cooperative groups have 
questioned applicability of fair 
trade laws to them. 


DeTamble Heads Assn. 


In Winston-Salem, N. C. 

WINSTON-SALEM, N. C. — For- 
mation of the Winston-Salem Auto- 
mobile Dealers Assn. and election 
of officers for the group has been 
announced here, 

Elected to serve until Jan. 1, after 
which time elections will be on a 
yearly basis, were: F. J. DeTamble, 
Twin City Motor Co., president; 
W. H. Stevens, H & H Motor Co., 
vice-president, and R. E. L. More- 
field jr., Modern Chevrolet Co., sec- 
retary-treasurer, 
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Gar Wood Sales 
Headed by Hill 


WAYNE, Mich.—C. W. Perelle, 
president of Gar Wood Industries, 
Inc., announces the resignation of 

W. H. Hammond 
as vice-president 
of sales. 

After a brief 
vacation, Ham- 
mond will assume 
a distributorship 
of the company’s 
products. E. B. 
Hill, general sales 
manager, will as- 
sume responsibil- 
ity for the sale 

EF. B. Hin and distribution 
— company’s products, Perelle 
said. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 


Bendix 


Hydraulic Power 
Steering Gear 
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AN EXCLUSIVE TRUCK OPERATION—Litsinger Motor Co. (Ford), Chicago, was founded 
in 1920 by Edward R. Litsinger, chairman. The firm is under the active direction of Fred 


G. Litsinger and recently completed segregation of its commercial car facilities. 


Clawson & Bals Opens 


Denver, Omaha Outlets 

CHICAGO.—Clawson & Bals, Inc., 
manufacturer here of Ring-True 
automotive products, has opened 
branch offices in Denver and 


B-K* Power 
Braking System 
for Trucks 
and Trailers 


Centermount 
Parking Brake 
for Buses 
and Trucks 


Omaha. These are service points 
maintaining full shop equipment to 
serve automotive jobbers, the com- 
pany reports. 

The Denver address is 1076 Ban- 
nock St. The Omaha location is 
2763 Farnam St. 
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Accent on Trucks 


Litsinger, Chicago Ford Dealer, Formally Opens 
Separate Outlet for Commercial Units 


CHICAGO.—Is the trend among 
Ford dealers in large cities toward 
completely segregated car and truck 
operations? 

If they are looking in that direc- 
tion, they can take a lesson from 
Chicago’s Litsinger Motor Co., which 
has grown into one of the largest 
Ford dealerships in the nation from 
the standpoint of business volume 
and space occupied to serve that 
business. 

Featured by an open-house cele- 
bration complete with buffet 
luncheon, entertainment, door 
prizes and other dramatics, the 
Litsinger firm recently hosted 
large crowds at the dedication of 
its separate Ford truck head- 
quarters. 


Bendix Brakes 
for Buses, 
Trucks, and 
Passenger Cars 


Power Brake 


for all types 
of trucks 


B-K Trailer Power Brakes 
Assure Split-Second Synchronized Braking 


The Bendix B-K power braking system for trailers 
meets every highway braking need—and does it at 
the lowest possible cost. This power brake system 
assures fast-acting, positive application, giving you 
perfect trailer control under all conditions. Syn- 
chronized in both speed and degree of application 
with the tractor brakes, it forms an ideal combination 
with a Hydrovac-equipped tractor. The Bendix B-K 
trailer system requires almost no maintenance be- 
cause it’s specially sealed against dirt and water. 
For a complete, engineered unit—the finest power 
brake system on the market— Better Buy Bendix! 


* REG. U. S. PAT. OFF. 


A one-story building covering an 
entire block along busy Washington 
St. here, the structure adjoins and 
is a duplicate of the company’s pas- 
senger-car sales and service head- 
quarters. The truck headquarters 
occupy 35,000 square feet of floor 
space and provide facilities for 
servicing any type truck unit from 
a half-ton pickup to a 15-ton job. 

Massive service doors and 14 
twin-post hoists help to assure own- 
ers fast service on a 24-hour basis. 
Free showers and sleeping quarters 
for drivers are also provided, ac- 
cording to Fred G. Litsinger, presi- 
dent of the firm. 

Along with an air-conditioned 
salesroom and offices, and a pneu- 
matic tube system to hasten repair 
orders and billings, the building 
contains a lunchroom which Lit- 
singer lets a group, known here as 
Business Opportunities for the 
Blind, operate. 

The building also provides a 
skylighted highway testing lane. 
(Illinois requires compulsory in- 
spection of trucks every six 
months.) 

A mechanic’s tools are located at 
each twin post hoist. Underground 
exhaust vents eliminate all carbon 
monoxide fumes and gasoline and 
oil odors. 

Founded in 1920 by Edward Lit- 
singer, present chairman of the 
board, Litsinger Motor Co. is now 
under the active direction of Fred 
G. Litsinger. 

Recently, Edward J. Sheehan 
joined the company as vice-presi- 
dent. Sheehan had operated a Ford 
dealership of his own here, but sold 
out to Litsinger. Ray Doleshek is 
Sheehan’s executive assistant. 

Harry Sharp, former fleet division 
representative for Ford Motor Co., 
is Litsinger’s new car and fleet 
sales manager. 


Reseller Loses 
To Denver Buick 


In Contract Suit 


DENVER.—District Judge Rob- 
ert W. Steele overruled a motion 
this week by J. W. Cosgriff, Den- 
ver socialite, for dismissal of a suit 
filed against him last February by 
the Denver Buick, Inc. The motor 
firm sought damages of $1,500 when 
it asserted that Cosgriff violated a 
contract made with the concern. 

The company charged that on 
Feb. 6 Cosgriff bought a new car 
for $2,703 and sold it the next day 
for $3,295 to Elwood Edwards, a 
used-car dealer. According to terms 
of the contract, Denver Buick offi- 
cials contend, Cosgriff agreed that 
he would not sell the car for six 
months, and that if he decided to 
sell he would sell it back to the mo- 
tor company for cost less 1% per- 
cent depreciation. 

In his motion for dismissal of the 
suit Cosgriff contended the contract 
was unenforceable because: 

1. It tends to create a monopoly 
and control prices. 2. It restricts 
unreasonably the alienation of per- 
sonal property and its enforcement 
would be against public policy. 

In his refusal to dismiss the suit, 
Judge Steele ruled that the agree- 
ment or contract between Denver 
Buick and Cosgriff was valid. All 
that was left in the case is to de- 
termine the amount of damage the 
motor company suffered. 


Russell Ad Chief 
At Superior Coach 


LIMA, O.—Appointment of D. G 
Russell as advertising manager, 
Superior Coach Corp., is announced 
by H. W. Potter, vice-president of 
the organization. For the past year, 
Russell has been acting advertising 
manager, a position to which he 
was named following the promotion 
of Advertising Manager G. F. Ross- 
man to manager of the firm’s Fu- 
neral Coach division. 

Russell joined Superior’s engi 
neering department in 1936. He was 
later transferred to sales, where he 
worked with D.C. Shields, manager 
School Coach division, until his cal 
to service in 1942. Upon his dis 
charge from service late in 1945 
Russell rejoined Superior as assist 
ant to Rossman, 
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E “venture capital” by permitting 3 | the Pressure-Purger heat so- 
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two-year carry-forward was pro- quire the motor to run for a 
posed here by Rep. Harold Knut- long period of time? 
son, Minnesota Republican. The A: YES. and this is h ful 
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son’s plan. Equipment— 
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Auto Melina ine Britain os 


World Track Show 
Resumed After 11 Years 


ATER A LAPSE of 11 years the 
International Commercial Mo- 
tor Transport exhibition in London 
has shown to the world what prog- 
ress the truck manufacturers have 
been able to make, in spite of ma- 
terial difficulties and government 
restrictions. 

The largest exhibition of its kind 


in the world, it has given the pro- | 


ducers a chance to show their wares 
to the foreign buyers, for the ex- 
hibitors from abroad were few, 
mainly from the U.S. and France. 


There were 47 exhibitors showing 
450 different types of vehicles, with 
trucks and vans ranging from quar- 
ter-ton capacity to 22 tons, buses, 
trolleys and electric vehicles. Diesel, 
gas and battery power units were 
on view. Trailers shown had ca- 
pacities up to 16 tons. 

Many of the trucks were de- 
signed solely for the overseas 
markets, being too large to com- 





ply with British road regulations; 
one of the biggest grumbles of 
U.K. manufacturers is the extra 
cost such specialized models en- 
tail. Reduction of prices to com- 
pete in foreign markets was 
clearly one of the big needs re- 
vealed by the exhibition. 

Now on to the Motor exhibition 
at the end of October, where the 
U.S. and France will have 18 stands 
between them. It is expected that 
well over a quarter of a million 
people will visit the show, even 
though many of the models shown 
will be for export only. 

* * * 


AGUAR CARS, Ltd., of Coventry, 

has announced a new Mark V 
Jaguar which should prove most 
popular in export markets. The 
new model is obtainable in coupe or 
saloon, 2% and 31;-litre. 

Introducing the new auto, the 


PREMIER SPRING WIRE 
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| platform model, 
| folding down to provide a universal use feature, and as a grain body equipped with hinge 





‘LEADER’ LINE—Mid West Body & Mfg. Division, Paris, III. 


has introduced as 
panion line to its heavy-duty open truck bodies a new line of specially designed Redies for 
%-ton trucks. These new 8-foot bodies are being produced in a commercial stake and 


com- 


@ combination grain and high rack model with the top rack sections 


brackets for Fold Down rack sections. Through adjustable longitudinal sills, the new truck 
bodies may bi be mounted on trucks with 34, 36, 40 and 44-inch frame widths. 


chairman of Jaguar Cars William 
Lyons said: 

“The chassis, which has indepen- 
dent front suspension, provides 
safety and comfort up to the limit 


of the 90 odd m.p.h. of which the 
car is capable. 

“You will see the great rigidity 
of the frame and _ suspension 
members, the all-hydraulic brakes, 





We asked the dealers... 





listen to what 


they said about 


Fring upholstery! 


HE other day we thought we'd get some first-hand 
“a pelreecion on automobile seat construction . . . 
find out which construction stands up best . . . lasts 
longest . . . gives the best selling point. So we made the 
rounds of some of the dealers. Asked them their opinions. 
Here’s the tab... 


Out of the 13 stops we made on new-car dealers, e/even 
said the upholstery of the cars they stocked contained 
either springs alone, or springs with some other material. 
To say that these dealers were “enthusiastic” about 
spring upholstery would be putting it mildly! 

“Softer cushion—softer ride’”—reported a dealer who 
is handling one of the nation’s best-selling cars. “Spring 
upholstery retains its original shape. It doesn’t sag or 
leave pockets”—reported another. “Spring upholstery 
actually breathes”—was the statement of another. “It 
doesn’t make a ‘sweatbox’ of cushions.” 


And so the reports went on. All helping to back up our 
belief that for long-term comfort . . . for more years of 
better service, you just can’t beat spring upholstery! 

For a long time, U-S-S Premier Spring Wire has had a 
prominent place in the automobile field. That’s because 
Premier is better wire; made of fine, selected steel, espe- 
cially treated to be uniform and tough, yet have a high 
degree of resiliency. 


So why not install spring upholstery if you are not 
already doing so? It will cradle your customers in com- 
fort .. . give dealers another selling point. And be sure 
the springs are made of Premier Spring Wire. 





AMERICAN STEEL & WIRE COMPANY, GENERAL OFFICES: CLEVELAND, OHIO 
COLUMBIA STEEL COMPANY, SAN FRANCISCO, PACIFIC COAST DISTRIBUTORS 
TENNESSEE COAL, IRON & RAILROAD COMPANY, BIRMINGHAM, SOUTHERN DISTRIBUTORS 

UNITED STATES STEEL EXPORT COMPANY, NEW YORK | 








| wWrap-round type. 
| flush-fitting front seats enable three 


and the super comfort 6.70 by 1 16 
tires. Perhaps the most impor- 
tant thing about this new car is 
that it has been designed to meet 
all the requirements of the export 
markets of the world. 

“It has adequate ground clearance 
for all countries, comparable with 
American cars, suspension for the 
worst road conditions, is completely 
dust-proof and is fitted with a ven- 
tilating system which really does 
provide heating or cooling. The 
bumpers and lighting system com- 
ply with universal standards, which 
is something on which British cars 
have fallen down badly in the past,” 
Lyons said. 

Some of the new developments in 
this model include a flat door, in- 
creased all-round visibility, instru- 
ment panel illumination by infra- 
red ray, twin bumpers with over- 
riders, concealed door hinges and 
press-button door handles. 

* * * 


Two New Austins 


USTIN HAS brought out two 

new models, which will soon be 
shown in the U.S. The A90 Atlan- 
tic is a sports auto obviously aimed 
at the U.S. market. Its advanced 
design includes horizontal air vents, 
a central recessed spotlight and 
American pattern flashing traffic 
indicators. 

Press-buttons control the fold- 
ing head and windows, and the 
2,660 c.c. 4-cylinder, overhead- 
valve engine has two carburetors 
and develops 88 b.h.p. at 4,000 
r.p.m. 

The auto weighs 2,500 pounds, 
| with room for three passengers in 
the front and two in the occasional 
rear seat. 
| The other model is a saloon simi- 
lar to the A40 model already in pro- 
duction. The rear window is curved 
and the rear bumper is a massive 
Again the two 


to travel in front. 
+ > * 


Hillman Minx Restyled 


HE ROOTES GROUP has an- 
nounced a new Hillman Minx. 


| It is available as saloon, convertible 
| coupe or estate car. 


The saloon has been stream- 
lined and given increased width, 
with independent front suspen- 
sion. Both windscreen and rear 
window are of curved glass, and 
synchromatic gear change by lever 
is fitted to the steering column. 
Interesting features of the new 
model include concealed hinges, 
safety pull-out door handles, 
draughtless ventilators in front 
doors and new universal fitting for 
rear number plate. The price in 

Britain of the saloon (without tax) 


| is $1,200. 


Steel Situation 
IR WILLIAM ROOTES has gone 
on record that the nationaliza- 
tion of the steel industry in the U.K. 
will bring untold hardship and hit 
the auto manufacturing industry. 
He appealed for a greater allocation 


| to the industry, now working at lit- 


tle more than half capacity because 
of the steel shortage. 

Still on the question of steel, 
the government said earlier in the 
year that those firms failing to 
reach the auto export figure for 
their products would have their 
steel allocations cut. 
Ten percent of all U.K. auto 
manufacturers failed to reach the 


| target set, but all are now improv- 
|ing their auto exports, 


following 
government warning, and it is un- 
derstood that they are to be given 
another chance. The government 
will not, at this stage, reduce their 


quotas of steel, it was learned. 
* * ®e@ 


| Leyland Buses 


I EYLAND MOTORS intends to 
4 concentrate on the production 


| of bus models with engines mounted 


below floor level. 


|N. Y. Ford Dealer Buys 
Building for Truck Sales 


Fordham Motor Sales, Inc., 
dealer in Ford automobiles and 
trucks for 25 years, has purchased 
the garage-type structure at 4720 
Third Ave., at 189th St. New 
York. Upon completion of altera- 
tions, the building will be occu- 
pied for the sale and service of 
Ford trucks exclusively. 

Containing 25,000 square feet, 
the building will be used as an 
adjunct to the dealership’s motor 
car quarters on Fordham Rd. 
Donaldson F. Jennings is presi- 
dent of the company. 
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WASHINGTON. — Elimination of 
such third-structure taxes as ton- 
mile and gross receipts levies to 
the greatest possible extent was the 
target aimed at by the American 
Trucking Assns. when it adopted a 
taxation report by its board of 
directors during the annual conven- 
tion here. 

In adopting the report, the 
board, it was explained, hopes to 
set up a pattern for long-range 
handling of a major highway 
transportation problem. The re- 
port, it was pointed out, is ad- 
visory to the state associations 
and the industry on principles 
covering highway planning, 
financing and taxation. 

“It is intended,” says an ATA 
statement, “as a basis for discus- 
sion in order to create better un- 
derstanding between taxing au- 
thorities, highway officials and the 
trucking industry.” 

' Excerpts from the platform fol- 
ow: 

Highway Study Committees 

1. Each state should have for its 
guidance a sound long-range high- 
way program—a program that is 
the product of a continuing official 
highway study committee created 
and implemented by legislative ac- 
tion. In the evaluation of needs, 
reasonable standards rather than 
desired ideals should be considered 
and all plans for improvements 
should be in accordance with sound 
engineering and fiscal practices. 

2. The committee should be 
composed of duly designated 
members of the legislature and 
should include from the begin- 
ning organized highway - user 
representatives and other public 


I-H Announces 
Staff Changes 
In Sales Setup 


CHICAGO.—W. K. Perkins, man- 
ager of sales, Motor Truck division, 
International Harvester Co., last 
week announced the following 
changes in regional and district 
personnel: 

R. G. Greer, formerly assistant 
central region manager, has been 











R. G. Greer 


E. H. Watkins | 


appointed manager of the Western 
region with headquarters at Oak- 
land, Calif. Greer succeeds E. H. 
Watkins. At Watkins’ request, he 
was relieved of regional duties and 
appointed district manager at Dal- 
las, Tex., Perkins said. 

Greer joined International in 1925 
and served in retail and wholesale 
capacities until his appointment as 
assistant district manager at Mason 
City, Ia., in 1940. Following military 
service he was appointed assistant 
district manager at Salt Lake City 
and in 1946 was promoted to district 
manager at Louisville, Ky. In 1947 
Greer became assistant Eastern re- 
gion manager and later transferred 
to the Central region. 

Clarence C. Vaughan, formerly 
district manager at Dallas, Tex., has 
been transferred to Nashville, Tenn., 
in the same capacity. Vaughan has 
been with Harvester since 1925 and 
has served in various wholesale and 
retail sales capacities. He was ap- 
pointed assistant district manager 
at Houston, Tex., in 1941 and dis- 
trict manager at Dallas in 1944. 


John F.. Adams, formerly district 
manager at Nashville, has been ap- 
pointed assistant Central region 
manager. Adams joined Interna- 
tional in 1936 at Charlotte, N.C., 
and served in sales capacities at 
that location and at Charleston, 
N.C. In 1945 he was appointed as- 
sistant district manager at Char- 
lotte, and district manager at Nash- | 
ville, Tenn., in 1947. | 





AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry ... an esti- 
mate «f more than 100,000 readers weekly! 


ATA Highway Platform 


Elimination of Third-Structure Taxes, 
State Road Studies Urged 
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elements as may be directly con- 
cerned with a long-range high- 
way program, 

3. The committee should afford 
opportunity for presentation of 
views by the public and any re- 
ports contemplating legislative ac- 
tion should be made public at least 
90 days prior to submission to the 
legislature. The supporting detailed 
data, including the designation and 
description of planned road im- 
provement, should be published at 
the same time and made readily 
available to the public. 

Highway Planning 

1. The existing classification of 
roads should be studied to insure 
that all roads are properly grouped 
in accordance with the traffic and 
benefits rendered. 

2. A priority schedule should be 
established for all highway devel- 
opments and improvements, such 
schedule to be reviewed regularly 
by the highway committee with a 
view to prompt elimimation of 
trouble spots creating undue con- 
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TO THE WINNER—The Supercargo trophy and the 1948 grand prize for this year's ‘Driver 


of the Year" 
Washington. 


American Bantam Car Co., Butler, 


were displayed at the annual convention of American Trucking Assns., 
John V. Lawrence, managing director of ATA, oe accepted the prizes from 
Pa. This year's annual awar 


Inc., in 


presented by the truck- 


trailer manufacturing firm is a Norge kitchen-type home: freezer filled with Birdseye foods. 


gestion or accident hazards. 

3. There should be no toll roads. 
The present provisions of the Fed- 
eral Aid Highway act, designed to 
prevent use of federal funds in 
construction of such roads, should 
be strengthened to eliminate eva- 
sion of congressional intent. 


4. The construction of toll bridges 


ijt flE-$aA shtidfie needs 


It is no longer necessary to choose a coated fabric from a stand- 
ard, limited line. American offers you Custom Coating, coating to 
best fit the fabric to your industry's needs—Coating that is job- 
engineered to increase the value, the quality, the consumer accep- 
tance of your finished products. This is American's answer to the 
multiple needs of modern industry. This is the new way, the modern 


Zh to functional coated fabrics. 


7ates Caltig Beth, flr preirfmancé 


In one of the nation’s most modern and completely equip- 
ped coating plants, your coating is produced under the most 
rigid and exacting supervision. Actual wearing conditions 
are simulated and studied in American's test laboratories, 
actually a miniature coating plant in itself. 





American... 


Bleaching, Sanforizing, Water Repel- 
lent, Zelan, Mercerizing, Definized 


Shrinkage Control, 


Finishing, Cottons, Rayons, Rayon Mix- 
tures, Printing; Napping. 


We urge you to consult us on your coating 
needs for now or the future. Our technical 
department will design the exact coating you 
need. Write, wire or call today. 


FINISHING 


‘ N N EC 


Coating, Dyeing, 


COMPANY 


Plant and Home Office: 
Memphis, Tennessee. New York 
Representative, 320 Broadway. 
Phone BEekman 3-6242. 


should be subject to approval by 
the highway study committee. Toll 
bridges, where permitted, should be 
publicly owned and tolls should be 
collected only for the purpose of 
paying for the bridge. Once the 
bridge is paid for, tolls should be 
removed and the bridge should be 
operated as a free facility. 
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AMERICAN 


FINISHING CO. 
MEMPHIS, TENN. 
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ATA Judges Set 
To Select °48 


Driver of Year 


WASHINGTON. — Details of the 
second annual ATA “driver of the 
year’ contest to find the nation’s 
outstanding truck driver have been 
announced here by officials of the 
American Trucking Assns., sponsor, 
and the American Bantam Car Co., 
Butler, Pa., which furnishes the 
annual award, 

The driver of the year for 1948 
will be selected early next year by 
a committee of judges appointed by 
ATA. Eligible contestants are those 
drivers who have been named “driv- 
ers of the month” by various state 
trucking groups affiliated with ATA. 

The winner will receive an all- 
expense trip to New York City and 
Washington from ATA. In addition, 
American Bantam will present him 
with a trophy and a home freezer 
filled with frozen foods. Another 
prize will be given by the trailer 
firm to the secretary-manager of 
the state association producing the 
winning driver. 


AUTOMOTIVE NEWS offers to adver- 
tisers a weekly audience of an estimated 
90,000 cover-to-cover readers! 
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‘ _| Cities Looking for New Tax Sources .. . | K 
States May Widen Local Levying Power 2 
NEW YORK.—Extending a rap-| took the longest step by permitting ryear. It is continuing to increase, 
idly growing trend, municipalities | local officials to tax virtually every- | with Louisiana and Mississippi this ‘ | 
throughout the nation are conduct- | thing not already subject to taxa- | year joining those states which had 
ing a drive for new tax income | tion by the state. already provided for additional aid 
oo threatens added direct and; The result has been a flood of | to municipalities. 
— automotive revenue bur-/| local levies. By Aug. 1, this year,| Direct municipal automotive tre 
ens. over 300 local taxing districts in| taxes, however, are figuring less in th 
With population and real estate| Pennsylvania had adopted one or | local plans now than in past years. 
tax ratables continuing to spread | more new non-property taxes. More | Although the New York state legis- St 
out from city areas, municipal offi- | have since. been added. |lature has allowed both cities and i He 
cials claim inability to rely further Kentucky has also granted lib- | counties to levy motor vehicle taxes, pe 
on saturated property taxes to| eral local taxing powers, and New | no such taxes have as yet been an 
parallel the costs of expanding| York state broadened a 1947 law | adopted. In fact, such a measure j 
municipal services. which had already opened new | was rejected by the New York City co! 
a pee : Feng _ aed — non- ~ at to local districts. Now | council for two years in a row. Me 
x autho or a xable locally in N i 
IGNORES THE WEATHERMAN—Jee-Cab has been given two-way insulation to fight off} greater share of stnte-cellected are motor Wii, ta con ome olay pied pee > 
the heat of the summer and the cold of the winter. Jee-Cabs, distributed through illys-| taxes, or both, local officials in utility bills tau heck . — were being assessed in at F. 
Overland dealers, now have a composition insulating lining made of non-heat conducting : | os Mi » Festaurant checks, least 257 cities and one county, sul 
materials. The cab rests on rubber and thus is sealed to the Jeep body, designed to| ny states will plead their case | liquor licenses, amusements, busi- but few of the levies were of 
result in total insulation. The super deluxe model has a new door with a safety giass| im most of the 44 legislative ses- | ness receipts and hotel room igi Las 1 
window which can be raised and lowered by finger-tip control. Manufacturer is Laurel C.| sions which will convene next | rentals. recent _ origin. t year only st 
Worman, Inc., Toledo. j three cities reported new gasoline li 
Worman, | Pl year. Along with the trend toward! taxes, and even less interest in M 
‘ . Meanwhile, where broad local|broader local taxing authority, this form of taxation seems indi- i pe 
Leesburg Lincoln-Mercury | Clark building, on S. Sixth St., Ta- | taxing authority already exists, a there is also a steady increase in| cated this year. A state amend- y = 
o in Tar FI vares, Fla. ; flood of new local non-property | the amount of financial aid given| ment on the Missouri ballot ni 
pens in favares, fla. The building will be temporary | taxes is swelling. political subdivisions by state gov-| would abolish local oline ta a 
7 headquarters for the dealership un-| At least a third of the states| ernments. ; ae an th 
Leesburg Lincoln-Mercury Co., | +i) its buildi W.F lh ' or ing authority, but increase the 
eae ee ee new building on . Four-| have already taken action in the According to statistics, state aid state rate by 1% cents. E 
owne y A. . ; 4 "y teenth St. and Sunshine Ave. is| past three years in broadening| to local governments in 1947 was tai : . to 
opened for business in the John | completed. |local tax powers. Pennsylvania! up 24.5 percent over the preceding Municipal officials in many states, the 
aie d ialididheeda ates Fe ea . _ _* ~~~ ® | however, are expected to plead for low 
a greater share of state-collected AP 
gasoline taxes and other automo- Th 
tive levies, which might have the an 
effect of leading to higher state chi 
taxes. 7 
Increasing attention is being fo- hes 
cused on the spread of local in- Ma 
come taxation. In Pennsylvania, Loe 
where Philadelphia pioneered the foll 
city income tax as a major source pre 
of revenue, at least 64 other local Ga: 


districts have put income levies into 
operation. 
Portsmouth recently became the 
fifth Ohio city to adopt a municipal | 
income tax. The others are Colum- 
bus, Toledo, Springfield and Youngs- 
town. 
The validity of Louisville’s 1 


































| 
percent tax on payrolls has been | P 
upheld by Kentucky courts, A lin 
one-half of 1 percent local income tha: 
| levy also became effective this | 
year. Similar levies are under Det 
consideration throughout the 3 Mc! 
| country. diat 
| Local sales taxes are also coming O 
|in for greater attention. More than rete 
| 100 California cities now levy such 1,1 
|taxes and Denver got on the band and 
| wagon this year. Opposition at the Me 
time limited Denver’s levy to one piar 
| year of operations, but indications the 
are that it will be continued beyond = 
that. 
Although New York City has long the 
enjoyed a major portion of its reve- fact 
#3 : nue from a local sales tax, other on 
/ ‘ sf cities in the state have lagged in 
F using such authority. . Son 
New Orleans, a pioneer in the 
Don’t: ¢t caught sales tax field, recently broadened _ 
its coverage to include a number ploy 
? of items previously exempt but low- 
w t our ered its rate from 1 to one-half 
| of 1 percent. 
stoce & down!t Also being widely adopted are 
so-called business license, occupa- 
| tion and privilege taxes some- 
| what similar in effect to the sales 
tax. One of the most recent of M 
| this type of levy was put into aute 
The Car Heater that People Want Most is ] operation in Ogden, Utah. cher ae 
SOUTH WIND! Because South Wind is the ONLY type car 'types of local non-property taxes, goin 
* . : . ‘ municipalities are tapping such type 
heater that gives HOT HEAT in 90 seconds. Now built to weventn peusees a0 sewer rentals, ploy 
. . . ° e s ; d us 
pre-war quality standards with 36 internal improvements, See the South Wind ne eer: —.  eblaigetong y “a 
South Wind is more than ever America’s greatest car heater value. Film Presentation dered outside city limits. of h 
“WARMING UP” "Benieiews all 
: 2a ; = opin 
Keep Plenty on Hand to cash in on South Wind’s for sales tips and N. e.. egisters pens 
high public preference and quick turnover. installation short-cuts 5 671 New-Car —a 
Ask your jobber for date of showing . tain 
$250 FOR 2 HOURS! It will pay you and your men Sales in August goin 
i ini RALEIGH, N. C.—New-car regis- 
to attend a South Wind Clinic. Learn the short-cuts to trations te Mesth Garclina Guring = 
added sales and master quick installation methods. —. ae ht, See euill 
| 1,652 over the same ; : 
Dealers who make their own installations sel] an |according to the bulletin of the | — 
| North Carolina Automobile Dealers | 
average of 20 additional heaters annually. Profit from | Assn. a 
; > | New-truck registrations for Au- auto 
these sales, when added to the charge for ee | guat reached 2192, an. increase of | Ne 
tion, increases their heater income by $250! | 2,299 over August, 1947. For the a 
/ |period January through August, rst 
, |new-car registrations in the state i 
/ /numbered 38,897 while new-truck 
registrations totaled 19,231. 

At Only $29.95 ie | In ringing up the August new-car ‘ CL 
, , ee | total, all makes except Frazer and Co., 
It’s America’s Greatest Vis, f Santee | Willys sold more cars than in the pee 

_— | same month last year. ap} 
Car Heater Value! | Chevrolet, Ford and Plymouth build 
a », Y | were the front-runners in new-car —_ 
sales with totals of 1,215, 905 and 
South Wind Division, Stewart-Warner Corporation, Indianapolis 7, indiana = respectively. com 
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Kettering to Be Honored . 


28th API Parley Set 
For Chicago Nov. 8-11 


NEW YORK.—The American Pe- 
troleum Institute announced here 
that its 28th annual meeting at the 
Stevens hotel and the Palmer 
House in Chicago Nov. 8-11 is ex- 
pected to top all records for attend- 
ance. 

At the first general session of the 
conclave, Nov. 10, the API Gold 
Medal for Distinguished Achieve- 
ment will be presented to Charles 
F. Kettering, GM research con- 
sultant. 

Although some divisions will 
start as early as Nov. 6, the high- 
lights of the assembly are ex- 
pected to be the general sessions 
on Wednesday afternoon and eve- 
ning and Thursday morning 
(Nov. 10 and 11), according to 
the API preliminary program. 

Election of directors is scheduled 
to be the first order of business at 
the opening general session, fol- 
lowed by the annual address of the 
API president, William R. Boyd jr. 
The presentation to Kettering and 
an address by the GM research 
chief will then take place. 

The second general session will 
hear from U. S. Senator George W. 
Malone on the subject, “Congress 
Looks at the Petroleum Industry,” 
following which Frank M. Porter, 
president of Mid-Continent Oil and 
Gas Assn., will return the compli- 





Kelsey-Hayes Set 
For Early Output 


In Eastern Plant 


PITTSBURGH.—Jones & Laugh- 
lin Steel Corp. reported last week 
that Kelsey-Hayes Wheel Co. of | 
Detroit would take over its entire 
McKeesport (Pa.) works imme- 
diately. 

Originally, the steel firm was to 
retain a part of the plant until July 
1, 1949, for fabricating river barges 
and mine cars. Kelsey-Hayes, how- 
ever, will now take over the entire 
plant, but continue fabrication of 
the mine cars and barges now on 
order. 

A Kelsey-Hayes official said that 
the first equipment for wheel manu- 
facture would arrive in McKeesport 
sometime this week. 

“The company,” he said, “will 
gradually build up its force as 
equipment and personnel are avail- 
able. We eventually expect to em- 
ploy about 1,500 at this plant.” 


Peek at Future 
Milwaukee Dealer Sees 


New Sales Type 


MILWAUKEE.—“The coming 
automobile salesman,” says Harry 
Schwartzburg, head of Schwartz- 
burg Motors, Inc. (Oldsmobile), “is 
going to be an entirely different | 
type of man than was formerly em- | 
ployed in that capacity in car sales- | 
rooms. 

“He is going to be picked because | 
of his education, dependability and | 
all around versatility. It is my | 
opinion that he is going to be com- 
pensated on a basis of 52 weeks; a| 
salary plus a bonus. He is going to 
be furnished with a car and a cer- 
tain amount of gasoline. The car is 
going to be kept up mechanically | 
and washed so that it is present- | 
able to the public at all times. 

“In other words,” Schwartzburg | 
continued, “it is our idea to place a | 
salesman on an equal footing with | 
confidence. This should attract the | 
cream of the college men to the | 
auto dealerships’ sales forces.” 

Needless to say, Schwartzburg | 
Says he is going to be among the | 
first to put this idea into practice. | 








Ratliff Robbed Again 

CLINTON, Miss.—Ratliff Motor 
Co., which has been a frequent 
target for burglars, one man being 
trapped, shot and killed in the 
building in 1938, was entered the 
night of Sept. 28. It is believed 
that a truck was used to haul off 
complete motors, tools, wheels, 
tires and other equipment. 


ment with a speech, “The Petroleum 
Industry Looks at Congress.” 
Dr. Robert E. Wilson, chairman | 
of the board of Standard Oil Co. | 
(Ind.), will also speak at this meet- | 
ing, which will be concluded with 
a panel discussion in which seven 
radio broadcasters will interview 
members of the industry. 
Speakers at the third general | 
session will include L. F. McCol- | 
lum, president of Continental Oil 
Co., who will discuss “Long-Term 
Availability of Crude Oil Supply,” 
and Robert G. Dunlop, president 
of Sun Oil Co., whose speech is 





titled “Three Peas in a Pod: 
Prices, Profits, Productivity in 
Petroleum.” 


In addition to the three general 
sessions, there are also some 18 
group sessions and about 130 meet- 
ings of committees and subcom- 
mittees on the API agenda. 
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LUMITE DIVISION, Chicopee Manufacturing Corp. 
47 WORTH STREET, NEW YORK 13, N. Y. 





advertises 


ADVERTISES DEALER—Schmidiapp Motor Car Co. (Oldsmobile), Norwood, O., 
itself and Oldsmobile with the aid of a snappy midget racing car painted gold, lettered in 


white. Driven by well-known racedrivers in Midwest midget races, the racer has attracted 
much public attention. Looking over the midget racer from the front seat of a Futuramic 
Oldsmobile convertible coupe is Claire R. Beckman, an employe of Schmidiapp. __ 


San Antonio Sales 
Hit 980 in Month 


SAN ANTONIO, Tex.—Motor ve- 
hicle sales in Bexar county during 
August totaled 980, of which 772 
were passenger cars, 116 commer- 
cial cars and 92 trucks. 

O. R. Mitchell Motors (Dodge- 


Plymouth) led in sales of automo- 
biles with a total of 62, with Milam 
Chevrolet Co. in second place with 
the sale of 61 new automobiles. 


sale of trucks with 19, while Ormsby 
Chevrolet Co. led in the sale of com- 
mercial cars, with a total of 24. 








There are profit-making opportunities in 
AUTOMOTIVE NEWS want ads. 





Milam Chevrolet also led in the | 


SWEET, SWEET 
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Kansas Dealers 
Wait High Court 
Tradein Ruling 


TOPEKA, Kans.—Kansas dealers 
last week awaited a decision by 
the state supreme court that might 
have widespread effect on new-car 
sales. 

At issue was the question: Can 
a new-car dealer refuse to sell a 
car to a prospective buyer because 
the buyer has no car to trade in? 

B. F. Heidner, a Franklin county 
farmer, filed the suit when he 
allegedly was refused delivery by 
| the Hewitt Chevrolet Co. of Ottawa 
because he did not have a car to 
trade in. 

Heidner claims he ordered a new 
|car from the Hewitt firm, which 
accepted the order, telling him he 
would be notified when his turn for 
delivery came. Subsequently, he 
was informed, Heidner charged, 
that a car was ready for him. 

But when Heidner went to take 
delivery, he said, he was refused 
| because he had no tradein. He 
| then filed suit on the grounds that 
|a@ contract had been entered into 
| when he agreed to take the car. 
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Sells seat covers 
of LUMITE_,.;, 


LUMITE’S sweet sales story can 
make extra profits for you on 
every sale of a new or a used car. 
That LUMITE seat-cover beauty 
is just irresistible to customers. . . 
and that wonderful durability for 
which LUMITE is famous means 
that the customer will stay satis- 
fied. Because LUMITE is virtually 
indestructible—tough, scuffproof 
and stainproof. 


LUMITE fabrics won't “cup”, 
stretch or bulge—keep that glove- 
snug fit for life. They can’t ravel 
or crack. You can clean any stain, 
grease, food, or liquid easily 
with soap and water or cleaning 
fluid. 

Insist on LUMITE when you order 
seat covers from your supplier. 
For free sample and further in- 
formation write LUMITE DIVISION, 
Chicopee Manufacturing Corp., 
47 Worth Street, New York 13 
New York. 
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| are affected by parking conditions. ae 
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| action due to the community inter- : a 


| est inherent in parking facilities. 
“In the competition for survival, | 

the efficiency of methods in han- P 

dling highway freight and also the e 

accommodation of the patrons upon 

whom survival depends are very 

real factors. 





“The privilege of rendering ona 
service to a community may well 


be lost through a failure to secure 
the ancillary facilities which go 
with that service. Parking termi- 
nals are as essential to stores, 
office buildings and manufactur- 





| that 
| 





ing plants as are the display j 
counters, elevator lobbies and 
storage bins. 


“Adequate terminals for the ac- 
| commodation of patrons, parkers 
| and goods suited to automotive 
| =e of transportation are es- 
sential in the competition to serve 





a given population,” Matson stated. Raf 
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10,802 in Arizona At 

+ . * erte 

Fail Driving Test years 

mana 


Reflecting stricter examinations 
|in the interests of highway safety, 
|a total of 10,802 persons who ap- 
plied for “original” Arizona motor 
vehicle operator’s licenses during Cc 
the first eight months of 1948 failed 
on their first try, according to H. 


















J. Travis, supervisor of the State DE’ 
ge | Motor Vehicle bureau’s operators’ seas ¢ 
y - department. busing 
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9 | to more rigid examinations and also > tend t 
was well above the national aver- ings b 
° age, Travis pointed out. 
— say automotive dealers. os Atte 
e _ Shades of Huey Long Autom: 
of Soci 
No other magazine reaches Seen by Keystone Club Piyme 
HARRISBURG, Pa.—New Or- ing of 
ene | leans-bound tourists are facing Folk 
f th b tt f: f: | | an unprecedented police check- zerlan 
SO many ib e e er ar m ami 1és | up, Keystone Automobile Club ich Oc 
| Officials here warned. of a1 
An ordinance requires registry distrib 
with the New Orleans police de- = A 
REA | Partment of all automobiles e € 
pout YOUR own TRADING A | other than those bearing Lou- ing of 
THESE FREE FACTS A . philadelphie 5: isiana plates if the operators are assemt 
SEND FOR hington Saver’ rritory On | to be in the city more than 24 den, O 
1 Inc. Was bout my own te h Windshi : i A 
Farm Journ’ se send me facts o ber of Farms | Bours. Windshield stickers, good 1 a 
wines este owe an eee ————r | Oe 
ii Buy “ s-\r ° 
— amber of Farm Autos Truck & i G GS E S T ~—_ . i t h e coun t r y Citing the obvious effect on Durii 
national travel if every city and 26-30, ' 
WITH 2,650,000 SUBSCRIBER FAMILIES town in the United States adopt- mous [ 
Nome ed similar check-ups, Keystone * by the 
ateet Officials denounced the New Or- turers 
Business ° leans procedure as repugnant to opening 
et eens. FARM JOURNAL, INC. . GRAHAM PATTERSON, PRESIDENT | the American concept of free- He will 
State | dom and reminiscent of the dic- 
Cienega: also publishers of PATHFINDER — AMERICA’S 2nd LARGEST NEWS MAGAZINE tatorial days of Huey Long and one 
| the late, unlamented Gestapo. > te én 
| - n the ni 





Representing 





_ 
les 


by 
li- 
he 


ese 
nd, 
res 
tis- 
eds 


gn, 
ge- 
her 
ain 
not 


ion 
pi- 
hip 
ies 

or 


ity. 
le 
a- 
ch 
ho 
h- 
ns 
n- 
r- 


re, 
ig- 
ies 
all 
eir 
les 
ns. 
up 
er- 


al, 
n- 
he 
on 
ry 


50 
i- 


\y 
d 


ic- 
ors 
ive 
es- 
‘ve 


ise 
>r- 
an 
ue 
iso 
or- 


~ (AF 


Bae 


mri te tO t he SS = 


~~ 


ales Up 62.7 Percent... 


Ford Gaining in Used-Car Business 


DEARBORN. — Ford, which is 
plugging the used-car business for 
“leadership ... with profit,” reports 
that its dealers have increased used- 
car and used-truck sales 62.7 per- 
cent over the first six months of 
1947. 

Number of used-car salesmen 
increased 183 percent, according 
to Robert R. Nadal, director of 

Ford’s used-car and truck depart- 
ment. 

This, says Nadal, adds up to 
$22,000,000 extra gross profit for 
dealers. 

The house organ, Ford Dealer, 
gives a six-page spread to dealer 
activities in the used-car business. 

These reasons for Ford dealers to 
get into the business are listed: 

1. It is highly profitable. 

2. It re-establishes you as head- 
quarters for used cars and trucks 
(customers value your guaran- 
tee). 

3. It trains your retail salesmen 
(they'll be ready for that buyers’ 
market). 

4. It puts your reconditioning fa- 
cilities in tip-top shape for tomor- 
row (paid out of extra profits to- 
day). 


5. It puts your used-car lot in A-1 | 


condition now. 

6. It builds parts and service 
volume for the future (today’s 
used-car buyers are tomorrow’s 
customers). 

7. It gets you set for leadership. 
The article gives enthusiastic re- 
ports from Ford dealers who have 


gone into the business. Highlighted | 


is a case history of Lewis F. Brown, 





Perfect Circle 


Transfers Austin 
HAGERSTOWN, Ind. — Perfect 


Circle Corp. announced last week | 


that Rufus Austin, assistant sales 
manager of the 
sale of original 
equipment, has 
been transferred 
to the corpora- 
tion’s Detroit of- 
fice in the Gen- 
eral Motors build- 
ing. From the 
new office, Aus- 
tin will supervise 
the Detroit and 
Chicago offices as 
well as the East 
Coast manufacturing accounts. 
Austin has been associated with 
Perfect Circle for the past 22 
years. He became assistant sales 
manager in 1944. 





Rufus Austin 








Air Itinerary 
Chrysler Export Chief 
On European Trip | 
DETROIT.—Detroit’s No. 1 over- | 


seas air traveler is off on another 
business trip to Europe. 

C. B. Thomas, president of the | 
Export division, Chrysler Corp., left 
Detroit by plane last week on a 22- | 
day tour of France, Switzerland, | 
Sweden, Belgium and England. | 
During the next three weeks he | 
planned to attend the Paris and | 
London automobile shows, help ded- 
icate a new assembly plant and at- 
tend the opening of two new build- 
ings built by distributors. 

After arriving in Paris, Thomas 
attended the Paris International | 
Automobile salon and was the guest | 
of Societe A. Parish & Co., Chrysler- 
Plymouth distributor, at the open- 
ing of a new building. 

Following a stay in Geneva, Swit- | 
zerland, Thomas was to visit Zur- 
ich Oct. 18-19 to attend the opening 
of a new building for the Dodge | 
distributor, Societa Antonima Fra- 
telli Ambrosoli. 

He expected to attend the open- 
ing of the new Chrysler-Plymouth 
assembly plant in Nykoping, Swe- 
den, Oct. 20-21. It will be operated 
by A. B. Nykoping Automobilfab- 
rik. He will visit an assembly plant 
in Antwerp, Belgium, Oct. 22-25. 

During his stay in London Oct. 
26-30, Thomas will attend the fa- 
mous pre-motor show dinner given 
by the Society of Motor Manufac- 
turers and Traders prior to the 
opening of the London motor show. | 
He will return here about Nov. 1. 








William Ullman, Washington correspon- 
lent, keeps AUTOMOTIVE NEWS readers 
1p to date on political and economic trends 
n the nation’s capital every week. 
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Dearborn, Mich., who has operated | wholesale trades and independent 
a postwar used-car lot for the past | used-car dealers who wholesale on 
year. a small-margin, fast-turnover basis. 

Brown bought a vacant lot on| As for advertising, Brown's gen-| 
busy Gratiot Ave. on Detroit’s East eral manager, Joe Garbarino, says 
Side, dressed it up, lighted it well, | classified advertising has been 
and hired an experienced used-car| found best for every day except 
manager. , | Monday and Saturday. 

The staff consists of an assistant | There is a minimum of recondi- 








manager who doubles as a buyer, . . 
two buyers, five salesmen, two office tioning, since Brown concentrates | 
on clean cars. A 


clerks, two mechanics, and porters. . - 
The salesmen all had previous ex- shop on the lot is used for polish- 
ing, washing, tire painting, etc. 


perience. A card system informs 7 
them of the exact amount in each| Other repair work is done at the 
main service department at cost. 


small one-car 





car and they are paid on t- | 
7 a as Brown chalks up an average of 


age of the gross profit. . 
To eve Gow’ oath in stock, a $15 a car to reconditioning ex- 
pense. 


bonus plan is used. 
Buyers have no connection with Additional reports are given by 
Les Kelley and Boyle & Fox, Los 


the selling end. Brown says a 
good buyer must buy quick, keep | Angeles; Barmont-Jones Motor Co., 
| Harrisburg, Pa.; C. Creed, Wayne, 


his buying sources confidential, 

know what he’s after, know | Mich.; Mingo Motor Co., William- 

values, gain confidence of dealers, | son, W. Va.; Harris-Lovett Motor 

establish loyal contacts, and check | Co., Middlesboro, Ky.; Simpson Mo- 
tors, Oklahoma City; Maywood 


frequently on the cars moving 

well on the lot, Ford, Maywood, Colo.; Beasley- 

The most productive sources of | Grove Co., Columbus, O., and Hull- 
Dobbs, Akron. 


purchases are new-car dealers who 
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MADDOX NEW HOME IN NEBRASKA—Modern service equipment was a foremost con- 
| sideration in the construction of the headquarters of Maddox Motor Co. (Chrysler-Plymouth- 


Diamond T) in 


Sidney. Inciuded in the shop facilities are front-end aligners, wheel bal- 


ancers and tune-up and testing machines. Owners of the dealership are O. L. Maddox and 


sons, Layton, Garlord and Dick. Harlan G. Maddox and Leo L. 


agers, Layton Maddox, sales manager, and 
is nearing its fourth year in business 





Austin Expects 
To Begin Canada 
Output in Feb. 


HAMILTON, Ont.—L. P. Lord, 
chairman and managing director of 


Austin Motor Corp., said that the | 


company’s new Canadian plant here 


would be in operation next Feb- | 
| ruary and that by the middle of 





Samson are service man- 


©. L. Maddox, general manager. The firm 


| spring the firm would be producing 


500 cars a week. 

Lord, on a visit here with other 
officials of the company, said that 
about $2,000,000 worth of new equip- 
ment would be shipped to Hamilton 
from England and the first cars 
would be built from imported parts. 

Later, it is expected that the au- 
tomobiles will be produced almost 
entirely of Canadian parts. 


Others are profiting from AUTOMOTIVE 
NEWS want ads. Why not you? 








Through the courtesy of “The Iron Age,” we 


reproduce here a sketch which is a composite of 


the ideas of top Detroit designers of what the 


motor car of 1950 will probably look like. The cap- 


tion accompanying this drawing stated: “The lines 


of the automobile of 1950 will not be radically dif- 


ferent from current models. However, some well 


defined trends, apparent in 


several cars already on 


the road, will lead to modifications in the direction 


illustrated in this sketch.” 


One of these trends is 


quite definitely toward greater visibility through 


larger windshields and windows. 


Right now, in working out your plans for better 


visibility in your cars, let us urge you to consider 


Pittsburgh Safety Glasses. That’s your assurance of 


high quality products; Safety Glasses that are serv- 


ice-proved ... that have the confidence of motorists 


and manufacturers alike. And Pittsburgh Safety 


Glasses can be mass-produced in curved as well as 


flat panels. 


Consult with our Safety Glass specialists any time 


you have a problem of glass application in the design 


and construction of your cars. Pittsburgh Plate Glass 
Company, 2208-8 Grant Building, Pittsburgh 19, Pa. 


Safety GA88 rns 
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By Executives, 


NEW YORK.—General opposition 
among industry executives to the 
recent U.S. Supreme court decision 
outlawing multiple basing-point 
pricing was found by the National 
Industrial Conference Board in a 
survey on the economic effects of 
the basing-point price decision. 

Although the decision had specific 
reference only to pricing practices 
in the cement industry, these execu- 
tives feel it has been generally con- 
strued as also being applicable to 
other industries, the board said. 

Many executives believe that 
the ruling outlaws all freight ab- 
sorption or delivered price meth- 
ods. Until Congress or the courts 
clarify the situation, the survey 
found, it is felt that industry must 
assume that f.o.b, mill pricing “is 
the only safe policy at this time.” 

Several industries, including steel, 
cement, refractory brick and some 
chemical branches, -have already 
switched over to f.o.b. mill pricing 
on the assumption that this ruling 
covered them. Other industries are 


~ 
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Industry Disapproves 


Multiple Basing-Point Pricing Is Opposed 


2 ph 4 
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Survey Shows 


reviewing their pricing policies with 
an eye toward possible revision. 

Cited by the survey report as a 
typical reaction to the ruling was 
the following statement by a paper 
company executive: 

“We feel that the basing point 
pricing system which has developed 
over a long period of years is based 
on sound economic reasons. Both 
producers and customers want the 
system, and to force another system 
by government fiat would cause 
serious and inequitable readjust- 
ments.” 

As against the views of the pre- 
ponderant majority who feel that 
the multiple basing-point system 
has a sound historical and economic 
basis and should be continued, there 
are a few executives who feel dif- 
ferently, the survey revealed. One 
of them asserted that the old sys- 
tem “is arbitrary and contravenes 
natural economic laws. It throws 


into the discard the economics of | the opinion of many of the execu- 
| tives questioned. Generally, it was | 
| noted, these are “one-plant organ- 


location.” 
A number of industries ques- 











the Supreme court ruling does 
not affect them as their own pol- 
icy has always been f.o.b, at the 
mill, 

Industrial leaders participating in 
the survey pointed to various detri- 
mental effects that they feel the 
decision will foster. These harmful 
results will not be immediately ap- 
parent, they said, since consumers 
are willing to shoulder almost any 
additional expense today to obtain 
scarce materials. The new ruling 
will have its effect, principally, they 
said, in reducing competition, rais- 
ing costs and prices, and in dislo- 
cating industry. | 

An overwhelming majority felt | 
that outlawing basing-point pricing | 
will reduce rather than stimulate 
competition, “Distant producers will | 
be unable to compete with local | 
plants wherever freight constitutes | 
an appreciable portion of the total | 
price,” it was commented. “Strate- 
gically located plants with no com- 
petitors nearby will be in a position 
to raise prices up to a point where 
it would pay consumers to order 
from distant mills.” 

Smaller companies may be ad- 
versely affected by the decision, in 


| 





PAINT, BODY SHOP ARE SEPARATE—Bass Motor Co., Pontiac dealer of Ft. Pierce, Fla. 


enjoys a fine location on U. S. 
16,165 square feet under roof. 
absorption, have been able to com- 
pete on a nationwide basis. 

A few company officials expressed 
belief, however, that the basing- 
point ruling may help small com- 
panies. They felt that during the 
shortage of steel, for example, mills 
have been informally allocating 
steel to the most profitable outlets 
(i.e., the large customers near-by). 


With an f.o.b. mill price they look | 


for a better break. 

No lowering in prices is looked 
for at this time as an accompani- 
ment of a change to f.o.b. mill pric- 
ing, the survey found. The short- 





tioned in the survey claimed that | izations” which, by virtue of freight | term outlook is complicated by “the 








»™ 


In his family garage... 











The city man’s lucky these days if he has 
a car...and some shelter for it. But look in 
the garage of a typical SuccEssFUL FARMING 
subscriber, and see what you'll find! 

There’s a late model car, still slick and 
shining, for social occasions, the Mrs. and 
girls. Also a not late model, its color and 
chrome well camouflaged with mud—the 
Master’s car, and general utility. 

Then a pick-up, age uncertain, body 
battered, dedicated to dirty work — and 
looks it. There may be another commercial. 
Add a heavy tractor, old; and a smaller 
version, not so old. 


Farm vehicles are essential equipment 
in an essential industry...and their owners 
the world’s best automotive market today, 
the industry’s best prospects, present and 
future. Don’t mistake them for just farmers! 

Half the farmers in this country earn 
g0% of the country’s farm income. From 
this upper half, SuccessFuL FARMING draws 
4 out of 5 subscribers. These SF subscribers 
average 2.3 cars, trucks, and tractors in the 


SUCCESSFUL x 


family garage...68°, better than the US 
farm average, 131% above the average in 
the 3p other states! 
And there are more than 1,200,000 SF 
farmers concentrated in the 15 Heart states 
.. with the best soil, best brains, best 
methods and the best incomes—average 
gross $9,890 in °47 without government 
payments—$4,000 above the US farm 
average. They have had seven prosperous 
years of record yields, peak prices...they 
have cut their debts, piled up savings, 
improved credit! 


This farm market wears out more 
automotive equipment, uses more tires and 
parts, burns more gasand oil—thanany other 
market in the world... You can’t reach most 
of it through general media! You can reach 
all of it effectively and economically only 
with SuccEssFUL FARMING, which merits 
top place on any automotive schedule! 

Get the facts—any office... Des Moines, 
New York, Chicago, Detroit, Cleveland, 
Atlanta, San Francisco, Los Angeles. 


\ 


FARMING 


Detroit Office: 1701 FISHER BLDG., DETROIT 


1 and recently erected this new two-sectional building with 


| current inflationary trend in almost 
| all prices” and a number of partici- 
| pants in the survey pointed out that 
ine old basing-point prices are be- 
| coming the new f.o.b. mill prices. 


| “Consequently, even the compa- 

nies located across the street 
from a supplier plant do not 
stand to receive lower prices ex- 
cept in relation to what their 
more distant competitors will be 
paying.” 

If the decision forces a decentral- 
ization of key industries, which for 
valid economic reasons have re- 
|mained centralized, it is believed 
that higher unit costs may result, 
according to the survey. 

Not all companies anticipate in- 
creased prices as a consequence of 
the shift of steel, cement, refractory 
products and other key materials to 
an f.o.b. basis. Generally speaking, 
they are “the fortunate few” that 
are located strategically both with 
reference to suppliers and markets. 
Also, they talk in terms of “the 
longer-term outlook.” 

Industry leaders expressed belief 
that abandonment of basing-point 
pricing will result in a greater con- 
centration of plant facilities. For 
every executive who looks for an 
| acceleration of the trend toward de- 
| centralization as a result of the de- 
| cision, there are 10 who expect to 
see greater centralization, the sur- 
vey disclosed. They reason that the 
basic producers of raw materials 
such as _ steel, cement, petroleum 
products, paper, refractory products 
and chemicals cannot subdivide and 
disperse their facilities economi- 
cally. 

A number of executives partici- 
pating in the survey noted the 
anomaly of one branch of the gov- 
ernment calling for dispersion of 
industry and another issuing rul- 
ings which may well have an oppo- 
site effect. 

Belief was expressed that if 
f.o.b. mill pricing does result in a 
greater degree of centralization, 
such centralization will be re- 
garded “with considerable trepi- 
dation” by the National Security 
Resources Board and the Muni- 
tions Board, the nation’s two top 
industrial mobilization planning 
groups, since the agencies have 
gone on record as actively sup- 
porting wider dispersion of plant 
facilities for strategic defense 
reasons, 

| Though the consensus does indi- 
| cate that a centralization of fabri- 

cating plants will take place around 
| key steel-producing areas, there are 

signs, nevertheless, pointing to de- 
| centralization by some companies, 
| according to the survey report. The 
| purpose of dispersion of plant fa- 
| cilities, it was noted, is “to regain a 
| competitive position in distant mar- 
| kets served more economically by 
| competing companies near-by.” 


Chevrolet Alumni 
Merchandising School 


Plans Reunions 


DETROIT.—A series of reunions 
in 11 cities, which will bring to- 
gether the 759 graduates of the 
| Chevrolet Post-Graduate School of 
|Modern Merchandising and Man- 
|} agement, has been announced for 
| November and December. 
| The meetings will be under the 
| direction of T. O. McLaughlin, 
| school dean, and are designed to 
review the latest developments in 
automobile merchandising and to 
discuss dealer problems. 
| The opening session is scheduled 
for the Waldorf-Astoria hotel in 
id York, Nov. 1, to be followed 
y: 

Washington, Nov. 4; Atlanta, 
Ga., Nov. 8; Kansas City, Nov. 12; 
Dallas, Tex., Nov. 15; Chicago, Nov. 
18; Detroit, Nov. 22; Toronto, Ont., 
Nov. 26; Portland, Ore., Nov. 30; 
San Francisco, Dec. 3, and Los 
Angeles, Dec. 7. 
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AUTO SEAT COVERS OF CUSTOM-QUALITY 





sensationally 


priced 


for volume sales! 


Leading auto seat cover manufacturers are 
featuring Suskana Saran! This amazing fabric 
means extra beauty of pattern and weave—in 
captivating colors that stay bright. Suskana 
Saran means smooth fit ... cool riding com 
fort... unprecedented durability ... easy to 
keep clean . . . customer satisfaction. Contact 
your distributor for these custom-quality — 
volume-priced seat covers—and you'll set new 
sales records. 





SUSKANA fabrics for f{uto Seat Covers, 
5 4 Upholstery, \fen'’s wear, 
—— Women’s wear, Neckties. 


404 Fourth Avenue, New York 16, N. Y. 


usquehanna 
L 1 Mills INC. 











Dealer Doings. 





Texas Charters or Amends 
Charters of Eight Firms 


Five auto firms have been grant- 
ed charters in Texas, while three 
others obtained changes in their 
charters, as follows: 

Charlie T. Bustin Motors char- 
tered in Austin by Bertha Lee Bus- 
tin, Charlie T. Bustin, and R. A. 
White with $50,000 capital stock. 

Lavaca Motor Co. (DeSoto-Plym- 
outh) chartered in Port Lavaca by 
Charles Metcalfe, H. F. Hanks, and 
L. D. Payne sr., with $10,000 capital 
stock. 

National Motor Exchange char- 
tered in Beaumont by George D. 
Neal, Harry Hartley, and Maurice 
A. Lehmann, with $5,000 capital 
stock. 

John Porter Motors chartered in 
Graham by Margaret G. Porter, 
John W. Porter, and Perry C. Max- 
well, with $25,000 capital stock. 

Western Border Motor Co. char- 
tered in Uvalde by Mrs. Paul Bart- 
lett, A. D. Thomas, and Louis R. 
Manz, with $10,000 capital stock. 

Carter Motor Co., Inc., changed 






South Dakotans are eager to buy. Their incomes, 
stemming: from a fabulously rich agricultural 
economy, are highest in history! They demand the 

e standard of living their incomes can provide. 
Household appliances and furnishings, automo- 
biles, beverages, water systems, breakfast foods— 
all the products of America’s great production find a 
warm welcome in the heartland of South Dakota 
when recommended through South Dakota Dailies. 

South Dakota Dailies provide the ONE PRAC- 
TICAL CHANNEL to pass your product promo- 
tion into the homes of these customers, willing and 
financially able to buy in quantity NOW! South 
Dakota Dailies are unchallenged in their area by 






THERE'S OPPORTUNITY 
IN SOUTH DAKOTA! 


resources. . 


tralization. 


states in the nation! 





| its name to Bob Fuller Motor Co. 





| 
| 


An additional 1,000,000 
kilowatts of electricity 

.. abundant natural 
. friendly American labor . . 
highway system that is constantly being improved 
and expanded by the State Highway Commission 
. .. planned recreational facilities under the direc- 
tion of the Department of Game, Fish and Parks 
. . . these are but a few of the many advantages 
that aggressive manufacturers and distributors are 
considering in their plans for expansion or de-cen- 


In the friendly state of South Dakota, approxi- 
mately eight hundred million dollars will be spent 
in the next ten years in the Missouri River Plan 
to further improve one of the richest agricultural 


There’s planned progress in South Dakota and 
you can progress with their plans! 


of Amarillo. 
Valley Motor Co., Harlingen, in- 
creased its capital stock to $60,000. 
Dick Shoupe Motor Co., Green- 
ville, increased its capital stock to 
$45,000. 


* * * 


Rufe Presents High School 
With Driver-Training Car 


Driver training was inaugurated | 
at Boiling Springs (Pa.) high school 
with the presentation of a dual-| 





control car by K. S. Rufe, owner of 
Rufe Chevrolet, Carlisle, Pa., to 
Ralph Wetzel, principal. 

Others attending the presentation 
ceremony included: Donald Seibert, 
instructor for the course; John Fis- 
sel, field representative of the Mo- 
tor Club of Harrisburg-AAA, and 
Frank Walker, chairman of the 
club’s safety committee. 

- a * 


Thomas Plans $250,000 


Shop in Charlotte, N. C. 
Thomas Cadillac-Oldsmobile 


Washington, 





Co., Inc., 214 N. Church St., Char- 
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(COMBINED SIX DAILIES CIRCULATION REACHES 90% OF SOUTH DAKOTA FAMILIES) 
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IT'S A HOME, TOO —The upper part of the new oe of Love Motor Co. (Ford). 


Miles City, Mont., is made into apartments which are lease 
have been able to find housing facilities in that city, according to Ed Love. — 


to employes who would not 





lotte, N. C., will build a new 
quarter-million dollar home next 
year, says G. C. Thomas, presi- 
dent, 

Thomas and his associates dis- 
cussed plans with R. L. Newton, 
assistant general sales manager 
of Cadillac, and W. H. Niven of 
district. manager. 
Thomas explained that the pres- 
ent quarters are too cramped and 
will be enlarged from 34,000 







© Si 


Your Sales Manager in a Market of Millions ! 


SOUTH DAKOTANS HAVE $300,000,000 CASH IN HAND 
WITHOUT DIPPING INTO INVESTMENT SAVINGS! 


ANY out-of-state metropolitan daily 
newspaper. Locally managed and 
locally edited, the South Dakota 
Dailies get theclose attention an old 


vital local buying zones. 


| Square feet of floor space to 
60,000. 
+ + + 


|HZCD Assn. Incor porates 


To Promote Chevrolet 


A petition for a non-profit char- 
ter for the HZCD Assn., with offices 
at 240 N. Third St., Harrisburg, Pa., 
for the purpose of promoting the 
sale of Chevrolet products with the 


| 
| 





general public through Chevrolet | 


| dealers and salesmen by use of spe- 

cial advertising and other types of 
promotion activities, has been pre- 
sented in Dauphin county common 
pleas court. 


Incorporators are Ellis Sutliff, 
owner of Sutliff Chevrolet, Harris- 
burg; Harold Moltz, Williamsport; 
A. L. Strayer, Idetown; J. A. Lyman, 
Hazleton, and D. G. Switzer, Mifflin- 
town. The corporation has $2,400 in 
personal property. 


* * * 


| Swing to Service 
Musical Ad Is Used 
By Miss. Dealer 


“Yes, we're all musicians. Our 
shop’s a concert hall—come in and 
we'll play for you!” 

That is from an interesting ad- 
vertisement by Auto Sales Co. 
(Dodge-Plymouth), Picayune, Miss., 
which also points out: “What you’ll 
hear is the chorus of well tuned 
engines, tuned by mechanics who 
know their stuff—whose _instru- 
ments are valves, rings and pis- 
tons, whose tuning forks makes no 
mistakes in tone or pitch.” 

a * 


* 
Capitol Marks Tenth Year 


As Albany Buick Dealer 
Capitol Buick Co., 476 Central 





Ave., Albany, N. Y., celebrated 
its 10th anniversary with a party 
for employes in the company 
showrooms. 

Of the 35 workers attending, 
10 had served the firm since it 
was organized in 1938. All em- 
ployes received gifts from officers 
of the firm. Officers are: presi- 
dent, William P. Fagan; treas- 
urer, Alfred F. Hunt, and secre- 
tary, Agnes White. 


+ > * 


Howry-Berg Plans Annex 
|To Present Facilities 


Elmer Berg, Howry-Berg, Inc. 
(Chrysler), Denver, Colo., has an- 
nounced that his firm will erect a 











nance of this rich, responsive market, se 
South Dakota Dailies offer you 3 
leadership and readership in the ae 


| 


The local 


department of 


7,000-square-foot addition to the 
present building at 2949 N. Speer 
Blvd. 

The addition will take care of an 
enlarged parts department, a new 
showroom and will add about 4,000 
square feet to the service depart- 


ment. 
m ae 


| East Point (Ga.) Chevrolet 
Opens $200,000 Plant 


East Point Chevrolet Dealer, 
Inc., East Point, Ga., has formally 
opened its new $200,000 sales and 
service’ plant at 600 N. Main St. 
The company’s new plant consists 
of three buildings, one housing 
display rooms, offices and sales 
and accounting departments. 

Another houses parts and serv- 
ice departments, and the third 
houses body and metal works and 
storage space. Occupying a land 
area of 50,000 square feet, the 
plant has 31,000 square feet of 
building floor space. Alton M. 
Costley is president of the eom- 
pany. 


* * > 


Horan & Paul Let Contract 
To Enlarge Service Plant 


Contract for construction of a 50- 


by-25-foot addition to the service 


Horan & Paul 


friend deserves—thorough reader- 


long and faithful service. 


Turn the local latch-key in South 
Dakota homes. Put your sales mes- 


—newspapers that stimulate the all- 
important local buymg! Give your 
sales talk to those who have topped 
the nation in per capita “E” bond 


Appoint the South Dakota Dailies 
as your ‘sales manager’ in this region 
of ready money! 
Dakota Dailies supervise your sell- 


hand market! 


For test campaigns, for special 






publishers of the local dailies serving 
the six primary markets of rich, re- 
sponsive South Dakota will supply 
complete information at your re- 
quest. Write today! 


through integrity and 


receptive customers 
South Dakota Dailies 
Could Any Sales Agent 


Do More Than This for You? 


Dominate the as 
of 90% of South Da 


attention 
ota’s fam- 


ilies, unchallenged by any out-of- 
state metropolitan daily? 
Tap the $400,000,000 reservoir 


straight years! 


of ready cash, owned by residents 
who are eager and anxious to buy? 
Provide the reputation and pres- 
tige of six locally managed and lo- 
cally edited papers—friendly vis- 
itors who linger in 9 out of 10 
South Dakota homes? 


Let the South 


$300,000,000 cash-in- 





for sustained domi- 





The South Dakota Dailies Comprise Six Locally Managed and 
Locally Edited Newspapers Serving the Six Primary Markets of 


South Dakota. Both Rural and Urban. 







(Kaiser-Frazer), Fourth and Clin- 
ton Sts., Jamestown, N. Y., has been 

| let, according to Al J. Horan. 
The addition will enlarge the 
| service area to approximately 80 by 
| 75 feet. 
* > * 


'Telschow Shults Moves 


In Jamestown, N. Y. 


Telschow Shults Pontiac Co., 
| Inc., has moved to its new loca- 
| tion at 1225 E. Second St., James- 

town, N. Y. 

The building is constructed 
with middle of the floor roof sup- 
ports, leaving completely clear 
post-free floor space. A complete 
parts department also is provid- 
ed. The showroom is semi-circu- 


lar in design. 
+ * * 


1 
| 


| Indianapolis ‘Dream House’ 


| Promoted by Ford Dealer 


Featured as part of a promotional 
campaign to publicize the movie, 
“Mr. Blandings Builds His Dream 
House,” in Indianapolis was a 1949 
| Ford. 

Exhibited by Harry A. Sharp Co., 
Inc. (Ford), the car’s license plates 
bore the inscription, “Your Dream 
Car,” and the company’s slogan, 
“B Sharp, C Sharp.” 
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| nearby. Wigton spent 18 years as 
Step hen Motors (Ford) a Ford and Lincoln dealer in 
Wins Four-Letter Award | Oklahoma. 


Ford Motor Co. has announced | ee 


the presentation of a four-letter | : . 
dealer award to Stephen Motors McKnolly Acquires Buick 
Outlet in Springfield, Mo. 


(Ford), Phillipsburg, ws Be 
S. Matviak, president of the deal-| Qparles McKnolly, formerly Buick 
zone manager for the St. Louis dis- 


ership, received the plaque ~~ = 
OS | trict and recently zone manager for 
| the Kansas City district, has be- 


Ford New York district representa- 
| come a Buick dealer in Springfield, 


tive. 
New Building Planned Mo. 
In Asheville by F. & G. 

F. & G. Motors, Asheville, N.C., | 


has announced plans for the con- 
struction of a new showroom and 


* * * 


* * * 


Christmas Car 
1949 Ford Is Ist Prize 
In Holiday Drawing 


Star Motor Co., Inc., Logansport, 
Ind., will present a 1949 Ford sedan 
to the winner of a prize drawing 
which is to be held at the dealer- 
ship just before Christmas. 

To enter the contest, participants 
must patronize the dealership’s 
parts or service departments, where 
they are given a ticket stub enti- 


The structure, to cost $35,000, will 
be 102 by 118 feet and of brick, con- 
crete block and steel construction. 
C. Fred Brown is president of the 
firm. 





Brown Nash Motor Wins 


Citation in St. Petersburg 


Brown Nash Motor Co., St. Pet- 
ersburg, Fla., has been awarded 


tling them to a chance on the new | Poe : 


car. 


Bill Emrah is service manager | 


and Gale Slater is parts manager. 


Hicks Announces Three 
Personnel Appointments 


Robert F. Hicks, president of | 


Hicks Chevrolet, Inc., Towson, Md., 
has announced the appointments of 
Clarence W. Smallwood as truck 
department manager, Emeral E. 
Ford as used-car mannager and 
A. B. Beale as parts and accessories 
manager. 


At the same time, Hicks revealed 


that his dealership’s new home on 
York Rd. is nearly completed. 


Biemiller Motors Completes 
Expansion Construction 


Biemiller Motors, Inc. (Chrysler- 
Plymouth), Catonsville, Md., has an- 
nounced completion of a construc- 
tion project that has enlarged its 
building by 6,500 square feet. 

Among improvements made, ac- 
cording to company President E, H. 
Biemiller, was the installation of a 
“safety lane” brake tester which is 
available to customers free of 
charge. 





Nash’s 10-Point Select Dealer 
plaque by A. L. Christian, zone 
manager. Andrew W. Brown, own- | 
er, received the award. 

Employes of the firm were like- | 
wise honored when they were given 
pocket medallions’ bearing the) 
Nash crest. 


| 
garage building at 170 Coxe Ave. 


* * 


Lilly, Jahna Are Named 


Florida K-F Dealers 


Leo Lilly and Emil Jahna jr. have | 
been appointed Kaiser-Frazer deal- 
ers for Lake Wales, Fla. 

Temporary offices will be main- 
tained at Lilly’s used-car lot until 
showrooms are completed. 

* * * | 


Wigton Gets L-M Franchise 


At Laguna Beach, Calif. 


Lincoln-Mercury has granted 
an exclusive franchise to Glen L. 
Wigton under the corporate name 
of Laguna Beach Lincoln-Mer- | 
cury, Inc., according to George L. 
Boggs, district manager. 

The new dealership will be lo- 
cated at 303 Broadway, Laguna 
Beach, Calif. Until permanent 
quarters are ready, Wigton is op- 
erating at a temporary location 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


These books should be tn the library 





knowledge they contain will be valu- | 
able when the cae are down’’ and | 
real competition arrives. | 


THE LAST BILLIONAIRE — HENRY 
FORD. By William C. Richards. ‘‘An in- 
formal portrait of an industrial genius who 
was also a most unpredictable human be- 
ing.’ $3.75 postpaid. 


KNUDSEN, A BIOGRAPHY. By Norman 
Beasley. 397 pages. cloth bound. $3.75 | 
postpaid. } 
AUTOMOTIVE MECHANICS. Wm. E. 
Crouse. A comprehensive and basic course 
on the subject of fundamental automotive 
mechanics. Cloth binding. $4.50 postpaid. | 


DEALER BUSINESS COUNSEL. Business | 
guidance for automobile dealers. By J. B. | 
Van Tassel, Dealer Business Consultant. | 
Two books—Book No. 1, $2.00. Book No. 
2, $3.00 postpaid. 

DETROIT IS MY OWN HOME TOWN. 

Malcolm Bingay. A story of Detroit ond | 
sidelight history of the fabulous motor 
car business. $3.75 postpaid. 


FABULOUS HOOSIER. By Jane Fisher. | 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 


FASTEST ON EARTH. By Capt. George | 
Eyston. Complete history of every land | 
speed record from 1898 to the present. 
Paper-bound, $2; cloth-| bound, $3. | 


FLOYD CLYMER'S MOTOR SCRAP- 
BOOKS. Order Edition No. 1, 2, 3 or 4 in 
paper cover, $1.50 each. Deluxe cloth- 
bound, $2.50. Steam-car edition, $2 or 
cloth-bound, $3 postpaid. 

HENRY FORD—HIS LIFE, HIS WORK, 
HIS GENIUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition, 
$4 postpaid. | 
INDIANAPOLIS RACE HISTORY—1909 








handy and ready 








New Triple Pump Hoist by 
Alemite pumps lubricants di- 
rectly from 100-lb. drums to 


TO 1946. 852 pages, 1,000 illustrations. lift or pit. No more heavy, 
Deluxe edition, $5 postpaid. Paper bound, dirty lifting or disconnecting 
$3.50. of hose to replace empty 


drums. Just open the air con- 
trol valves and the pumps 
and pump tubes rise high 
enough to change barrels. 
Close the air valve and the 
pumps lower automatically 
into operating position. 
Sturdy one-piece cover keeps 
dirt and grit out of lubricants. 


MOTOR MEMORIES. A saga of whirling 
gears by Eugene W. Lewis. $3.50 post- 
paid. 


FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF KAISER-FRAZER CARS. 


Deluxe edition, $2.50 each. Paper-bound, 


$1.50 postpaid. 
BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 


for instant use. 


window shade. 





















| 


Handsome New Center Alemiter holds every 
pump and hose you need to service a car. Keeps 


them handy and clean in a single, compact unit. 


This New Center Alemiter with individual pump 
control handles 3 air-operated 100-Ib. size barrel 
pumps, high and low pressure. Keeps oil, grease, 
water and air hose neatly coiled on covered reels, 


Spring-Operated Reels give even tension on hose 
lengths up to 20 feet. Just pick the hose you want and 
walk over to the car. Stop, and the reel locks auto- 
matically. No back-pull to fight while the hose is in 
use. Reel retracts hose after slight tug releases the 
lock—just like a 













ON THE ALAMO—With many of the elements usually associated with a movie premiere, 
Spencer Motors (DeSoto-Plymouth), San Antonio, Tex., staged a ‘first night'' last month 
when it opened its new $212,000 showrooms and service center. K. Ray Spencer, president, 
built his showrooms virtually in the shadow of the famed Alamo, "Shrine of Texas Liberty,’ 
in the heart of the city. Mayor Alfred Callaghan took part in the program and told the 
radio audience: "San Antonio needs more progressive business men like K, Ray Spencer." 
| Three thousand visitors thronged er the bu | oe during the evening. 


McGoldrick Motor Co. Judge Mallory C. Atkinson 
granted the firm’s petition to 


Scott-MeGoldrick Motor Co., Ma- change the name and to reduce 


con, Ga. has been changed by/the minimum capital stock to 
court: order to McGoldrick Motor $12,500. 





Service More Cars Faster without waste or mess! 





New Individual Pump 
Control knobs turn air 
pressure on or off, as 
desired. No built-up 
pressures during the 
day or overnight. Indi- 
vidual red lights signal 
“on” or “off” position. 
Adds service life to 
hose and equipment. 


Easy to Install! This compact, streamlined 
unit is shipped completely assembled. Just con- 
nect air and water lines and it’s ready to use. 
The Center Alemiter attracts customers and 
operators, alike. Beautifully finished in white 
baked enamel with black base. 


Overhead Hose Reels. 
Compact reel units for 
ceiling installation hav- 
ing from | to 8 spring- 
operated hose reels. 
Saves floor space and 
puts every type hose at 
arm's length, handy for 
service yet out of the 
way when not in use. 
Special 4-roller guides 
prevent wear and tear 
on hose. Each reel holds 
up to 20-foot hose 
length. Sturdy stecl 
cases finished in whit 
baked enamel. 





For complete details contact your 
Alemite Jobber or write directly to 
Alemite, 1878 Diversey Parkway, 
Chicago 14, Illinois. 
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014.000 People Ane Getting This News ! 


The News is Out—and you will see all of America’s big, leading 
magazines plastered with this big, socking Double-Spread. Look 
at Life. Look at the Post. Look at Collier’s. Look at Look. Look at 
Time, Newsweek or American! Look in the American Weekly, 
This Week and Parade. Look in the Roto supplements . . . on the 
billboards, in the newspapers. Listen to the radio! 
Everywhere—it’s Nash, all Nash! 


Get ready for the Airflyte.... 


Get ready for the most daring automobile That’s Nash. That’s the Airflyte! 


Americe has yet seen. . .. World’s first car with Super-Lounge Safety In- 


This is it—and it’s Nash! terior. . . you’ve never seen such room before! 


Completely aerodynamic. One clean sweep of = World’s first car with Girder-built unitized 
racing curves to tear-drop back. Nearly 18 feet body-and-frame — one solid welded unit, That’s Nash. That’s the Airflyte! 


Coil-spring cushioning on all four wheels for 
the softest ride a motorist has ever had. 


long, 6% feet wide... only shoulder high. an integral structure . . . infinitely safer, last- New Uniflo-Jet carburetion! So efficient that 
That’s Nash. That’s the Airflyte! ingly quieter. in the “600” you get more than 25 miles on a 
World’s first car with Cockpit Control and the That’s Nash. That’s the Airflyte! gallon of gasoline at average highway speed. 
Uniscope . . . instruments near eye level. . . Twin Beds now. . . ready in seconds for day- That’s Nash. That’s the Airflyte! 
one great sweep of curved glass around you. time napping, or luxurious pullman comfort il lh ie 
} No center strip to interfere with vision! at night. And you haven’t heard half the story. 









An out-of-sight, Weather Eye “Conditioned Go down to your Nash dealer’s today and 
Air” System! get an eyeful, and you'll get your name on 
the list. 


Nash Motors Division, Nash-Kelvinator Corporation, Detroit 





On display throughout America... 
The 1949 Nash Airflyte comes in two great 
series ...the Nash *600°’ in the lower- 
price field. the Nash Ambassador in 
the medium-price field. Designed, 
Engineered and Built with the Touch 
of Tomorrow. 





GREAT CARS SINCE 1902 
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AUTOMOTIVE NEWS, OCTOBER 25, 1948 


AAA Book epiitiins “Driving as Your Job’ . 
Trucking’s Part in Nation’s Economy 


WASHINGTON. — The economic 
importance of the trucking indus- 
try as an employer of millions of 
Americans is outlined in the second 
edition of “Sportsmanlike Driving,” 
textbook for high schools pub- 
lished by the American Automobile 
Assn. 

Well illustrated, the book con- 
tains 455 pages of text designed to | 





instruct students in safe and com- 
petent methods of handling a mo-| 
tor vehicle. 

In a chapter entitled “Driving 
as Your Job,” the authors point 
out that everything Americans 
eat, wear and use “is moved all 
or part way by a truck driven 
by one of our millions of com- 
_ mercial drivers.” 














| course, 


Declaring that only a few dec- 
ades ago the trucking industry was 
“a rather unpromising infant,” the 
| book states there now are 6,500,000 
registered trucks in this country, 
with more than 2,000,000 of them 


| being used on the farms. 


“The usefulness of such a truck 
population as this depends, of 
on a veritable army of 


trained truck drivers,” the author 
declares, adding: 

“Some interesting facts prepared 
by the American Trucking Assns., 
Inc., will help you grasp the mag- 
nitude of the trucking industry: 

“Lined up bumper to bumper, 

our trucks would reach from Los 
Angeles across the United States, 
over the Atlantic, over Europe, 
and well into Siberia. 


“Each year, the ton-miles oper- 
ated would make 50 trips to the 
sun with a 10-ton load. 

“Each year, enough gasoline is 
used to make four stacks of one- 
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gallon cans to the moon. Enoug! 
lumber is used each year for truck 
to build a boardwalk six feet wid: 
from New York to San Francisco 

“Enough glass is used annual]; 
in truck construction to enclose th: 
ball parks of all the major leagu: 
teams in a glass cube as high a 
the Washington monument.” 

“America on wheels,” the book 
continues, “means an army of 
responsible workers behind the 
wheel. ‘Responsible’ is perhaps 
the best one-word description of 
a good 1 professional driver.” 


tember, 1948-1947 
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</2/d6 |5/5/6|,6]8 | £/rti/ri/z js j/zijzjojeje ie; |S Lei FI|SZ Si B 
Delaware 48) I 69 13} 122 25 1} 18) 52; 198; 0; ON} 32] 5; 40} 10) 52) _ | 68; 58 42 7 2 16 883 | '48 Delawa: 
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‘47 | 1847} 467| 2875) 620, 62) 450, 1534) 2868; 562) 541, 390105) 279) S52) 1197, 342 2034, 910, 33! 128 2 18065 |'47 
Maryland "48 3) (260 74, «9i; «18 40, 104) «198771, 399 50, 130| 24) 205 64, «187 65 446, 255 = 18 " 7 13, 4231 |'48 Maryland 
‘47 | 384) —61| 649 82} 44; 85) 242); 614) 4791), S72 14 63) 113|_—2it 48 443) 235 105 15) 3618 | '47 
Nebraska ‘ae; 3 ea 37; 740'««1é| Sid 41; 76; ~—«780 53 44, «166; 22)—S—=«'75 15; 102 4l 300; ‘157 98 13 I 3198 | ‘48 Nebraska 
47) 2) 435) = 70) Sb) Sh}; 525) | 48 12) 37} 49} —34 338 97 49) 19) 2213 | '47 
Nevada — we «| CO a8 13; 26) 57 9 60 2, 8) CU), 47, 27, 1 434 '48 Nevada 
i Oe 12 10 40 25 12 4 ! 407 |'47 
New Hampshire ‘48 4; 4) 20; 180 18 8 29 54, 132 10 13 20) 4 34 8 43 17 84 60 34 4 2 2 823 ‘48 New Hampshir- 
47 | 68} 6,128) 8} 2t} —68}_—stte} st 24; «12 10 23} —-32|_—S—s 59|_—s 5 93 63 18 4 829 |'47 
New Jersey 48, «114; «B19; 294; +1988; 467 68; 315; 903) 1282 80 «187, 369 97, B61, 306, +=«556, 322 1246 «958 #=371 22 %4 36 «NI7I5 “48 New Jerse 
‘47! | 877| 218} +1368} 317) ~—9}_—231)_—795)_—*'1130)~—199)— 274) 169 91\ 294; —256| ~—634|_—*183 882 714 234 5 8967 ‘47 
New Mexico "48 | | 68) 03) 195) 33) 22 14) +47,~«182 22 22 52 5 59 2 40 17 94 56 26 4 2 995 ‘48 New Mexico 
as ig 39) 7| 133) 30 = i 41132 15 23| 22 1} 6} 8] So} 6) 12 6 617 ‘47 
Oklahoma "48 1) 19%) 66) 0119) O07) 33) 71) #4174) es 56 34 9 13) 195 85 «134 74 440, 180, «(124 4 4003 ‘48 Oklahoma 
. = ‘47| | 184] 55) 775| 108} — 59, 163) SI. 36 74 49 Hi] -28; 80,150) 48) 351) 173,45 40, 2946 |'47 
South Carolina "48 5) 118; 27) 499 4 17 32 99 564 10 14 3% 6 8 27 72 26 198; 113 78 . 5 2083 | ‘48 South Carolina 
47 A 130 30) 276, 23; st) 22) 125) 512) 30) 4B) 4S 9 36} 46] ~—83}_— 5] S| I 29) 15) 1759 |'47, 
South Dakota ‘48 oC} a2], te) 56) 22; ayy 03] a 81; BI! 45 12 1383 |'48 South Dakota 
i ‘47\ ce _ 33} 6 151 _ 3h gE ee 61) 132) 48) 8 4) 5 6} 2! _36| __ 5h es 138) 30 ! ¥ __ 786 ‘47 
Utah 48 3 74, +16) +204 37 i 38 70; 268 20 20 51) 7; toi; 22) =37) 2 122 72 56 I 1255 48° ~~ Utah 
47 ; 89 lo} 20436} St 2; 63) 164) 2B 3%} «17 6) 29; 38) 37 20 | | 49 as . |__| __—«975|'47 
Vermont ‘48 4.0 M)SC«S| sé 1o;~Ss«SS 13 23 78; «14 Ty 1 21 5 40 it 49 42 32 4 2 3 563 | ‘48 Vermont 
Tae fi ‘47 ; 40; Ul %| ‘131 “ 13) 47/_‘100 16} 16) 7 | 7 19 51 22; et ee 14 | (ae 
West Virginia ‘48 117; 25] =«510) S74, SB) 4B) S20) 402], 38) ya} 9) 38) 34,88 1%) 115) 78 8 | 1 2072 )"48 West Virginia 
<8 ‘47 106 2427. 56) 9 41) 124! 281 43 53 47| 4| 26} 45, 93; 28) ~—|_— 8 63} 31] oe ee 
Wyomina "48 48 13; 138 27 5; 37,—s«*142 i 10; 45) 9 al 12 264 8223 34 1 724 |'48 ~ Wyomina 
Wa ee fe es ea at 08 12 52 18 7 19 2 10 8 11} 10 40 10} 6 2 Sal 343 |'47 J 
17 States Reported "48 ) my ee 4317) 1396) 12936) 1991; 614) 1463) 3666) 10598) 931; 803) 2399) 422, 3839/1119) 3089/1345 6545) 4130) 2239) 168) 449 87| 64705/'48 18 States Reported 
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to Date ane |159214} 35869/438085| 62525/ 10470) 47874) 138772|345768| 27945| 69176| 29438) 16358| 69947| 71828) 122536| 30243 |212227| 139566} 68277) | 15931} 558 2112607 |'47 3 to Date 





Commercial Car Registrations, 15 States for September, 1948-1947 


Truck registrations by states 
are released here weekly, as 
completed by R. L. Polk re 


resentatives in state capitals. 


Chevrolet 
Diamond T 


International 











Willys-Overland 


Sterling 
Studebaker 
Ward LaFrance 





Truck registrations by states 
are released here weekly, as 
completed a | L. Polk rep- 
resentatives in state capitals. 
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3 States Previously *48| H 4) 166) 1 6) 4) 88. 1} 052 ty 58 86) 1 2) | | 8) | 45 | | 76 3} 703 |'48 3 States Previously 
Reported for September es ee 6! Oe Cel. a UE ns ee x A 4 Fiz _# i} 3} 2I 5! 530 | '47 Reported for September 
Idaho 48 | | | 160) 10) | 85 5) 145 60) a 1 12] 72) 6; 80) | 715|'48 Idaho 

a Se ‘47 1| | 137} ee eer ae | aS SOU ga OS ST a 39) 4 CU 1) _-474|'47 
linois 48) 5 1) 1580 7) 96) 18) B12) 12) 004 9) 385 664 25) 73 209 50| 469) 9 +5128 |"48 , IHinois 
aN Pa 7] 3} — 956} S| 109} ~— 38} 458] =—27|_—S 94| —10' 538 ee 44 2| 166 39, 230/17) 34181 '47 
Maryland 48 7 i he oe | 147 7| 242 99) 122 9) i 4 6) 125) 1155 |*48 ~~ Maryland 
ee el, RB _2| 22] _—149|_—s0,_—ste| a 95| 13) 13 42 | 6 4% 9| _-936|'47 é 
Nebraska ‘48 | | | 450| [43] | 2; 2) Sth} 102| 244 7 10) 70| ii) 147] 1559 |"48 Ps? » Nebraska 
a ee | 102} 10] +175) 2) 45 ‘| igi) | __10) : 10 a a om 6th lume. 
New Hampshire ‘48 | i; 66 | 1 3} 28 59) | 26) 24 7| 2] i 13| 1) 20) 253 | 48 New Hampshire 
aa a 2 ae ! oo | oe. 54 \4 3 32} 9| 10) | _‘15| 3 253 | '47 ae F 
New Jersey 48 16; 29) «591 2) +32) #23) #278) 14) 47 | 285) 281 | 45) 32 117) 2; 36) ~—=«*1779) 9|  2449/"48 New Jersey 
a. ia 25| 43,448) fe foe (Se le Se) 2 ae 93! ih im 100) 1 17; 113) -20/_—_—‘(1883|'47 Ag. Pd i 
New Mexico “48 1 190) 8) | (58) 2) 151] 50/ 49) | 2 | 2) 32) 3 7] 557 |'48 New Mexico 
= aa 47 | _ ty 5| | 4 3} 62I 16) ' 40| Red SM 25 | 18 __342|'47 
Oklahoma 48 578 7 4, i) Ten | 499) 5) 94 | a l 2] 134 77) 9, 151) 1868 |°48 Oklahoma 
eee 47| Ho 463) 8| 6} 150! 3} 275 ee ae ae 9| Bi 62 ij 9 8) —.2 u. ‘47 2 
South Dakota "48 | («197 3 12) 1 61) | 126) 31 88 4 3] 34 2) 100) 664 |'48 South Dakota 
ay apt nee le a Leet oe Se a) ee 75| eet ahs 18 sine ei SO a 
Utah 48 | | 133! 3); «14 57 4, 137 57| ae 1} 4) 30 4) 42) 5) 572|'48 Utah 
es ee _'47\ wc eee 44 Oi et oh a” 69 see ae 18 4 17 t|_370)'47__ see : 
West Virginia 48 2) 247) 7 87 4. 263) 102 | 55 6! 8 44 24 199 1048 |'48 West Virginia 
ae 47 5| 3| teri 6| a ten) ae , 76! es fo mo we a ea St ae 
Wyoming ‘48 | ] 132] [03] i 5 8 23) ie, - 7 13 79 452 |'48 Wyoming 
47| 35 7 i an 3 a 4 i a a [fel | Mee Sti) 
15 States Reported "48 36, 4811 2 264) 63 «1779; = 51] 3666) = 16) —«1372) 2057. 2—=—«O«dS|StC«dTT 185 1 797 2) +152) 1674 Pa 17123 |°48 15 States Reported 
to Date for September _ 47) 52 62, 3194) 211 97| 1596! 109) 2248) 3) 382) 39| 1747 et 141) 2} 608) = 6}_— 129} ~—«833)_— 11732|'47___—ito:- Date for September 
Year ‘48| 19171 21131210528) 1856) 7913| 4172) 78707| 3272|166279| 666) 48927) 112) 94746. 291, 7281, 16, 134) 8431, 324) 34261| 230| 8327) 55431| 1665) 737599 |'48. Year 
__fe_Date __'47\__ 3143] 2947|140728| | 7060) 3158) 88639) 3927) 141167) 795) 33546! 2236) 76371! 7130} ———|_—*165|_ 9162) 407! 28240) 377) B81! 31920) 2442) 592371 |'47_ ___te Date 
The following advertised delivered prices $1,424; bus. cpe., $1,360.75; Special Deluxe 
a based on factory retail prices at the —4-dr. sed., $1,544.25; 2-dr. sed., $1,- 
sed hanaung charg and Teer tase. Current Prices on New Automobiles tin tbe. sib: int wag. 2.878 
\° bus. cpe., $1,454.75; stat. wag., $2,082.75 
es” oan” cake teas vereten PONTIAO—Torpedo ‘‘6”"—4-dr. sed., $1.- 
equipment. — $1,908.75; Traveler 4-dr. sed... $2,187.75: | sed., $1,538 (V-8, $1,617); club epe., $1,520 | Ambassador, Custom—4-dr_ sed, $2,480; a mae Ul eth taiene tenes ak ee. 
BUICK—Special ‘‘40”"—4-dr. sed., $1,809; ca ** "—4-dr. sed., 321.25; 2-dr. | (V-8, $1,613.50); conv., $1,886 (V-8, §$1,-| 2-dr. sed., $2,464; sedan cpe., $2,485, 1.552 (delu; 1.641): bu: $1,500: 
2.45, sed, $1,795: Super “80 4-ar ved, tec, $2204 25; club che, 2.204 70; Dus. | 065.50): ‘stat. wag., $2,119.50 (V-8, $2.- | OUDSMOBILE. — Dynamic, 0g" — 4.07. | conv. $2,020; ‘Torpede “8 ——"t-ar. sed. 
r. se conv., $2,518; wr oyrry4 ~*~ OF. | 264.50). ata" Pe page a I al “* | $1,689 (deluxe, $1,778); 2-dr. sed., $1,630: 
etat, wag., $3,134; Rendmactar *76""—4-ar, | 800-. $2,466.25; 3dr, ood. 99.400.25; club | Toe 1 ir ced. $2,482.77; Mambat- | pare eae) war t76); club, cpe., $1,609 ge Ay ah ll ge 
sed., $2,418; 2-dr. sed., §2,297; conv., | CP.: $2,419.75; conv., $2,850.25; bus. cpe., , dr. sed, $2,452.77; Manbat- | (deluxe, $1,749); conv., $2,003; stat. wag., | ¢1 599 (deluxe, $1,689); bus. cpe., $1,558 
$2,837; stat. wag., $3,433. * | $2,319.75; Town & Country conv., $3,430.25; | tan—4-dr. sed., $2,746.11. $2,614 (deluxe, '$2,739); Dynamic ‘“6g""— | $2009 (Hes icamliner Oho tds sed. 
“gr? — 7J- ° «4@??. - . ° : 2- | ai . ° Seah) 4 
CADILLAC—Sertes @1—4-dr. sed, $2,- Cre: pene ie 7s, Pee 00.. $4! HUDSON—Super ““6"—4-dr. sed.. $2,-| $°4F. S00, $1 TS dette ar tte act | $1,727 (deluxe, $1,817); sed. cpe., $1,677 
833; sed. cpe., $2,728; Series 62—4-dr. ° , ° 7 Ss ) 222.25 (8-cyl., $2,343); 2-dr. sed., §2,- $1 687 (deluxe $1 808): conv ‘$2 061: stat. (deluxe, $1,766); stat. wag., $2,374 (de- 
$2,996; sed. ‘cpe., $2,012; conv, $3,443; CROSLEY 2dr. sed.. $924; conv., $959; | 171.75; club cpe., $2,219 (8-cyl., $2,339.75); | wag., $2,672 (deluxe, $2,797); Dynamite | UX, $2,442); Streamliner “‘8"—4-dr. sed. 
Series 60—4-dr. sed., $3,820; Series 76—5- | 8t@t. Was., $991; spt. utility, $852. bus. epe., $2,069; conv., $2,835; Commo-| «7g°'_4-dr sed., $1,801 (deluxe, $1,947); | $1:775; (deluxe, $1,864); sed. cpe., $1,724 
pass. touring sed., $4,779; 7-pass. sed., DeSOTO—Deluxe—4-dr. sed., $1,845; 2-|dore ‘6’’—4-dr, sed., $2,398.50 (8-cyl.,|2-ar sed., $1,726 (deluxe, $1,873): Dynamic | (2¢luxe, $1,814); stat. wag., $2,412 (de- 
94,900; 1 Imperial sed., $5,199; 9-|dr. sed., $1,808.25; club cpe., $1,834.50; | $2,514); club cpe., $2,374.25 (8-cyl., $2,- “78°"—4-dr, sed., $1,859 (deluxe, $2,005); | 'UXe, $2,490). 
sed., $4,679; 9-pass. Imperial|bus. cpe., $1,718.75; Oustom—4-dr. sed., | 489.75; conv., $3,056.75 (8-cyl., $3,137.75). | 2-ar. sed., $1,785 (deluxe, $1,931): Fu- STUDEBAKER—Champion Deluxe—4-dr. 
"epee, "$4,868, | ge 4 sed... $1,879.75; 7T-pass.| KAISER—Special—4-dr. sed., $2,244.37; | turamie *‘98’’—4-dr. sed., $2,151 (deluxe, | S¢d., $1,635.50; 2-dr. sed., $1,603.75; spt. 
OHEVROLET—Stylemaster — 4-ar. sed., oes $2,335; lim., $2,461.50; club cpe., | peluxe—4-dr. sed., $2,407.11. $2,256); 2-dr. sed., $2,078 (deluxe, $2,182); | cPe., $1.630; bus. cpe., $1,535.25; Champion 
$1,371; 2-dr. sed., $1,313; spt. cpe., $1,323; | $2/893-50; conv., $2,315.75; Suburban, |  FiNoorn — 4-dr. sed., $2,680.50; spt. | CORV.. $2.624. Regal Deluxe—4-dr. sed., $1,709; 2-dr. sed., 
bus. cpe., $1,244: Fleetmaster—4-dr. sed.. | $2,651. cpe., $2,633; conv., $3,117: Cosmopolitan— PACKARD — Fight — 4-dr. sed., $2,275 | $1,677.50; spt. cpe., $1,703.75; bus. cpe., 
$1,439; Sar, sed.. $1,381; spt. Cpe. $1,402; | DODGE—Deluxe—4-dr. sed., $1,738.25; | 4 ar ‘spt, sed., $3,344: 4-dr. town sed., | (deluxe, $2,543); 2-dr. sed., $2,250 (deluxe, | $1,609; conv., $2,059.50: Commander De- 
conv., $1,750; stat. wag., $2,013; Fleetline |2-dr. sed., $1,696; bus. cpe., $1,606.50; | $3 344: spt. cpe., $3,291.50; conv.. $4,054. | $2,517); stat. wag., $3,245; Super Eight— | luxe—4-dr. sed., $1,956.25; 2-dr. sed., $1,- 
—4-dr. sed., ‘$1,492; sed. cpe., $1,434. Custom—4-dr. sed., $1,807.75; town sed., nytt : —— : eS | 4-dr. sed., $2,827; 2-dr. sed., $2,802; conv., | 924-75; spt. cpe., $1,951; bus. cpe., $1,- 
CHRYSLER—Royal ‘‘6’’—4-dr. sed., $1,- | $1,892; 7-pass. sed., $2,199; club cpe., $1,-| .. MERCURY—4-dr. sed., $2,116; spt. cpe., | $3250; 7-pass. sed., $3,500 (deluxe, $3,- | 856.25; Commander Regal Deluxe — 4-dr 
980.25; 2-dr. sed., $1,932.75; 7-pass, sed., | 794: conv., $2,209. $2,084.50; conv., $2,536.50; stat. wag., | 350); 7-pass. lim., $3,650 (deluxe, $4,000); | 8ed., $2,077.50; 2-dr. sed., $2,045.75; spt 
$2,404.50; lim., $2,530.75; club cpe., $1,-| FORD—Six—4-dr, sed., $1,473.50 (V-s, | $2,820.50. Custom Eight—4-dr. sed., $3,750; 2-dr. | CP¢., $2,072; bus. cpe., $1,977.50; conv.. 
958.25; bus. cpe., $1,843.50; Windsor “6” | $1,560); 2-dr. sed., $1,425 (V-8, $1,511.50);| NASH—600 Super—4-dr. sed., $1,982; | sed., $3,700; conv., $4,295; 7-pass. sed., | $2,430.75; land cruiser, $2,264.75. 
4-dr, sed., $2,045.50; 2-dr. sed., $2, O14; club cpe., $1,416.50 (V-8, $1,524); bus.|2-dr. sed., $1,807; sedan cpe., $1,829; | $4,704; 7-pass. lim., $4,868. WILLYS-OVERLAND — Stat. wag., $1, 
7-pass. sed., $2,459; lim., $2,585.50; club | cpe., $1,252 (V-8, $1,433.50); Custom Six— | Ambassador Super — 4-dr. sed., $2,279; PLYMOUTH — Deluxe — 4-dr. sed., $1,- | 841.71; stat. sed., $1,991.72; Jeepster conv.. 
epe., $2,024.50; conv., $2,439.25: bus. epe., 4-dr. sed., $1,591.50 (V-8, $1,665.50); 2-dr. | 2-dr. sed., $2,254; sedan cpe., $2,275: ! 455.50; 2-dr. sed, $1,397.50; club cpe., $1,885.77. 
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Inspection Bills Due in Many States 


NEW YORK.—Bills providing for 
-ompulsory periodic inspection of 
motor vehicles will be widely intro- 
juced in 1949 state legislative ses- 
sions throughout the country, to- 
gether with various other types of 
iegislation designed to promote 
highway safety, a survey discloses. 


States in which it has already 


been indicated such measures may | 


be proposed include Alabama, Ari- 
zona, Florida, Idaho, Minnesota, 
Missouri, New York, Oklahoma, 
Oregon, Tennessee and Wisconsin. 

Also, stronger laws may be 
sought in some states which now 
have inspection programs. In 

Maryland, for example, it has 
been proposed repeatedly that a 
state-conducted inspection pro- 

gram be established in place of 
inspections through designated 
private garages. 

Despite the prospect that compul- 
sory inspection bills will be intro- 
duced in many state legislatures 
next year, there is no accompany- 
ing indication at this time that 
their enactment will be widespread. 
Although such measures have the 


general advocacy of safety authori- | 
ties and are included in the Na- | 


tional Highway Safety Program de- 


veloped by the President’s Highway 
Safety Conference, the subject re- | 


mains controversial in many states. 


The need for such action is ques- | 


tioned in some, while in others 
there is disagreement as to whether 
inspections should be conducted by | 
designated private garages or _by | 
state-owned and operated testing 
stations. 

Seventeen states and the District | 
of Columbia now have compulsory | 
inspection laws. The states are | 
Colorado, Connecticut, Delaware, 
Maine, Maryland, Massachusetts, | 
Mississippi, North Carolina, New | 
Hampshire, New Jersey, New Mex- 
ico, Pennsylvania, Utah, Vermont, | 
Virginia, Washington and West 
Virginia. 

In addition, seven states author- 
ize compulsory inspection pro- 

by some or all of their 
cities. They are Illinois, Iowa, 
Minnesota, Montana, Oregon, Ten- 
nessee and Texas. 

North Carolina this year has been 
inaugurating an inspection pro- 
gram, of the state-operated type, 
under legislation enacted in 1947. 
All vehicles registered in the state 
are required under the law to be 
inspected once this year and twice 


every year hereafter. The inspec- | 


tion fee is $1 each in 1948 and 1949, 
dropping to 75 cents thereafter. 


As the North Carolina program | 
was being launched, however, the | 
1948 South Carolina legislature re- | 
pealed that state’s motor vehicle | 


inspection laws which had been sus- | 
pended since 1942. A bill to repeal | 
Virginia’s inspection law was re- | 
jected by the Virginia legislature | 
this year, as were proposals for | 
state-conducted tests to replace the | 
present private-garage system. Col- | 
orado, another of the states with | 
inspections conducted by designated | 
garages, this spring called for a 
checkup on all stations operated | 
under state permits to force full 
compliance with the inspection law. 
Connecticut, a state which at 
one time conducted an inspection 
program through state-operated 
testing lanes, this year inaugu- 
rated a system of voluntary “on- 
the-spot” motor vehicle inspec- 
tions. Cars passing these tests, 
conducted in cooperation with lo- 
cal police, are given approval 
stamps, while vehicles with ap- 
proval stamps from state-certified 
garages are not stopped. Approxi- 
mately 1,000 garages are author- 
ized by the Connecticut Motor 
Vehicle Department to inspect 
cars and issue approval stickers, 
without charge to the car owners. 
Announcing recently that he ex- 
pected about 2,000 garages even- | 
tually would be certified to make 
inspections, Connecticut Motor Ve- | 
hicle Commissioner Elmer S. Wat- | 
son said: “This system of inspec- 
tion should be much more con- | 
venient than that formerly in op- | 
eration. Under the former system | 
of compulsory inspection, motorists 
often had to wait in line to have | 
their cars inspected at one of the | 
State’s 36 inspection lanes.” | 
New Jersey’s inspection law is the | 
most widely cited model of the type | 
providing for tests at state-operated 
inspection stations. In the first year 
of the New Jersey law’s operation, | 





back in the ’30s, there was a sharp 
drop in both fatal and non-fatal 
accidents, with the trend continuing 
downward since. 

Major benefits resulting from mo- 
tor vehicle inspection have been 
listed in connection with the Na- 
tional Highway Safety Program as 
including: Improvement in the gen- 


eral standard of vehicle condition; | 


maintenance of vehicles at higher 
values by lessening depreciation; 
affording opportunity to check mo- 


| tor and serial numbers actually on | 
the vehicle against registration cer- 
| tificates, and in other ways to assist 


enforcement of motor vehicle laws; 


|}improving the quality of garage 


workmanship in making adjust- 


;ments and repairs; and providing 


an opportunity to inform drivers 
about the condition of their vehicles 
and their responsibility for driving 
safely. 

The psychological effect on the 
driver is considerable, it has been 


| said, for the motorist who has been | 


shown that his brakes meet only 
the minimum requirements will 





tend to drive more carefully. In- 
spections are also said to help to 
educate and keep car owners aware 
that certain parts need periodic at- 
tention and that it’s less expensive 
to have the vehicle checked regu- 
larly and kept in repair than to 
wait until a breakdown occurs, 
Inspection program proponents 
also have pointed out that rejec- 
tion of a vehicle usually informs 
the motorist in a specific way that 
he is driving an unsafe car, and 
that as a consequence he is liable 
to be held as the negligent party 

in the event of a collision with a 
car that has been properly main- 
tained. 

Periodic inspection provides for 
the motorist an inexpensive main- 
tenance service not available else- 
where, it is further noted. The 
driver who subjects his car to pe- 
riodic inspection is said to cooper- 
ate with enforcement officers and 
the general public in the observance 
of traffic rules and regulations. 


Despite these factors, the enact- 
ment of new compulsory inspection 
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Henry Ford was 40 years old 
before he offered his car to the 
public. 
laws has lagged behind other types 
of safety legislation in the last two 
years. In 1947, the last year of 
heavy state legislative activity, in- 
spection proposals were introduced 
in the legislatures of at least 18 
states but with largely negative re- 
sults except for the North Carolina 
enactment. This year, with South 
Carolina’s law abolished, the cause 
for compulsory inspection _ still 
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failed to broaden. Next year, with 
44 state legislatures convening in 
regular session, safety groups, in- 
cluding governor’s safety confer- 
ences in several states, will press 
for more widespread adoption of in- 
spection programs. 





Interior Notes 
Koroseal Being Used 


On New Cars 


AKRON.—Koroseal, the flexible 
synthetic product of B. F. Good- 
rich Co., is making striking ad- 
vances in the field of interior auto- 
mobile design, the company an- 
nounced here. 

Among latest products of Koro- 
seal are the new door lock lever 
knob and window grommet now 
standard equipment on_ several 
ears. The door lock lever knob 
comes in various colors and will 
outlast conventional similar levers 
constructed of hard rubber, the 
company said. 

The door grommets are used 
where two pieces of metal door 
trim meet. Long wear and resis- 
tance to aging are among advan- 
tages of the new product, accord- 
ing to Goodrich. 











How to get smoother meshing 
in automatic transmissions 


Wheels, steering, double-reduction 
truck axles, are other examples. 


Wherever wheels and shafts turn, 
Timken bearings can be depended 
upon to take the toughest loads, 
giving smooth, trouble-free oper- 
ation that normally lasts the life 
of the machine. Feel free to call on 
our engineering facilities for help 
and information. In Detroit, 
phone TRinity 5-1380. The Timken 
Roller Bearing Company, Canton 
6, O. Cable address: ““TIMROSCO”. 


NOTE TO P.A.'S. Because every step of the manufac- 
ture of Timken bearings is controlled within our 
company... because our vast manufacturing facilities 
are widely dispersed... you will find the Timken 
Company a supply source of outstanding reliability. 


MOOTH, accurate meshing 

with quiet operation of the gears 
demands a rigidly aligned couater- 
shaft, free from deflection or end- 
movement. That’s where Timken 
tapered roller bearings can help, 
by keeping the countershaft in 
your new automatic transmission 
accurately positioned for years of 
trouble-free service. 





LOOK AT PINIONS FOR EXAMPLE... 
Pinion bearings in hypoid gear 
rear axles, where particularly heavy 
thrust and radial loads are involved, 
are among the many applications 
where Timken bearings have proved 
their outstanding superiority. 


Due to their tapered design, Tim- 
ken bearings carry both radial and 
thrust loads in any combination— 
an important consideration with 
helical gears. Separate thrust bear- 
ings or washers are unnecessary. 
The tremendously high load-carry- 
ing capacity of Timken roller bear- 
ings also means that minimum sized 
bearings can be used, conserving 
space. And since the bearings can 
be adjusted permanently at install- 
ation, wider tolerances on sur- 
rounding parts can be allowed, with 
consequent production savings. 


» 
TRADE-MARK REG. U. S. PAT. OFF. 


TAPERED ROLLER BEARINGS 
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NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER > BEARING TAKES RADIAL AND THRUST —-€)— LOADS OR ANY COMBINATION 
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Auto Personnel 


Walker Appoints Lucas 


Plant Superintendent 


J. 8. Allan, president of Walker 
Mfg. Co., Racine, Wis., has an- 
nounced the appointment of Floyd 
Lucas as superintendent of the 
company’s main plant in Racine. 

In his new capacity Lucas will 
supervise production of the com- 
pany’s line of hydraulic and me- 
chanical jacks, electric lifts and ex- 
haust system pipes under the direc- 
tion of M. G. Ward, vice-president 
in charge of production. 


* * * 


Weller, Colosimo Promoted 


At American Brake Shoe 


Gordon A. Weller has been ap- 
pointed assistant manager of re- 
placement sales and Frank A. 
Colosimo has been appointed 
chief service engineer of the 
American Brakeblok division of 
the American Brake Shoe Co., it 
is announced by W. A. Blume, 
division president. 

Weller, formerly sales repre- 
sentative, has served in various 
sales capacities with the com- 


pany. A native of Rochester, N 
Y., he attended Hotchkiss School 
and Yale University. Colosimo 
has been in development and re- 
search work with the company 
since first joining American 
Brake Shoe in 1934. A native of 
Butler, Pa., he attended the Uni- 
versity of Detroit. 


* + * 


Standard Oil’s Wilson Heads 


Petroleum Group’s Research 


Dr. Robert E. Wilson, Chicago, 
chairman of the board, Standard Oil 
Co. (Indiana), has been named 
chairman of the committee on re- 
search of the board of directors of 
the American Petroleum Institute, 
President William R. Boyd jr. an- 
nounces. 

Wilson succeeds the late Harry 
Weiss, prominent Texas oil execu- 
tive. Sidney A. Swensrud, Pitts- 
burgh, president of Gulf Oil Corp., 
succeeds Wilson as chairman of a 
special committee “to determine the 
type and scope of a fundamental 
study of the economic processes of 
the petroleum industry.” John W. 
Boatwright, Chicago, general man- 


ager, distribution economics depart- 
ment, Standard Oil Co. (Indiana), 
was named to this committee to re- 
place Wilson. 

* * * 


| McKim Heads Up Sales 
| For F & B Mfg. Co. 


Don McKim, former executive 
secretary of the National Standard 
Parts Assn., is the new general 

sales manager of 
F & B Mfg. Co., 
Chicago, accord- 
ing to the com- 
pany’s president, 
John Filko. 
McKim’s career 
in the auto indus- 
try began with 
sales work with 
a leading auto- 
motive wholesaler 
and has included 

Don McKim executive posi- 
tions with Durant, Federal Truck, 
Continental Motors and NSPA. 


* * * 


Ford Appointments 


Appointment of Burt Finley as 
assistant plant manager and James 
D. Sullivan as head of plant protec- 
tion at the Buffalo plant of the 
Ford Motor Co, is announced. Fin- 
ley formerly was regional super- 
visor of production control in the 


BELGIAN MILESTONE—Joseph Avonds of Turnhout, Antwerp, Belgium, 


PAs 


inspects the pro- 


duction control card for 1 1,000th Diamond T truck to be sold by his organization 


Looking on (left to right): 


| sales vice- president; c. M. Wynne, export director, and E. 


| central area, serving as liaison be- 
| tween Dearborn and five branch 
| plants. Sullivan has been with Ford 
since 1935. 


* * * 


New K-F Parts Men 


Appointment of two new parts 
and accessories representatives in 
Billings, Mont., and Kansas City is is 


Extea 8.0. 


bow Corwen 


The amusement people of New Orleans will tell you that 
no other combination of advertising media helps build as 
great a B. O.*(box office) as the Times-Picayune States com- 
bination. This combination will be used powerfully to build 
extra box office in New Orleans for "The Loves of Carmen." 


OWNING AND OPERATING RADIO STATIONS WTPS AND WPS FA 


Yes, The Times-Picayune States combination is New Orleans’ 
most used, quick-action combination, building box office 
and cash register results “heavy in the black." 


A.M. 


3 Mos. Ending Mar. 31, 


N. O. Homes 
181,100 


Combined A.M. & P.M. City 
180,947 


Sunday City 
154,586 


TOTAL CIRCULATION 
166,960 Sunday 274,748 
P.M. 92,145 


1948 


Rita Hayworth as she appears in "THE LOVES 


OF CARMEN"... 


MENBER ANA. Network 


A Columbia Picture 
- . A Beckworth Production ... 
Color by Technicolor 


REPRESENTATIVES: TAN & RELLEY. INC. 


. A. Peirce, engineering vice- Te Thomas F. Huxley jr 


. Bush, president of Diamond T. 


announced by A. K. Steigerwalt, 
manager of the Parts and Acces- 
sories division of Kaiser-Frazer 
Sales Corp. William J. Redmond 
was named to the post in Kansas 
City and Raymond E. Gremmell in 
Billings. 
+ * + 


Mason Gets Steel Post 


Louis W. Mason has been ap- 
pointed assistant to the general 
manager of sales of National Tube 
Co., it is announced by H. J. Wal- 
lace, general manager of sales of 
the U. S. Steel subsidiary. Mason 
has been Pittsburgh district man- 
ager of sales for the company. 

+ * * 


Barnes Names Sales Rep 


John S. Barnes Corp. of Rock- 
ford, Ill., manufacturer of hydrau- 
lic structures, pumps, controls, and 
fluid power units, announces the 
appointment as its sales represen- 
tative of Nielsen Hydraulic Equip- 
ment, Inc., 441 Lexington Ave., 
New York 17. 


* . “ 


Heads Controllers 
Christian E. Jarchow, vice-presi- 
|dent and comptroller of Interna- 
tional Harvester Co., has _ been 
elected chairman of the board of 
directors of the Controllers Insti- 
tute of America. He succeeds John 
H. MacDonald, vice-president of the 
National Broadcasting Co. 

* * = 


Seco Appoints Hanser 


Seat Cover Corp., Cleveland, with 
plants in Ashtabula and Madison, 
O., has appointed the Hanser Or- 
ganization to serve jobbers in its 
| territory, according to Seco Presi- 
|dent H. R. Wiesenberger. 


* + * 


Willard Hikes DeMotte 


Promotion of L. G. DeMotte to 
Southeastern district sales manager 
for Willard Storage Battery Co., 
|Cleveland, is announced by F. R. 
Somers, director of merchandising. 

* + * 


Chandler Gets Post 


Frank M. Chandler has been 
named traffic director of Truck 
Owners Assn. of California, suc- 
ceeding T. J. Champion, who re- 
signed to become traffic manager of 
| Miles & Sons. 


* * * 


Lauffer Gets Sales Post 


Appointment of R. L. Lauffer as 
territory salesman for the com- 
pany’s Northwest district is an- 
|nounced by R. B. Cave, vice-presi- 
|dent in charge of sales at Penr- 
sylvania Rubber Co., Jeannette, Pa 


* a 





Pyrene Names Keck 


Pyrene Mfg. Co., Newark, N. J., 
| has appointed Robert H. Keck as its 
|sales representative in the com- 
|pany’s Eastern Pennsylvania dis 
|trict. The company manufactures 
| fire extinguishers. 

* + 7 


Dye Heads Jambor Sales 


E. L. Pressinger, vice-president 
and general manager of Jambor 
Tool & Stamping Co., Milwaukee, 
| announces the appointment of E, L. 
“Al” Dye as vice-president and gen- 
eral sales manager of the company. 
| * A * 


Charles A. Klaus, director of sales, 
|Maremont Automotive Products 
|Inc., Chicago, has announced th: 
| appointment of D. C. (Nub) Wilkin- 

son as Dallas (Tex.) district man 
ager in Maremont’s replacemen‘ 
sales staff. 
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INTERIOR OF 1949 


A LIVING ROOM THAT CX(C€d © 


GOODALL’S exclusive “living room” fabrics 
—now making their appearance for the first 
time in automobiles—are certain to win quick 
feminine approval. Women who have long 
enjoyed the richness and luxury such fabrics 
give to their homes, will want the beauty and 
comfort of these same distinctive fabrics in the 
cars they own and drive. Motor car designers 
may choose from a generous selection of new 
Goodall furniture fabrics, in deep rich weaves 
and in a wide range of colors and textures. 


Copyright 1948 by Goodall-Sanford, Inc. 





PHOTOGRAPH OF GOODALL FABRIC USED IN THE 1949 KAISER DELUXE 
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the men who make, 


Buses 








Truckin’ 


Good Show 
Many Oases 
MoPar Depot 


—- 





Jack Weed 





ESPITE THE FACT that Wash- 

ington hotel accommodations 
were not equal to providing a “one 
spot” meeting place for a conven- 
tion as large as the American 
Trucking Assns., the meet this year 
was one of the best I have ever 
attended—and I’ve gone to most of 
them. 

Headquarters rooms of the vehi- 
cle manufacturers in attendance 
were spread over three hotels—in 
Boston next year they may have 
to put up a circus tent on the 
Commons to get ’em all in. Even 
the annual association banquet had 
to be held simultaneously in the 
Mayflower and the Statler in order 
to accommodate the over 2,200 at- 
tendees who wished to eat and see 
the magnificent floor show. 

The real highlight in this year’s 

“shindig” to me was the show- 

manship and timing that was dis- 
played in putting on the finals 

of the Roadeo. Great credit must 
be given to Jack Lawrence, man- 
aging director of ATA, who took 
off his coat, called on his early 


Truck Roadeo 
To Be Opened 
To All Drivers 


ATA’s Chief Pledges 
Liberalization as 
Goodwill Move 


A™ TRUCK DRIVERS, regard- 
less of their vocational employ- 
ment or whether their employer be- 
longs to the American Trucking 
Assns, or a state affiliate, may be 
eligible for entry in the ATA 
Roadeo as long as the driver earns 
his living driving commercial ve- 
hicles. H. D. (Buddy) Horton, the 
new president of ATA, promised 
this liberalization of present Roadeo 
regulations during the annual meet- 
ing of the association. 

Even when warned that he might 
expect stiff opposition from some 
state associations which up to now 
have seemingly kept the Roadeo as 
a membership club in their states, 
Horton repeated the promise to see 
to it that the Roadeo would become 
a truly national contest of driver 
skill and a reward for careful and 
safe truck operation. 

For some years the various 
truck manufacturers have been 
feeling that not only were the 
regulations of the now nationally 
famous event being pitched up on 
an unequitable basis as to sizes 
and limitations of equipment, but 
that the eligibility rules were far 
too stringent for an event that 
could be made to have such far- 
reaching influence on both public 
opinion and law enforcement 
bodies. 

Every one in the truck business— 


17 Builders Get 94.29% ot Output . 


5,000,000 


nly 6 Makers Share Gain 


How Truck Makers Are Faring 





Output Output Output 
for Ist 1948 Pct for Ist 1947 Pet. Decline or 

9 Months of 9 Months of Increase 
1948 Total 1947 Total Over 1947 
CHEVROLET 296,922 28.13 223,599 24.16 32.79 
CROSLEY 2,385 23 2,296 25 3.88 
.. . oe 10,293 -98 12,128 1.31 —15.13 
Se 124,322 11.78 126,054 13.62 — 1.37 
FEDERAL ............ 3,501 33 7,361 80 — 52.44 
PE AS e sbi dsiceséses 245,037 23.22 219,933 23.77 +1141 
SS eerie 69,132 6.55 44,695 4.83 +54.68 
a sim 2,918 32 aves 
INTERNATIONAL 128,067 12.13 114,209 12.34 +12.13 
EE MiWeuwp ees needes 9,854 -93 15,593 1.69 —36.30 
CE to We een so 40.0'0.6 9,150 87 13,208 1.43 —30.72 
STUDEBAKER. ....... 47,936 4.54 49,457 5.34 — 3.08 
MEE SS ieesiveeceses 9,429 89 14,460 1.56 —34.79 
| Peres. 83,793 7.94 62,676 6.77 +33.69 
MISCELLANEOUS 15,587 1.48 16,718 1.81 — 6.76 








Total Trucks, U. S...1,055,408 100.00 925,305 100.00 +-14.06 
Miscellaneous includes Autocar, Corbitt, Divco, Marmon H., Brock- 
way, Four-Wheel Drive, Sterling, etc. 





All Trucks Built After Jan. 
To Carry GVW Rating 


A™ TRUCKS produced after the 
first of 1949 will carry a plate | 
showing the GVW rating of the ve- | 


vehicles for some time, but others 
held out because they felt there 
should be some method of rating 
a truck on a split basis—giving it 
a maximum rating for ideal oper- 
ating conditions and another for 
tough conditions. 

This was not found feasible, so it 


hicle, it was learned on good au- 
thority last week. | 

While it has been agreed in the 
Motor Truck committee of the AMA | 
that such a course would be advis- 




















New Dodge Line 


Story and pictures of the new 
Dodge Route Van trucks are on 
page 42 of this section. 


show experience and really put 
on an exhibition that “clicked” 
from the minute the first event 
started until the last award was 
given out. 





able, no definite action had been 
taken until recently toward setting 
an actual day when all manufactur- 
ers would take this step. 


Several manufacturers have 


| has been agreed that all trucks will 
carry but one GVW rating, and that 
rating will be put on the plate of 


every truck. 
o * = 





In comparison to the affair of 
last year in Los Angeles, the show 
moved along with near professional 
rhythm. No drag or dead spots 
appeared in the program—nor was 
it all cluttered up with poorly 
staged “comedy acts.” 

A break in the events between 
the staging of the straight truck 
and semi-trailer events was the 
highlight of the entertainment—the 
crack drill team of the 3rd infantry 
regiment from Ft. Myers — the 
President's honor guard—32 men all 
exactly six feet tall—put on a drill 
that brought down the house, It 
was precision personified. 

a. + > 

TS SHUFFLING process that 

had to be executed in order to 
hold a banquet in two places at 
the same time should also be given 
a *tip of the chapeau—the same 
floor show was used—with the same 
numbers given in each hotel. To 
do this one dinner started 15 min- 
utes before the other and the acts 
were carted across town from one 

(See TRUCKIN’, Page 50, Col. 1) 





MADISON, Wis.—The problem of 
alleged damage to urban streets by 
heavy freight trucks will be intro- 
duced into the next session of the 
Wisconsin legislature, according to 
current discussions among leaders 
of Wisconsin municipal affairs. 

Frederick N. MacMillin, executive 
secretary of the League of Wiscon- 
sin Municipalities, reported that the 
problem has been seriously dis- 
cussed by members of his organiza- 
tion, that some kind of remedial 
legislation will probably be pro- 
posed, but that the details have not 
yet been worked out. 

James R. Law, chairman of the 
state highway commission, said that 
the discussions which he has had 


| 
' 


Damage to City Streets 


Wisconsin Legislature to Hear Complaints 
Against Heavy Truck Loads 


operators, dealers and manufactur- 
ers alike—realize that many of the 
various legal hurdles which the in- 
dustry has to keep whittling away 
at to get uniform regulation and at 
least an equal break with passenger 
vehicles in highway legislation, are 
due to the fact that the public has 
not yet been sold on the important 
place that trucks hold in our econ- 
omy. 
* + * 

EACHING OUT to every driver 

of a truck, with an opportunity 
to win a high honor and a good 
monetary reward if he can meet the 
basic requirements and demonstrate 
that he has above-average skill, 
cannot help but greatly increase the 
number of men in the industry de- 
sirous of changing the present ad- 
verse public opinion. 

As long as the Roadeo is held to 
its present actual restrictions—head 
office of ATA claims that anyone 
can try out for it, but reports from 
various parts of the country indi- 
cate that far too many state groups 

(Continued on Page 51, Col, 1) 





cate that a problem exists. A meet- 
ing of Fox River valley mayors on 
the subject was held at Sheboygan 
Oct. 21, 

The cities’ contention is that the 
trucks are the principal reason for 
rapid deterioration of urban thor- 
oughfares, and that truck traffic is 
occasioning an extra burden on mu- 
nicipal property tax budgets which 
are already excessive. 

MacMillin reported also that many 
municipal officials are dissatisfied 
with the enforcement of the state 
laws governing truck loads. State 
officials have also made complaints 
to the state motor vehicle depart- 
ment lately, including Law as the 


with city and village officials indi- | head of the highway administratiort. 


yes WILL BE a boon to state 
officials—and in some cases to 
law enforcement officials — where 
gross overloading of the vehicle has 
been common practice. 

It should also tend toward getting 
uniformity in regulations for taxing 
commercial vehicles. At present, 
only about one-half of the states 
use the GVW rating of the vehicle 
as the basis for this purpose. 

At present 27 manufacturers rep- 
resenting approximately 80 percent 
of total output rate their vehicles 
on the severe condition side. 

Despite the fact that it is prac- 
tically impossible to determine 
the tare or factory weight of any 
commercial vehicle after it gets 
into the hands of the owner, 13 
states and the District of Colum- 
bia still use tare weight and 10 
other states use net weight as a 
basis for licensing commercial 
vehicles, 

This undoubtedly was the reason 
that the American Assn. of Motor 
Vehicle Administrators and the 
| Public Roads Administration asked 


“The fact that interchange : . 
| the industry in 1940 to develop and 
plans have been found workable, luse the GVW rating. 


. : ” 
ae See Se 2. | It is also expected that the pre- 
| then te present ee oe a. | liminary report of the Highway Re- 

en ton esl i f ili | search Board’s findings on the tests 
: xpansion of prevailing {conducted on the Pennsylvania 
practices in a free, orderly and | Turnpike and paralleling roads will 
| non-restrictive manner. | be available by the first of the year. 

“There are great numbers of 
technological and legal barriers | Hs TEST Sebilias to deter- 
which must be overcome before mine the ultimate economy pos- 
any interchange plan can become sible in highway transportation and 
universal. The adoption, 
time, of even a limited plan can | various types of commercial vehicles 
serve to direct public attention to|and combinations — was conducted 
the statutory as well as the operat-/| this summer. In it, trucks of vari- 
ing obstacles which continue to| ous sizes were used as well as all 
complicate the problem.” | commercially possible combinations 

Last year, the conference began | of vehicles. 
work on a uniform code under 
which the carriers could observe 

(See EXCHANGE, Page 54, Col, 3) | 


been putting the plates on their 


Truckers Map 
Details of Trailer 
Exchange Plan 


WASHINGTON.—Detailed plans 
to govern interchange of loaded 
trailers have been submitted to 
trucking companies throughout the 
country in a new effort by the 
carriers themselves to expedite 
handling of freight that moves 
over the routes of two or more 
truck lines. 

The Regular Common Carrier 
conference of the American Truck: | 
ing Assns., Inc., has sent its mem- 
bers a_ tentative vehicle  inter- 
change code, drawn up after a year 
of analyzing present arrangements 
and the legal and other obstacles | 
to satisfactory interchange agree- 
ments. 













| tions of the Turnpike and under 
not so ideal operating conditions 
on paralleling Pennsylvania state 
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at this|/the performance characteristics of | 


Vehicles were tested at 14,000, | 
18,000 and 22,000 pounds load per | 
axle on the ideal operating condi- | 
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By Bernie Thomas 
Associate Editor 


EVEN MAKERS — Chevrolet, 

Ford, International, Studebaker, 
Dodge, Willys, GMC — dominated 
truck output in the first nine 
months of 1948 by assembling 94.29 
percent of the 1,055,408 units pro- 
duced. 

Combined, those seven compa- 
nies built 995,209 commercial units, 
compared with 840,623 for the 
same period last year, when they 
grabbed a 90.88 percentage of 
total production. 

Two of the truck builders, Ford 
and Chevrolet, by themselves are 
building 51.35 percent of 1948 truck 
output. compared with 47.93 percent 
last year. 

Chevrolet and its General Motors 
brother, GMC, are accounting for 
34.68 percent of this year’s trucks, 
compared with 28.99 percent in 1947. 

+ * = 


(CSvaCsare, by itself, is getting 
28.13 percent of current truck 
output. Last year it was getting 
only 24.16 percent. 


There are two reasons why 


| those producers are building a 





| 


larger share of truck production 
in 1948 than they did in 1947. 

First, all of them with the excep- 
tion of Dodge and Studebaker, have 
increased their 1948 output sched- 
ules over those that prevailed in 
1947. Second, nearly all the other 
makers have been forced to eut 
back their schedules. 

Schedules for 1948 have been in- 
creased at five of the companies as 
follows: Chevrolet, 32.79 percent; 
Ford, 11.41 percent; International, 
12.13 percent; Willys, 33.69 percent; 
and GMC, 54.68 percent. 

* * + 
[-Eee= TRUCK output is down 
1.37 percent from last year, and 
Studebaker’s, 3.08 percent. 

Of the other makers, who divide 
the 5.71 percent of 1948 truck pro- 
duction not accounted for by the 
seven big shareholders, only Cros- 
ley has increased output over last 
year. 

Among the others, Diamond T 
production is down 15.13 percent; 
Federal, 52.44 percent; Mack, 36.80 
percent; Reo, 30.72 percent; and 
White, 33.69 percent. This year’s 
output by miscellaneous truck 


| builders is down 6.76 percent from 


last year. 

Some automotive observers think 
that current truck production sta- 
tistics, when compared with those 


| of last year, offer a bridseye view of 


(Continued on Page 45, Col, 1) 


Top Trucks 
New truck registrations for 
eight months plus 15 states for 
September: 





1948 Pos. Make 1947 Pos. 
1—210,528 Chev. 140,728— 2 
2—166,279 Ford 141,167— 1 
3— 94,746 Inter’l 76,371— 4 
4— 78,707 Dodge 88,639— 3 
5— 55,4381 Willys 31,920— 6 
6— 48,927 GMC $3,546— 5 
7— 34,261 Stude. 28,240— 7 
8— 8,481 Reo 9,162— 8 
9— 8,327 White 8,811— 9 
10— 7,918 Diam. T 7,060—11 
ll— 7,281 Mack 7,180—10 
12— 4,172 Divco 3,158—13 
183— 3,272 Federal $,927—12 
14— 2,118 Brockway 2,947—15 
15— 1,917 Autocar 3,148—14 
16— °1,856 Crosley 
17— 666 FWD 795—17 
18— 324 Sterling 407—18 
19— 291 Kenworth 
20— 230 W.L’France 377—19 
21— 134 Oshkosh 165—20 
22— 112 Hudson 2,236—16 
23— 16 Nash 
Total All Sales 
737,599 592,371 


For further details see page 
32, today’s issue. 








This month in National Magazines— 
timed to the ATA Annual Convention 
in Washington—International Har- 
vester is publishing a full color adver- 
tisement promoting safe, courteous driv- 
ing. 

The message that the advertisement 
delivers is in the form of a little talk 


by a typical truck driver. It says in part: 


“There’s no secret why we truck 
drivers are safe and courteous driv- 
ers. We’re trained to be. .. . With us, 
Safety is No Accident. It is the reward 
of everlasting watchfulness. ... Be- 
cause safety and courtesy are things 
we strive for, International Harvester 
has given us this chance to speak our 


HOW INTERNATIONAL TRUCKS 
Promote Safe, Courteous Driving 


little piece—as a plea for safe driv- 
ing and courtesy on the highways of 


the nation.”’ 


This advertisement is another instance 
of the frequency with which Interna- 
tional Harvester presents and promotes 
the truck industry’s point of view. It 
is another example of how International 
Harvester devotes advertising dollars to 
an industry goal. And that willingness 
to work for all, as well as itself, is one 
more item in the long list that makes 
the International Truck Dealer Fran- 


chise today’s best. 


Motor Truck Division 


INTERNATIONAL HARVESTER COMPANY 


180 North Michigan Avenue Chicago 1, Illinois 
i) 


Tune in James Melton on “Harvest of Stars.” 
CBS Wednesday Evenings 
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‘Regulated Monopoly’ OK'd 
Wis. Supreme Court Sustains PSC Policy 
On Common Carrier Certificates 
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render adequate service, it may 
be compelled to do so, or its li- 
cense be revoked, or a competing 
motor carrier may be licensed.” 

The court observed that monopoly 
signifies the sole power of dealing 
in an article or a specific thing, 
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MADISON, Wis.—In a decision | route is illegal and contrary to the a rae d th om 7 ee F C 
vital to the interests of this state’s| public welfare. against which Gateway proposed to 
motor transport industry, the Wis-| Judge Rosenberry dismissed the | .ompete do not now have exclusive 
consin Supreme court has upheld | argument with the observation that right to transport goods between ACK 
the Public Service commission’s pol- | jt should be “addressed to the legis- | termini in their localities. a 
icy of “regulated monopoly” in the} Jature.” The nubite in Geese enummuaiities transp 
issuance of common motor carrier! pe court's opinion upheld the Pi ro om carattin ot private were | 
certificates. commission’s interpretation that the | . tomobiles parcel post, bus line srom { 
The decision came in an appeal | statutes covering motor carrier reg- parcel services, railway express, F an | 
filed by the Gateway City Trans- | ulations create a “presumption | railway freight, railway supplemen-| REJUVENATION ROOM—At International Harvester's truck unit rebuilding plant in Rich- cana 1 
fer Co. of LaCrosse, the largest | against competition.” tary truck service, common motor | mond, Calif., tired, worn engine blocks come out of washroom, left, leave at right with os inf 
motor truck operator in the state. | Gateway desired to operate over | carriers, and contract carriers, the | gvssnds p.miles of luture life added. Processes include valve seat ragrinding: connecting | tral 
The LaCrosse firm, in a proceed-| several routes in southern and east- | court’s opinion said. bled near supply bins at rears. } Flas! 
ing that poe Br | two ee ern ee and oe — The litigation was one of the most is ‘ . owe I 
had tried to find legal support for/important cities which now have) protracted in the history of recent T k U R b ld Pl Rae 
the licensing of competing common | common motor carrier service from ae carrier seunlatian in this ruc nit eCouUut ung ant | states 
motor carriers over the same routes.| other franchised trucking com-| state. The original application of ‘ the on 
The Public Service commission | panies. ace | the LaCrosse company was filed in O d b I H W e 
denied its proposal, and the Dane| Judge Rosenberry wrote that “if | August of 1947. The proceedings be- pe ne sf = tm est two r 
County Circuit court upheld the de- | the operation of common motor | fore the utilities commission con- or an 
nial. The Supreme court upheld the | carriers are contrary to the public | tinued for months, and the trial in RICHMOND, Calif.—In a building | ing of International motor truck rear | 
Circuit court in a long opinion writ- | interest, they may be curtailed or| the Circuit court occupied 22 days.| where mammoth sea anchors once | units has been set up in the 200,000- ly at 
ten by Chief Justice Marvin B.| prohibited.” The court record consisted of 2,394 | waited to be placed on Uncle Sam’s | square-foot International Harvester times 
Rosenberry. “The object of regulation of | pages of material. fighting vessels, worn tired truck | West Coast parts depot at 830 S. mend 
Gateway based its appeal in | common carriers is to promote Soe — engines, crankshafts, clutches, brake | 14th St. here. make 
large part upon the contention | the general welfare,” he added. Pg id dle cease oe as shoes and carburetors now come in| ‘The size and scope of this unit- unloa 
that a “monopoly” in common | “A common motor carrier is sub- | ;;°,merica’s No. 1 Industry... an esti-| t0 get @ new lease on life. rebuilding operation, which comes — 
carrier service over a particular | ject to regulation, if it does not | mate of more than 100,000 readers weekly! A complete plant for the rebuild- under the jurisdiction of Interna- a 
+ : : tional’s Oakland motor truck dis- eratio 
trict office, is unique in the truck Engi 
field, according to R. G. Greer, ounep 
Delew: SAO Western regional manager. transp 
Thio wn » Cup pearUMnd, Ww oui Enough equipment and machin- educat 
one : ery has been installed, Greer said, here f 
>" : | to recondition as many as 40 truck rovisi 
Flat Publucatiow praduuce pro ee you | engines, plus 50 renewed crank- . The 
shafts, 75 clutches, 100 carburetors Nation 
and 100 brake shoes on each eight- missio1 
hour shift. sponso 
International recently established of Chi 
the Richmond parts depot to assit U. S. 
its Western branches and dealers in Americ 
keeping an adequate stock of parts istrato 
* and rebuilt units on hand at all of Rur 
ee 59 times. Thus, factory-rebuilt units 
are now readily available to UD 
branches and dealers for installa- lan 
tion in the thousands of Interna- pointec 
|tional trucks operating between for int 
Seattle and San Diego, from San states 
Francisco as far east as Billings flashin, 
ec and Great Falls, Mont. Worn units, Ohio, 
7 turned in for exchange, are for- record: 
fe GI) | warded to Richmond, where they seven 
are completely rebuilt and placed 10 yea 
in stock for future use. ing ch 
if Ol” Oa Because parts and rebuilt units Fo 
ld are more quickly available, truck ROCOR 
| operators on the Pacific Coast find trans; 
| that their equipment is out of serv- state 
, a | ice for much less time than before. Colur 
| They also realize a substantial sav- out-of 
| ing over the cost of new units. — 





At Richmond, Greer said, Inter- 
|national has applied the principle 
| of mass production on an assembly 
line basis to the rebuilding of truck 
| units. For several years, Interna- 





Arn 
Elec 


| tional motor truck branches have 
been equipped to rebuild such parts 
as carburetors, clutches and brake 


STANDARD TRUCK CUSHIONS — Poor 
take-up of shock followed by rough 
rebounds. Drivers take up to 50,000 


As ] 





















shocks like this a day. | shoes. But this is the first time the NEW 
|entire rebuilding procedure has Transp 
been centralized into one large op- conven 
eration, where large-scale economies Harry 
could be effected. new pi 
eccrine “The tremendous growth of the M. F. I 
Peet — International truck population in Othe: 
BOSTROM HYDRAULIC SEAT—Soaks up | the Western states has made this preside 
the initial shock and levels out—like | ere — not only ey i 

a | practical, but q necessary,” . 
a passenger car ride said Greer. Charles 
° bes - | Every road-weary unit that enters Chad 
'the Richmond shop is completely — 
|taken apart, down to the smallest al Ma 
pin and bushing. Every part is — o 
| tested and inspected for wear and heoee’ 
hidden flaws that may lead to fu- . sas ke 

| ture failures. Unusable parts are re- : 
HESE ENGINEERING RIDE-GRAPHS | placed and usable carer thoroughly —— 
| reconditioned. All components meet The 
; |on the assembly line and the unit 
tell you better than words why . . . Safety slips! Schedules lag! | rebuilt from the ground up is then a 
| ready to give “good as new” service. prepare 
Equipment and cargoes take abuse! | AUTOMOTIVE NEWS WANT ADS have nation’ 
been proven the quickest, least expensive peace ! 
method of reaching the men who want highly | 
what you have or have what you want! sary feo 

, | See the back f this issue. 

Yes ... Bostrom hydraulic seats more than pay for ee ee ee ee ee ae out 


Out-of-Town Buyers 


WHY ROAM? 


You 
At T 


themselves by reducing driver fatigue. You get 


additional savings by cutting seat repair bills. Ask your 








~~ Make Your Home aoe 

dealer for a demonstration. For free folder. : at One of the yer 
atio ’ P Shale B M Nation’s Largest on : 
faere (3 - 
" i ” write: =e el Ford Dealers . wore 
12 Eye Openers Concerning Truck Seats” write: for a Costvonn le Sia Heit tote __ Youn 
now standard or optional equipment on the following FLOYD RICE of bran 
trucks: GMC, Diamond T, Federal, Hendrickson, Peterbuilt 14300 LIVERNOIS pany. . 
BOSTROM MFG. COMPANY Walter, Ward La France, FWD, Dart, Oshkosh, and Cole- ee ee —. 
133 West Oregon Street © Milwaukee 4, Wisconsin man, Specify Bostrom Model 47 Seats on your new trucks. Clevela 
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In Long-Range Safety Plan... 


Flashing Lights Urged 
For All School Buses 


ACKSON’S MILL, W. Va.—Long- 

range plans for improving school 
transportation throughout the U. S. 
were completed here as delegates 
from 44 states at a National Con- 
ference on School Transportation 
ended their study of standards for 
school bus construction and driver 
training programs. 

Flashing red lights would be- 
come regular equipment on the na- 
tion’s 90,000 school buses if the 48 
states adopt provisions of one of 
the new standards endorsed. 


The new standard provides for 
two red rear lights and twe red 
or amber front lights. Front and 
rear lights would flash alternate- 
ly at a rate between 60 and 120 
times per minute. The recom- 
mendation, which is designed to 
make it safer for loading and 
unloading the 5,000,000 school 
children who are transported to 
school daily, will be submitted to 
the individual states for consid- 
eration. 

Engineers of the automotive in- 
dustry, safety consultants and 
transportation officers from state 
education departments in 44 states 
here for the conference developed 
provisions for the new standard. 

The conference, called by the 
National Education Assn.’s com- 
mission on safety education, is 
sponsored by the National Council 
of Chief State School Officers, the 
U. S. Office of Education, the 
American Assn. of School Admin- 
istrators and the NEA Department 
of Rural Education. 


* * * 


states now use either one or two 

flashing lights on their buses. 
Ohio, with one of the best safety 

records among the states, has had 


seven fatal accidents in the past) 
10 years while loading or unload- | 
ing children from school buses. | 

“Four of the seven children,” | 


according to Earl C. Welshimer, 
transportation supervisor for the 
state education department at 
Columbus, O., “were killed by | 
out-of-state motorists who were | 
unfamiliar with Ohio laws.” | 
Also endorsed by the conference | 


Army Carriers 


Elect Chaddick 
As President 


NEW ORLEANS. — The Army 
Transportation Assn., in two-day | 
convention here last week, elected | 
Harry F. Chaddick of Chicago its 
new president. Chaddick succeeds 
M. F. Redfern. | 

Other officers elected are vice- 
presidents: Gen. John J. Mangan, | 
Col. J. K. Hiltner, Arthur H. Cass, | 
Col. George W. White and Col. 
Charles F. Nielsen. | 

Chaddick, a longtime officer or | 
committee chairman in both the | 
American Trucking Assns. and Cen- | 
tral Motor Freight Assn., was active | 
during the war in coordinating 
Army and civilian trucking trans- 
port in the Midwest. He is a past | 
president of the Chicago chapter of | 
the association. 

The Army association, formed in | 
1944, has for its chief purposes: “To | 
assist in effecting transportation 
preparedness for war as one of the 
nation’s strongest guarantees for 
peace and to keep available the 
highly specialized knowledge neces- 
sary for the proper operations of 
not only military transportation but 
civilian transportation as well.” 








Young Promoted 
At Trailmobile 


CINCINNATI. — Appointment of | 
J. O. Young as assistant sales man- 
ager for the Trailmobile Co. has 
been announced by R. C. Taylor jr., 
vice-president in charge of sales. 

Young will serve as assistant to 
L. E. Craig, sales manager in charge 
of branch operations for the com- 
pany. L. G. Wheeler, manager of 
Trailmobile branch at Erie, Pa., has | 
been named to succeed Young as | 
Cleveland branch manager. 


UNIFORM system of warning | 
lamps for school buses, it was | 
pointed out, will reduce confusion | 
for interstate motorists. Fourteen | 


| 








is a provision requiring the drivers 
of all vehicles to stop when meet- 
ing or overtaking a school bus 
which has stopped on the highway 
to receive or discharge school 
children. 

Construction standards for school 
buses were amended by the con- 
ference to permit the use of com- 
bustion-type gasoline heaters. Un- 
der former standards only hot- 
water heaters were endorsed. 

A nationwide survey presented to 
the conference revealed wide varia- 
tions among the states concerning 
qualifications, licensing and train- 
ing of school bus drivers. 

* * - 


[,XAMPLES of leniency revealed 
in the report show that in one 
state children 14 years old may 
legally operate school buses; 39 
states have no maximum age for 
school bus drivers; 22 states pre- 
scribe no definite experience which 
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MEET TOWNSEND AT THE FAIR—This 1949 Studebaker truck display, sponsored b 


Townsend Co., Inc., dealership in San Diego, 


Diego county fair, which attracted 300,000 persons to Del Mar, Calif. 


liantly lighted and the art work was done in 


a person must have before operat- 
ing a school bus; 19 states provide 
no special license for school bus 
drivers; in 38 states school bus 
drivers do not have to know any- 
thing about first aid treatment in 
ease of accident or other emer- 
gency, and six states allow per- 
sons to drive school buses without 
first having them show that they 
know how to start, steer and stop 


Ye 


TRY 
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NEWS !! 


AMERICA... 


J. R. 

sition at the San 
The exhibit was bril- 
blue, black, red and white. 


Calif., held a prominent 


a motor vehicle. Standards and 
training programs for school bus 
drivers endorsed by the conference 
include a minimum age of 16 years 
for school bus drivers and a physi- 
cal examination at least once a 
year for all drivers. Other stand- 
ards recommended pertain to char- 
acter, emotional stability, experi- 
ence, training, skill requirements 
and special licenses. 
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Marmon Converts 


a. we Ford F-7s to 


All-Wheel Drive 


INDIANAPOLIS.— Marmon-Her- 
rington Co., Inc., announces a new 
line of heavy-duty all-wheel-drive 
converted Ford trucks, identified as 
the “Q” series. 

There are six models in the 
new Marmon-Herrington “Q” series. 
Three models are four-wheel-drive, 
three models six-wheel-drive. Gross 
vehicle weight for four-wheel-drive 
models is 21,500 pounds; for six- 
wheel-drive models, 35,000 pounds. 
Wheelbases range from 136% to 220 
inches. 

In building the “Q” series, Mar- 
mon-Herrington started with stand- 
ard Ford F-7 models, which are 
much bigger than any previous 
Ford truck. 


In addition to the six “Q” series 
models, the Marmon - Herrington 


line of all-wheel-drive trucks in- . 


cludes 12 other Ford conversions 
and four heavy-duty models of its 
own manufacture. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry . . . an esti- 
mate of more than 100,000 readers weekly! 





Here is the Easy Way to “get-in” a stream of new shop business. 
Let HOLMES Equipment be your spring-board to the many profitable 
shop operations which are now available to those who offer Modern 
Road Service. 


In providing such service your shop can greatly extend operations 
by going after the business which is today literally waiting to be 
picked-up on the streets and highways of your community. 


The opening of your shop to these NEW customers will mean 
many thousands of extra dollars annually, from towing... repairing 
..-and re-building of wrecked cars and trucks. 


Modern HOLMES Wrecker Equipment provides everything your 
shop needs to maintain a profitable service business .. . it extends 
service ... advertises service and brings in the most profitable service 
work. Why not investigate today? See your jobber or write us direct. 


Ernest Holmes Company e Chattanooga, Tenn. 


24 HR. SERVICE 
Phere Wyo.251 
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WASHINGTON. — The American 
Trucking Assns. reported here that 
the volume of freight transported 
by motor carriers in August in- 
creased 7.9 percent over July and 
18.9 percent over August, 1947. 

Reports received by ATA from 
288 carriers in 43 states showed 
these carriers transported an ag- 
gregate of 2,826,588 tons in Au- 
gust,, as against 2,618,747 tons in 
July and 2,376,826 tons in August, 
1947, 





Boston Mayor Wants 


Annual $100 Truck Fee 

BOSTON. — Imposition of an 
annual $100 fee on all trucks and 
buses, except those of the MTA, 
using Boston streets has been 
proposed by Mayor Curley. 

The estimated $500,000 addi- 
tional revenue thus obtained 
“could be used to offset damage 
to Boston streets,” he said. The 
proposal was one of a number of 
revenue-raising measures sug- 
gested at a meeting of city de- 
partment heads to plan bills for 
submission to the 1949 Massa- 
chutts legislature. 
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serious proportions. 


An Editorial: 


AAA represents. 


Truck Freight Increases 


Volume Is Up 18.9 Percent Over 
That of a Year Ago 











AN owes to the question, 
£% tisement of the American Automobile Assn., is “that 
it never should have been published.” 

It’s going pretty far when a motorists’ association not 
only takes a crack at the basic livelihood of at least one- 
seventh of its own membership, but also joins forces with 
the railroad lobbyists to discredit a part of the industry 


Blaming trucks for the unsafe conditions on the high- 
ways is like blaming the car manufacturers for the reck- 
less drivers who cause thousands of accidents each year. 

If the AAA was really interested in the promotion of 
safety on the highways, it would make a strenuous effort 
to get strict enforcement of driving regulations already 
on the books of the various states—and which would go 
a long way toward cutting the fatalities and accidents 
caused by both cars and trucks. 
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, The ATA index figure, computed 
on the basis of the average month- 
ly tonnage of the reporting carriers 
for the three-year period 1938-1940 
as representing 100, was 237. 

Approximately 82 percent of all 
tonnage transported in the month 
was hauled by carriers of general 
freight. The volume in this category 
increased 8.6 percent over July, and 
17.2 percent over August, 1947. 

Transportation of petroleum 

products, accounting for about 9 

percent of the total tonnage, 

showed increases of 1 percent 
over July and 26.9 percent over 

August, 1947. 

Carriers of iron and steel hauled 
about 3 percent of the total ton- 
nage. Their traffic volume increased 
0.2 percent over July and 38.7 per- 
cent over August, 1947. 

About 6 percent of the total ton- 
nage reported consisted of miscel- 
laneous commodities, including 
household goods, textiles, groceries, 
chemicals, meat, coal, explosives, 
paper, heavy machinery, agricul- 
tural, tobacco, wood, motor vehicles 
and motor vehicle parts. Tonnage 
in this class increased 15.6 percent 
over July and 23.5 percent over 
August, 1947. 





What's Wrong with This Ad? 


ee 














Here’s what the A. A. A. 


is doing about it... 


We are holding the line against further increases in 
the sizes and weights of commercial vehicles until 
there has heen substantial widening and moderniza- 
tion of the nation’s highways. 
and speeding buses constitute a traffic hazard of 


Overloaded trucks 


At the same time, we are strongly supporting a high- 
way improvement program that will make it possible 
for all types of vehicles to move with the maximum 
of safety, convenience and economy. 


asked in the above adver- 
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Dodge Designs for a Market. . . 


DETROIT.--The Dodge Route- 
Van, a new type of vehicle for 
frequent-stop delivery service, was 
announced last week by L. F. Van 
Nortwick, director of truck sales 
of Dodge. 

New features include the first 
use of fluid drive in volume pro- 
duction of trucks; two rear axles— 
one to support the load and one 
to move the load; a differential 
assembly mounted on the chassis 
frame and connected to the wheels 
by open-type axle shafts, and an 
electro-hydraulic brake holder. 


Extremely low floor and step 
heights, inside headroom of 76 
inches, inside width of 72 inches, 
large door openings, and a wind- 
shield with 1,870 square inches 
of unobstructed vision, all have 
been made possible by a revolu- 
tionary new chassis design, he 
said. 

The 17 new gross vehicle weight 
additions to the line of Dodge 
trucks are on two chassis series, 
offered in 102, 117 and 142-inch 
wheelbases and with 7, 9% and 
12%-foot all-steel bodies. Payload 
capacities range from 1,075 to 4,500 
pounds. The bodies hold up to 462 
cubic feet. 


Van Nortwick said that years of 
careful planning, research and en- 
gineering went into the develop- 
ment of the new trucks to fulfill a 
growing demand for this type of 
vehicle for door-to-door delivery 
use. A survey disclosed these ve- 
hicles will reduce delivery costs 
in nearly 100 types of business and 
industry, it is said. 


Lowering of the floor some 10 
inches closer to the pavement was 
made possible by the Dodge-de- 
signed rear driving axle. The 
unique driving axle operates sepa- 
rately from the load-supporting 
rear axle. 


Sole function of the driving 
axle is to drive the wheels. It 
consists of a differential assem- 
bly, connected to the wheels by 
open type axle shafts and uni- 
versal joints. The differential as- 
sembly is mounted in rubber on 
the chassis frame, and moves up 
and down with the frame and 
body—not with the wheels, as on 
conventional trucks. 


The length and angularity of the 
axle shafts change with the de- 
flection of the springs. The two 
axle shafts “telescope” to compen- 
sate for loads, and two universal 
joints on each provide for changes 
in angularity. 

The offset engine on the right 
side permits use of front-end space 
formerly wasted. Gas, oil and wa- 
ter intakes, and oil level indicator 
are easily accessible by raising the 
front hood. The engine hood inside 
the body is lifted for motor service 
and adjustments. 

Fluid drive makes the driver’s 
job easier, increases the life of the 
vehicle and reduces the cost of 
maintenance, it is claimed. 

The electrically controlled hy- 
draulic service brake holder, avail- 
able on all models, makes it un- 
necessary for the driver to reach 
over for the hand brake at every 
door-to-door stop. The driver mere- 
ly flicks a switch on the steering 
column bracket to apply the service 
brakes. They are locked until he 
releases them. 


The _ six-cylinder, 




























































REVOLUTIONARY—Three of the 17 Route Van door-to-door delivery trucks just added to 
the line of Dodge trucks are pictured. Left to right are the EU model of 142-inch wheelbase 
with a 12'/-foot body, the DU model of 117-inch wheelbase with a 9'/2-foot body and the 
DU mode! of 102-inch wheelbase with a 7-foot body. Fluid drive, two rear axles and an 
electro-hydraulic brake holder are features. 


ewhik 


GREATER VISION—Windshields with 1,870 square inches of unobstructed 
large front quarter windows and the 32-inch front doors on the new Dodge 
the driver full vision of the road ahead and at the sides. He also can look out the 
door to the rear or give a hand signal to make a tur.. 


lass area, the 
oute-Van give 
left 


230-cubic-inch 


displacement engine develops 102 
maximum _ gross 
3,600 rpm. 


horsepower at 


NEW DODGE CHASSiS—Permits the floor to be lowerea some 10 inches closer to the 
pavement. Features of this Route-Van chassis include a 13-inch kick-up at the rear of the 
frame; two rear axles (load-supporting and load-moving); an “offset'' engine to permit use 
of formerly wasted front-end space, and a differential assembly mounted on the chassis 
frame and connected to the wheels by open type axle shafts which ‘telescope’ to com 
pensate for loads. 


Truck Population 
At Peak in Wyo. 


CHEYENNE, Wyo.—Truck traf- 
fic in Wyoming is heavier than 
|ever before, according to State 
TWO AXLES—The new Dodge Route-Van| Highway Superintendent 


has two rear axles; one s orts the load 
and one moves the load. wr takes oeaaee | Bromley, one — 3,815 
ruc perators are 


an extremely low floor height, and also pro- | commercial 
vides a smooth, shock-free ride due to the | now registered in the state. Some 


reduction in unsprung weight. The heav 7 : 
load-carrying axle is shown directly beneath | 21900 of the operators are resi- | 


one of the two open type driving axle shafts | dents of Wyoming and the remain- 
which operate from the differential assembly | der non-resident, Bromley said. 
mounted on the chassis frame. The differen- State Public Service Commission 


tial assembly moves up and down with th 
frame and body—not with the wheels. . plates, he said, have been issued 


to 7,989 trucks, 2,275 truck trac- 
tors, 2,838 semi-trailers and 255 
full trailers, making a total of 
13,357 units licensed thus far this 
year. Bromley further announced 
that compensatory fees collected 
during July totaled $85,321, a sharp 
increase over the $67,481 collected 
during the same month last year 


Verschoor in Politics 


J. J. (Jack) Verschoor, Western 
Chevrolet Co., Mitchell, S.D., NADA 
director for South Dakota, has beer 
named finance director for the 
Democratic party of South Dakota. 
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ROBINSON AUTOMATIC DUAL AIR VALVE—Installed on the back of a truck-tractor cab 


in the place of ordinary shut-off vaive, 


it is designed to enable the driver to bring his 


8060 Wheeler Ave., 


truck-tractor and trailer or semi-trailer to a stop in preeeny any emergency that may 
g. Co., 


arise from airline troubles. Manufacturer is Power Brake Parts M 


Detroit 10. 


Automatic Dual Air Valve 
Offered as Brake Guarantee 


DETROIT.—A device designed to 
insure against the failure of brake 
airlines on _ truck-tractors, semi- 
trailers and four-wheel trailers has 
been introduced by Power Brake 
Parts Mfg. Co., 8060 Wheeler Ave., 
Detroit 14. 

Called the Robinson automatic 
dual air valve, it is installed on the 
back of a truck-tractor cab in place 
of the usual type of shut-off valves. 
List price for the complete item is 
$67.50. 
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FOR EMERGENCIES—The Robinson dual air 
valve, manufactured by Power Brake Parts 
Mfg., Detroit, has one-half-inch pipe open- 
ings, conforming to the requirements of the 
latest design in airline systems, yet it is 
equally well adapted to the older types of 
airline systems having smaller pipe openings, 
according to the company. It is designed, 
among other things, to put the trailer's 
emergency brakes in operation when tractor 
brakes fail. 


Should the air-line from the trac- 


tor to the trailer become discon- 
nected as the result of an accident, 
the dual air valve automatically 
shuts off the escape of air, allowing 
the operator to have full use of the 
tractor’s air brakes, the producer 
explains, 

Should the tractor brakes for 
any reason fail, the dash control 
enables the driver to put the trail- 
er’s emergency brakes in opera- 
tion instantly, a pressure gage on 
the dash indicating at all times 
whether the air lines to the trailer 
are properly connected. 





Should the trailer brakes fail be- | 


cause of some fault in the operation 
of the tractor brakes, due to a 
faulty compressor or fractured dia- 
phragm which would allow the air 
pressure to fall below 60 pounds, 


the driver can by-pass the dual | 


valve by means of his hand-control 
valve, enabling him to operate his 
trailer brakes until he reaches a 
service point. 

Should the service line become 


Claim Rule Book 
Revised by ATA 


WASHINGTON.—John M. Miller, 
secretary of the freight claim sec- 
tion of the American Trucking 
Assns., Inc., 
revised edition of ATA’s motor 
carrier freight claim rule book is 
available for distribution. 


The new book reportedly includes 
all changes approved by ATA’s 
freight claim council and has been 
enlarged to embrace supplemental 
material, including suggested pro- 
cedures for efficient claim handling 
of refused and unclaimed ship- 
ments. 





AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 


method of reaching the men who want | 
what you have or have what you want! 
\ 


See the back pages of this issue. 


has announced that a| 


disconnected after starting the 
driveaway, as frequently occurs, the 
driver can throw the trailer brakes 
into emergency, thereby holding the 
tractor-trailer unit until he can get 
out and re-connect the _ service 





line. The company said that in the 


jevent of sudden failure of the 
trailer brakes, due to a punctured 


diaphragm or broken lines, caus- 
ing loss of air so that even the trac- 
tor brakes are affected, throwing 
the hand-valve to its vertical posi- 
tion will automatically close the 
dual air valve, shutting off the air 
lines at the back of the tractor. 


Another asserted advantage of 
the dual air valve is that, when 
hooking to the trailer, it enables 
the driver to open the air valve 
without having to leave the cab. 

The valve is simple in mechan- 
ism, with only one moving part, and 
never requires adjustment. Its in- 
stallation involves only removing 
the standard shut-off valve which is 
readily accessible on the back of 
the cab, attaching the dual air valve 
in its place and making the connec- 
| tion to the control on the dash. 


No change in the air lines is nec- 
essary, it was said. The coupling 
and hand-control valve may be in- 
stalled either on the steering post 
or through the dash. 


The dual air valve has %-inch 





pipe openings, conforming to the 
requirements of the latest design in 
airline systems. Yet it is equally 


well adapted to the older types of 
airline systems having smaller pipe 
openings, according to the producer, 


it takes 





TEAMWORK 


fo win games 


... and it takés TEAMWORK to do 
the right -kind of a truck selling job! 


Yes, it takes teamwork to win a football game —or any team game, 
for that @atter. Every man must do his job and do it well for the 


team to come Out on top. 


That’s true in selling, too... 


fic job, efficiently and economically. 


Your Truckstell distributor is a key member of the truck selling 
team. He has a sales organization with the “know-how” that it takes 
to analyze your truck customers hauling needs . 
and engineer the complete truck that it takes to meet those needs at 
lowest cost per ton mile. And he has the service organization to pro- 
vide the kind of maintenance that keeps those trucks on the job day 
. year after year. 


in and day out.. 


Together, Mr. Dealer, we’re a truck selling combination that has the 
right answer for your truck customers — the one right truck for each 
individual hauling job. And the payoff is more satisfied truck custo- 


mers and more repeat business for you! 
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THE TRUCKSTELL COMPANY 
TRUCKSTELL MANUFACTURING CO. 


Union Commerce 


CLEVELAND 14, 
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especially when it’s trucks you’re selling. 
It takes a balanced team of experts to select the right basic chassis, 
recommend and select the right special equipment, and properly in- 
stall, service and maintain that equipment. When the team does its 
job well the truck owner gets a truck that’s engineered to do a speci- 


. and to recommend 
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THE KEY TO MAXIMUM PROFIT 


DETROIT. — Formation of the 
Tri--Level Trailers, Inc., Detroit, to 
introduce a drop-frame semi-trailer, 
capable of transporting either gen- 
eral freight or four full-sized auto- 
mobiles, has been announced here 
by Walter Bochstahler, retiring 
president of the Michigan Trucking 
Assn., who will head the new com- 
pany. 

The new trailer will eliminate 
empty return trips, it is claimed, or 
partial loads on trailers performing 
automobile haulaway service. 

Three carrying levels are pro- 
vided; one for general freight, one 
for automobiles and a third for 
combination cargo of general 


Goldberger Elected 


TAMPA, Fla.—The Florida Trailer 
Coach Dealers Assn. has elected the 
following officers for the ensuing 
year: Herbert F. Goldberger, presi- 
dent; G. A. Knight, vice-president, 
and H. F. Steele, secretary. C. W. 
Simmons, D. C. Wilkerson, Walter 
Seymour and Knight were named 
directors. 
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Full Load Each Way 


Tri-Level Haulage of Freight and Autos 
Introduced by Trailer Firm 


NATION-WIDE SALES AND SERVICE 
THROUGH TRUCKSTELL DISTRIBUTORS 


FOUR REAR WHEEL DRIVES 
‘TRAILING THIRD AXLES 
AUXILIARY TRANSMISSIONS 
ELECTRIC TACHOMETERS 
FIVE-SPEED TRANSMISSIONS 
QUICK CHANGE TIRE CARRIERS 
FIFTH WHEELS - GRILL GUARDS 
SERVICE TRUCK DERRICKS 
SAFETY GAS TANKS 


and Other Special Equipment for 








freight and cars. Plans call for 
lease of the equipment to operators. 

The trailer is said to be 35 feet 
long, eight feet wide and 12% feet 
high. Designed by William O. Bridge 
of Detroit, who will be vice-presi- 
dent and treasurer of Tri-Level, the 
new trailer will be built by Frue- 
hauf Trailer Co. Installations are 
being made by Evans Products Co., 
Detroit. 

When carrying a full load of au- 
tomobiles, the unit has a bowed- 
frame top covering of canvas- 
backed tarpaulin. All movable 
structural parts are of aluminum 
and are designed for one-man con- 
versions. 

Aluminum bars support the inter- 
mediate floor during general freight 
haulage and weigh only 15 pounds. 
For carrying automobiles, tracks 
are attached to the trailer sides, out 
of the way of loads. Cars are car- 
ried on the primary and top levels. 


AUTOMOTIVE NEWS offers a weekly 
audience of an estimated more than 100,000 
cover-to-cover readers! Want to buy or 
sell something? Try AUTOMOTIVE NEWS 
WANT ADS! 
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More than 40 Distributors in Principal Cities of the U.S.A. 














“a ease 


Automotive Finance .. . 


High Dividend Outlook 


Relished by 


Investors 
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Auto Stocks 


Oct.18 Oct.11 eS ” 
Obryoler ......... 59% 581% 
GE “Sb ccccccse 4, es pmenicAan LAUND 
General Motors .. 62% 62 zi 3 
Hudson .......... 16% 15% thy Cleaning 
Kaiser-Frazer .... 10% 10% 
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Nash-Kelvinator . 18 17% 
WEE Sc viwcess “ eg 
, Dee were up to $2.7 billion, and declara-| Studebaker ...... 24 23% 
nN naa tions in the last half — be “aia i . 9% 9% 
farm folks with their| bigger. Of the 1,700 extra dividends verage for — 
L"parvests in, investors this time | declared last year, 903 were paid in Nine Stocks ... 23.90 23.37 ; 
of the year feel a glow of happiness the last three months when direc- 
at the prospects of increased divi-| tors knew the financial score. the auto industry where rate in- t 
dend payments. gt | ¢reases are the rule, General Mo- | I 
Too, like the agricultural gen- as by Merrill, Lynch,| tors’ rate went from 75 cents to | 4 
try whose prosperity is so impor- Pierce, Fenner & Beane, mem-| $1 in August, and shareholders i 
tant in the U.S. business picture, ee _ New as = other — get is least $3.50 compared | 
the stockholders are in the mood | Stock exchanges, the Meader con-| with $8 last year.” | UP TO SPECIFICATIONS—H. P. Sioussat (right ident of WesTruck Products Co., $ 
melon cut. tinues, “The statistics are impres- “Chrysler Corp., after a two-for- U j . . . rs ioussa (rig ), presicent o' estruc r ucts ee 
“As Investor's Reader points out,| sive. But more significant to stock- | one split in 1947, will probably pay | Frans; Genre entra rmatcOnn en arecratte, prone’ con 4, Chevrolet, fat face, cov! 
“To U. 8S. stockholders last fort-| holders than the se ee $4; last year it paid $1.75 on the mommies reshente was Seivwres Sree ous Conger Co., frehe, and wes aqmmonsend 
: : ews items con-| tions pay out are the few dollars|new stock and $2.25 on the old. | 27d painted to American Laundry it ivery truck specifications in the WesTruc 
Sie anoainer. dee ‘all dividend |& share each thavestor collects. Borg-Warner has raised its rate remeers Co. shops. The WesTruck firm is exclusive Western distributor of Oltman-O'Neil! 
checks. As corporation directors}; “And — only are ae oe ae since — year paid | ——£ iA _—____—_ ———__—_—— 
bather for fall dividend | dollars. In many cases, investors | $4.50 versus $2.05. ‘ ‘ : 
aioe notices of extras flowed | havea better return on their money} Again discussing the general pic- | ©@"n0t = aoe ona oe et ae oe scanaie oa a : 
fast and furious. The individual] than in 1929. That year U. S. Steel/| ture, the survey stresses that “high comme as ae oan ia tier — a 1 . thou the eS aan om e 
announcements, in toto, mean in-| paid $8; high trade for the year! as dividends are, they are not com- | ©*P@ns pond off Pan y debt a ss a te by sy il 7 ras aoe ‘ 
vestors in 1948 can expect to cash| was 261. This year the common will| parable to earnings. Directors are parcong Ban = naan . 7 ak ae - all am e th et a re ‘ 
an aggregate dividend check some-| pay at least $5, but nobody paid | understandably conservative, extras | “°V®T “yf aie = oe i ec a a es Wat LOOK fOr ‘ 
what over the $5.8 billion they| more than $83 for it. are declared cautiously. Profits in ee eee 
banked in 1929. Automotive shareholders are re- | some industries are already on the “wat makes 1948 potentially a Additional payments are almost * 
“At the half, dividend payments| minded that “big boosts came in | way down; those still maintained record dividend year is that |taken for granted in other fields. h 
Pe... ur, . a ee eves ; icailicetanhylaniabateacapuanaanseeineiedinisdtinl snes — a Metal companies historically start k 
good years with small payments, b 
increase them as the year pro- 
gresses. r 
| “With metal prices at fantastic d 
| heights, stockholders should get fat 
|year-end checks, Last year some 
of the chemical companies ended ] 
on a gay note with sizeable year- a 
ends. A few will repeat in 1948.” fe 
The oil and gas makers nat- 
urally come in for their share of ; 
comment: “Despite the now fa- ( 
bled petroleum industry profits, 1 
dividend payments are not start- 1 
a Quarterly rates are up. But ‘ 
nstead of cash extras, stock divi- { 
PATENT PENDING | dends are epidemic, Relatively 
small dividends in the industry fi 
. are because cash requirements m 
FOR CHEVROLET - DODGE - FORD * STUDEBAKER + WILLYS TRUCKS Raita eee | 
just how much they will need to di 
discover and develop new wells, G 
TT, nee SS | keep equipment up to snuff. tr 
: Pe er ys eee | “Fact is, dividends as a percent- us 
CO : |age of earnings are the lowest in 
; F es ¥ |the industry’s history. But almost es 
* A ‘ all have increased their quarter! 
Carrying Capacity oes Protects the Grille rate, and stockholders hove nat - 
x press 0 Be | given up for their year-end extras, or 
ban. AP ia PS a bgt no matter how small.” H 
” ‘ ae ie" aie ae po 
Loy . Crosley Net Hits $1,496,854 or 
: |As Sales Pass $25 Million bs 
| On sales of $25,391,627 — more 
{than double the preceding year’s 
|gross volume—Crosley last week k 
| reported net earnings of $1,496,854, tr 
|equivalent to $2.63 a share on its m 
|common stock for the fiscal year sti 
|ended July 31. These earnings com- wi 
|pare with net income of $476,065, pa 
|or 84 cents a share for fiscal 1947. pa 


| The company’s net, the annual re- 

port pointed out, was after heavy a 

amortization and capital expendi- li 

|tures totaling $1,556,107 charged to E 

| current income, and after federal D 
tl 


| income taxes of $1,156,206. 





bats ey eee eee a 
| Libbey-Owens-Ford Profit 
| Rises to $9,787,414 
| Net earnings of Libbey-Owens- 
| Ford Glass Co. for the nine months 
| ended Sept. 30 were $9,787,417, equal : 
|to $3.83 a share, the company re- in 
| ported last week. In the same pe- a 
|riod last year the earnings were - 
$8,727,826, equivalent to $3.42 a 
| share. In both periods a special re- ‘ 
|serve for property replacement th 
|}and/or excessive cost of new fa- ta 
cilities has been accumulated at ke 
the rate of $2,000,000 a year. a 
——— : be 
Earnings \ 
Trailmobile Co.—Six months to ave 
June 30: Net income, $116,639, equal wh 
to 13 cents each on 424,780 com- gal 
mon shaies. me 
Cassco Corp.—Year to May 31: do! 
Fi Pn A ae - Net income, $105,130, or 72 cents a the 
Here's the Utility Rack you've been waiting for. This strong, share, against $105,330, ab 72 cents dit! 
well-built rack not only serves as a carry-all for pipes, long a share for previous year. C 
: Motorola, Inc.—Nine months to typ 
lta eM tla ill -tame Li e elt ee (-10] oth aE MS ete | Aug. 28: Net profit, $2,207,765, equal wil 
lined Grille Guard. Sturdy hinges allow rack to swing out to $2.76 a share, against $1,827,119 tra 
: : or $2.28 a share for nine months ow! 
on either side. Low center of gravity makes loading easy. |to Aug. 28, 1947; net sales, $38,801,- knc 
Overall width with both sides open is well under the legal 926 increased from $32,060,236. cer 
: i e Quarter to Aug. 28: Net profit, Slvi 
requirement. Dealerships Open | $656,969 or 82 cents a share on 
sales of $12,913,463 against $447,345 
;}or 56 cents a share on sales of V 
| $10,928,692 for August quarter a N 
F ‘ , : 7 
or further STEVENS MANUFACTURING COMPANY year ago. Paul V. Galvin, president, ~ 
information and discounts | said plans for 1949 include market- ote 
write to 413 £&. PICKARD e¢ P.O. BOX 268 © MT, PLEASANT, MICH, ing of $40,000,000 of television sets. A. 
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Seven Get 94.29% ... 


Only 
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6 Makers Share 


Gain in Truck Output 


(Continued from Page 38) 


what happens when a product en- 
ters a competitive market. 
* * + 

HEY POINT out that the insa- 

tiable demand for trucks began 

to disappear last year. As far as 
heavy-duty jobs are concerned, the 
demand was satisfied long ago and 
1S now near normal, they assert. 

It is easy to comprehend, they 
declare, why the production of 
trucks at Federal—a company 
that has faced a perpetual steel 
ar ae ae to build heavy- 

s down 852. 

a a year. ere 
: i that line of reasoning a 
justified are the production ine 
of other heavy-duty truck makers 
and the fact that Dodge is coming 
= By a ae vehicle 

a e house-to- iv- 
ery truck user. por eae 

The plain facts, say these observ- 
ers, are that competition in the 
heavy and extra-heavy truck mar- 
kets is extremely keen. Buyers are 
back in the habit of shopping 
— for = most suitable speci- 

ons an i 
ia satisfactory delivery | 
* + * 
| IS SAID also to have been evi- 
dent for some time that a better 
selling job is becoming necessary 
for buyers of light-heavy trucks, | 

However, at present an almost | 
healthy demand for light and me- | 
dium size trucks is overcoming 
the lag on orders for the other | 
models. The lighter types repre- | 
sent about 90 percent of total | 
truck output. 

Observers advise that, to get your | 
finger on the pulse of the truck | 
market, kept an eye on production | 
schedules at the five largest pro-| 
ducers: Chevrolet, Ford, Dodge, | 
GMC and International. If that is 


true, a glance makes the truck sit- 


uation as a whole look fairly good. 


Chevrolet officials say there is no | 


easing off in demand for any of 
their models, except the heaviest 
ones. Further, a large backlog of 
orders is said to be still on hand. 
However, one Chevrolet official 
points out that the stability of these 
orders may have been strengthened 


by the recent introduction of new | 


models. 


* + + 


FrorRD HAS been out for quite a | 


while with an improved line of 
trucks, including two medium-heavy 
models, and its production has been 
steadily high all year. In fact, it 
was even stepped up while the com- 


pany was changing over to new | 


passenger car models. 

Dodge, when supplies have been 
ample, has had its truck assembly 
lines going at virtual capacity. 
Even in the light-heavy category, 
Dodge is apparently producing all 
that material procurement will 
allow. 

At International, trucks of all 


Rating 


(Continued from Page 38) 

and bridges, and costs of operat- 
ing various sizes of equipment 
were analyzed. While the prelimi- 
nary report cannot be expected to 
produce any conclusive figures, it 
is expected that many “bugaboos” 
that state highway administra- 
tors, who have been notorious in 
keeping weights and sizes down 
so as to cause their state to be a 
bottleneck state, may be exploded. 

Without authentic data being 
available on tests of this type, 
which had interested national or- 
ganizations aiding in the procure- 
ment, it has been easy for rail- 
dominated administrators to excuse 
their actions on the basis that con- 
ditions in their states are different. 

Complete tests by experts over all 
types of roads, loads and bridges 
will ultimately drive these adminis- 
trators out in the open, where their 
own legislatures and public will 
know that they have not been sin- 
cere in their limitations and exces- 
sive demands. 


Wilson Chevrolet Co. 


Wilson Chevrolet Co., Smithfield, 
N. C., has been organized and in- 
corporated with authorized capital 
stock of $100,000 by J. E. Wilson, 
A. M. and Mrs. Nora Baggett. 


types are rolling off the line at the 
record pace of 600 daily. On the 
West Coast, where International 
builds special-purpose trucks, most- 
ly heavies, output has been spotty. 

GMC’s truck production schedules 
have been hiked so much and so 
often this year that observers won- 
der just what GMC’s top capacity 
is. GMC officials report that new 


models in the light and medium | 


weight capacities have proved great 
sales-stimulating factors. 

Present prospects are that U.S. 
plants will turn out about 1,350,- 
000 trucks in 1948, which would 
set a new high. This appears to 
be a huge volume when a five- 
year prewar average of 780,000 
annually is considered. 

Observers say: 

“Sure, it’s a huge volume. Truck 

makers are riding on the crest of a 
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Hear Harrison Wood, Interpreter of World Events, 





HAUF TRAI 


sactosy shan 


BUILT AS YOUR CUSTOMER 
WANTS THEM 


Factory Branches” and Distributors — stocked with 
- staridard Wiedels in hundreds of combinations — also 
, . provide many additional designs which extend your 
field of sales tremendously. 


1948 


SHEPPARD'S MODEL 14 DIESEL ENGINE—The one-cylinder air-cooled engine, said to be 
the world's smallest commercial engine, drives a Trail-aire truck refrigeration unit, owned 


| by Carter Transfer of Washington. Before installation of the Sheppard engines, power was 


obtained from 4-cylinder, 17 hp gasoline engines, R. H. Sheppard Co., Hanover, Pa., states. 
Carter uses these refrigeration trailers to haul frozen foods between Boston and Atlanta, Ga. 
On a recent road test of the two types of power the gasoline engine, in 45 hours of 
actual running time, consumed 70 gallons of gasoline at 27 cents per gallon; the Sheppard 
Diesel, in 45 hours of actual operation, consumed !5 gallons of domestic furnace oil at 
13 cents per gallon, according to the company. 


wave that is getting weaker all the | it and dealers are fast waking up to 
time. But the best part of the situa- | the need for more aggressive sell- 
tion is that the truck makers know | ing.” 


TO FIT STANDARD 


@ NO WAITING FOR 


opportunity. 


LER co. stawict 
cn : 
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Canada Licenses 
7,612 Dealers 
In Past Year 


OTTAWA, Ont.—A total of 7,612 
licenses weer issued in Canada to 
motor vehicle dealers in the past 
year, according to the latest report 
of the Canadian government, in- 
cluding 1,401 in Ontario, 1,305 in 
Quebec, 1,346 in Saskatchewan, 
1,140 in Alberta, 874 in British Co- 
lumbia, 666 in Manitoba, 584 in 
Nova Scotia, 263 in New Brunswick 
and 33 on Prince Edward Island. 

Licenses issued to gasoline sta- 
tions totaled 7,318, comprising 4,547 
in Saskatchewan, 1,371 in New 
Brunswick and 1,400 in Nova Scotia. 

Garages received 4,799 licenses in 
the past year, involving 4,152 in 
Quebec and 646 in New Brunswick. 

Licenses for trailers included 65,- 
327 for Ontario, 16,327 in Quebec, 
9,487 in British Columbia, 9,185 in 
Manitoba, 8,967 in Saskatchewan, 
2,697 in New Brunswick, 2,239 in 
Nova Scotia, 506 on Prince Edward 
island, 425 in Alberta and 4 in 
Yukon. 


@ “TOPS” IN QUALITY 
@ ALL-STEEL VAN TYPES 


@ HUNDREDS OF COMBINATIONS 
TO SUIT EVERY BUSINESS 


@ TODAY'S GREATEST VALUE 


@ MASS-PRODUCED ON TODAY’S 
LATEST LABOR-SAVING MACHINES 


@ AVAILABLE IN 3 LENGTHS 


CHASSIS 


@ NATION-WIDE DISTRIBUTION 


DELIVERY 


With the Fruehauf Truck Body line you can give your customers 
quality, second to none, at savings which are really worthwhile. 


Nation-wide distribution is backed by advertising in top national 
magazines, trade papers and newspapers. Openings for aggressive 
dealers and body distributors are still available. Investigate this 


BODY DIVISION 
FRUEHAUF TRAILER COMPANY 


DETROIT 32 





F/RST \W TRUCK-TRAILER TRANSPORT! 





Every Sunday 3:00 P.M., E.S.7. over ABC. Consult Your Local Paper! 











46 


Used Car Auction Prices 


(Eprror’s Nors: While we try to eliminate wrecks from all of these 
listings, occasionally some get by us. So if the price is 


low, the car is probably damaged. If t 
the car is probably loaded with extras). 


piner’s Used Car Auction. Sale every 375. 
eae Prices are for sale of Oct. 6.) "46 


Market shows ’ ’47 models fall- | FRAZER—’47 sedan, $1,455. 
ins off Sold Bi care out of 149 offer- HUDSON—’48 Commodore sedan, $2,580, | OROSLEY—’47 sedan, $255. 

: $2,575. '46 Commodore sedan, $1,415. DODGE—'46 pickup, $1,005. 
KAISER—'47 Manhattan sedan, $1,810. 


ings.) 


RM 2dr., $2,165; Super 4-dr., $2,265. 
CADILLAC—’46 (62) sedan, $2,700. br 
CHEVROLET—'48 FM 2-dr., $2,035, $2,- OLDS: 

045; club coupe, 2 at $2,230, $2,250: 

4-dr., $2,180, $2,350; FL aerosedan, 2 at 


$2,330, 2 at $2,380, $2,440. ‘47 FL aero-| 47 


sedan, $1,960; 4-dr., $1,900. PLYMOUTH— ‘48 SD sedan, $2,345, $2,340, 
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STUDEBAKER—’48 Commander conv., §2,- 
445. °47 Commander sedanette, $2,185; | 
sedan, $2,180; Champion club coupe, $1,- | 
710, $1,605. 

WILLYS—’'48 Jeepster, $1,785. 


JACKSON, TENN. 


(Roy Simmons Automobile Auction. Sale 
every Thursday. 


abnormally 
he price is abnormally high, | Oct. 7.) 


(Market shows 28 cars sold out of 71 

*| offerings.) 
CHEVROLET—’48 FM club coupe, $2,050. | 
IA FORD—’49 Custom 2-dr., 2 at $2,500, $2,- 47 sedan, $1,725. '46 sedan, $1,600, $1,- 
MASON cITY, . 485; 4-dr., $2,480; Deluxe (6) 2-dr., $2,- 555. °41 sedan, $1,100, $755, $700. '40 
48 Deluxe 2-dr., $1,850, $1,910. sedan, $865. 


2-dr., 2 at $1,505, $1,615. 


(76) sedanette, $2,085. sedan 


OHRYSLER—'46 New Yorker sedan, $1,810. $2,300; club coupe, $2,275. ‘47 SD sedan, $380. 


P 1 upe, $2,780, $1,685, $1,705. 
Deno; Deluxe 4-dr. $2,810. adhe PONTIAC—’48 Streamliner (8) sedanette, | 
* , * . ° 


DODGE—’48 Custom 4-dr., $2,515, $2,465. $2,685, $2,710, $2,750; (6) sedanette, $2, - 


‘47? Custom 4-dr., $1,705, $1,745. "46 610, 
Custom 4-dr., $1,640. $2,1 


'38 sedan, $550. ‘36 sedan, 
225. 
CHRYSLER—'48 Windsor sedan, $2,550. 


BUI a 7 FORD—’48 sedan, $1,850. '47 sedan, $1,- 
CK—'48 RM (dyna.) 2-dr., $3,280. ‘47 MERCURY—’49 sedan, $2,905, $2,910, $2,- SEA, °aR coden, €1,000; pickup, $1,606. | 
"48 sedan, $1,980, $1,95, $1,885. 41 sedan, 
sedan, $1,705, $1,790. sedan, $470. 
MOB! '48 (98) sedanette, $3,240; | wERCURY—’40 sedan, $875. 5 
sedan, $3,160; (78) sedanette, $2,785. | oOLDSMOBILE—’47 club coupe, $1,700. ‘41 | 


$800. ‘40 sedan, $600. ‘'36 | 


PLYMOUTH— "41 sedan, $780 ’39 sedan 

. | 
’ ; Fr P f le o ct. 8.) 
37 sedan, $220. Friday. rices are for sale of O 8. 


STUDEBAKER—'49 %-ton pickup, $1,700 | (Market shows prices steady, bidding 


TRUCK SECTION 








(Compiled by A 
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Oct. (to date) Sept. 





Prices are for sale of 








'31 (A) sedan, $265. || (The above figures are average 





OK at 8 dan, $1,100; Special 
BU al uper sedan, ’ ; 

" li (8) sedan HORSEHEADS, N. Y. sedan, $970. '38 sedan, $420. 
ob 92.155 ae ee : (Horseheads Auto Auction. Sale every CHEVROLET— 48 half-ton panel, $1,460; 








aa. 








for the finest carburetion 


ECLIPSE-MACHINE DIVISION OF 
© Standard Equipment Sales: Elmira, N. Y. 
¢ Service Sales: South Bend, Ind. 


AVIATION CORPORATION 


Average Used Car Prices 


makes and models, carried regularly tn Automotive News.) 






utomotive News) 


Oct., 1948 Sep’. August 
Model (to date) 1948 1948 
EDGR. cc csees $2,365 $2,474 $2,533 
| ee 1,842 1,922 1,992 
J eee 1,567 1,655 1,677 
TORR. 2 5050- 990 974 1,032 
BOMB sc cccscee 886 913 930 
BDBD. cose 749 765 774 
Overall 








Average.. $1,400 $1,450 $1,49% 
s of used car auction prices, all 


SM sedan, $1,790; FL aerosedan, $2,100 
‘47 FM sedan, $1,615; FL sedan, $1,810. 
‘46 SM sedan, $1,360, $1,425; FM sedan, 
$1,465, $1,500; FL aerosedan, $1,600. °42 
sedan, $980. ‘41 SD club coupe, $900 
‘40 MD sedan, $680, $790. ‘39 sedan, 
+4 $630. ‘38 sedan, $450. ‘35 sedan, 


CHRYSLER—’41 sedan, $950. 

DeSOTO—'48 Custom sedan, $2,660. 

DODGE—'48 pickup, $1,620; sedan, $2,160. 
‘47 Custom sedan, $1,730, $1,790. ‘46 
Custom sedan, $1,510. 

FORD—'49 Custom sedan, $2,190, $2,240: 
club coupe, $2,230. ’48 half-ton pickup, 
$1,480; sedan, $1,750. °47 SD club coupe, 
$1,400; sedan, $1,690. °46 sedan, $1,250: 
club coupe, $1,400. ‘41 coupe, $430, $540. 
‘37 sedan, $220. 

HUDSON—’48 sedan, $2,300. 

MERCURY—'49 sedan, $2,590. ‘41 club 
coupe, $925. 

OLDSMOBILE—'47 sedan, $1,825. ‘36 se- 
dan, $140. 

PLYMOUTH — '48 Deluxe sedan, $1,960. 
‘47 sedan, $1,650, $1,670; conv., $1,790. 
"46 sedan, $1,010. °42 sedan, $740. ‘41 
— $850. °'40 coupe, $480. ‘39 sedan, 


$570. 
PONTIAC—'48 conv., $2,320. ‘41 sedan, 
$910. 


WILLYS—'48 Jeepster, $1,790. 


CONCORD, MASS. 


(Concord Auto Auction, Inc. Sales twice 
weekly, Monday-Friday. Prices are for 
sales of Oct. 8-11.) 

(Market shows 136 offerings sold out 

of 282 units.) 

BUICK—'48 Super sedan, $2,476, $2,500. 
‘46 Super sedan, $1,710. ‘42 Super se- 
danette, $900. ‘41 Special sedan, $810. 
"39 Special sedan, $710. 

CADILLAC—'48 (62) conv., $4,275: (62) 
sedanette, $4,125, $3,850. °'46 (60) se- 
dan, $2,400. '39 sedan, $600, 

CHEVROLET—’48 half-ton pickup, $1,710, 
$1,700, $1,665, 2 at $1,650, $1,510: %-ton 
pickup, $1,650; SM coupe, $1,735; FL se- 
dan, $2,000; aerosedan, $2,100: FM se- 
dan, $1,800. '47 FL aerosedan, $1,550: 
one-ton stake, $1,550; FM sedan, $1,625. 
$1,710. '46 FL aerosedan, $1,480, $1,500. 
"40 MD sedan, 2 at $850, $835, $815. 


CHRYSLER—'46 Royal sedan, $1,610, $1,- 


DeSOTO—'40 sedan, $640. 

DODGE—’48 Custom sedan, $2,325. °47 
sedan, $1,575. ‘46 Deluxe sedan, $1,250, 
$1,350, $1,375. "41 sedan, $735. "40 
conv., $875. 

FORD—'49 Custom sedan, $2,150, $2,230. 
’48 sedan, $1,695; half-ton pickup, $1,- 
425, $1,350. ‘43 sedan, $1,300, $1,225, 
$1,335, $1,325, $1,375. °42 sedan, $850. 
"41 conv., $935. °'40 station wagon, $960. 
*36 coupe, $450. '32 Model B sedan, $310. 

HUDSON—’46 sedan, $1,010. 

MERCURY—'49 sedan, $2,650. ‘48 sedan, 
$1,800, $1,775. '47 club coupe, $1,600. 
"46 conv., $1,600. 

NASH—’47 Ambassador sedan, $1,375. 

OLDSMOBILE—’46 (76) sedan, 2 at $1,450. 
"41 (78) sedan, $975, $750; (76) sedan, 
$650, $625. ‘39 sedan, $600. 

PACKARD—’29 Phaeton conv., $500. 

PLYMOUTH—'46 sedan, $1,360. '42 sedan, 
$800. °41 sedan, $775, $725, $750, $675. 
$800; conv., $860. 

PONTIAC—’'46 SL (8) sedan, $1,625. ‘41 
(8) sedan, 2 at $760, $625. 

nen half-ton pickup, $1,- 


SCELLANEOUS—’48 GMC %-ton C&C, 
$1,575. ‘40 LaSalle (52) sedan, $900, 


OKLAHOMA CITY 


(Oklahoma City Auto Auction. A. L. 
Pollock, manager. Sale every Wednesday. 
Prices are for Oct. 6.) 

(Market shows all cars off. Prices 

down.) 

BUICK—'42 Super sedan, $960. ‘41 club 
coupe, $575. 

CHEVROLET—'48 FL aerosedan, $2,345, 
$2,385, $2,260; SM club coupe, $2,155, 
$2,170. '47 FL aerosedan, $1,950, $1,865; 
club coupe, $1,625; SM club coupe, §1,- 
695, $1,605. ‘'45 pickup, $760. 

DODGE—'48 half-ton pickup, $1,580. ‘46 
sedan, $1,655. ‘39 club coupe, $400; se- 
dan, $440. 

FORD—’49 Deluxe sedan, $2,355, $2,460. 
‘48 SD sedan, $1,905, $1,910. ‘47 sedan, 
$1,665, $1,675, $1,590, $1,670. ‘46 sta- 
tion wagon, $1,405, $1,400; sedan, $1,505, 
$1,575. °'40 sedan, $750. 

MERCURY—’49 sedan, $2,550, $2,625; club 
coupe, $2,690. ‘47 sedan, $1,690. ‘'41 
sedan, $935. 

OLDSMOBILE—’'46 (76) sedan, $1,670. ‘42 
business coupe, $250. ‘41 sedan, $800. 

PACKARD—'39 sedan, $380. 

PLYMOUTH—'48 sedan, $1,970. ‘46 sedan, 
$1,105. °42 club coupe, $780. ‘36 sedan, 
$380. 

PONTIAC—’48 sedan, $2,805; conv., $2,430. 

STUDEBAKER—'47 sedan, $1,770. 

MISCELLANEOUS—’48 GMC pickup, $1,- 
715. ‘41 IHC pickup, $390. 


DANVILLE, VA. 


(Danville Auto Auction. Sale every Fri- 

day. Prices are for sale of Oct. 8.) 
(Market shows slump this week. 103 
cars offered.) 

BUICK—’47 Super conv., $2,300; sedanette, 
$2,010. °'46 Super sedanette, $1,750. ‘41 
Special sedan, $975; club coupe, $950. 
"40 Special sedan, $830. 

CHEVROLET—'48 FL aerosedan, $2,120, 
$2,180; FM station wagon, $1,800; SM 
sedan, $1,890. ‘47 FL sedan, $1,780, $1,- 
950, $1,925, $1,850, $1,610; FM sedan. 
$1,630; conv., $1,535; (taxi), $1,265. °46 
SM sedan, $1,180. 

CHRYSLER—’'47 Windsor sedan, $1,705. 


(Continued on page 47, Col. 1) 
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TRUCK SECTION 


Used Car Auction Prices 





Continued from Page 46) 
(8) 4-dr., $1,580; 2-dr., $1,475. 


FORD—’49 Custom club coupe, $2,200, $2,- 
100. °48 SD sedan, $1,750, $1,620, $1,750. 
‘47 SD conv., $1,560; sedan, $1,650, $1,- 
525; Deluxe sedan, $1,630, $1,560. ‘46 
SD sedan, $1,470, $1,400, $1,410. "41 
club coupe, $1,120. "40 sedan, $910, 
$710, $930, $670: business coupe, $875. 
39 sedan, $300; business coupe, $400. 


MERCURY—’49 sedan, $2,405. 

NASH—’46 (600) sedan, $805. ‘26 :oupe, 
$175. 

PACKARD—’48 (8) sedan, $2,500. 


PLYMOUTH—'48 SD sedan, $1,970, $1,810. 
‘47 SD sedan, $1,610. ‘46 SD sedan, $1,- 
500, $1,300. °42 SD sedan, $1,110. ‘41 
SD sedan, $860, $610. 


PONTIAC—'47 (6) sedan coupe, $1,800; 
(8) SL sedan, $1,700. ‘°46 (6) sedan, 
$1,650. ‘41 sedan, $1,050; club coupe, 


$860. 
STUDEBAKER — '42 Commander sedan, 
$800. 


ALBANY, N. Y. 


(Tim Anspach’s Dealer Auto Auction. 
Sale every Monday. Prices are for sale of 
Oct. 11.) 

(Market shows improvement over Sep- 

tember slump. Sold 42 units out of 74 

offerings.) 

BUICK—’46 RM sedan, $1,860. 
CHEVROLET—’48 FL aerosedan, $2,110; 

SM sedan, $2,125; sedan delivery, $1,590. 

‘47 FL aerosedan, $1,795; FM sedan, $1,- 

700, $1,650; SM sedan, $1,560, $1,710, 

$1,625. °'46 FM sedan, $1,530; FL aero- 

sedan, $1,630. °'41 MD sedan, $830. ‘40 

MD sedan, $625. 

DeSOTO—’'48 Custom sedan, $2,425. 
FORD—’49 Custom sedan, $2,175, $2,250. 

'48 SD sedan, $1,710, $1,760. ‘47 SD 

sedan, $1,600, $1,435, $1,525, $1,250. ‘46 

SD sedan, $1,400, $1,300. ‘41 SD busi- 

ness coupe, $710. 

HUDSON—'47 Super Six club coupe, $1,350. 

'46 Super Six sedan, $1,120. 
MERCURY—’49 station wagon, $2,560. 
NASH—’46 (600) sedan, $1,240. 
OLDSMOBILE — '48 (76) sedan, $2,650; 

(78) sedan, $2,450. 

PLYMOUTH—'48 SD club coupe, $1,950, 


$2,185, $1,875; Deluxe sedan, $2,040. ‘46 
SD sedan, $1,480, $1,510, $1,490. ‘42 SD 


sedan, $860. °'41 SD sedan, $910. 


KANSAS CITY 


(Kansas City (Mo.) Automobile Auction. 


Sale every Wednesday. Prices are for sale 


of Oct. 6.) 
(Market shows fairly steady. Retail 
is slow. Sold 197 units out of 334.) 


BUICK—’48 RM sedan, $3,225. ‘47 Super 


sedan, $2,060. ‘41 RM sedan, $855. 

CADILLAC—’41 (62) sedan, $1,422. °'36 
sedan, $132. 

CHEVROLET—’48 FL aerosedan, $2,425, 
$2,365, $2,267, $2,185; club coupe, §$2,- 
075. °47 FL club coupe, $1,810, $1,775; 
FM sedan, $1,805; FL sedan, $1,987, 
$1,895, $1,890, $1,862. ‘46 FL sedan, 
$1,750, $1,647, $1,540, $1,535. 

CHRYSLER—’46 Windsor sedan, $1,857, 
$1,805. ‘41 Windsor sedan, $1,030. 


DeSOTO—’48 sedan, $2,200, °47 sedan, $2,- | 


000. °46 club coupe, $1,557. 
DODGE—’48 sedan, $2,320, $2,252. 
FORD—’49 (8) sedan, $2,450, $2,370, $2,- 

286, $2,265; (6) sedan, $2,235, $2,275. 

"48 (8) sedan, $1,985, $1,615. ‘47 (8) 

sedan, $1,790, $1,655, $1,627, $1,455; (6) 

sedan, $1,330. ‘46 (8) sedan, $1,542, 

$1,460, $1,455, $1,430. 

HUDSON—’48 Commodore sedan, $2,200. 
*47 Commodore sedan, $1,502. ‘42 Com- 
modore (6) sedan, $772. 

MEROCURY—'49 sedan, $2,975, $2,930, $2,- 
705. °46 sedan, $1,255. 

OLDSMOBILE — ‘47 (76) sedan, $2,090; 
(76) club coupe, $1,610. °37 (78) sedan, 


$255. 

PLYMOUTH—’47 Deluxe sedan, $1,590. '46 
Deluxe sedan, $1,562, $1,485, $1,040. °42 
Deluxe sedan, $650. ‘41 Deluxe sedan, 


$965. 
PONTIAC—’47 (8) sedan, $1,897; (6) se- 
dan, $1,955. °46 (8) sedan, $1,842, $1,- 


735. °41 (8) sedan, $757; (6) sedan, | 
$1,072. | 
STUDEBAKER—’42 Champion coupe, $825. 


RICHMOND, VA. 


(Automobile Auction of Virginia. Sale 
every Friday. Prices are for sale of Oct. 


8.) 

BUICK—’48 Super sedan, $2,560. ‘42 Spe- 
cial sedan, $1,080. '41 sedan, $750. 

CADILLAC—’39 sedan, $470. 

CHEVROLET—'48 FL aerosedan, $2,120, 
2 at $2,050. °47 FM sedan, 2 at $1,630; 
conv., $1,610, $1,640. ‘46 FM sedan, 
$1,480. '41 sedan, $930, $950; MD sedan, 


$710; conv., $725; SM sedan, $915. °'40/ 


sedan, $675. 

DODGE—’'48 Custom sedan, $2,200; %-ton 
stake, $1,500. °47 %-ton pickup, $865. 
‘42 sedan, $980. ‘41 sedan, $920. 

FORD—'49 (8) sedan, $2,160; club coupe, 


$2,205. °48 sedan, $1,770, $1,775; %-ton | 
pickup, $1,700, °47 sedan, $1,365, $1,350, | 
$1,570; Deluxe sedan, $1,390; station | 


wagon, $1,500. '46 coupe, $1,300; %-ton 


pickup, $970. '41 conv., $600. '40 Deluxe | 


sedan, $850, $600, $440. ‘39 2-dr., $410. 
'37 sedan, $475, $140. °36 conv., $220. 
HUDSON—'48 (8) sedan, $2,325. 


| 
MEROURY — '49 sedan, $2,600; station | 


wagon, $2,440. 
NASH—’46 sedan, $1,150. 
OLDSMOBILE — ‘46 sedan, $1,500. ‘41 





conv., $440. ‘40 (6) sedan, $560. 
PLYMOUTH—’48 SD sedan, $2,000. ‘47 | 
SD sedan, $1,400, $1,600. ‘41 Deluxe | 
2-dr., $610. '40 sedan, $735. '39 sedan, 
$600, $275, $235. 
PONTIAO—’48 (8) conv., $2,400. ‘41 ee- | 
dan, $885. °36 sedan, $250. 


CORRY, PA. 


(Alkens Motor Sales, Inc. Sale every 
Saturday. Prices are for sale of Oct. 9.) 
BUICK—’48 Super sedanette, $2,650, °47 

RM conv., $2,380. °41 conv., $960; 4-dr., 


$350. 

CHEVROLET — '48 2-dr., $2,040; %-ton 
pickup $1,690; conv., $1,960; 4-dr., $1,- 
890, '47 FL aerosedan, $1,800, $1,865, 
$1,850; SM 4-dr., $1,620. .°46 panel 
truck, $950; FM 2-dr., $1,410, $1,510. 
"40 4-dr., $740; FM 2-dr., $510. 

CHRYSLER—’'39 2-dr., $300. 

DODGE—’48 Custom 4-dr., $2,310; 4-dr., 
$2,240; 2-dr., $2,210. ‘47 Custom 4-dr., 
$1,820; 4-dr., $1,780. °46 half-ton pickup, 
$1,025; 4-dr., $1,500. °38 4-dr., $490. 

FORD — °49 Custom 2-dr., $2,250; club 
coupe, $2,365. ‘48 2-dr., $1,725. ‘47 





conv., $910. 
FRAZER—’'47 Manhattan 4-dr., $1,740. 


NASH—’48 (600) 4-dr., $1,675. 
OLDSMOBILE—’47 (66) conv., $1,750. 


(6) 2-dr., $205. 
PACKARD—'46 4-dr., $1,720. 
PLYMOUTH—’'48 Deluxe 4-dr., $1,850. 
Deluxe 2-dr., 
$1,400; SD 4-dr., $1,760. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction Sale. 
held every Friday. 


46 Deluxe 4-dr., 


Prices are for sale of 


shows 145 units sold out of 
275 offerings.) 

BUICK—’47 Super sedan, $2,150. 
"39 Sedan, $575. 
CADILLAC—’48 Special touring sedan, $5, - 
. "47 sedan, $2,500. 

CHEVROLET—’'48 FL aerosedan, $2,340; 
‘47 SM club coupe, 


sedan, $960. 


FM sedan, $2,100. 

$ '41 sedan, $690, $640. 

eee $745, $575. °39 sedan, $725, $670, 
500. 

CHRYSLER—’48 Town & Country conv., 


CROSLEY—’47 sedan, $300. 
DODGE—’48 %-ton express, 
ton pickup, $1,580. 
FORD—’49 Custom (8) club coupe, $2,300, 
$2,205, 2 at $2,260, $2,120; Custom (8) 
$2,325, $2,250, 
sedan, $1,835, $1,810, $1,780, $1,700. 
$1,725, $1,680, $1,660. 





$1,725; half- 


sedan, $1,100. ‘41 sedan, $1,070, $970. 


MERCURY—’49 club coupe, $2,815, $2,725. 
"46 sedan, $1,550. ‘40 sedan, $830. 


OLDSMOBILE—’48 (98) sedan, $2,775. °41 
(6) sedan, $820. 

PLYMOUTH — '48 sedan, $2,025, $2,000; 
coupe, $1,650. ‘47 club coupe, $1,610. 
'46 sedan, $1,330, $1,100. 

PONTIAC—’46 (6) sedan, $1,350. ‘39 (8) 
sedan, $500. 

STUDEBAKER — ‘48 sedan, $1,950. ‘47 
Land Cruiser sedan, $2,000. 


INDIANAPOLIS 


(Ken Schaefer's Auction, Sale every 


Thursday, Prices are partial listing for | 


Oct. 7.) 

BUICK — ‘48 Dynafiow, $3,145. °47 RM 
4-dr., $2,150; Special 4-dr., $2,020. ‘46 
Super 2-dr., $1,985; Special 4-dr., $1,650. 
"41 2-dr., $1,110; 4-dr., $905; club coupe, 
$700. ‘40 2-dr., $890. 

CADILLAC—’'48 conv., $4,800, °42 4-dr., 
$1,260. ‘39 4-dr., $660. 

CHEVROLET—'48 FL 2-dr., $2,150; SM 
club coupe, $1,980; FM 4-dr., $1,905, °47 
FL 2-dr , $1,850; FL 4-dr., $1,810; conv., 
$1,780; SM 4-dr., $1,720; SM club coupe, 
$1,675; SM 2-dr., $1,655; FM 2-dr., §$1,- 
625; SM 4-dr., $1,210. °42 coupe, $950; 
2-dr., $870. ‘41 2-dr., $1,055, °40 4-dr., 
$820; 2-dr., $760; coupe, $625, °39 2-dr., 
$715. ‘'37 2-dr., $375; 2-dr., $335. '36 
2-dr., $270. °34 4-dr., $105 

CHRYSLER—'46 New Yorker 4-dr., $1,780. 

DODGE—'48 conv., $2,325; 4-dr., $2,255. 
‘47 club coupe, $1,750; 4-dr., $1,405, °42 
2-dr., $720. ‘41 4-dr., $725. °40 4-dr., 
$625. '38 2-dr., $310. 

FORD—’49 4-dr., $2,310; 2-dr., $2,225. '48 
club coupe, $1,755, ‘47 2-dr., $1,710; 
club coupe, $1,660; 2-dr., $1,600; 4-dr., 
$1,570. ‘46 2-dr., $1,480; 4-dr., $1,310; 
2-dr., $1,425; conv., $1,355; 2-dr., $1,325. 
"41 2-dr., $875; (6) 2-dr., $715; club 
coupe, $605. ‘40 2-dr., $585. °38 4-dr., 








Air Brake Kits 








SALESMANSHIP FOR USED TRUCKS—Roy Hill Chevrolet dealership in 
opened a 21,000-square-foot used-truck lot at the corner of Commerce and todeuhiinl ae 
It will be used to show and sell the complete Chevrolet line of used trucks, as well as 
trucks from the company's collection of used trucks, including one of the largest supplies 
of surplus Army trucks in the South. With a 105-foot frontage on Commerce and a 200-foot 
frontage on Industrial, the lot has room for several score vehicles. A large neon sign has 
ee oe running along i waneets. 2 new lot will be strictly a sales and trading 
. Truck servicing, an important division of the Hill i i i 
main establishment at Ninth and Lancaster. sinsntenetialimdbiemeanadneleen 





$560; 2-dr., $300. '37 coupe, $700; 2-dr., "41 4-dr. 550, °’ - 

$380. "36 Ae $260. °'35 2-dr., $125. Pec res 4 rae 

*30 coupe, . (NV 
PRASER— ‘47 4-dr., $1,490. DE ER 

E "47 4-dr., $1,325. (Denver Auto Auction, In Sale 

MERCURY—'49 2-dr., $2,520. ‘47 4-ar.,] Tuesday. Price partial letine fer 

$1,720; club coupe, $1. 700. ‘41 club | Oct. 6) y 8 are partial listing for 

coupe, > . *39 4-dr., $700. BUICK—’48 8 ® - 
OLDSMOBILE — ’48 conv., $2,890; (78) 900 Pecct iy enti cee Bee 


$1,900. 
2-dr., $2,400; (66) 4-dr., $2,390, '47 (68) | CHEVROLET—'48 FL aerose. 
conv., $1,950; 2-dr., $1,730. ‘46 (76)| one-ton pickup, $2,155. "46 SM* tar, ; 
4-dr., $1,660; 2-dr., $1,380. ‘41 2-dr.,| $1,515. °'36 2-dr., $170. a 
$1,010; 4-dr., $790. '40 4-dr., $670. '37 | CHRYSLER—'46 Windsor 4-dr., $1,880 
‘ car. 1330: coupe, $180, 9 36, 2-ar,, $240. | DeSOTO—’38 4-dr., $300. ae ae 
Q —48 4-dr., $2,190. '47 club | FORD—’47 SD 4-dr. , . 
coupe, 3857855 46 2-dr., $1,450. °41] $950. pecichenstendl cli deo 
-dr., . '39 4-dr., $625; 2-dr., $370. | MERCURY — ‘48 4-ar. ’ 
root $200; 2-dr., $110. coupe, $1,795. ann, Sav en ey 
'48 (6) 2-dr., $2,480. 41 4-dr., | PONTIAC—’46 S si 
200 clu coupe, $720. "40 2-dr., $590.| 745 nenerinbi pth 3 
s -—'48 Champion conv., $2,- | STUDEBAKER—’48 Command - - 
310; 1-ton pickup, $1,625. '42 2-dr., $695.| 805. °47 Champion 4-dr., $1,800." ” 
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Industrial Cylinders and Valves 






Slack Adjusters 





r'and Vacuum 
Shovel and Crane Controls 


i” 


Bus Door 
Controls 





Vacuum Brake Kits 


THE MIDLAND STEEL PRODUCTS COMPANY 
6660 MT. ELLIOTT AVENUE + + DETROIT 11, MICH. 
Export Department: 38 Pearl Street, New York, N. Y. 














LONDON, England. — Observers 
at the commercial motor vehicle 
show here came away with the con- 
viction that British manufacturers 
have been concentrating on techni- 
cal improvements while sticking to 
accepted prewar designs. 

The requirements of overseas 
users are credited with providing 
the chief spur to the British mak- 
ers to concentrate on mechanical 
advancements, 

The show reflected a_ definite 
trend, in both buses and trucks, 
toward more powerful engines. A 
British engineer said the larger en- 
gines require less maintenance work 
and are designed to run for about 
130,000 miles between major over- 
hauls. 

Diesel engines exhibited were all 
equipped with direct injection sys- 
tems and mounted by means of 
axial suspension systems. This lat- 
ter development is said to eliminate 
virtually all vibration, thus protect- 
ing the chassis and body. 

In gear-boxes, change-speed 





Stress on the Technical 


British Truck Show Noted for Emphasis 
On Power Over Design 
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mechanisms of the constant mesh 

type have superseded “crash” 

gear-boxes on all but a few of 
the lighter trucks and buses. 

Designers claim increased dura- 
bility from the use of wide gears 
with improved tooth profiles, 
mounted on short shafts supported 
by ball and roller bearings of larger 
dimensions. 

Several bus manufacturers offer 
alternatives to their standard trans- 
missions including a fluid transmis- 
sion on all Daimler chassis and 
some AEC models; a synchromesh 
unit on the new Leyland, and the 
Brockhouse turbo-transmitter of- 
fered by Crosley Motors. 

The latest AEC Mark III model 
dispenses with the heavy coil 
spring formerly used to actuate 
the gear bands by utilizing com- 
pressed air to operate the pre- 
selective gear-box. 

Larger AEC trucks also are 
equipped with double reduction rear 
axles in which the drive is taken 
through spiral bevel gears and spur 





bus in the country. 
illuminating ae, are operated at frequencies up to eight times higher than in normal 
installations. 

is expected to find other applications in commerce and industry. 
frequency operation are an 8 percent increase in lamp efficiency, the use of smaller and 
cheaper accessory equipment than the standard six-cycle types now in use, the ability to start 
the lamps at low voltages, and the low overall costs of installation and maintenance, 
engineers state. 


ployed by a number of truck chassis | 
makers while underslung worm | 
drive, available on large truck and 
bus chassis, 
improved by increased | worm cen- 





NEW BUS LIGHT—Internal view of Chicago motor coach, said to be most efficiently lighted 
Its fluorescent lamps, using a new circuit developed by General Electric 


e new principle of operating fluorescent lighting systems at high frequencies 
Advantages of the high- 


GE 


gearing to the differential and axle | ters and larger worm-wheel casings. 
shafts. 


Of interest to overseas users is 
the form of suspension adopted 
for six and eight-wheeled vehicles. 
Here the choice rests between the 
military type of bogie suspension 
or the alternative of supporting 
each axle on its own \ pair of semi- 


Overhead worm drive is still em- 


is said to have been a | 
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“CARRY ON” 


. ‘to LIFE of any business is like a relay race. 


The business leader is the runner. . 


. when 


his race is run, he passes the baton to his team- 


mate and the race goes on. 


sy Sound businesses are not tied to the life span of 


any one leader, they 


“carry on” no matter what in- 


dividual may pass from the field. Basic is the rule 
that there must be another ready to grasp the baton. 


%* K. R. Wilson... 


the founder of this business 


has passed away. Within the organization 


he built are others who have come up to take 
his place. They will “carry on.” 


k-R-WILSON 


xx Thirty-two years ago Mr. Wilson established 
one basic policy: —To furnish Ford Dealers and 
others who service Ford products the best tools 
and equipment at the lowest 

possible cost. That policy will continue! 

¥ry To those dealers who are waiting because of 
our large back-log of orders we say this: Your 
tools are coming, and soon! Our production has 
now reached the highest point in its history. 
Within a very short time your order will be 
delivered to your door. In the meantime, 

we appreciate your forbearance. 


The Management Group 





WORLD’S LARGEST MANUFACTURER 
OF GARAGE TOOLS AND EQUIPMENT 


215 MAIN STREET... BUFFALO 3, N. Y. 


TRUCK SECTION 





elliptic springs interconnecte: 
with each other. 

A general tendency among exhi! 
itors was the construction of fram: 
with deeper side members and tl 
use of box section reinforcement: 
Makers also made wider use oi 
stronger transverse members of! 
tubular, channel or cruciform de- 


sign. 
Exhibitors were unanimous in 
stressing that all technological 


changes have been thoroughly 
tested and are set for volume pro- 
duction. 


| Auto Advertising | 


“Although Cadillac motor cars 
continue to be among the most 
sought-after and scarce manufac- 
tured objects in the world today, 
Cadillac will continue its heavy 
advertising budget which was 
doubled last year.” 

So stated D. E. Ahrens, division 
sales chief, in the ’49 Cadillac an- 
nouncement. 

“Whether or not people can ob- 
tain delivery of a 1949 model-—and 
a great many certainly will do so 
—we want them to be thinking 
about the Cadillac,” Ahrens said. 

“We have found that Cadillac 
sales are built over the years, often 
upon a determined impulse made 
years ago to some day possess a 
Cadillac.” 

The bulk of Cadillac advertising 
in 1949 again will be in newspapers, 
according to Ahrens. 

* * 


7 
Canadian Push 

Distributors of British-made cars 
will shortly launch an _ extensive 
advertising campaign for Canadian 
markets, using newspapers, radio 
spots and direct mail, in order to 
build up demand. 

Purpose of the push will be to 
remove from the minds of the 
Canadian public any idea that Brit- 
ish vehicles in Canada are only 
temporary replacements for Ameri- 
can cars which are now restricted 
there because of U. S. dollar short- 
age. Central theme of the campaign 
will be the recent building up of 
British car markets throughout 
Canada and the easy availability of 
parts, service and resale markets. 

7 x 


Debut in Cleveland 


A Cleveland sales office has been 
opened by the American Home 
magazine in Room 601 of the Bulk- 
ley building, according to Warren 
C. Agry, advertising director. Rube 
| Norris will be in charge. 

In addition to the northern Ohio 
territory, Detroit automotive ac- 
counts also will be covered out of 
the new office. At the same time, 
it was announced that the South- 
west territory will be handled by 
Arch Knowlton of the Chicago of- 
fice, instead of through a St. Louis 
representative. 





Munson’s Dope Sheet 


Sponsoring of a “dope sheet” 
once a week throughout the foot- 
ball and basketball seasons with 
prizes offered to fans picking win- 
|ners and scores is the goodwill 
| promotion stunt of Grant T. Mun- 
son, Inc. (Ford), Fort Wayne, Ind. 
| Each week 10 outstanding foot- 
| ball or basketball games are listed. 
Fans make their selections of 
probable winners and scores and 
cash prizes of $10, $5 and $3 are 
| awarded each week to the top three 
|guessers. This marks Munson’s 
| fourth season of sponsorship. 

* * + 





| Names 
Raymond Gaeta and Roland 

James, members of the art depart- 
| ment of Geyer, Newell & Ganger, 
| Inc., have been ‘appointed art direc- 
| tors. Gaeta was formerly with the 
| art department at Benton & Bowles, 

Inc. James was associated with 
| Kenyon & Eckhardt, Inc. 
| : * + 


| H. A, Vogel has been named pro- 
|motion manager of Liberty Maga- 
| zine. He was formerly with the 
American Weekly, and with the 
Joseph Katz Co., as an account 


| executive. 
* * * 


William W. Hersey has been ap- 
pointed assistant public relations 
director for the Ford Motor Co.’s 
Northeast region. Hersey was pre 
viously automobile editor of the 
New York Herald-Tribune. 

* * 


Bd 
Lansing T. Carpenter has beer 
appointed director of advertisin; 
and public relations for Russe! 
Mfg. Co., Middletown, Conn., t 
succeed G. Norman Robinson, wh« 
has resigned. 
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Canadian Controversy 


Trucking Spokesman Answers Criticism 
Of Freight Rate Increases 


MONTREAL, Que.—“The truck- 


will not, provide service below 


ing industry’s per hour cost of oper- | cost.” 


ation increases by 88 percent from 
the end of 1939 to the end of Au- 
gust, 1948,” John Magee, executive- 
secretary and director of public re- 
lations of the Canadian Automotive 
Assn, stated here. 

Magee was replying to criticism 
by the Canadian Industrial Traffic 
League of less-than-truckload rate 
increases of 15 percent in Quebec 
and Alberta, and a proposed l.-t.-l. 
increase of the same amount in 
Ontario. 

At the same time, Magee 
charged that the CITL “is pursu- 
ing a vendetta against the truck- 
ing industry—it has departed 
from its declared policy that each 
class of carrier should establish 
its rates on the basis of cost and 
value of the services it renders.” 

CATA is the national trade asso- 
ciation of the trucking industry. 
CITL is a national organization of 
industrial traffic managers and 
shippers. Both organizations have 
headquarters in Toronto. 

“Our cost increases have been 
staggering,” said Magee. “No in- 
dustry has been hit harder by the 
inflationary spiral. The shipping 
public has two choices—pay in- 
creased trucking rates to compen- 
sate at least partially for increased 
costs or be deprived of trucking 
services as a result of wholesale 
bankruptcies. We cannot, and we 


Overweight Cases 
Decline in Ark. 


LITTLE ROCK, Ark.—Of 113,581 
trucks weighed the first half of 
1948, only 626 were overloaded, a 
decline from last year, according to 
Supervisor F. D. Clancy of the 
Arkansas state weight and traffic 
division. 

New maximum weight regula- 
tions issued by the state highway 
commission Feb. 1, following ice 
damage to highways, are being en- 
forced, Clancy asserted, and truck 
drivers are becoming aware of the 
fact. He added that trucks entering 
Arkansas are weighed at ports-of- 
entry and must conform to regula- 
tions on height, width, length and 
weight per axle. 


The Heart of a Heil Body and Hoist — | 


its pump, with only two wearing parts— 


gives you more payloads, larger profits | 


There are only two wearing parts 
in a Heil pump—the end plates be- 
tween which the gears operate. 
Although these two simple little 
pieces seldom need attention, the 
are reversible and easily replaced. 
@The gears themselves are ma- 
chined to very close tolerances, 
then they are hardened and ground 
to even closer limits. Finally, they 
run in an oil bath. 


Compact Heil pumps are effi- | 
cient, too. They handle 10 gallons | 
er minute and can raise 24-ton | 
oads to the proper dumping angle 


in less than 12 seconds. 
Add all these things up and you 


get dependable performance, fast | 
dumping, more payloads — and, of | 


course, you make more money. 


Check these features with your | 


Heil Body and Hoist distributor. 
Have him show you why once 


ae a Heil user you’re always a | 


eil user. Write us for descriptive 
literature today. BH-137 


ux HEIL co. 


General Offices: Milwaukee 1, Wis. 


He stated that “specific per- 
hour cost increases sustained by 
the trucking industry from 1939 
to the end of August, 1948, are: 
drivers’ wages, 105 percent; gas 
and oil, 58 percent; tires, 9 per- 
cent; maintenance—including re- 
pairs, replacements, parts and 
mechanics’ wages—99 percent; in- 
surance and licenses, 65 percent; 
depreciation, 44 percent. 

“In little more than seven years, 
wages for freight handler in ter- 
minals and branch depots have in- 
creased more than 100 percent, 
while total terminal and adminis- 
trative expenses have increased 
substantially in direct relation to 
other expenses,” Magee said. 

A statement by the general secre- 
tary of the CITL that trucking 
companies failed to present any de- 
tailed statistics or operating costs 
in their case for a rate increase 
was “an amazing distortion of the 


POWER WHEN YOU NEED 


facts,” said the CATA spokesman. 

Magee charged that it was the 
national shippers’ organization 
that last year prevented CATA 
from placing in the hands of 
shippers the facts pertaining to 
trucking rate increases “which we 
were warning them were on the 
way.” 

“Addresses which constituted very 
complete briefs justifying the need 
for increased net operating reve- 
nues were delivered by CATA 
spokesmen to a number of service 
clubs in Ontario,” said Magee. “As 
early as July, 1947, our department 
of public relations approached 
CITL with an offer to have a large 
number of these addresses for dis- 
tribution by the leageu to its mem- 
ber-traffic managers and shippers. 

“The CITL, which now complains 
in the press that we failed to justify 
trucking rate increases to its ship- 
pers, bluntly refused our offer to 
cooperate in placing the facts of 
our cost and revenue situation in 
the hands of its members, Natur- 
ally we saw no use in repeating 
the same co-operative offer this 
year. The league policy is quite 
rigid in this respect and undoubt- 
edly we would have been rebuffed 
again,” Magee concluded. 


A three-wheeled motor truck was 
introduced in 1900 with the motor 
attached to the wheel. To back the 
car, the front wheel was turned 
completely around. 


Tarrant Heads Service 


Bill Tarrant is new service man- 
ager at Fifth Avenue Ford, Inc., 921 
W. Fifth Ave., Gary, Ind. 


The Eaton Planetary System 
Te CCT am Sd 
TULUM ae CL lam Mi 


In Eaton's exclusive planetary system, the gear load is divided over 


service conditions is minimized. 


long life of Eaton 2-Speed Axles. 


four planetary pinions. Hence, the pound load per inch of gear 


Telos ismield MEM hh hoe lett ih ae a ae 


This feature contributes to the 


See your truck dealer for complete information. 


IT—SPEED WHEN YOU WANT 


alighting from the bus. 


N. J. Reminds 
Drivers of New 


School-Bus Rules 


TRENTON, N. J.— Matthew J. 
Bolger, director of the public 
safety division of the New Jersey 
State Safety council, has mailed 
copies of 1948 amendments to the 
school bus law to executives in 
charge of drivers of industrial ve- 
hicles. 


“Your cooperation in bringing 
these changes to the attention of 
your drivers will not only protect 
the children but may save your 
drivers from arrest,” he pointed out. 

Under one change, it is noted, all 
motor vehicles even on dual high- 
ways shall stop not less than 10 feet 
from a school bus taking on or dis- 
charging children and shall remain 
stationary until the children have 
entered the bus or reached a place 
of safety off the road. 

Other changes are that each 
school bus shall be marked front 
and rear with letters at least four 
inches in height and that it shall be 
equipped with a signaling device 
that must be kept in operation 
while the children are boarding or 
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(he and the next “sittee’” wasn’t. 
| That was the reason for his frantic 
| calling of all vice-presidents. It was 
vouched for by even “All-American” 
| Perkins who presided over the af- 
| fair, that Ray didn’t have BO—it 
| Was just a case of bad absenteeism 
| thac made him conspicuous, 
+ * * 


I HAVE fallen down on two as- 
signments in successive weeks, 
|I found out on my return to the 
| Office—because I knew both men 
| intimately I was supposed to write 
|the obits on two grand guys who 
| have shoved off to their Valhalla 
| recently. 

K. R. Wilson, who was known to 
the industry as the special tool- 
maker to Ford for many years 
and who got his appointment by sit- 
ting out Henry Ford to get the in- 
side track—died Sept, 25. K. R. had 
diabetes for some time before his 
| passing—in fact during the NADA 
show in Chicago last January he 
had several very bad days and his 
|friends worried over his condition 
at that time. 

The story goes that K.R. made 
up his mind years ago that he 
| would like to be the manufacturer 
of Ford special tools and came to 
| Detroit to see Henry Ford—but day 
after day was disappointed in not 
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| axtvers in the events display it to | As ‘ 
the highest degree in competition | ‘ 
but Ford and Reo officials carried | €. 
on in their participation and an- z 
nouncements. They were the fac- | : 
(Continued from Page 38) tories who built the trucks the| 
: ; ‘ a winners used—Reo in the straight | 
hotel to the other without a min-| and George Scragg in support. truck and Ford in the truck semi s Ri 
ute’s loss in the program. Bob Black and Nev then did a classes. \ 
In fact a five-man singing team fast change in the middle of their | ie. . i 
was so good that several delegates| parties so that they “showed” at EO SENT OUT notices of the| # ‘63 ia 
who knew what was happening)! both events. event faster than Ford—at least | o e 
came over to the Statler affair to| It was a coincidence that Grayson We got out at the home office a | jon. 
get a repeat of the act they had | Thomas, the Ford driver who won | day earlier—and mentioned every) tion f 
just witnessed at the Mayflower. | the truck trailer Roadeo event, was | Winner in the finals in their story. | bershi 
White Motor, which so i an employe of Buddy Horton, the | Of course, having a 50 percent aver- The 
, o: ean Gave e incoming prexy of ATA—and so | 4ge among the six contestants in| AFTER PROCESSING BY ATLAS—Conversion of a standard panel truck body to a station 
cocktail party just prior to the Buddy was having difficulty in| the finals might have influenced | wagon or carry-all is announced by Atlas Body Corp., 4150 E. Thompson St., Philadelphia that. 
banquet, also had to do a “double” th : t hi h . di .| them to be a little magnanimous- The company converts any standard make ‘Panel truck body of the one-half-ton or one-ton truck 
: nrowing ou 8 chest in two direc ‘ ; | copacity. All units are equipped with sliding glass windows. Removable seats by new pat the ii 
and hold two parties simultane- (tions at the same time—but those | but I shouldn’t even bring that up. | ented holding device. Seating arrangements are made to suit customer—either 7, 9 or I! rt 
ously in the two hotels. This gave | who know Buddy: felt confident he| Ford might have been consider- | passenger conversions are made. All that is furnished the Atlas Co. is a standard factory -_ | 
Prexy Bob Black and Vice-Prexy could do it—and he did. ably embarrassed in the drawing | panel truck body and the rest of conversion is done by the company. Sen 
Nev Bauman a chance to show | This year’s Roadeo produced the | £0 the Ford convertible if the facts | pice oP ‘ ‘ ene’, train 
how shifty their open field run- | finest sportsmanship that the event had substantiated the announcer|to the visiting state association | Engine kept the springs boiling in Delve 
ning was. Bob opened one party | has ever brought forth, in my esti- | Wo tried to shout the winner above | managers and Reo staged a nice | basement rooms. Be they | 
and Nev the other with Bob Cass | mation. Not only did the various | the terrific noise made by around |luncheon for the ladies that re-| Several state organizations had whicl 
inched aioainbachae Seach tiles tiadhihiatvassthakins ea __________ | 2,000 people who attended the Ford | ceived considerable favorable com- | breakfasts, luncheons or cocktail Only 
| hospitality hour. He gave out the| ment. hours. I attended a very nice R wd 
| winner as Ted Ball of Reo, Lansing.| Firestone again “ohed and ahed”| breakfast given by the Michigan | deal as 
With J. D. Ball, director of Ford|the visiting “firemen” with their| bunch in honor of William Sykes, [ wy 
truck, bus and fleet sales in charge | stupendous buffet dinner—just as|who instituted the affair last year oo 
of the party and last year’s winner | gorgeous and elaborate as ever but|in Los Angeles but who passed = 
of the “give-away” car also from|up against the same problem of | away during the year. Tr tt 
Lansing, eyebrows could have been | not being able to get a large enough And speaking about affairs—in 
raised in question. In fact, J. D.| room to stage the event, a condi-| addition to Sam Houston and gt 
P jumped about five feet in the air/tion that slightly marred it last; Fred Lautzenhiser of Harvester, d * 
Q if f when the announcement came after| year in Los Angeles. This year it} who somehow always manage to ont 
| ¢ | A / U a pretty girl drew the winning | spread over two or three ballrooms| get me behind the well-known oe a 
e number from the tumbling barrel.| and the halls between. eight ball at these affairs, I seem - on 
‘a Divan ~~ 5 Facts finally brought out that Harvey Firestone jr., Jackson | to have acquired another Har- Gecks 
De PR, ( » » | " Ted Paul, New England manager | and Kniss were put to it to even | vester “exec” who may bring me belong 
4 aS X IA Ke for Reo, living in Boston, had try to get around to welcome trouble — although I am now Roadec 
won the car—and was he pleased, | their guests—and everybody of | ahead of him and should call off every 
because it solved a problem for | note at the convention was there. all bets. : turer 
ra) him. His son is at college and Again in spite of acres of food | “Red” Pierson—with a little push- 
4 was pushing the old man for a | and delicacies, the crowd stripped | ing on the side from another news- HEI 
=r  - i i ane car. Ted announced immediately | the tables bare before the event |man-—-worked me into a bet on hel; 
¢ R | \ i OC) N C AS | aa ‘Ch that he would drive the car | was half over. Cleveland for the World Series. Seal ‘¢ 
ANO TE _ around Boston in his daily work | In addition to the two brilliant|me giving away odds. Well, I be- deal nr 
for a while to give the Boston | cocktail hours —Ford’s hospitality | ing a charitable soul at heart, gave these € 
Ford dealers the publicity they |hour and White’s two-part affair, him a chance to get even with a ead fir 
' deserved, and then send it to his | already mentioned—Ford and Ban- | “double or nothing” bet on the onder 
ONE OF THE NATION'S son—with the stipulation that it {tam Trailer gave cocktail parties Michigan-Northwestern game — me parent 
N S aT S . must last him for his entire col- | for the press—and miriads of oasis | taking Michigan from a sentimental Open 
ARGES AND “Ae Volant a lege career. ‘ . were spotted around three hotels. | standpoint only, of course. Maybe will als 
.RGEST AND MOST MODERN Sra ies te tae deleaata te tela, tne, Seeeee Wee Sndded with | 7om Deve reed the score of that | ay te 
eo . : ale : : ; headquarters rooms on nearly every | a al i 
PRODUCTION FOUNDRIES convention who had paid his $15| cor’ with Goodyear’s skyrocket | Knowing “Red” over the years ae 
entry fee and whose number came | .yite “topside” and Bantam Trailer,| #24 hearing his reputation from associa 
out of the barrel. It could even|yarkel Service, General Motors | his cohorts on the sixth floor and ATA 
have been won by a newspaper Truck, Trailmobile, Mack, Ford and | 2bove, I can hardly believe I came ates lx 
man—if any of us had paid for our| white being much in evidence. In| out on top in the deal so far—but where 
! HE J. tickets—but that would be against | fact, fate and hotel lack of thinking |I’m not through with the truck cup” I 
=f all newsmen’s traditions. ‘ brought about a complication when | business as yet and I’m sure going to den 
Ramee COMPANY The “party line” of this year’s|Ford and White were assigned|t0 keep my weather eye peeled indust: 
7 & & Pee o meet was up to established par | suites at the end of the same hall whenever he is around from now Of cx 
FOUNDRY DIVISION in every respect—International Har-| with doors directly across from|0n. There’s sure to be a catch in tion to 
wl dddene Fox é vester keeping up its policy of | each other. any proposal he makes me, I know. doubt r 
putting the retiring president on ice * * * | Just can’t help throwing a left- the pre: 
by giving Ed Buhner and his wife |s tHE MAYFLOWER housed Good- | handed loop at the now seated fifth tion is « 
a big deep freeze box. rich Tire (with a guessing game | Vice-president of ATA—nominated one we 
ren dat att 4: * * «* ‘oing on continuously as to the|to the position at the Harvester trailer 
HE PERENNIAL “little flower’| mount of miles traveled by a|luncheon—one Ray Atherton who Wester1 
of ATA, Ted Rodgers, who re-| nounted tire that revolved con- | Signs himself as general manager binatior 
ceived the’ deep freeze last year,|stantly during the convention), |°f the association. 
was made a permanent perennial |-Harvester, Reo (with its Speed- Was wondering why he kept EVE! 
this year when the association| wagon club), Gulf Refining, U. S.| calling for certain ATA confer- trail 
made him honorary chairman of | Tire, White Truck, General Tire| ence vice-presidents before the in disc 
the board for life. and Kentucky Wagon. luncheon started—but when the Roadeo, 
Fruehauf Trailer threw its “no Over at the Carlton, across from| “wax works” was seated, I knew. suggest 
speech” breakfast again this year | the Statler, Fruehauf and Cumming| Ray was in the vice-president’s Amon 
emma - ~| seat at the head table—the last should t 
seat on the end, you know, where truck in 
everyone looks away from you mally d 
| toward the speaker’s spot and you that the 
feel like a jelly fish on exhibition. the anni 
It was his own choice, they said winners 
but the four vacant places between classes 
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ATA’s Chief Pledges 


- Roadeo Liberalization 


(Continued from Page 38) 


Dearborn Motors 
Slates Meeting 


For Distributors 


DETROIT.—Ford tractor and 
Dearborn farm equipment distribu- 
tors from the U. S., Canada, Mex- 
ico, Hawaii and Cuba will meet 
with officials of Dearborn Motors 
Corp. at a three-day conference 
here Oct. 27-29, Frank R. Pierce, 
president, announced last week. 

Business sessions will be held 
Oct. 27 and 28 at Masonic Temple, 
and Oct. 29 at Hotel Fort Shelby. 


In addition to Dearborn’s divi- 
sion and department heads who 
will outline programs for 1949, rep- 
resentatives of distributorships will 
speak at the general sessions 
Wednesday and Thursday. 





tion city to get their awards and to} 
stage a grand exhibition of driving 
upon the event as an ATA promo-| skill attended by public and state 
tion for the benefit of its own mem-| Officials; that all competition be 
bership. held with vehicles loaded to their | 
The Roadeo is much bigger than | rated GVW; that a committee of | ~ 
that. Today it is about the only | association and factory men build | 
truck activity that does capture | a set of standards which all vehicles 
the imagination of the public, in | used in the various competitive tests 
part at least. It does prove every | must meet, and that a merit award 
year that hundreds of trucking | be prepared for every contestant 
firms, at least, are endeavoring to | Which shows that he has met cer- 
train their drivers to be safer | tain safety standards in his normal 
drivers on the highway and that | work and which will be a merit i Wednesday evening the grou 
they have set certain standards to | badge every driver would be proud | wt ; 7 
which these drivers must adhere. | to display on his vehicle. ents aanalen Tn this, competiting yo 5 ‘? my the now satlonsl truck mt the Fort tao melnmisd on 
Only in a few spots has the| Vehicle factory officials feel that | and fleet sales department of Ford, after winning his title in Washington. Thomas won the Thursday morning is an “early 
Roadeo the support of the truck/their dealers would be only too be yp ee ny at the eighth annual truck roadeo in connection with the I5th annual convention | bird” breakfast at 6 a.m. followed 
dealers of the country—and in these | happy to get behind the Roadeo on |. Otic made a won er May Out Of a eile 0b aociated Transport Co. of Burlington. | hy a tour of the Ford tractor plant 
spots it has had the backing of only such a basis, and help in its promo- | has a nine-year record of accident-free driving, having accumulated more than 600,600 miles at Highland Park. 
a comparably few dealers in the/tion across the country as well as | during his 15 years of truck driving. He drove a Ford F-8 tractor and semi-trailer to victory. | iniealiinspieliis ack tamenaiat 
area. in providing many of the facilities| = =—*S<—Ss‘“‘“‘CO:*# . 7 : —— | AUTOMOTIVE NEWS WANT ADS have 
If the ATA, under Horton, will|that such a _ gigantic enterprise truck line operators would welcome |_| William Ullman, Washington correspon- | P€*" Proven the quickest, least expensive 
come out and irrevocably advertise | would necessitate. the aid of the over 26,000 truck | St, Gieme AUTOMOTIVE NEWS readers iar sn tees Gree Gane 
i ; : : . | € : y ' 
lg oa oak ae eae There paca question but that the | dealers _ this country. in the nation's capital every week. ee | See the back pages of this me. rae 


his entire living driving a commer- j 


feel differently about it—the trade 
in general will continue to look 




















cial vehicle, regardless of whether 
he owns the vehicle himself or 
works for someone who does not 


belong to any ATA affiliate, the 
Roadeo should get the support of * 
every truck dealer and manufac- e 
turer in the industry. inl 
. * 


HEIR SUPPORT and ability to 

help stage bigger and better 
local events should focus a great 
deal more attention not only on 
these events, but on the semi-finals 
and finals which are held directly 
under the supervision of the ATA 





@ Getz Motor Company, of Sioux City, lowa, have found that Mack trucks 
are a profitable addition to their passenger car line. Their truck business, in 


parent organization. i 
Gatti a avtut tn thie manner fact, has grown to such proportions that they recently opened a brand new 
will also tend to swing it away from | building devoted exclusively to Mack truck sales and service. 


any tendency for it to become} 
known as just a means of eins | 
more members for the various state 
associations. 

| 


. Most of their orders are for two or more trucks per customer, they report, 
and more than half of all their truck sales are in the real dollar-volume class — 
20,000 Ibs. gross vehicle weight and up. 

L. E. Getz, vice president of the firm, writes: “We in Sioux City are proud 
to be associated with the Mack Truck organization. It is indeed gratifying 
to us to see the number of Mack trucks in this territory growing in number 
with each passing month, especially since there was no Mack truck dealer 
here previous to our taking over the franchise. The 200 Macks we have put 
in this territory since 1944 have aided in making Sioux City one of the 
largest-growing ‘farm to market’ trade territories.” 

Like Getz Motor Co., Mack dealers all over the country find that Mack 
Sales and Service make a profit-winning team. Mack dealers have the advan- 
tage of a complete line that meets the needs of practically eyery kind of 
ert Est, cia the caine, Ateenes i ceils tei business. They sell a prestige product — trucks, buses and fire apparatus that 

Among these are that the drivers L. E. Getz, vice president of Getz Motor are acknowledged leaders in their fields. They make more fleet sales; get 
Ee in measnailion or i Co., Sioux City, lowa. profitable repeat business on sales, service and parts. 


mally drive in their daily work; 
that the semi-finals be held before 


the annual convention and that the ve EDs us a ——_—$—_—_=“‘¥ 
winners in each of the expanded : Mack : TRUCKS SALES ¢ SERVICE 
classes be brought to the conven- ee ee 


ATA and its various state affili- 
ates have grown beyond the stage 
where either has to go on a “tin 
cup” basis or put on a side show 
to demonstrate their worth to the 
industry. 

Of course, to open the competi- 
tion to all truck drivers will no 
doubt necessitate some revision of 
the present rules. Today’s competi- 
tion is confined to straight truck in 
one weight class only, truck semi- 
trailer in one size only, and the} 
Western truck and full trailer com- | 
bination. | 

oo” + * 

EVERAL VEHICLE factory and 

trailer manufacturer executives, 

in discussing this phase of the 
Roadeo, have some very concrete 
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BUYING 
Burrrlap? 


Weel, it’s wise and 
thrifty to deal with 
folks who really know 
bur-r-rlap*...folks you 
know you can depend 
on. So for whatever 
grade you 
need... look 
to Bemis / 


















7. franchises are still available in a 
number of large communities. For further infor- 
mation, write to Wholesale Dept., Mack Trucks, 
Inc., Empire State Building, New York 1, N. Y. 
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eo IT’S PART OF THE LANGUAGE: ‘BUILT LIKE A MACK” 




















52 
Sales Continue 


On Upswing in 
Minneapolis Area 


MINNEAPOLIS.—New-car deliv- 
eries in Hennepin (Minneapolis) 
county continued to rise during 
August, totaling 1,904, compared 
with 1,834 during July. The post- 
war high was 2,082 during last 
April. 

Chevrolet led in deliveries with 
334, with Ford second with 263 and 
Plymouth third with 236. 

Truck deliveries totaled 256, with 
Ford first with 63, Chevrolet sec- 
ond with 55 and International third 
with 39. 

Total sales were 14,544 for the 
first eight months of 1948, with 
Chevrolet leading with 3,000, com- 
pared with Ford’s 1,556 and Plym- 
outh’s 1,467. Buick was fourth with 
1,094 and Dodge fifth with 1,036 
for the year to date. 

In the heavy-car class, Packard 
still leads with 32 in August and 
342 for the year to date. Cadillac 
is second with 40 for August and 
204 for the eight-month period with 
Lincoln third with four in August 
and 77 from January through Au- 
gust. 

A total of 124 Austins have been 
sold here since the first of the year, 
552 Chryslers, 34 Crosleys, 294 De- 
Sotos, 197 Frazers, 530 Kaisers, 568 
Hudsons, 476 Mercurys, 1 MG, 554 
Nashs, 710 Oldsmobiles, 899 Ponti- 
acs, 750 Studebakers and 79 Willys- 
Overlands. 


Glendenning Leases 


Terminal at St. Paul 


ST. PAUL, Minn. — Glendenning 
Motorways, Inc., here, has entered 
into a long term lease with Con- 
solidated Terminals, Inc., Chicago, 
for a new $250,000 terminal, M. A. 


Wr. Dealer. 
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New Reo Center . . 





FOR TRUCKS AND BUSES—The new Reo branch sales and service building in Lansing, 
Mich., has been heralded by Reo officials as the most modern and best equipped truck and 
bus service station in Michigan. The building covers 30,000 square feet on a 100,000 square 
foot lot. Fred Engle is manager of the Lansing branch, while the parts manager is Edward 
Creer and the service manager is Ford Marsh. 





FULLY EQUIPPED—A portion of the machine shop of the new Lansing, Mich., branch 
building of Reo Motors, Inc, The service department of the building is equipped to do 
complete frame straightening for trucks and also features brake service for trucks and 
trailers in complete train. 


ends of its Chicago-Twin Cities 
route. The firm recently completed 
a terminal at St. Paul which is be- 
lieved to be the largest in the 
Northwest. 


Powills, Consolidated president, an- 
nounced last week. 

The motor line has already occu- 
pied the terminal, providing the 
firm with modern facilities at both 
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HOLLYWOOD, Calif—An auto- 
mobile show and public auction of 
new cars will be staged by the 
Hollywood New Car Dealers Assn. 
early in January. 

This unique showing, featuring 17 
of the newest models, will be staged 
for the benefit of the Community 
Chest drive. 

Each member of the Hollywood 
New Car Dealers Assn. will fur- 

nish a new car at his base cost. 
Top motion picture stars will act 
as auctioneers. Highest bidders 
will drive the new cars away, and 
the entire proceeds will go to the 
Community Chest drive. 

On the evening of the auto show 
and auction the cars will be 
grouped in typical Hollywood splen- 
dor at a central stadium. Flood- 
lights and bands will vie with movie 
stars and new cars for attention. 

Plans now call for a series of 
parades throughout Southern Cali- 
fornia prior to the auto show and 
auction. The cars will be driven by 
screen and radio personalities. 

Members of the Hollywood New 
Car Dealers Assn. participating in 
the show are: 

Howard Automobile Co. (Buick); 
Hillcrest Motor Co. (Cadillac); 





Wertsch Motor Co. 


Wertsch Motor Co. has been in- | 


corporated at Oshkosh, Wis., to sell 
and distribute autos, trucks and 
other motor vehicles and parts. A 
capital stock of 1,000 shares of com- 
mon stock at no par value has been 
authorized. Minimum capital is to 
be $5,000. Incorporators are Paul G. 
Wertsch, Fern E. Vail and Irwin 
Jones. 


HYDRAULIC HOISTS & 
BODIES wxcreases rofste 


Auto Show and Auction 


Hollywood Dealers to Show and Sell ’49s 
For Community Chest 
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Charles Schonlaw (Chevrolet) ; 
don Warren (Chevrolet); 

Bobst Co. (Chrysler-Plymouth); At 
water & Fish (DeSoto-Plymouth): 


Gor. 


Pelton Motor Co. (Dodge-Plym. 
outh); Holmes Tuttle (Ford); Al 
Stuebing (Ford); Boyle & Fox 
(Ford); Al Nerney (Ford); Seid & 


Fisher (Hudson); Hollywood Lin. 
coln-Mercury; J. F. O’Connor & Son 
(Nash); Muller Brothers (Oldsmo- 
bile); A. E. England Pontiac, Inc.; 
Hollywood Automobile Co. (Willys- 
Overland), and David J. Bricker, 
Inc. (Studebaker). 


THAN IN 
ANY ONE OF 
17 STATES 





$1,062,741,000 
SALES MANAGEMENT 
ESTIMATE—1947 


BUFFALO, 


AND THE 
8 COUNTIES 


BEST COVERED BY THE 


Bele Spr 


Morning and Sunday Newspaper 
Representatives: 


OSBORN, SCOLARO, MEEKER & CO. 
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CADILLAC SQUARE 
ONE BLOCK EAST OF WOODWARD 
C.G. PARKER 


Manager 


CONVENIENTLY 


Telephone 
WOodward 2-5900 


Unanimously Endorsed 
For. Highway Safety 


SIGNAL-STAT 
DIRECTIONAL SIGNALS 


with the 


Burn-Out-Proof SWITCH 


SIGNAL-STAT 
CORPORATION 


1430 Herkimer Street i 
v> Brooklyn 33, N.Y. : 


Paul | 
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Fo: mer Treasury Official Urges: 


Tax Reforms to Spur Risk Capital 


NEW YORK.—A four-point pro- 
gram of federal tax reduction to 
halt the shrinkage of risk capital 
available for investment was urged 
jast week by John W. Hanes, for- 
mer under-secretary of the treas- 
ury. He predicted the federal gov- 
ernment would again operate at a 
surplus in the 1949 fiscal year. 

Speaking at the annual dinner of 
the Investment Counsel Assn. of 
America, Hanes disagreed with 
President Truman’s warning that 
the nation would run a deficit of 
$1,500,000,000 this year. 

He recalled that even after an- 
nually underestimating tax re- 
ceipts from 1942 to 1946 by 
amounts ranging from $5,000,000,- 
000 to $11,000,000,000, the treasury 
had nevertheless gone on to pre- 
dict a $2,000,000,000 deficit for the 
fiscal period that ended on June 
$0, 1948, whereas there was a sur- 
plus of $9,174,000,000, 

“I don’t believe we shall have a 
deficit in fiscal 1949—“‘true’ or other- 
wise,” Hanes declared. “It is part 
of the lack of understanding of the 


School Nights 


I-H Rents Chicago 
Public School 


CHICAGO. — History was made 
here when for the first time a pub- 
lic school was rented to industry 
two nights a week through Dec. 19, 
with International Harvester Co. as 
the firm using the Manley Trade 
and Vocational school for conduct- 
ing a combination program of edu- 
cation and recreation. 

Announcement of the deal was 
made by Supt. Herold C. Hunt of 
the Chicago board of education. 


American system of private enter- 
prise evinced by this administration 
that the President should mistake 
the result of a tax cut. After World 
War I, business was so stimulated 
by a series of tax reductions that 
federal revenues were not adversely 
affected.” 

In calling for tax reforms to 
stimulate the flow of private sav- 
ings into risk capital, Hanes re- 
peated a declaration made recently 
by Herbert Hoover that “we have 
come very close to socializing the 
savings of the American people into 
the hands of the government, where 
the government, if we go on, is 


Wholesale Sales 
Of Auto Products 
Up 8% in Month 


WASHINGTON.—Sales of service 
and limited-function wholesalers 
during August were estimated at 
$6,073 million by the Department of 
Commerce last week. 

In the durable goods group, sales 
by dealers in automotive products 
were placed at $532,000,000, up ap- 
proximately 8 percent from the 
$492,000,000 reported for July. No 
other major line showed any appre- 
ciable volume increase from July. 

However, in the non-durable 
goods group, it was said, trading in 
apparel and dry goods recorded a 
usual seasonal July-August upturn. 
But tobacco and food wholesale vol- 
ume declined 4 percent from July. 

Service and limited-function 
wholesalers’ inventories at the end 
of August were estimated at $6,464 
million, an increase of $82,000,000 
from the preceding month. 








Auto-Truck Equipment Co. 


Builders of Modern Streamlined 


WRECKERS 


For Any Make or Capacity of Chassis 


A Wrecker You’ll Be Proud to Own 





For Any 1% or 2 Ton Chassis 


QUICK DELIVERY 


Write, wire or phone for prices and 


catalogue. 


Sold only through author- 


ized Distributors and Truck Dealers. 


6 
AUTO-TRUCK EQUIPMENT CO. 


HOgarth 9040 - 9041 - 8268 - 4933 


8300 LYNDON 


DETROIT 2, MICH. 








likely to be the only source of 
capital.” 

The tax reform measure advo- 
cated by Hanes follows: 

1. In the appraisal of corporation 
reserve funds for allegedly exces- 
sive accumulations, let the burden 
of proof as to the reasonableness 
of the reserves be shifted from the 
taxpayer to the treasury. 

2. Permit corporations in com- 
puting income for purposes of Sec- 
tion 102, to deduct dividends paid 
within 75 days after the end of the 
year. 

3. Exempt long-term capital gains 
from penalty tax. 

4. Eliminate double taxation of 
dividends. 

In calling for revision of the 
treasury’s policies for determin- 
ing depreciation allowances per- 
missible to business, Hanes urged 
that corporations be allowed to 
set their own depreciation rates 

up to a high limit of 20 percent, 
subject only to the condition that 
the new rate of depreciation, once 
established, must be adhered to. 


“Treasury policies on depreciation 
are a direct handicap to new risk 
capital,” he said. “The tools of 
industry are wearing out at a 
greater rate than they are being 
replaced because corporations must 
follow restrictive and archaic de- 
preciation schedules. Corporations 
tend to keep their older facilities 
in operation instead of modernizing 
them, since they cannot afford to 
discard older tools and facilities 
until they are completely depreci- 
ated. At the same time, the whole 
process is wasteful because of the 
tremendous sums the Bureau of 


Internal Revenue spends checking | 


depreciation allowances.” 


Hanes said that to allow corpora- 


tions to set up their own deprecia- 
tion allowances would make it pos- 
sible to dispense with a large part 
of the engineering division of 
the Bureau of Internal Revenue. 
“Should we adopt this broad prin- 
ciple,” he said. “neither the treasury 
nor the taxpayer will be the gainer 
or loser in the long run, but the 
economy as a whole will gain tre- 
mendously. Management will then 
be free to use its own judgment 
and initiative in expanding produc- 
tion and creating more jobs.” 





Peterson Finds 


Europe in Grip 
Of War Fears 


SOUTH BEND.—The people of 
Europe might be able to work out 
their problems if they could get free 
from recurring 
war fears, accord- 
ing to P. O. Peter- 
son, vice-presi- 
dent in charge of 
manufacturing 
for Studebaker 
Corp. 

Peterson, back 
from a seven- 
week tour of Eu- 
rope, said that in 
Scandinavia, Hol- 
land and Belgium 
everyone seems to be working to 
get the countries back on their feet. 
He noted that throughout the Brit- 
ish sector of Germany the fields 
were filled with agricultural work- 
ers. The journey did not take him 
through the American zone. 

Among the highlights of his trip 
was an inspection of twin dikes un- 
der construction across the tip of 
the Zuider Zee. Each dike is 50 
miles long, he said. When they are 
completed and the Zuider Zee is 
drained, the result will be an addi- 
tional 10,000 square miles of farm 
land. 

In referring to this new growing 
area, One of Peterson’s hosts said, 
“When we need more land, we 
make it. We don’t take it.” 

The Studebaker executive was 
surprised at the number of cattle in 
Holland. He was impressed with 
European railroad service, both 
from the point of accommodation 
and adherence to schedules. During 
his tour of eight countries, Peterson 
paid visits to a number of Stude- 
baker distributors. 





P. O. Peterson 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 












Truck Terminal 
Set for Newark 


NEW YORK.—A contract for con- 
struction of the New Jersey Truck 
Terminal building in Newark has 
been awarded by the Port of New 
York Authority to the James J. 
Waters Corp., New York. Work is 
expected to start soon on what is 
scheduled to be the largest motor 
truck terminal in the world. The 
Waters firm was low bidder for the 
job, at $3,998,240. 

Expected to be completed by Oc- 
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tober, 1949, the terminal will occupy 
a site south of Ruppert stadium, 
adjacent to two main highways. It 
will be two stories high, cover 29 
acres and have facilities for han- 
dling 160 trucks at one time. It will 
be able to take care of 2,500 tons of 
freight a day. 


Prehn Names Richards 


Harold Prehn, Inc. (Dodge-Plym- 
outh), Springfield, Ill, has an- 
nounced that Rollie Richards will 
be manager of the company’s used- 
car department, for which a new 
building is under construction. 


NOT A FRILL OR ORNAMENT 


BUT A PRACTICAL ANSWER 
«+e TO A 


STUR-DEE 


WORLD'S MOST WIDELY USED 





(SMU, a 





The 
STUR-DEE 


is an engineered 
grill guard with an 


exclusive method 





of mounting that provides maximum protec- 


tion of costly front-end parts . . . No vibration 


... no rattling . . . no excess weight to 
affect front-end balance . . . and no frills to 
“compete” with the carefully planned lines 
of the truck. Write for prices and details. 


SP le Le 


DHUNNE 


For car showrooms 
and lots. 
Supports 10 TONS 


MANCHESTER, CONNECTICUT 


AUTO-TURNTABLE 


USED CAR DEALERS, here is the ONLY way to display used cars. BRUNNER 
auto-turntables run 24 hours a day (without attention) in ANY kind of weather. 


Indiana Ave 


16, ILLINOIS 


Ve Vimy ly 
CHICAGO 
































ASSEMBLE IT YOURSELF AND 
TURN YOUR CAR... ANYWHERE 


No pits...no holes...no anchor bolts... just set it up in 
your showroom window or lot... plug it in and run... 
24 consecutive hours a day. Here's top flight 

showmanship at an amazing low price. 


NEW SAFETY FEATURE 
Once more Brunner brings new advancement to 
the turntable field. 1. A safety factor... stop 
it while in full motion by the pressure of your 
hand. It starts again... AUTOMATICALLY. 
2. One big bearing that supports 10 tons. 
Can be financed if desired. WRITE NOW for 
full details on the new 1948 model to 


BRUNNER SALES COMPANY 
358 EAST CENTER STREET - GENERAL MOTORS TRUCK BUILDING 


















on all auto GRILLE GUARDS 


e 1949 MERCURY e 1948 NASH 


front and rear front and rear 


1949 FORD 1948 PONTIAC 


front and rear front and rear 


1948 CHRYSLER 1948 CHEVROLET 
front and rear front only 


1948 DeSOTO 1948 KAISER 


front and rear front only 


1948 PLYMOUTH 1948 FRAZER 
front and rear front only 


Also Immediate Delivery on Exhaust 
Reflectors for All Makes of Autos 


Gord & Mercury GUARDS 


FORD MERCURY 
Front ........ 9.20 Front ........ 16.00 
RO 6 cvrsces IO Rear ......... 16.00 


Alse HEAVY QUALITY 
GRAVEL DEFLECTORS 


for Chrysler * Plymouth * Dodge * DeSoto 


Rop-loc products are famous for quality and dur- 
ability. All made of heavy quality steel—with 
finest chrome plating that lasts and lasts. 


Wire... write...or phone your orders in today 
000 Woes 


IMMEDIATE DELIVERY ... WIRE OR WRITE TO 


Te a ed 


1401 WEST NINTH ST. * CLEVELAND 13. OHIO 





AUTOMOTIVE NEWS offers to advertisers a weekly audience of an estimated 


90,000 cover-to-cover readers! 
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Christmas is around the corner! 
CREATE GOODWILL WITH YOUR CUSTOMERS 


Your name, address, etc. | 
Gold stamped in this... 


NEW Redi-Record 


AUTOMOBILE 
WALLET... 


Every car owner needs and will 
appreciate this grand automo- 
bile wallet gift... The long 
needed car accessory. 


FEATURES 


® Organizes the glove compartment. 

© Has three roomy pockets. 

® Holds and protects maps, papers, 
cards, registration, etc. 

® Equipped with a regulation 4x6 
memo pad and pencil. 

® Binding of extra fine simulated 
Morocco leather. 

® Genuine 24K gold tooled. 

® Available in seven colors to match Send one dollar for a sample of this at- 
any car—brown, green, matoon, tractive automobile wallet. If not entirely 
blue, grey, black, red. satisfied, return it and your money will be 

© A most appropriate gift. The per- cheerfully refunded. This one dollar will 
fect year ‘round reminder. also be credited upon receipt of your order. 


12 te a box. Individually boxed six cents each add. 


This AUTOMOBILE WALLET is a MUST for ali MOTORISTS. It’s handy, help- 
ful. Send in your order today. 


REDI-RECORD propucts co. 


251 FIFTH AVENUE NEW YORK 16, N. Y 


Includes up to 5 lines of 
gold stamping for lots of 
one hundred or more. For 
less than one hundred, 
imprint charge $2.50 net. 








Mont. Clarifies Status 


Of Truck Salesmen 

HELENA, Mont.—An opinion 
clarifying the status of salesmen 
who get wages plus commission 
was handed down here by Mon- 
tana Atty.-Gen. R. V. Bottomly. 

“An employe who receives reg- 
ular wages plus commission on 
sales and who delivers goods to 
retail dealers from _ wholesale 
houses where the employer sets 
the price, furnishes the truck 
and pays all expenses, is an em- 
ploye,” and not an independent 
contractor, the attorney-general 
ruled. 





Exchange 


(Continued from Page 38) 


all safety regulations of the Inter- 
state Commerce Commission and 
|assure the shipping public of the 
advantages of through loading, 
| with its resulting expedited service. 

It found, among other things, 
that most of today’s interchange 
plans are of the “between-friends” 
type, limited to carriers having 
confidence in each other, and are 
on an exchange basis, whereby a 
carrier that delivers a loaded trail- 
er to a connecting truck line re- 
ceives a loaded or empty trailer 
in return. 

Under the conference's tentative 
plan, published tariff rates that 
apply to a through movement 
would apply just as though no 
interchange of equipment had 
taken place, and established meth- 
ods of dividing revenues would be 
observed. 

The conference drew up a 
standard interchange contract, 
which provides for a joint in- 
spection of a vehicle by both the 
lessor and lessee at the time of 
delivery and again when the ve- 
hicle is returned to the owner. 
Both carriers would execute an 
interchange receipt and inspec- 
tion form, noting any major de- 
fects in the body or roof of the 
vehicles, its landing gear, tires, 
brakes, doors and so on. These 
notations would be binding on 





both carriers in any computation 
of charges and expenses under 
the contract. 


The plan proposes rental charges 
on a per diem or mileage basis but 
would permit “swapping” of ve- 
hicles where both carriers prefer 
such an arrangement. Under terms 
of the contract, the lessee would 
assume full responsibility for oper- 
ation of the vehicle; would provide 
public liability and property dam- 
age insurance, as well as cargo 
insurance; would guarantee. return 
of the equipment in the same con- 
dition as received, with the excep- 
tion of ordinary wear and tear; 
would bear all expense of opera- 
tion, maintenance and repairs, and 
would agree to return the vehicle 
to lessor’s terminal at the point 
of interchange. 

Fire and theft insurance on the 
vehicle would be carried by the 
lessor. 


The contract also provides for 
arbitration to settle any dispute 
over the reasonable market value 
of any equipment so damaged it 
must be replaced: 


“Necessarily,” the conference de- 
clared, “the heart of the plan is 
the contract which the carriers 
enter into, and perhaps the most 
controversial part of the contract 
is the ‘interchange receipt and in- 
spection form.’ In our analysis of 
the various forms now being used 
by our carriers, we found a most 
complete lack of agreement. 


“Some carriers use comprehen- 
sive forms requiring great detail 
on the condition of the various 
parts of the vehicle, the agreed 
estimate of tire life remaining 
in the individual tires as well as 
other detailed information. On 
the other hand, some carriers 
have found it satisfactory over a 
period of years to have a mere 
skeleton form of interchange 
acknowledgment.” 


The conference asked for com- 
ments and recommendations from 
truck lines in all parts of the 
country. From them, it will draw 
up a final report on the question 
of interchange arrangements and 
submit it to the next conference 
meeting, scheduled Oct. 8-9 at the 
Statier hotel here in conjunction 
with ATA’s annual convention. 
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Buy Tractor Outlet | Pruitt. They plan to open their 

, ; Fort Stockton branch under the 

The Minneapolis Mobile tractor | name of the Wilbanks Tractor & 
and power unit dealership at Fort Implement Co. by Nov. 1. 

Stockton, Tex., has been purchased Want to Buy or Sell something? T: 

by G. C. Wilbanks and W. B. (Bill) | AUTOMOTIVE NEWS WANT ADS! 
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AND ELIMINATE 
TRANSCRIBING ERRORS 


Tao ae 2 


Two of the three payroll postings are completely 
eliminated by the simple, easy-to-operate Paywrite 
system. Without changing the writing erate one 
posting completes all three forms . . . the Check (or 
Cash Statement), Earnings and History Record and 
Payroll Summary, Errors in transcribing figures are 
eliminated and payrolls are prepared in half the 
time . . . or less. 


Payrit® Pays FOR ITSELF 


Whether you have a large or small pay- 

roll, Paywrite quickly pays for itself in pear: 
actual time saved, Paywrite ends time- the 
wasting repetition of entries and saves third 
“proving” time, too .. . for every entry race: 
is identical on all three forms. 
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TRANSCRIBING ERRORS ELIMINATED ley, 

One writing posts all three records and oper 

thus eliminates errors that are bound to of a 

occur when figures are copied from Of « 

record to record. fami 

long 

» at h 

time 

PAYROLL AND RECORDS ON TIME m 

Paywrite helps you meet payroll dead- cant 

lines cutting preparation time in oa 

half. en Checks (or Cash Forms) - iv 

are ready, Earnings Record and Payroll a 
Summary are automatically up-to-date th 

. ready for government reports or 1 4 

audit. - 

It 
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Picsserite \$ EASY TO OPERATE whe 

» Clerical employees quickly learn to ing 

operate the Paywrite system from sim- tow 

ple instructions. Operator is always the 

seated in a comfortable writing posi- at a 

tion, Standard forms and multiple load- N 

ing of checks make operation simple, Dul 

quick and efficient. tak 
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YOU MAY NEED US... os 
WE MAY NEED YOU "C 


You may have a product that sells best between January afr 
and July but your volume during the rest of the year may not a 
be enough to keep your men constantly employed. did 

We have an automotive replacement item with 70% of the I t 
yearly volume concentrated between August and December. the 
We have a complete sales staff, modern manufacturing plant, ler 
no liabilities, established profitable business doing an annual kn 
volume of approximately $1,000,000. Location—Los Angeles. lea 
Coverage—western states. get 


We sell through automotive parts jobbers and large oil 
companies who are well known and volume buyers of our 


product. We will sell our entire business, lease, sell part, I 
consolidate, handle your products or work out any mutually tio 
satisfactory deal. bs 
Replies held in strictest confidence. Write to Box AN-16, pee 
Automotive News, Detroit 26, Mich. 
by 
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ECTION won _ 
meter (Teekin’ ..__ By Studebaker Issues 
rector & ack Weed Revised Edition 

= g nieces eae aie ae Of Truck Guide 

ae SOUTH BEND.—As an aid in de- 


room to Ford’s office until he got in 
to see the “old man.” 

Ford began to notice K. R. sit- 
ting out there day after day and 
finally asked someone what the 
guy wanted, coming there every 
day. He was told that K.R. had 
said he was going to keep coming 
until Ford saw him—so Ford sent 
for him. He got the contract as a 
result, and held it ever since, de- 
spite several attempts to dislodge 
him. 

Ted Horn’s first track accident 
was his last, according to Tom 
Frost, who was Ted’s most intimate 
friend and counselor. Ted, 39 years 


received, and Ralph Brosius, the 
|new plant manager, claims it can 
| be done. 
7 * oe 

INCIDENTALLY, for convention 
and trade-show goers—if you are 
interested—having a little respect 
for yourself at these affairs works 
I can now vouch for it wholeheart- 
edly. By hiding away in a non- 
headquarters hotel and carefully 
watching my intake on al! counts, 
including food, I came through this 
shindig in fine fettle. 


Now, if it wasn’t for those four | 


| miles of the pier during the ASI, I 





termining the exact requirements 
of individual truck buyers, Stude- 
baker has published an up-to-date 
edition of its Truck Analysis Guide 
to keep pace with the company’s 
new line of 1949 truck models. 
“Because almost every truck sale 
is different and involves special 
analysis to fit in with the custom- 
er’s needs, the guide is of tremen- 
dous value to the salesman,” ac- 
cording to R. G. Hudson, Studebak- 
er truck division manager. “While 
it actually simplifies his selling job, 
it provides both him and the buyer 
with more accurate conclusions as 


old and national AAA champion for | believe I would have the answer to 4 : ' 
: Vv i VANETTE'S NEW BREADLINER—A new delivery unit designed for bakers has been intro- | : : 
three consecutive years, was always 4 a aan eS an pate Tog duced by Vanette division of Brooks & Perkins, Detroit. It incorporates features never before | - the type of vehicle his prospect 
a careful driver and lost races sev- | a our miles will still be there. eveliebte we Grodeston- bet truck body, the compeny states. Cuictending are these load- | Should have for the best results. 
eral times rather than take a chance | nd so I hie me away to see the | ing and unloading time and money savers: new full-opening rear doors, parallel interior,/ All necessary data is recorded 
a. : : | : completely dust-sealed body and floor, non-slam door locks, and rugged rear bumper assem- : . 

when an accident seemed imminent | new Dodge forward control job— bly, it adds. The Breadliner allows more time selling because of loading from the rear and point by point so that when the 

interview is concluded both the cus- 


—-he would go to the very outside | and eat boiled shrimp prepared by unloading from the front, it is claimed. 

of the track to avoid any chance of ons a par excellent of the pub- ———— : ; —|tomer and salesman are assured 

tangling with drivers who drove un- | lishing business—one Roland La- : , talization of $50,000 d that the recommendations arrived 
High Street Motor of $50,000, to do a motor | 1+ in serve as an accurate indica- 


certain races. | dreyt, national advertising manager 1 busi Dalla 
In a 100-mile championship race |of the New Orleans Times-Pica-| High Street Motor Sales, Inc.,|*#©S Dusiness. Nalllas B. Coffield,| tion of the truck unit needed to 
at DuQuoin, Ill, his right front | yume. | 1803 High St., Portsmouth, Va., has| 0f Norfolk, is president. Bernard | meet the particular requirement, ac- 


spindle broke, causing his car to go | I'm on the circuit now. ; been formed with maximum capi- | Glasser procured the charter. — cording to Hudson. 


end over end, throwing him out on | —_________——- — 
the track. He never regained con- | 
sciousness after being taken to the 
hospital. 

Ted started his racing career at 
the early age of 14 and during the 
24 years of his racing career won 24 
features out of 25 starts in the half- = : 
mile events and never placing fur- oh ; o Pe arn eee 
ther back than fourth since 1935 at | ? oe, eit sila evi Gana 
Indianapolis in the “500.” He was 
the holder of 83 official track rec- 
ords. His appearance in the Du- 
Quoin affair was but a token — 

earance as he had already clinche sa : 7 i 
the national championship for the _ of King Aeetes and plow the Field CS 
third consecutive year in earlier ¥ D)s : Ares; and second, after slaying the 


races, 
dragon that guarded the Golden” 


HILE ATTENDING the ATA} 

affair, I slipped away to go up | Fleece, to sow the dragon's ; 
to Newark, Del., to help Nels Far- | ‘ > = sr . inl 
ley, Fred Bahr, Ralph Brosius et al. | ‘3 © teeth—from which sp ox 
open the newest and most modern cs SP ae ~ / ei’ 
of all Chrysler MoPar parts plants. 
Of course I wasn’t of the official | 
family—just a newspaper man a 
long way from home—but very much 
at home in my assignment at this 
time of the year. 

The new plant has 15.4 acres un- | 
der roof, with over 650,000 square | 
feet of usable floor space. It is lo- 
cated on the main line of the Penn- | 
sylvania and has a spur siding with | 
760 feet of depressed track inside 
the plant, as well as facilities for 
loading trucks for haulaway. 

It is located on and near several 
main highways leading in all direc- 
tions, and according to Fred Bahr, 
who analyzed the reason for locat- 
ing in this delightful little college 
town, is ideally situated to serve 
the Eastern seaboard quickly and 
at a minimum freight cost. 

Newspaper men were met at the 
DuPont hotel in Wilmington and 
taken to the new plant in a bus, but 
I was whisked back by a former 
Alemite man, one H. E. McAninch— | 
now with Chrysler parts—in his car. 

I had to cut the party a little 
short — although I did hear Fred 
Bahr do the MCing of the event, | 
and introduce many state and city | 
notables who were there—but I had 
an appointment in Washington that | 
I had to keep. My friend broke sev- | 
eral driving regulations to get me 
down to the depot to catch the 3:49 | 
—and it was nearly an hour late. 

——— The plant is a model of modern 
parts warehousing—a new type of 
conveyor, to me, is being used—an 
overhead chain to which rolling 
baskets are hooked and dragged | es : ie? 
around the aisles. This looks to | , mtg wholly unbiased, because Clark build 
be very efficient. ; = ss ’ ‘ 

Carl Gougeon did his best to get 
me to take a plant tour, but I was 
afraid to get on one of the baskets 

and, well I’ve seen plants—but he — 
did succeed in getting Ross Roy and i / 

I to take a light skirmish gander at | we ; It pays to CONSULT C 
the facilities before we left. Chrys- | y 

ler Corp. dealers will be glad to} 
know that the boys in this plant, at | 
least, are shooting at a mark of | 
getting every order out the day it is 





seeking the Golden Fleece vas 
compelled, first, to harness the huge bulls 


* * | 
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Cultivate a rich harvest of 
savings... wit 


CLARK FORK TRUCKS 


Look upon your business as a fertile 
field, rich in opportunities for 
substantial savings — opportunities 


that can be quickly and 


fully realized by application 


of Clark fork trucks and industrial 


recommendation is objective and © 


both electric battery-powered and: 


gas-powered equipment. 


us 


CLARK EQUIPMENT 


INDUSTRIAL TRUCK DIVISIONS 


COMPANY, sartie creek, MICHIGAN 
eons HiGe 


» JACKSON, BERRIEN. SPRINGS, MICHIGAN. 


ie ae 





Protective Package 


DANBURY, Conn. — For protec- | 
tion against dirt and moisture, Bar- | 
den Corp., Danbury, Conn., is pack- 
aging its precision ball bearings in | 
Plaxpak, polyethylene film produced | 


by Plax Corp., Hartford, Conn. 


: ete 


Ks 
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Sayre Defends Corporation Profits . . . 


Inflation Laid to Government Spending 
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Robison Motor Opening 

J. C. Robison Motor Co. (Kaiser- 
Frazer) has opened its new display 
and sales building at Harrisburg 








Auto Sales 


Auto Sales, Inc., with maximum 
capital of $50,000, has been formed 
at Norfolk, Va., to do a motor sales 
business. Dallas B. Coffield is 





Rd. and 69th St., Houston, Tex. J.C. 
Robison is president and general 
manager of the company. 


president. 
cured the charter. 





Bernard Glasser pro-| PITTSBURGH.—Abolition of all 






















corporate profits would reduce 
prices by only about 6 percent, Mor- 
ris Sayre, president of the National 
Assn. of Manufacturers, declared in 





were applied to price reductions, 
Sayre said, “that would mean no in- 
come taxes, corporate or personal, 
on profits. 

“It would mean a loss to the fed- 






the consumer—who but every last 
one of us?” 

If all incentive to risk, to invest, 
to produce, to work, were taken 
away, Sayre said, “we'd be ears deep 


. 


an address here. in the depression to end all depres- of pr 
| if aia! a 1¢) Speaking at a regional industrial = “aes nan, at ae aaa sions in less time than it takes me be re 
/ meeting, he asserted that those who ~ jo, 7 ,000,000,- | to check Stalin’s road map for our tome! 
WU 4! b Aarh. f ignore the “bare, unadorned facts” | 90%,” he observed. “Who would | destruction.” Ww 
; . e that huge government expenditures make that up? Who but the worker, “Without prefits industry could maj 
flationa  —__—_—_——_ | not’ expand,” he declared. “Pro- finer 
are responsible for the inflat ry 
increase of the money supply “sing ductien would lag; business would in tl 
the familiar song that business wither; jobs would evaporate; op- The 
alone is responsible for high prices.” portunity would die—and then the ened 
“Actually, those who peddle this collectivists would cry, ‘private ward. 
kind of ‘litical know, be- enterprise has failed—the govern- tends 
2 “the figures "pr e it, that | - ment must take over—give us a the w 
profit re not th ‘coms of high | |} strong man.’” has t 
Ley “Se: oe ia 4 When we have an over-abundance Int 
1949 M d | p ge ap of money supply and an under- signe 
on your oae “They know that corporate profits supply of goods for civilian con- — 
after taxes account for about six sumption, Sayre said, we can do nap 
percent of the price of the $232 bil- only two fundamental things to aoe t 
Sen WOT GS GOCNs ORS Herries “lick the inflation and stabilize Series 
sold to ultimate consumers in 1947. prices.” 
“They know that even if prices “We can reduce the money sup- HI 
could be reduced 6 percent by elimi- ply, and we can increase production 
nating corporate profits, it would for civilian consumption,” he ex- a he 
have disastrous economic conse- plained. “In these crucial days we a 
quences. They know and we know cannot skimp on foreign aid, and - e 
that what they’re really shooting for likewise we've got to pay to keep = 
is the elimination of profits alto- ae defense powder dry. ae 
gether.” “But we can insist on rigid econ- : 
Sayre pointed out also that cor- omy in government—the elimina- Cadil 
porate profits, amounting to $13,000,- — of ~e inefficiency and ea a 
,000 in 1947 after taxes and other cation. We can postpone many pub- 
and your sleek, new eae if added to the wages of lic works expenditures, and we can ae ( 
corporation workers, would increase | foe truck SERVICE SHOPS—A new Iron abandon all political pork-barrel eon e 
such wages by only about 16 Pper-| fireman for removing and mounting truck projects. = a 
da | cent. tires has recently been announced by Coats In short, what we need most in ania 
“And all of it,” he continued, | Loaders & Stackers, Inc., Fort Dodge, la. this country of today is fiscal states- jem 
\ , “at the expense of the investors | The tool utilizes natural tire stretch plus con- manship—and without any idea of 


INSTRUMENT PANEL 











whose money made the workers’ 
jobs possible. Divide profits up 
that way and how long would 
jobs last?” 

Assuming that corporate profits 


Chamber Defends 
Institutional Ads 


During Wartime 


WASHINGTON. — A proposal by 
the armed services that charges for 
advertising in emergency periods be 
held inadmissible in connection 
with purchases and contracts 
brought a prompt objection from 
the advertising committee of the 
U.S. Chamber of Commerce. 
















trolled leverage to dismount the most diffi- 
cult tires by machine quickly, safely and 
simply, according to the manufacturer. It is 
so designed that no manual lifting is ever 
necessary to mount tire and rim on the Tire- 
man stand. The tool tips forward onto rollers 


built into the base; the center post is thread- 
ed through hub opening in the wheel, and 
the tool tips back into position. The center 
post telescopes to provide added leverage. 
After the tire has been removed, the tool is 
again pitched forward onto the rollers and 
backed away from tire and rim, it adds. 


partisanship at all. We need a good 
business approach to the business 
of government.” 


Brown Buick to Build 


Owner Wade Brown of Brown 
Buick Co., Sandpoint, Ida. an- 


nounces that a contract has been 
awarded for construction of a new 
home at a cost of $22,000. 
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APPE 
We take great pride in the part that Styron In a brief filed with Defense Sec- holster 
(Dow Pol «Hy played in the —- of your — oe V. Worrestal, the ae 
; F ill i ; 949. 
49 model. We're sure everyone will like the ‘Sey we inquire as to what ts 1949. 


way it adapts itself to the smart lines of Nash 

“Cockpit Control” ... the beauty it adds to the . 
unique new Nash “uniscope” . . . the Tact that 

it’s glare-proof and, like your wide vision 

windshield, reduces driving hazards. When Mr. 

John Q. Public is sitting behind the wheel 

of your fine new car, he will be looking over but 

certainly not overlooking the smartest and most 

practical of instrument panels . . . made of 

Styron, America’s number | plastic. 

















meant by the term ‘advertising’ in 
this draft? Does it cover the four 
measurable accepted media—-news- 
paper, magazine, radio and outdoor, 
or is something else involved?” 

Defending institutional advertis- 
the chamber’s statement said it was 
the only practicable way in which 
private industry could keep its 
name before the public in an emer- 
gency. 

“This institutional advertising is 
a constructive effort in the national 





PLASTICS DIVISION 
interest and has been so recognized 
THE DOW CHEMICAL by the President of the U.S., the aa 
COMPANY Secretary of the Treasury, et al.,” Cadilla 
MIDLAND, MICHIGAN the statement said. a 
four be 


New York « Boston « Phil- 
adelph 








BATTERY PLANT 
FOR SALE 


IN LOS ANGELES 


Profitable, going business. No liabilities. Modern, one of the 
country’s best equipped. Capacity 1,000 batteries daily. 


Established clientele. Automotive replacement batteries sold to 


volume users. Owners wish to retire from active participation. 


Prefer to sell entire business but will lease or sell part to 
financially responsible parties. 














well known oil companies, automotive parts jobbers and other | 



















Commenting on the armed serv- 
ices proposal, which would exempt 
expenses only for “help wanted” ad- 
vertising and “public notices,” the 
chamber said the amount of money 
expended on institutional advertis- 
ing should not be in excess “of the 
historical experience, based upon 
norma! civilian requirements.” 


Trailer Building 
Up 5 Percent 
During Month 


WASHINGTON, — Truck -trailer 
production during August totaled 
3,622 units, the Department of Com- 
merce reported last week. This, it 
was pointed out, represented a 5 
percent increase over the 3,437 units 
produced in July and was 16 per- 
cent above the August, 1947, output 
of 3,110 units. 

Of the total trailer output during 
August, vans accounted for 54 per- 
cent and platforms 19 percent, the 









Here's the new Hope Catalog with a complete 


line of storage and d 
your needs... 
e Commerci 


€ounters 


Cabinets. 





@ Storage Cabinets @ Steel 


© Bulky Racks @ Display 
Units © Wrapping Tables 
e Shop Foremen’s Desk 
e Truck Bins @ Mail Racks 
® Small Parts Drawers 
@ File Counter High Cabi- 
nets ® Inventory Control 


Write. now for your copy 
of the Hope Catalog. 


isplay equipment for 


al Shelving 
















Parts Bins 
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Must be willing to invest minimum of $50,000 for part interest. report stated. CADI 

You can write in strictest confidence to president, Box AN-14, August shipments totaled 4,196 said te 
Automotive News, Detroit 26, Mich. units with a value of $12.8 million. METAL PRODUCTS, INC. saree 

| Ce ane it =e said, i028 were 1503 ROCKWELL AVE. Gordon 
e ers an f 

were shipped as trailer chassis. CLEVELAND 14, OHIO Edward 
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Knetzer, Kramer Car Deals 


New V-8 Engine Shown... 


Power, Economy Upped 
In 1949 Cadillacs 


(Continued from Page 1) 


of production at current rates will 
be required to satisfy waiting cus- 
tomers, he added. 

While the new engine is the 
major change, several styling re- 
finements have been incorporated 
in the front end. 

The hood line has been length- 
ened and the ornament moved for- 
ward. A new grille treatment ex- 
tends across the front fenders to 
the wheel openings. The grillework 
has been simplified and lowered. 


Interiors feature a newly de- 
signed instrument panel cased in a 
smaller housing, as well as new 
door mouldings and trim. The new 
engine will be available on all four 
series in the Cadillac line. 

* + . 

HE NEW ENGINE is a V-8 

valve-in-head type and has un- 
dergone more than 10 years of Cad- 
illac research. Over 1,000,000 miles 
of testing have been performed on 
the motor, the idea for which was 
conceived in 1937 when Gordon was 
Cadillac’s chief engineer. 

The 7.5-1 compression ratio repre- 
sents a stepping stone towards the 
12-1 compression ratio projected by 
GM engineers in their recent engine 
researching. The higher ratios will 
be available, GM engineers have 
said, when fuel octane ratings are 
increased. 

The Cadillac announcement 





withheld data on the top speeds 
that its new cars can reach, but 
asserted that the new engine can 
be accelerated from zero to 80 
m.p.h, in 30 seconds with full 
throttle on a level straightaway. 

Efficiency of Hydramatic drive is 
greatly improved with the more 
powerful engine, it was stated. Slip- 
page in acceleration from full stops 
is substantially reduced, according 
to Cadillac engineers. 

+ « = 
CoE LAID emphasis on the 
economy factor afforded by the 
new engine. Tests show, he said, 
that the average Cadillac motorist 
will gain upwards of 15 percent 
greater gasoline mileage. 

“The seeming incongruity of in- 
creased mileage at high speed is due 
to the greater use of gasoline at 
such speeds coupled with the new 
engine’s steady consumption ratio 
over the entire driving range rather 
than the sudden ‘dropoff’ of econ- 
omy encountered with ordinary en- 
gines in the upper speed range,” the 
Cadillac executive explained. 

In basic design the Cadillac V-8 
engine has a relatively large bore 
and short stroke. This combina- 
tion is said to contribute to greater 
efficiency by exposing about 12 
percent less cylinder wall area to 
flame with a consequent reduc- 
tion in heat loss and greater cool- 





New Cadillac Features 





APPEAL TO THE OPEN-AIR SET—The 1949 


Series 62 Cadillac convertible, which is up- 


holstered entirely in leather except for deep pile carpeting. All models in the new Cadillac 
line offer what the division describes as its ‘revolutionary high-speed, high-economy, ae 
compression engine.'' New door mouldings and trim have been added to all models for 
1949. Cadillac says that convertibles accounted for 10 percent of its 1948 sales. The top, 
all windows and the front seat of the convertible are activated by hydraulic controls. 





NEW INSTRUMENT PANEL—Redesigned for the 1949 Cadillac, the housin 


enclosing the 


speedometer and other dials protrudes from the dashboard much less than that on the 1948 


Cadillac. 


as optional equipment on all Cadillac models, 


The smaller housing will cut down reflection on the windshield, it was explained. 
All controls are situated within easy accessibility of the driver. 


Hydramatic drive is offered 
while the new V-8 engine is standard on the 


four body series again offered by the division. 





CADILLAC CHIEFS EXAMINE NEW POWER PLANT—The new engine, shown above, is 
said to have the highest compression ratio of any full-size automotive engine. The 160 


horsepower develope 


by the valve-in-head V-8 will accelerate a new Cadillac from zero 


to 80 m.p.h. in 30 seconds on a straightaway, according to General Mazager John F. 
Gordon. However, because of the 7.5-to-| compression ratio, substantial fuel savings are 
forecast for owners of the 1949 models. Directly behind the new engine are (left to right) 
Edward R. Cole, Cadillac's chief engineer; Gordon, and Henry Barr, experimental engineer. | trustees. 


ing efficiency. The shorter piston 
stroke reduces frictional power 
loss by cutting piston travel ap- 
proximately 20 percent, 

At 4,000 r.p.m, the piston travels 
only 2,400 feet per minute as com- 
pared to 3,000 feet per minute in 
previous models, Cadillac said. This 
combination of high thermal and 
mechanical efficiency is designed to 
make for greatly increased power 
output. 

Among the other innovations of 
the new Cadillac engine is a new 
valve-in-head combination combus- 
tion chamber design, which permits 
the use of higher compression and 
expansion ratios. 

* + + 
T= NEW Cadillac engine — in 
addition to being more power- 
ful—is also the “smoothest, quiet- 
est-running Cadillac engine ever 
built,” Gordon said. 

Main crankshaft bearings have 
been increased from three to five in 
number and placed in heavy bulk- 
heads which help form a rigid, box- 
like crankcase structure. 

Other features contributing to 
quietness include the newly de- 
signed valve mechanism which 
uses highly rigid lightweight 
parts; the use of hydraulic valve 
lifters; reduction in air cleaner 
and exhaust system noises, and 
the use of a single accessory drive 
belt, 

The Series 61, Series 62, Series 60 
Special and Series 75 are again of- 
fered in the Cadillac line. 

The Cadillac convertible, which in 
1948 accounted for more than 10 
percent of Cadillac sales, remains 
in Series 62. This year it is com- 
pletely furnished in leather except 
for the deep pile carpeting. Hy- 
draulic controls activate the top, all 


| windows and the front seat. 


* * * 


A SMALLER, lighter radiator is 
made possible by the 1949 en- 


| gine because friction and heat losses 





have been reduced to a minimum, 
Cadillac said. 

A newly designed slipper-type 
piston makes possible the use of 
a shorter connecting rod which, 
when combined with a short pis- 
ton stroke, is said to result in a 
compact design of minimum size 
and weight. The unused metal at 
the sides of the piston skirt has 
been eliminated, thus reducing 
friction and lessening reciprocat- 
ing weight. 

The compactness of this assembly 
also makes possible a lower overall 
engine height. 

A new integral casting, compris- 
ing water pump housing and inlet 
and outlet water manifolds, elimi- 
nates all hose connections except 
those running to lower and upper 
radiator tanks. The coolant is cir- 
culated by the pump from the bot- 
tom of the radiator to the lower 
manifold, through cylinder block 
and head water jackets and out 
through upper manifold to upper 
radiator tank. 

A bypass in the casting between 
upper and lower manifolds allows 
the coolant to recirculate through 
cylinder block and heads until it 
reaches the proper temperature to 
open the upper radiator tank ther- 
mostat valve. 











Denman Tire 


Lists Officers 


NEW YORK.—Appointment of C. 
L. Mason as_ vice-president in 
charge of sales and Alec Denholm 
as national service manager of 
Denman Tire & Rubber Co., was 
announced here by Wilson B. Mc- 
Candless, president of the company. 

McCandless also revealed that, in 
addition to Mason and himself, the 
officer personnel of the company is 
composed of: Gene Tunney, chair- 
man of the board; O. A. Moore, 
vice-president; A. S. Ellis, secretary 
and treasurer; J. J. Smith, assistant 
secretary, and George M. Larason, 
assistant treasurer. 


Miller Heads Up 
Toledo Dealers | 


TOLEDO.—W. H. Miller has been | 
elected to succeed Harold Hertzfeld 
as president of the Toledo Automo- 
bile Dealers Assn. Other officers 
elected by the association are: 

J. R. Dugan, vice-president; B. L. 
Broadwell, secretary-treasurer, and 
Robert Eddy, Burton Jamieson, 
George Kopf jr. and Arthur Seltzer, 
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Weighed by Grand Jury 


EDWARDSVILLE, Ill.—A Madi- 
son county grand jury met Thurs- 
day to decide whether further ac- 
tion should be taken against “list- 
price” car dealers Robert L. Knet- 
zer and Arthur F. Kramer. 


State’s Attorney C. W. Burton 
said the Knetzer and Kramer oper- 
ations “definitely followed the 
Ponzi pattern and constituted the 
greatest swindle in this part of the 
country in recent years.” 

The grand jury heard 14 wit- 
nesses, among them local used-car 
dealers who said they sold Knetzer 
and Kramer many of the cars 
which the pair handled. 


Meanwhile, Carl A. Kelley, Car- 
unville (Ill.) agent for the bank- 
rupt Knetzer Motor Sales Co., be- 
came the third person to be arrest- 
ed on a charge of obtaining money 
under false pretenses in connection 
with the Knetzer and Kramer deals. 


Knetzer and Kramer attracted 
nationwide attention with their 
promises to deliver new cars at 
“list price.” Operating out of alfalfa 
fields filled with late-model auto- 
mobiles, the pair accepted down- 
payments ranging from $1,000 to 
$1,900 on cars. 

The bubble burst when com- 
plaints started coming in faster 
than “deliveries” could be made. 
Voluntary and involuntary petitions 
for bankruptcy have been filed for 





ee 
Sell Top Quality Cowhide Luggage 


and against both men and cursory 
examinations of the books have 
shown Knetzer to owe “about $1,- 
500,000,” while Kramer has esti- 
mated his debts at more than $2,- 
300,000. 

Kelley, who has been released on 
bond, said he represented the Knet- 
zer company in Carlinville and that 
he had been told “there was no 
limit on the number of orders I 
could take for GM cars.” 

Knetzer, whose Oldsmobile fran- 
chise was recently cancelled, has 
until Nov. 10 to file a list of his 
assets and liabilities. A meeting of 
Kramer’s creditors is scheduled for 
Nov. 19. 


Louisville Dealer 


Settles OPA Suit 


LOUISVILLE.—-An old OPA suit 
filed almost two years ago against 
Highland Chevrolet Co. here was 
settled out of court for $500 and 
$22.15 costs. 

The government had sought triple 
damages of $13,409, alleging the 
company had violated price regula- 
tions by reducing the value of trade- 
ins in the sale of new cars in 1946. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry ... an esti- 
mated more than 100,000 readers weekly! 


For Extra Profit 





Read This From a FORD DEALER In TEXAS! 
~ 7 





24” 2-Suiter with overlapping 
steel frame for extra strength. 
Dust and moisture-proof. 


Same style in extra-roomy 24” 
3-Sviter. 


21” Overnight bog 
.+ +. same exclusive 
construction feotures 
os 2-Sviter. 


‘Your shipment of Men's Luggage 
received and we are highly pleased 
with these items. We are having our 
49-er showing this week-end and we'll 
be very proud to show your luggage 
with this new cor." 





20” Zipper Clubkit 
with two big utility 
pockets, brass lock and 
zipper. 


DUNLEIGH . .. Matched Luggage for Men. Handsome Top-grain 


cowhide luggage, lightweight and 
these new streamlined fectures: 


sturdy. Finest construction. Note 


Solid Brass locks and hardware. 


Easy-working automobile snaps fasten inside dividers. Tan linen-weave 


linings, neat and masculine looking. 


Leading car dealers agree 


luggage is a “natural” accessory for added profits. 


Colors: London Tan, Redwood or indian Brown Top- 


F CONTEMPO Luggage Co. 


ain Cowhide 


=a as as oe oe SONG Order Form Today ot eee eet ek a ~*~ 
170 Fifth Ave., New York, 10, N. Y. i 


5 Gentlemen: Please ship the following numbers immediately. 


5 (-] (lam enclosing check) 


[] (Ship COD : 


(J (Ship Open Account. Bank and credit references attached) § 


v Style # Item 
21” Overnight 
24” 2-Suiter 
24” 3-Suiter 
20” Clubkit 
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Rouge Plant New Target .. . Be 


Reds Push Agitation 
Against ‘Speedups’ 


(Continued from Page 2) 





our competitors. On a plant ca- 

pacity basis, they are certainly no 

higher.” 

In its contract with Ford, the 
UAW recognizes “the right of the 
company to establish and determine 
and to maintain and enforce stand- 
ards of production.” 

“Continued failure of an employe 
to produce on the basis of estab- 
lished standards will be considered 
due cause for discipline, including 
discharge, unless the failure is due 
to causes beyond his control,” the 
contract goes on. 

> * > 

HIS CLAUSE was inserted in the 

contract as a safeguard against 
“slackers” and “slowdowners.” The 
company points out, however, that 
even the most flagrant cases of 
“gold-bricking” may be appealed to 
the Ford-UAW umpire. 

It is unlikely that the Commu- 
nists and their fellow-travelers 
will make much headway at this 
time in their speedup agitation, 
mainly because of their inferior 
political position in the union and 
the fact that most workers realize 
that the Communists are behind 
the agitation. 

The Communists, though, are past- 
masters at staging hysteria-breed- 
ing campaigns of this nature and 
are reportedly planning no letup in 
their attempts to spread the “anti- 
speedup” fervor throughout the auto 
industry. 

* + 

N OTHER labor 


last week: 
1. Carl E. Bolton, former UAW 


developments 


local official, was held for trial on | 


charges that he attempted to kill 
UAW President Walter P. Reuther 
last April. Two witnesses testified 
at Bolton’s examination that he 
once offered them $15,000 to “rub 
out” Reuther. The UAW chief ap- 
peared at the hearing with his right 


arm still in a sling as a result of | 


injuries sustained in the shotgun 
blast. 

2. The U.S. Supreme court agreed 
to rule on the constitutionality of 
the portal-to-portal pay act and of 
the Tennessee law outlawing closed 
and union shops. The portal pay 
appeal was submitted by four 
groups of General Motors workers, 
who said the 1947 law denied them 
back overtime pay for time spent 
in preparing for work. 

3. The NLRB ruled that manage- 
ment has the right to hire perma- 
nent replacements for workers who 


Steel 


(Continued from Page 2) 


pricing to f.o.b, mill pricing. This 
action made no difference in the 
basic price of steel. But since the 
steel industry practice of absorb- 
ing a heavy share of freight was 
abandoned, the average cost of 
steel to consumers rose, 

Other price increases on steel 
earlier this year are also said to 
have been made—some with and 
some without public announcement. 
The most notable of the announced 
hikes were made last July following 
wage grants to steel workers. These 
increases more than offset price 
cuts that had been made in April 
when steel firms announced their 
intention to hold the wage line. 

The question in the minds of auto 
makers last week was: How soon 
and how many more steel firms will 
hop on the higher-price band- 
wagon? 

Although the firm announced no 
price changes as of last week, a 
sales official of Republic Steel, the 
nation’s third largest steel producer, 

















said there was little doubt but that 
his company was subject to the 
same cost pressures as U.S. Steel. 

Other steel firms denied having 
immediate price plans, “although 
costs are up considerably.” 

As far as they could see, auto offi- 
cials said, the price hikes put into 
effect at Great Lakes Steel were the 
only ones thus far that would great- | 
ly affect the cost of making cars 
and trucks. 

An official of Briggs Mfg. Co., oa | 


important body supplier, estimated 
that the cost of one automobile | 
made of steel bought from Great | 
Lakes would rise by about $10. 
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strike for reasons other than an 
employer's unfair labor practice. | 
The ruling mainly affects strikes 
for wage increases. 

+ on * 

INDOCTRINATION FOR PLYMOUTH DEALER MEN—A group of 23 dealers’ representati f i isiti 

Plymouth plant during the six-week indoctrination course in ene Corp.'s ninth retail ‘declan parseanel costeoanen ‘Sor 0k te. igh 
lights of the course was a series of conferences with top Plymouth executives on current developments in sales, advertising mercheads. 


Union Security Granted 


In Most New Contracts ing, service and distribution. Left to right, front Edward R. L 
ac , se ‘ r " ‘© right, front row: a « O8 dag, Flushi » Ve i i i 
NEW YORK. — Provisions for | Dominick Oliveto, Fairmont, W. Va.; John J. Bosak jr., Gory, a: taeeer es. a samuiede ae ganas oS hon ,~! 
Cruz, Calif.; Robert D. Hall, Brockton, Mass.; Alberto Maderos, Havana, Cuba; Ray N. Thomas, Carlsbad. N. M.; Wilfred R. Rensioea, 


union security are included in more 
than two-thirds (67-4 percent, or | #qiM, Way Ort Cow uit STARR Ahaha Scam e Aah 

o 13 post-Taft-Hartl a k Will \. +, Amarillo, Tex.; George T. Volk, Trenton, N. J.; Bill B. Spencer, Wichita, “e 
contracts attidied ‘by the: National | Sigh" merger "Wit eat fore estaed": Raeate: 'S yuuce Ae, Taisen, Conn ober 8 Mekep i leis, Kon 
Industrial Conference Board. Meridian, Miss., and A. B. Dowd, merchandising manager. Standin g, chee ‘ett, we , SS han baie Guiibetion aaah 
Union shop is provided for in =e. rer mga sales manager in charge of advertising. Standing at right rear is Bruce K. Steele, assistant general sales 
77 (246 percent) of the contracts | Senne ee 
studied. Under the union shop, | ‘ : 
present and new employes must tracts studied. Under maintenance | of the contracts, is at present the | checkoff authorization, to continue 
join the union within a specified | 0f membership, present and future | second most popular type of union | payment of his dues for specified 
at a Lo on - days) and wn ance must remain in the security. In only two of these cases | period. 

n for e of contract. union fo , i - | Saat 

Maintenance of soumbeaniip asa | snent. aur Wan aia cee re | dion 28 cae i at Cishes a: ines eres eee ee 

condition of employment is includ-| Maintenance of dues, which is | te 7 t _ ‘an teas |e ne oe 
od in $1 (11.8 poveont) Of the con-|oremmn's ys - ® |tenance o ues, the employe living and other specified eventu- 
we rentervetlipdltens |p ed or in -T percent) | agrees, by means of a _ written alities occur in 28 of the contracts. 











Roadeo results prove 
IT’S A FACT! 


Year after year, more drivers win 
with Reo than any other truck! 


1 946 Reo driver won National Championship in Tractor and Semi-Trailer Class. 


Reo driver won second place in Straight Truck Class. 


With two events scheduled Reo drivers won one Championship and one second place 


J 947 Reo driver won National Championship in Tractor and Semi-Trailer Class. 
Reo driver won National Championship in Straight Truck Class. 

Reo driver won National Championship in Truck and Full Trailer Class. 
Reo drivers won second place in all three events! 


: 94 Po Reo driver wins National Championship in Straight Truck Class. 


Reo driver wins National Championship in Truck and Full Trailer Class. 


Reo driver wins second place in Tractor and Semi-Trailer Class. 


See how it all adds up 


During the past three years, Reo drivers won 6 out of 8 National Championships e Reo drivers won 5 
out of 8 second place awards e And a grand total of 58 out of 135 State Champions, over this three-vear 


period, drove Reo trucks to victory. 


YEAR AFTER YEAR, MORE DRIVERS WIN WITH REO THAN ANY OTHER TRUCK! 
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Some Say 25 Years, Some 


AUTOMOTIVE NEWS, OCTOBER 25, 1948 


Say Never... 


Gas for Future High-Compression Engines? 


 aceapad will there be high-octane | 
gasoline for the high-compres- 
sion engines of the future? 

An Automotive News survey of 
oil firms last week indicated that 
the oil industry has the know-how 
and the experience to produce and 
distribute such gasoline at once. 

However, economic factors make 
it unlikely that gasoline suitable 
for the present ultimate in auto- 
engine compression ratios, like 
the Kettering engine’s 12.5 to 1, 
will be available at corner gaso- 
line stations for a quarter-cen- 
tury—if ever, contend some oil 
sources. 

In background conversations, not | 
for attribution, some oil men told 
AuToMOTIvVE News frankly that they 
have no intention of making 
changes to meet the higher octane 
trend unless they “are absolutely 
forced to do so by public demand.” 

Other sources, in on-the-record 
statements, were more diplomatic, 
but vague. 


* eo * | 
— instance, an oil research ex- 
pert says that octane numbers 














will be increased as rapidly as de- 
mands permit. 

Yet demand today is straining 
the resources of the oil companies, 
petroleum-using machines are in- 
creasing and high-octane gasoline 
would reduce the yield, it is said. 

On the other hand, such pro- 
moters of the high-compression- 
engine trend as General Motors 
research men contend that high- 
compression engines are more 
efficient and would thus use less 
gasoline. 

Oil men, however, do not appear 
to go along with the gas-saving 


| theory. Some say bluntly that they 


think “the auto industry is going 
at the problem of greater perform- 


eral have been critical, stating it is 
in a “kindergarten stage of de- 
velopment” and that it complicates 
the fueling of an automobile while 
the auto men want to simplify it. 
* + + 
1‘ point out that, with the 
Vitameter, a motorist must re- 
member to keep two tanks filled 
instead of one, and, in addition, the 
Vitameter fluid is expensive com- 
pared with gasoline. 

Oil men point out that high- 
octane gasoline is costly, too, and 
give these reasons why it will not 
be available at the corner gas 
station for many years, if ever: 

1. Higher octane volume output 
would require revamping of present 


| alcohol-water mixture 


Reo trucks are th 
Choice of Champions, 


ance all wrong.” 

Several oil companies appear 
more interested in such devices as 
the Thompson Products Vitameter, 
which was recently announced with 
glowing statements of better per- 
formance through injection of an 
(made _ by 


refinery facilities. 

2. Such revamping would be at 
tremendous cost. 

3. This would require greater re- 
tail cost to the consumer, lower 


tors, etc. 

4. Tremendous distribution prob- 
lem of providing new high octane 
gas for the new engines and a 
regular lower-rated gasoline for the 


Moffett won the championship, one up. 





some oil firms). 
And, in turn, while the auto com- | 
panies are testing this device, sev- 


older cars still in operation. This 
setup would require each station to 
install a third pump, complicating 





For the second straight year, 
Chester Smith proved himself 
master of the highway mammoths. 
Chet covered the rugged Roadeo 
course in the truck of his choice, 
a Reo Model 31 Truck and Full 
Trailer, to win. He has a 14-year 
accident-free record with Reliable 
Transportation Co., Los Angeles. 


Thomas Bennane, second Cham- _y» 
pion in two years to win the 
Straight Truck crown in a Reo, 
swung skillfully around the tricky 
A.T.A. Roadeo course to score 
385.62 of a possible 400 points. He 
won over drivers in almost every 
make of truck. Tom drives for 
Trucking Incorporated, Detroit. 


IN 1948—- 





REO DRIVERS WIN 2 OUT OF 3! 


These drivers could compete in any make 
of truck they chose—yet six out of eight 
national champions, in all divisions, for the 
last three years, have picked Reo Trucks. 

And again this year, two out of three chose a Reo! Why? 


Because champion drivers know the advantages of Reo’s 


shorter wheelbase. 


- This wheelbase, a feature of the 


design, is inches shorter than on other trucks, and means 
greater maneuverability—a shorter turning radius for easier 
backing, turning, parking. 







58 out 


REO—Choice of Champions! 


6 out of 8 National Ists! 
5 out of 8 National 2nds! 


State Championships! 


Thanks to Reo “More-Load” design, the driver of a Reo can 
swing the same payload within those trophy-winning inches 
of close-spaced markers, and into tighter parking spaces. On 
the highway or narrow city streets, in everyday driving or 
on the Roadeo course, Reo’s maneuverability, smooth oper- 
ation, and exceptional visibility show the champion—or any 
driver—at his best. 

Yes, the Roadeo’s designed to test the drivers—but it tests 
the trucks they drive, too. And for the 
Roadeo or open road, the champions’ choice 
is Reo! 

REO MOTORS, INC., 





exclusive Reo “More-Load” 


LANSING 20, MICH. 


REO 


AND BUSES 












of 135 
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CEREAL STORY ABOUT arcane of we cooree dealer awn wi pa 
j ih. | Vaughn Moffett, Lincoln-Mercury dealer, a package o eaties before their final matc 
return to the petroleum distribu for the championship in the Southern California Motor Car Dealers Assn. golf tournament. 





dispensing’ of gasoline; would add 
more than one-third to present 
pumping costs, and would present 
untold problems of revamping pres- 
ent distribution systems, tank truck 
delivery and making sure that new 
engines didn’t mistakenly get the 
lower grades of gasoline. 

The real answer to the problem 
of when gas will be ready for the 
|new engines, say some oil sources, 
is that whenever: 

1. Customer demand makes such 
installations necessary at added 
cost to customers. 

2. The penalty of such changes 
and added costs is reduced to a 
practical level. 

+ + + 


As A CASE in point about costs 
| “% in converting refineries to make 
|higher octane gas, these figures 
were supplied: 

“The U. S. petroleum industry 
produces 5% million barrels of gas 
per day. This is refined, packaged, 
distributed and sold in a day. The 
average refinery accounts for 100,- 
000 barrels of this total per day. 
Now, if they were to undertake to 
raise the octane rating, the follow- 
ing would occur: 
| “A refinery producing 70 octane 
| costs $30 million. 

“A refinery producing 78 octane 
costs $70 million. 

“A refinery producing 90 octane 
costs $95 million. 

“Therefore, the cost of raising 
octane is completely out of line 
with the performance realized,” 
it was said. 

In areas without steep grades, 
top grade gas is required only 5 
percent of driving time. 

Therefore, say petroleum spokes- 
men, auto people should build a 
Vitameter-like device into their 
cars to give this 5 percent perform- 
ance and at the same time use 
regular gasoline and preserve nat- 
| ural resources. 





S. Dakota Assn. 
Elects McKean 


| 
New President 


HURON, S. D.—William McKean 
| of Sioux Falls was elected president 
|of the South Dakota Automobile 
| Dealers Assn, at the organization’s 
j}annual convention in Yankton, 

S. D., it was announced here by 
Secretary John Adams. 

Keith Wyman of Vermillion was 
|elected vice-president, while Ralph 
| Bischoff of Huron was reelected 
treasurer. Adams was retained as 
secretary and manager. 

New association directors are: 
Nordie Hansen, Watertown; War- 
|} ren Cummings, Sioux Falls; Francis 
| Grover, Mobridge; William Boekel- 
|heide, Redfield; Robert Newsom, 
| Winner; L. G. Saunders, Aberdeen, 
and John Miller, Britton. 
| §peakers who addressed the 160 
|dealers in attendance included: 
Mayor Carl Walbaum of Yankton; 
|O. K. Bjornstad, Occidental Life In- 

surance Co. of Calif., Minneapolis; 
Glenn Atcheson, manager of the 
Minnesota Automobile Dealers 
Assn.; Ed Goff, South Dakota mo- 
tor vehicle director; George Zies- 
mer, NADA first vice-president, and 
James J. Fitzgerald jr., Omaha in- 
come tax attorney. 

Dean R. F. Patterson, of the Uni- 
versity of South Dakota school of 
business administration, was the 
| banquet speaker, 
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Kneebone, Richards to Talk 


At Ohio Parley Nov. 14-16 


COLUMBUS, O.—The program 
practically has been completed for 
the annual convention of the Ohio 
Automobile Dealers Assn., which 
will be held Nov. 14-16 at the Hotel 
Cleveland in Cleveland. 

Walt R. Hamer, secretary of the 
association, said here that the 
speakers would include: Joseph F. 
Leopold, Dallas, who will speak on 
“Tax Equality;” Karl M. Richards, 
Automobile Manufacturers Assn., 
Detroit, “The Next Hundred Million 
Motor Vehicles;” Robert W. Knee- 
bone, managing director of NADA, 
“Taking a Look at NADA;” L. J. 
Buckland, New York, “Let’s 
Glimpse Into the Future;” A. G. 
Rude, vice-president, Universal CIT 
Corp., New York, “Building for the 
Future;” Edward A. Sahli, Beaver 
Falls, Pa., “Danger Signals Ahead,” 
and Hal G. Sours, former Ohio 
state highway director, Columbus, 
“The Ohio Highway Survey.” 


This will be Kneebone’s first 


ing his new position, Hamer 
pointed out. 

Another feature of the program 
will be the annual address by the 
OADA president, Ray Branden- 


burg, of Washington Court House. 


One of the entertainment fea- 
tures will be a nautical party in 
one of the hotel rooms which will 
be fitted out like a ship. Those 
who enter will have to climb the 
gangplank. Each one will be given 
a sailor’s cap. 

Luncheons, bingo parties and 
style shows have been provided 
for the entertainment of the 
women. 

The convention will 
open at 10 a.m. Nov. 15. 

The convention committee is 
composed of E. F. Titgemeyer, 
Painesville, chairman; A. W. Cal- 
lender, Ashtabula; Andy G. Evans, 
Chardon; P. A. Carlozzi, Kent; D. 
C. Corbin, Akron; James F. Colgan, 
Lorain; Marcus Feder jr., Cleve- 
land; R. Earl Burrows, Cleveland, 


formally 


appearance in Ohio since assum- | and Walt R. Hamer, Columbus. 


FEATHER IN FEDERAL'S CAP—Federal Mo- 
tor Truck won the merit award in the "Best of 
Industry'’ contest sponsored by the Direct Mail 


Advertising Assn. Charles B. Konselman, presi- 
dent of the association (left), is shown pre- 
senting the award certificate to Lewis |. 
Seaver, assistant sales manager of Federal in 
charge of advertising and sales promotion, 
during the association's 3st annual convention 
at Philadelphia. The award was made by the 
association as a result of Federal's outstanding 
nationwide cooperative direct mail advertising 
program, sponsored by the company to pro- 
mote the sale of new trucks, parts and service 
for its dealers. 
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Predictions of Output 


(Continued 


cording to a recent survey made by 
NADA we have more than 7,000,000 
unfilled orders on the books of the 
new-car dealers of the country. We 
think that annual new-car produc- 
tion will continue at about 3,500,- 
000. 

“Taking out the 1,000,000 cars 
being scrapped every year leaves 
a net gain of around 2,500,000. 
So you can figure it out for your- 
self. To me it looks like another 
two to three years of inadequate 
supplies of new cars for dealers. 

“I do not believe that the gen- 
eral public realizes that the aver- 
age automobile dealer throughout 
the country has only been getting 
an average of about seven cars a 
month. And you know that de- 
mands made upon him run far 
ahead of that. 

“We hear a good deal of talk 
too about automobile prices. But as 
a matter of fact, automobiles are 


| proportionally cheaper than about 


DEALERS EVERYWHERE 


HAVE A BIG DEMAND 
for this New Delivery Body 





a 
(suburban Detroit) 








AN-O’NEILL CO. 


23500 Sherwood Ave. Centerline, Michigan | 


Overly Optimistic? 






Records Mislead Public, 


Barnhart Tells S. C. Dealers 


from Page 3) 


anything else the public can buy 
today. Since 1940 the total whole- 
sale price index has increased 108 
percent while prices of cars have 
been raised only 67 percent. 

“Also, the average car is giving 
|a lot more service now than when 
prices were lower. For example, 
back in 1925 the average life of a 
car was a little over six years with 
a lifetime mileage of 26,000. In 1946, 
the average car continued in serv- 
ice until it was 13 years old and 
had 89,000 miles on its speedometer. 

“Today’s scrappage figures are 
not available, but I am sure they 
would show an average of around 
12 years and a lifetime service 
of more than 90,000 miles.” 

W. A. McElveen, Sumter, presid- 
|ed over the business sessions as 
;}outgoing SCADA president. A 
beauty pageant was an entertain- 
ment highlight of the convention. 

Harold C. Simmons, Charleston, 
| was elected president of the asso- 
ciation at the close of the two-day 
convention here, succeeding Mc- 
Elveen. 

S. C. Berry, Columbia, was 
named secretary -treasurer, and 
Ella Ford reelected executive sec- 
retary. 

Directors for the group’s various 
districts were named as follows: 
Piedmont: Curran Bridges, Green- 
ville, and Guy Sullivan, Anderson; 
Coastal: Joe Dunham, Charleston, 
|and T. J. Pendarvis, Holly Hill; 
Capital: Bob Swingle, Aiken, and 
Jimmy Lipscomb, Newberry; Pee 
Dee; E. L. Severance, Cheraw, and 
Russell Brown, Conway. 








\Program Ready 


For Oklahoma 
Parley Nov. 10-11 


OKLAHOMA CITY. The pro- 
gram for the 1948 convention of the 
Oklahoma Automobile Dealers Assn. 
here at the Skirvin hotel Nov. 10-11 
is almost complete, Fred Albert, 
manager, informed members last 
week. 

Albert said the following speakers 
for the parley had been definitely 
booked: Gov. Roy J. Turner; L. J. 
Buckland, automotive consultant, 
and H. G. (Buck) Weaver, director 
of customer research for General 
Motors Corp. 


Sealed Power 
Plant Burns 


STRATFORD, Ont.—Fire de- 
stroyed a considerable portion of 
the plant of the Sealed Power Corp. 
of Canada here, company officials 
announced. 

The entire second floor, including 
all of the finished stock and replace- 
ment parts inventory, was com- 
pletely destroyed. Temporary repair 
has been made to that portion of 
the building still standing and man- 
ufacturing equipment is being re- 
conditioned. 

Complete loss of the replacement 
inventory and warehousing space 
plus the reduction in manufactur- 
ing capacity has forced the com- 
pany to discontinue the Canadian 
Replacement division. 





BEFORE ..’. 
FENDERS BUMPED - HUB CAPS SCRATCHED 
WHITEWALLS SMUDGED - TIRES BRUISED 


WHEELS MISALIGNED 









RETALS The Patented 
PROFITABLY % L 
vk CURB-SIGNA 
$125 takes 2 minutes to install to curbside 
1 fenders. Sings out when car gets within few 


inches of curb! Big demand! 
Per Pr 

WARNING: Curb-Signals made under origin 
Patent No. 2,141,844. Mfg., wholesale, or reta’! 
infringers are subject to prosecution 


RICE an 


6611 Euclid Avenue : Cleveland 3, Ohio 
Distributor & Mfg. Representative luquiries Invited 
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Car, Truck Output Estimates 


By Automotive News 
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Will High Prices... 
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Force Buyers Market in °49? 


INDIANAPOLIS. — The ominous 
clouds of high prices are gathering 














Week Wee . . 
Ended same —— a SS h6S = the automobile industry and 
t. 23, jeek Oct. 16, Oct., Oct. 25, Oct. 23, | this year’s waiting list for new au- 
1948 1947 1948° 1948 1947* = 1948* | tomobiles may become just a list of 
CHRYSLER Weswewhes 21,334 15,275 21,365 64,998 608,896 633,790 | names next year, Joseph E. O’Daniel 
SPEED. Sh vecsevencee 3,021 2,307 2,964 9,432 83,253 . 93,038 of Evansville, president of the Au- 
PED céxesncagneeae 2,320 1,847 2,326 7,014 62,032 69,315 | tomobile Dealers Assn. of Indiana, 
ere 6,084 4,742 5,902 18,159 178,720 178,391 | told more than 100 automobile deal- 
Es 6606+ ieee 9,909 6,379 10,173 30,393 284,891 293,046/ers at an association regional 
errr re 21,743 §=17,246 21,884 66,738 594,945 552,580) meeting Oct. 14. 
tein dance lieidies 16,171 13,333 16,096 48,896 476,318 399,119| “We in the automobile industry,” 
Lincoln Coeecesceeoees 1,425 635 1,483 4,604 23,305 e 044 O’Daniel warned the dealers, “are 
a re 4,147 = 3,278 = 4,305 = :13,238 = 95,322 ~—:123,417| pricing ourselves out of a market 
GENERAL MOTORS. 32,646 29,353 33,890 106,943 1,152,850 1,288,370 | and these gathering dull clouds 
Buick NCCC b0e 60 CHOOSE 4,498 6,027 5,962 17,532 217,999 223,805 overhead should serve as a warning 
RAE: 0.Se 8 ccnvs cds 1,562 1,533 1,555 5,029 45,043 53,954 to get our house in order. That 
ee Cee 17,101 13,084 16,979 53,907 554,281 641,464 waiting list of 500 or 600 names that 
Oldsmobile ......... 4,331 3,790 4,283 13,844 161,030 163,480/ a1] of us have on file in our offices 
PE os ecdeens ceed 5,154 4,919 5,111 16,631 174,497 205,667 today may represent just so many 
KAISER-FRAZER ... 4,067 4,522 3,353 12,288 109,419 152,782! names next year. 
Se vant Zin ass Sass Stour et ce eines are ing and be 
TT ee ‘119 «= '586S (210s 77s 15,676 © -26,518| f°Te We May know it we are going 
pS eeesouee ss s a 5, 26,518 | to have automobiles but no one to 
HUDSON ............. 3,189 121 3,876 10,323 87,987 101,360 nurchase them. The desire to pur- 
66 shanuies 1,826 2,060 1,702 5,267 90,844 94,871 | chase new automobiles will be just 
PACKARD ........... 2,448 1,314 2,473 7,793 = 41,961 72,677 as great but our customers will not 
STUDEBAKER ....... 3,411 2,797 3,449 = 10,987 96,677 134,503 | have the necessary money.” 
WUEEMIEN 6s ete ccceens 1,141 570 890 2,924 26,238 21,904 O’Daniels made exception to his 
Total Cars, U. S..... 91,924 73,794 92,597 288,982 2,825,443 3,079,355 | Temarks, however, by asserting that 
#Station wagons and Jeepsters. : *Revised. only another major world conflict 
or further reductions in steel could 
alter this gathering situation. 
COMMERCIAL CARS “The present misconception of 
(U.S. PRODUCTION ONLY) automobile dealers on the part of 
Week P Week dan. 1 Jan.1 |the general public that all retail 
inde Same inded Total to to outlets are ‘gyps’ has been brought 
“san” oar Ciba” Si sie” Sg [om our industry by the, unethical 
CHEVROLET ........ 7All «8,784 «7,578 28,246 251,100 820,168 | (Pcrations of only a few,” O’Daniel 
TE csvcinninsees 6 64 fo a 
DODO cs lal BB sdatoBih AREE. SLzEE| in ic the manutactarers hae 
FEDERAL Prenat eene ’ 10 ’ 269 ’ 60 1 03 8. 3.654 not been able to secure enough steel 
Paes Suse 506 ’ and we still have a hangover from 
RN 4,684 4,245 4,702 14,041 234,874 259,078 | the last war. More than 90 percent 
amo... Asti adaies 2,016 1,905 2,170 6,596 50,418 75,728] o¢ our members are ethical dealers. 
ase de ee lagna: bien” Gabaeane seeas sess ae 2,918 ---- | But to rectify the damage of the 
INTERNATIONAL .... 3,301 3,301 3,290 10,582 125,313 138,649 | few we need to dignify our busi- 
ME. 6d 6 a¥.adbs0de ne be 251 471 263 820 17,228 10,674 | ness. We need to develop a new 
SE ts see R tee eaye ee 294 608 290 924 16,974 10,074) jook.” 
STUDEBAKER ....... 1,600 1,358 1,666 5,132 54,213 53,068| Oth k Willi E. 
Ef odhs'o asdao Sie weed 249 449 222 688 15,022 10,117 ee 
PED. St viekuss ssa 4% 1,683 1,403 1,779 5,453 67,655 389,426 li f 
MISCELLANEOUS ... 387 470 387 1,234 =:18,754 = 16,821 Ca if. Standard 
Total Trucks, U.S... 25,203 26,928 25,799 79,652 1,024,031 1,135,200 Granted Hearing 
Total Cars, Trucks 
is Wik 4 bBddo view ewesbecs 117,127 100,722 118,396 368,654 3,449,474 4,214,645 By Supreme Court 
~ Total Cars, Trucks ——— .) 
eee 6,111 5,442 5,073 18,483 207,828 205,785 ee eee a : ~ 
Grand Total, preme court has announce that i 
will hear an appeal by Standard 


Cars and Trucks 


U. S. and Canada. ..123,288 106,164 128,469 387,117 4,057,302 4,420,430 
*Revised. Miscellaneous includes Autocar, Corbitt, Divco, Marmon H., 





Brockway, Four-Wheel Drive, Sterling, Nash, etc. 





Output Holds at Record Pace; 


117,127 Built in Week 


(Continued from Page 1) 


rolled from U.S. assembly lines this 
year, making a total of 4,214,645. 
This week’s expected output of 
another 117,000 cars and trucks 
will bring the 10-month 1948 total 
to about 4,340,000 units. Thus, the 
production of 460,000 vehicles in 


Florida Dealers 
Book Schick 
And Williams 


ORLANDO, Fla.—Walter C. Mal- 
lory, general manager of the Flor- 
ida Automobile Dealers Assn., has 
announced the program for the 
group’s annual convention will be 
held at the Soreno hotel, St. Peters- 
burg, Oct. 28-29. 

Speakers announced for the first 
day include: W. G. Schick, man- 
ager of dealer relations for General 
Motors Acceptance Corp.; Walker 
A. Williams, Ford general sales 
manager; Ben T. Wright, president 
of NADA; Guy B. Arthur jr., em- 
ployer-employe relations expert; 
John W. Stokes, automotive dealer 
tax expert; and Elmer Wheeler, 
Sizzle Ranch, Tex. 

Second-day speakers are: USS. 
Senator Spessard L. Holland, Flor- 
ida; J. Saxton Lloyd, past president 
of FADA; John Kilgore, state mo- 
tor vehicle commissioner, and W. J. 
Steed, FADA counsel, who will give 
a full explanation of Florida’s new 
title-lien law. 

In addition to luncheons, ban- 
quets, cocktail parties and an 
equipment exhibition, there will 


also be a beauty parade and a con- 
test to determine Miss Automobile 
of 1948. 


November would give U.S, plants 
an 1l-month total higher than 
they were able to obtain in all of 
when 4,793,689 cars and 
trucks were built in U.S. plants. 


1947, 


Oil Co. of California on one of the 
most controversial anti-trust cases 
in many years—whether the com- 
pany violated the Sherman act by 
its exclusive contracts with service 
station operators. 

California Standard was convict- 
ed of violating the law by a Los 
Angeles district court because it 
required independent service sta- 
tion operators to sign contracts or 
subleases requiring them to buy 
only Standard-approved petroleum 
products, tires, batteries and acces- 
sories. 

The government contended these 
contracts, affecting some 5,000 deal- 
ers with annual sales of over $68,- 


Brown of Bloomington, association 
Herman 
Schaefer of this city, executive sec- 
retary of the association; William 
R. Krafft of this city, secretary- 


vice-president, south; 


treasurer of the association and 
chairman of the meeting, and Fred- 
erick M. Sutter of Columbus, a for- 
mer president and NADA director 
for Indiana. 





- - Classified Want Ads - - 


(For Rates, Etc., See Next Page) 








Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 





_HELP WANTED 


AUTOMOTIVE ACCESSORIES’ SALES- 
MAN. Experienced, calling on car deal- 
ers, to handle new line of plastic acces- 
sories for all cars. Tremendous possibili- 
ties. Protected territories open through- 
out the United States and South America. 
Kindly write qualifications and present 
lines handled, All replies strictly confi- 
dential. Write Box 2610, c/o Automotive 
News, Detroit 26. 


SERVICE MANAGER wanted for large 
Midwest General Motors franchise dealer 
with finest facilities in city of 300,000 
population. Must be capable of full man- 
agement of department, efficient ‘handling 
of public and direction of personnel. Per- 
manent position and excellent compensa- 
tion plan. State full qualifications, pres- 
ent and previous experience and submit 
photograph. Replies strictly confidential. 
Box 2605, c/o Automotive News, De- 
troit 26. 








WANTED 
SALESMEN WITH CARS 


To call on new and used car dealers for 
large manufacturer of nationally ad 
brand of automotive seat covers; choice 
territories available; no objection to carry- 
ing allied lines; liberal commissions, 


Send qualifications and references to: 


BOX No, 1515, 
PATERSON 1, NW. 





SERVICE MANAGER. Experienced Ford 
man to assume full control of principal 
city dealership located in the heart of the 
Catskills. Splendid opportunity for quali- 
fied man. Replies confidential. P. O. Box 
2599. c/o Automotive News, Detroit 26. 





Notable last week in automotive 
industry circles was a change in 
attitude regarding the possibilities 
for future steel supplies. 

They cite the danger of further 
allocations, but many auto officials 
now believe that the auto industry 
will get more steel in 1949 than in 
1948. 

a A * 

[NDICATIONS now, they say, are 

that even this year’s record- 
breaking steel output will be ex- 
ceeded in 1949, and steel demands 
for freight cars and the household 
appliance industry are likely to be 
less. 

Meanwhile, steel industry execu- 
tives had their fingers crossed, 
hoping nothing would happen in 
Europe to upset plans for bring- 
ing heavy tonnages of scrap into 
this country from Germany. 

They said they were pinning much 


of their plans for increased output | 


on the German scrap. 


Obituaries 





Earl M., Nelson 
OKLAHOMA CITY.—Earl M. Nelson, 51, 
secretary-treasurer of Chieftain Pontiac Co. 
of Oklahoma City, was fatally injured Oct. 
18 in an automobile accident on a highway 
near here. Mr. Nelson was on his way to 
his home in War Acres when the accident 
occurred. 
* . . 
Charles A, Hubbard 
WARREN, Pa.—Charles A. Hubbard, 62, 
local automobile dealer, 
entered business in 1914 with the Maxwell 
Corp., continuing that line until it was 
absorbed by Chrysler Corp. He operated 
the C. A. Hubbard Motor Sales. 


died Oct. 13. He | 
1949 Ford. He will illustrate his talk 





000,000, reduced competition in the 
seven Western states served by the 
company. 

Standard admitted using the con- 
tracts but denied they violated anti- 
trust laws. The company claims 
other gasoline companies use the 
same agreements and that the form 
of the contracts grew out of in- 
tensive competition among gas 
companies in the Western states. 

The oil company contends the 
ease poses the question of whether 
all supply contracts are illegal as 
soon as they embrace a sizable 
portion of the market, regardless 
of the competitive situation that 
exists. 


Youngren to Bare 


°49 Ford Secrets 


DETROIT.—The engineering de- 
velopment behind the 1949 Ford will 
be told publicly for the first time by 
Harold T. Youngren, vice-president 


|and director of engineering of the 


Ford Motor Co., in talks before en- 
gineering groups in Los Angeles and 
Sacramento, Calif., Oct. 27-29. 
Speaking before the Southern 
California section of the Society of 
Automotive Engineers in Los An- 
geles, Youngren will discuss the 
evolution of various designs com- 
mon on present-day cars and then 
outline the engineering story of the 


with slides showing various stages 
of the car’s development. 





BIG TOAD IN LITTLE PUDDLE. Indi- 
vidual, capable and qualified, combination 
bookkeeper and parts clerk; right arm to 
dealer who will personally supervise serv- 
ice department. New, small, country 
dealership, opening in November. Kirch- 
ner Chevrolet, Roscoe, N. Y 








POSITION WANTED 

To encourage this classification for the 
benefit of our employing readers, Posi- 
tion Wanted ads are accepted at half 
regular rates, namely: 72 cents per 
word for one insertion or two inser- 
tions of the same copy at 12% cents 
per word, Cash in advance. 


TRUCK MANAGER, presently employed, 
contemplating change. Would like to take 
over truck department of a major dealer- 
ship with or without investment. If your 
standards for such a man are (1) not 
less than fifteen years’ wholesale and re- 
tail truck experience, (2) maturity, (3) 
aggressiveness, (4) sober habits, (5) good 
health, (6) college graduate, (7) Officer, 
World War II, (8) leadership, (9) sales- 
man and sales organizer, (10) complete 
knowledge of truck business, write Box 
2564, c/o Automotive News, Detroit 26. 





SERVICE MANAGER OR MANAGER—18 
years’ experience —9 years Cadillac, 5 
years Packard, 4 years varied. 40 yearr 
of age, married, conscientious and honest. 
Ability and capacity for top personnel 
organization. Customer service volume 
increased and maintained. Best refer- 
ences furnished upon request. Box 2600, 
c/o Automotive News, Detroit 26. 


GENERAL MANAGER-ACCOUNTANT — 
Available for dealership in southern or 
midwest area. Honest, aggressive and 
capable of managing all phases of opera- 
tions including tax matters. Manufac- 
turer and dealership experience. Post 
Office Box 162, Gadsden, Alabama. 








MANAGEMENT ADMINISTRATOR and 
ORGANIZER. Successful General Motors 
background. Extensive management sales, 
service and accounting experience, capable 
producer. Seeks connection looking to 
future, opportunity more important than 
immediate compensation. Excellent refer- 
ences. Details upon request. Bax 2611, 
c/o Automotive News, Detroit 26. 

SERVICE REPRESENTATIVE desires to 
represent automobile manufacturer or dis- 
tributor; 15 years G.M., Chrysler and 
Hudson experience as service manager 
and factory representative; excellent ref- 
erences. Box 2598, c/o Automotive News, 
Detroit 26. 


EXPERIENCED CHEVROLET PARTS 
MANAGER, now handling $100,000 yearly 
sales, wishes change. Would consider 
management of wholesale parts, assist- 
ant’s position or service selling for large, 
modern dealership. Ten years’ experience 
in automotive field, excellent references 
and proven record. Go anywhere. Box 
2606, c/o Automotive News, Detroit 26. 








POSITION WANTED 
MANAGER. General or sales, 9 years’ 
actual experience wholesaie-retail; age 
$2, married. Excellent background, health 
and references. -reter connection in 
northern states. Box 2560, c/o Automo- 
tive News, Detroit 26. 


DEALERSHIP FOR SALE 


SOUTHERN CALIFORNIA. New car 
agency. New buildings, sales, service, 
super station. Old well-known line of 
cars. One of the best. A fine setup in 
one of the finest climates in the world; 
35,000 people to work on. $50,000 
handles. A fine paying business; your 
money’s worth in a high-class setup. 
Answer in confidence to Box » c/o 
Automotive News, Detroit 26. 


VERY DESIRABLE DEALERSHIP in 
thriving county seat with splendid: indus- 
trial and agricultural balance. Extra 
good building. Beautiful used car lot. 
Going business with high potential. Quick 
action desired, $75,000 takes everything. 
Write us if you mean business, have cash 
and can meet factory approval. Box 

2608, c/o Automotive News, Detroit 26. 


#OR SALE, Very popular new-car agency, 
tire and accessory distributorship in rap- 
idly developing Arizona city. Ninety 
miles from Phoenix, Total price, forty 
thousand dollars, includes best downtown 
location with good lease. Box 2596, c/o 
Automotive News, Detroit 26. 


BUSINESS FOR SALE 


PROFITABLE WHOLESALE AUTO 
PARTS BUSINESS. Located within 60 
miles of Detroit, in pleasant industrial 
city, with only reasonable competition. 
This is a well-established, active incor- 
porated business, with ample working 
capital and experienced, loyal employees. 
About 80% of investment is in current 
assets, consisting of cash, accounts re- 
ceivable and a well-balanced merchandise 
inventory. This is not a distress propo- 
sition, but a real opportunity for an 
etticient operator. Owner wishes to retire. 
Price, $65,000 cash. Correspondence with 
owner strictly confidential. Box 2563, c/o 
Automotive News, Detroit 26. 

DISTRIBUTORSHIP FOR SALE 


ek __ 

DISTRIBUTORSHIP FOR SALE — New 
heavy-duty truck distributorship. Used 
car, truck and equipment business estab- 
lished; low rent lease; excellent oppor- 
tunity; good profit potential on gas and 
diesel-powered trucks and trailers; light 
panel truck dealership available; inven- 
tory $23,000. Consists of parts, shop 
equipment, new and used vehicles. Price 
$25,000. Illness reason for selling. Write 
Box 2601, c/o Automotive News, De- 
troit 26. 

NEW CARS WANTED 


NEW-CAR DEALERS: New cars wanted 
for rental business in Pennsylvania and 
Florida. Fords, Chevrolets, Plymouths by 
first of year. Will take delivery any- 
where in United States. Here is an op- 
portunity for future business. Cars will 








not be sold until after one year of use. 
All replies confidential. 
model. 
Detroit 26, 

WANTED — 1948 and 1949 model cars. 
Must be new. Anderson Auto, Peoria, Il. 


CONSIGNMENTS WANTED 


Quote price and 
Box 2594, c/o Automotive News, 









Sell Sixty New Units 


Per Month 
IN 


Rich Midwest 
Agricultural Region 


Desire consignment deal. Deposit 
on each unit. All cash, No financ- 
ing or trade-in worry. 

Can move Ford, G.M. products 
in three locations. 

Large volume potential, un- 
filled orders and lost sales de- 
mands better contact. 


Title law protects you. Deal 
can be handled through bank. 


ANSWER IMMEDIATELY. 


Box 2604, 
c/o Automotive News, 
DETROIT 26. 


~ USED CARS FOR SALE 





AUTO AUCTION 


DEALERS ONLY 
Sale Starts at 12 Noon (C.S.T.) 


Every Thursday 


& 
Weekly prices mailed on request. 


MANEY MOTOR CO. 
Murfreesboro, Tenn. 
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USED CARS FOR SALE 


AUTO BUYERS Best wholesale deal at —— 
LEO ADLER, INC., DeSoto-Plymouth. 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400. 


WHEELING, ILL. 
25 Miles North of Chicago 


AUTO AUCTION 
(Wholesale Only) 


Every FRIDAY... 12 Noon 
RAIN or SHINE 


@ BALANCE YOUR STOCK 
e@ BRING CARS TO SELL 
e BUY CARS YOU NEED 
e OPEN 24 HOURS 


T AD DEPT 


Inside comfortable sales arena — Large 
outside Pavilion -—— Unlimited parking | -_—— 


facilities —- Always a fine selection of ; | 
WE WHOLESALE | 





cars —- Transport facilities available. 


Drive, fly or take bus to wheeling. 
25 miles north of Chicago on Route 
45 (Milwaukee Ave.), Palwaukee 
Airport 2 miles. Phone 348 for hotel 
reservations. 


WHEELING _ * 
AUTO AUCTION CO. SID SAVAGE 


John W. Corrigan, Auctioneer 
TWO BIG LOTS! 


“DEALERS COAST TO COAST ARE 
WHEELING TO WHEELING” 
Livernois at Grand River 
TExas 410160 HOgarth 8400 


AUCTION SALE oo 80 


(Dealers only) 


Repossessed and Dealers Cars 


TUESDAY—Oct, 26, 1948 
11:00 A.M., E.S.T. 


Sale on 2nd and 4th Tuesday 
of Each Month 














LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 


In the Heart of Lancaster County 
Low Mileage, Clean Cars 


FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa. 
MANHEIM AUTO SALES 


& AUCTION, INC. 
Phone 202-W4 


Associates Discount Corp. 


237 Vinewood 
DETROIT 
Dealers’ Cars Sold 
Auctioneer—“DOC” MILLER 








AUTO AUCTION 
TIM ANSPACH 
Albany, N. Y. 


(For Dealers Only) 
EVERY MONDAY... 12 NOON 








WHOLESALE 
1949.1940 AUTOS | 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 
SPECIAL PRICES TO 


QUANTITY BUYERS 
Also Large Stock of Convertibles 


IRVIN SACHS 
“Philadelphia's Largest Used Car Dealer’’ 


4539 Chestnut St. Philadelphia, Pa. 
Wire or Phone ALlegheny 4-4450 





Ken Schaefer's — 100% Dealer 
AUCTION 
Inside a Comfortable Building, Every 
THURSDAY 


Reliable—Fair—Honest—Protective Service 
Right in the HEART of 
INDIANAPOLIS, INDIANA 
“The Great Mid-West Market’’ 

915 N. Illinois St. Phone Lincoln 5383 





AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 








OLDSMOBILE PARTS 
s 


We Carry the Largest Stock of Slow-Moving 








Parts in the U.S.A. 
ef 


UP TO 40% DISCOUNT 


Fast or Slow Moving, We Have Them in Stock. 
Order Today by Wire, Phone or Mail. 


TREVELLYAN OLDSMOBILE, Inc. 


315 South Capitol Phone 2-1127 


LANSING 25, MICHIGAN 








EVERY THURSDAY — 12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


AT EARL A. SCHOTTS 
2300 READING ROAD CINCINNATI, OHIO 
Tel.: Woodburn 38060-0392 
Auctioneer: Pat Patterson 
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USED CARS FOR SALE 


CS PARTS FOR SALE 

FORD PARTS shipped anywhere. (Ca!! 
write, phone. Tranter-Williams Motors, 
Inc., 4016 Allston Ave., Cincinnati 39, 





Ohio. Melrose 7275-6-7. 

WHOLESALE PONTIAC PARTS, large 
stocks of hard-to-get parts, body and 
fender parts for all models. Fast service, 
liberal discount. Walter H. Schultz 
Pontiac, 16-20 Passaic St., Trenton 8, 
New Jersey. 





JEEP PARTS 
Largest Stock of Willys-Overiand 
Ford Jeep Parts in Northwest 
Wire for our 
Catalogue of Hard-to-Get Parts 
SKAGIT MOTORS OF SEATTLE 
1406 — 10th Ave. 
East 0770 











DEALERS 
ATTENTION! 


See Us First 


New Lot—Fresh Stock |. 


Priced at Today’s Market || 


If We Haven't Got 
It—We Can Get It! 


e 
Call or Wire 


Mowbray-Finch 


Ine. 


Ford Dealer 





Univ. 4-9717 Twin, 3-1000 
20040 Livernois Avenue 


Detroit 21, Mich. 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 


1% Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY 11 A.M. 
Running Over 150 Cars Each Sale 
Strictly Wholesale 
Dealers Buy—Dealers Sell 


Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars. 


Geo, Lawson—Owners—Bud Fennema 
DUTCH STEWART, Auctioneer 


Dyer Auto Auction 
Phone 4111-4051 Dyer, Ind. 
Res.: Chicago Heights, Ill, 5268Y3 


and Lansing 173-M 
AUTO AUCTION 
DUNKIRK, N. Y. | 


(Dealers Only) 


Every Tuesday... 1:30 P.M. 
Rain, Shine, or Snow 
Large Heated Building 





Can be reached by Route 5 or 20,| Want To Buy 
between Erie, Pa., and Buffalo, N.Y. 


Located on Rt. 60 in Dunkirk Fair Grounds 
AUCTIONEER: WARREN A. GODFREY | —— 





AUCTION 
(Auto Dealers Only) 


EVERY WEDNESDAY | 


JOHN CORRIGAN 
Auctioneer 


GEO. CASSIDY 
Manager 
Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUCTION, INC. 
7843 So. Exchange Ave. 


“Chicago Is the Place to Buy Your Cars’ 


- 


| NEW 1948 DODGE B-1-F, 170-inch W.B. 


| SCHOOL BUSES—2 new Dodges, 54 pas- 








‘PARTS AT WHOLESALE| 


Chicago, Il. | | 3431 N. 15th St. 


USED CARS FOR SALE 
WHOLESALE!!! MARGOLIS 
AUTO SALES 


1946 to 1949 Cars e 
SAM GREENFIELD CO CHRYSLER - PLYMOUTH 


DODGE - DeSOTO 


6619 Euclid Avenue 
Cleveland 3, Ohio 
Phone UTah 1-2277 


Largest Chrysler Parts Dealer 
RE in the Midwest 
1701 State Street 


Cuyahoga Falls (Akron), Ohio a 

Phone WAlbridge 2145 WE CARRY A LARGE 
STOCK OF FENDERS, 
Se GRILLES, DOORS, PANELS 


BUSES FOR SALE G . M 
FOR SALE. Two new Chevrolet 33-pas- | enuine opar 
streetcar | g 


senger, Pusher type, Wayne 
buses. Will sell at our cost. Write for 

Send Us Your Order: 
We Ship Anywhere 





details. P. E. Ashton Company, 175 N. 
Ist West, Provo, Utah. 


FOR SALE—Two brand new 1948 and one * 
new 1947 Chevrolet Superior model | 
4162-36 passenger school buses. Superior 11310 JOS. CAMPAU 
heater, leather upholstery, etc. Whole- | 
sale. Rabon Motor Co., Pauls Valley, DETROIT 12 
Okla. Phone: 


TWinbrook 2-7500 
school bus. Superior, 36-passenger body, 
regulation heater, lights, fan, etc. Reese 
Motor Company, ist and Olive St., 
Lamar, Colorado. 


BUICK PARTS 


“IF IT’S BUICK 
WE HAVE IT” 


bodies. Dealer 
Dumas, Ark. 


senger. Southern-Aire 
cost. Desha Motor Co., 


TRUCKS WANTED __ 





LATE MODEL 
NEW OR USED TRUCKS Same Day Service 
| On Mail and Phone 
Orders 
a 

SHIPMENTS ©.0.D, 





e Any type or style 
e Any quantity 
e Must be in perfect condition 
e Will travel anywhere 
Call, Wire or Write 
CHICAGO TRUCK SALES 
4545 W. Madison St. CHICAGO 24, ELL, | 
Tel. MANsfield 6-7772 


Larson Buick Co.. Ine. 
36-11 Northern Bivd, 
| Long Island City 1, N. Y¥. 





| 

— en — - | Tel. IRONSIDES 6-5405 

TRUCKS FOR SALE | 

MILK DELIVERY, Dodge, brand new 1948 
B1D-126, one-ton chassis Hercules- 
Campbell Panelette body. Model CB549, 
7:00x16—6-ply tires. Complete ready to 
use. Sell at discount or exchange for 
new Dodge unit of another type. Stout- 
Craft Motors, Route 28, Margaretville, 
w. YF. 

1942 FRUEHAUF TANK TRAILER, 3,000- 
gallon capacity, 10.00x20 tires, excellent | 
shape. Only $995. Gordon's Garage, | 
Phone 1-F-3, Timberville, Va. | 

AUTO EQUIPMENT FOR SALE 





LARGEST STOCK 


BUICK PARTS 


Wholesalers: We Are Quantity 
Shippers ... Same Day Service 
On Mail Orders and Inquiries 





} 
IMMEDIATE DELIVERY 


Automatic BraKinGs | 


a elena Meee Mitek. All Shipments on C.O.D. Basis 


Tow Bar Sales Company | 
Factory Distributors 
100 S. Clinton St. Chicago 6, 1.} ROBERTSON BUICK CO. 
DE 2-0700 AN 3-8888 DO 3-8373 “EDGE OF THE LOOP” 
1000 S. Wabash 
CHICAGO 5, ILL. 


PARTS WANTED Phone WABash 1030 


WANTED—Complete body from cow! back 


for 1941 Pontiac Streamliner or Custom. 
Fisher Motor Co., Oshkosh, Wisconsin. 












— — = | 
2,000 gallons Prestone or 
Zerex. Box 2603, c/o Automotive News, 
Detroit 26. 


PARTS FOR SALE 







Woody Pontiac 
HAS 
$75,000 Inventory 


GENUINE PONTIAC AND 
FISHER BODY PARTS 


OLDSMOBILE | 
And All General Motors | 









$100,000 INVENTORY 
LIBERAL DISCOUNTS 













There must be a reason why we 





Hoods Soe Gusnets . 

Grilles ydramatic Parts | - : s ’ : 
Hub Caps oa ny seh ema |} are Michigan’s largest Pontiac 
Fenders Distributors parts dealer. 

Gas Tanks Carburetors 

Trunk Lids Steering Wheels ee 

Fuel Pumps Clutch Parts 







Send us your order. Shipped 
same day received. 


12140 Jos. Campau 
TWinbrook 1-1600 Detroit 12 





And Many Other Items 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 
LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 
Philadelphia, Pa. 
Tel, Baldwin 9-0352 and 9-7295 
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BUY YOUR STOCK OF USED CARS 


OR 


AT 





Horseheads Auto Danville Auto 
AUCTION AUCTION 
Phone 274 Phone 881 

Horseheads, N. Y. Danville, Pa. 

Every Friday Every Wednesday 
At Noon At Noon 


TWO OF THE LEADING AUTO 
AUCTIONS IN THE EAST 


DEALERS ONLY 











Both of these auctions are conducted by the same management. So 


you know you will receive the best of service and accommodation. 


Horseheads, N. Y., and Danville, Pa., Auto Auctions 
Renald D. West — Owner 
Jes. E. Johnsen — Auctioneers — Tex Rickard 
° 
ASK FOR OUR WEEKLY MARKET REPORT 





AUTO AUCTION EVERY TUESDAY 


In the Heart of the Nation — Fort Wayne, Ind. 


11:30 A M Bring your cars or send them Monday, Monday 
” o'** Nite or Tuesday A.M. Our guarantee: You must 
be satisfied. Call us for Hotel Reservations: 


EASTBROOK 1254 


FORT WAYNE AUCTION CO. 


(WEBSTER-MARKER MOTORS) 


Owners: CARL E. MARKER - DENZIL V. WEBSTER 
TOL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers 
324 W. MAIN ST. FORT WAYNE, IND. 





INDIANA STATE FAIRGROUNDS 
Manufacturers’ Building (100,000 Sq. Ft.—$500,000 Building) 


BIG AUTO AUCTION EVERY TUESDAY 


Sure! All the cars inside too! Under one roof! 
Your cars will stay clean — Clean cars bring you more money. 


PAT PATTERSON, Auctioneer 


Hear Pat, See Pat, 
12 Noon (CBE. Pat Wants to See You! 


e BRING CARS MONDAY, MONDAY NIGHT or TUESDAY MORNING. 
For Dealers Only. 
INC, 


INDIANA AUTO AUCTION, 
Wire or Write 


Call Lincoln 2765 Indianapolis, Indiana 


DEALERS, STOP OIL AND GREASE SPOTS 
ON YOUR SHOWROOM FLOORS! 
Use “CLIP ON” Oil and Grease Aprons 


(Pat. Applied For) 


@ Easily installed to any car by clipping onto front and rear bumpers. 

© Pulls up snugly under car within few inches of bumpers. 

@ 26’ wide, elastic 4 corners, with 4 clips, 

@ Made of special plastic-coated fabric, impervious to oll and grease 
stains, Will not crack or peel, 


Aprons $12.50 Each, Check with Order—Show Make and Model 
STROUD AWNINGS 


“SINCE 1910" 


724 E. 152nd ST. CLEVELAND 10, OHIO 


Ohio’s Fastest Growing 


AUTO AUCTIONS 


EVERY TUESDAY 
4500 N. Main St. - - 
TAylor 8441 


EVERY FRIDAY 
665 W. Goodale - - Columbus, Ohio 
MAin 4307 


$10.00 SALE - - - $5.00 NO SALE 


Dayton, Ohio 





| 
| 
| 
| 





LARGE, NEARLY NEW outdoor Stude- 


AT LAST AVAILABLE. The Automotive 


GOLD MEDAL MIMEOGRAPHING. High 


STANDARD DE SOTO-PLYMOUTH NEON 


HEATER HOSE. Black, 





ENGINE REBUILDING — Crankshaft 
P 


AUTOMOTIVE NEWS, OCTOBER 25, 1948 _ 


PARTS FOR SALE 


LIBERAL DISCOUNTS on government sur- 
plus, genuine Ford parts. 
Automotive News, Detroit 26. 


We Wholesale 
GENUINE 
FORD PARTS 


We Have 
A Good Supply 


of 


SHEETMETAL 


Try Us for the 
Hard-to-Get Items 


& 
Mowbray-Finch 
Ine. 


Ford Dealer 


12401 JOS. CAMPAU 
Detroit 12, Mich. 


TWinbrook 38-1000 


SHOP EQUIPMENT WANTED 
WANTED: Auto burglar alarm. Simple, 


inexpensive. Distributorship or agency. 
Interested in other good items. Dan Dono- 
van, 598 Madison Ave., Elizabeth, N. J. 


SHOP EQUIPMENT FOR SALE 


IMMEDIATE DELIVERY—New steel parts 
bins, hundreds in stock, set up, wrapped 
and cartoned for immediate delivery. We 
also have available new and used lockers, 
new benches, Parker vises, tool boxes, 
Black & Decker electric tools and grind- 
ers, Lyon tool toters, tool stands, paint 
storage cabinets, drawer files and hun- 
dreds of other items too numerous to 
mention. We ship everywhere. Write for 
‘In Stock’’ bulletins and tell us what 
items in particular you require. All re- 
quests cheerfully acknowledged. We 
stock what we sell. Machinery and 
Equipment Exchange, 3400 W. Fort S8t., 
Detroit 16, Mich. Telephone TAshmoo 
5-2310. 

FOR SALE—Detrex vapor degreaser No. 
Vss00. Size outside overall width 3’ 2”, 
8’ long. Inside working chamber is 48” 
high, 8’ long, 38” wide. Excellent condi- 
tion. This degreaser is larger than our 
requirements demand, $650, F.O.B. Brook- 
ville, Pa. L. A. Leathers Co., Brookville, 
Pa. 





TRAILERS FOR SALE 2 
ATTENTION, WILLYS DEALERS—Mus- 


tang Aluminum trailers, stake and grain | —— 


bodies, 7 feet by 12 feet. No reasonable 
offer refused. Box 2602, c/o Automotive 
News, Detroit 26. 


ANTIQUE CARS FOR SALE 


FOR SALE. 1909 Ford touring, motor 
Car used very little. In A-1 
shape. Roy F. Martin, 239 W. Liberty 


Street, Wooster, Ohio. 
AIRPLANES FOR SALE 


AIRPLANE—For Sale. Cessna 140, fully 
equipped with less than 50 hours. Two- 
way radio. W. O. Long, Winnfield, La. 


MISCELLANEOUS 


“MY TWENTY-FIVE YEARS ON A USED 
CAR LOT.’ From actual experience. 
Have sold in 45 states in the U.S.A., in 
Canada, Porto Rico and Honolulu to 
many of the largest dealers and their 
men, to salesmanagers, bankers, factory 
promotional men, motion picture produc- 
ers and many other leading concerns. 
Hundreds of letters in my files praising 
the book’s value. Sent postpaid, 5 days’ 
trial. 12 books, $15; 6, $8.28. Single 
copy, $1.50. Send a postal for your - 
quirements. Order now. Box 2612, c/o 
Automotive News, Detroit 26. 


FOR SALE: Fait 








One P.T. 26 Fairchild “air- 
plane, excellent condition, newly licensed. 
Equipped with heater, starter and panel 


instruments, closed hatch. Will sell or 
trade for late model used car. Brooks 
Chev. Co., J. H. Brooks Jr., Millen, Ga. 
Phone 81. 


baker neon sign and special Studebaker 
tools at half price. Powell-Thomas Mo- 


tors, Findlay, Ohio. 





Historical Chart, 
cars on the market 
origins, with mergers, etc. 
Specify blue or white print. 
Iivain, 51 N. Main Street, Natick, Mass. 


36 by 38 inches. All 
traced to their 
Postpaid, $3. 
W. O. Mac- 


quality, low prices, samples sent. Mackie, 
81 Dales, Jersey City 6, New Jersey. 





dealer's sign. Size 80” x 38”. 
Neon letters 9%”. 


DeSoto 
Plymouth Neon let- 


ters 7%”. Good condition; $225. Earl 
Sarver, Inc., 550 W. Broad S8t., Colum- 
bus, Ohio. MAin 5166. 


single ply with 
red insert. Length, 7 feet to 24 feet. 
Approximately 200 feet per bale. Sample 
upon request. 6c per foot, f.o.b. Trenton. 
Arnold Sales Co., 
Trenton, N. J 


108 E. Hanover Street, 


grinding and metalizing. John 


Box 2609, c/o 








Hughes Motor Co., Inc., 
St. Lynchburg, Virginia. 


300 Commerce, 


r- 











































ON THE SPOT PRICES! 


Yes, every week we mail our weekly used car auction 
prices to every corner of the U.S.A. without charge. 
Our prices are never padded. They are actual sales 
based on our REGULAR WEEKLY AUCTION. 


Keep Informed . . . Write for Yours Today! 
There’s No Charge . . . Don’t Delay! 


CORRY AUTO AUCTION 
Every Saturday ... 12 Noon (Standard Time) 


Sponsored by 
Aikens Motor Sales, Ine. 
CORRY, PENNSYLVANIA 
(30 Miles Southeast of Erie, Pa.) Dial Corry 21-345 





DID YOU KNOW that each Friday, rain or shine, 
one of the largest and best automobile auctions in 
the world today is held at Joplin, Missouri, the Cross 
Roads of America, where the East meets the West? 
We also keep six buyers on the road at all times. If 
you have any new automobiles or new trucks for 
sale, contact Hi-Dollar Joe at Joplin, Missouri. He 
will have one of his men call upon you at an early 
date. We need new automobiles and trucks, lots of 
them. We are not interested in anything except new 
merchandise. 


JOPLIN AUTOMOBILE 
AUCTION COMPANY 


1610 E. ith STREET JOPLIN, MISSOURI 











University 1-9773 


DETROIT AUTO AUCTION: 


“The Hub of the Industry” " 
EVERY FRIDAY — 12 NOON — RAIN OR SHINE 


COL. CARL E. MARKER 


University 2-8457-8 


America’s Ace Auctioneer 


Bring your cars or send them Thursday, Thursday night 
or Friday A.M. OUR Guarantee: You must be satisfied! 
CALL US for reservations and accommodations. 


C&M MOTOR SALES 
14550 LIVERNOIS 


es 


| DETROIT DETROIT 








The e Big jae hin a Big} Move 
DOC GREINER’S 


NEW AUCTION EVERY THURSDAY NOON 


Telegraph Road on the Ohio-Michigan Line 
One Mile North of Toledo, Ohio 


Bus. Address: 1701 Madison, Toledo, Em. 5278 
Sale Address: Telegraph Road at State Line 


COL. CARL MARKER, Auctioneer 
of Fort Wayne, Ind. 


7,500 Dealers will receive letters of this sale. 80 cars available for wholesale 
at all . 
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Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
| for which check is attached [_] or send bill [7] 
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“SHE'S HITTING ON ALL THREE CYLINDERS!" 


This rare 1903 model Phelps car boasted a three-cylinder 
motor. The means of “raising the hood” over this odd- 
numbered power plant was mighty unusual, too. The entire 
body hinged near the rear axle . . . a boost from the front 
raised the whole works and exposed the motor to view. 


Unusual cars like this —“‘one’s,” “two’s” and “three’s”— 
are all part of the evolution of today’s automobile —a steady 
evolution of improvements. Improvements in design; in 
mechanical construction —’most always depending on im- 
proved fuels and lubricants developed by petroleum progress. 


Makers of FLYING-A-GASOLINE e VEEDOL MOTOR Olt 
VEEDOL GEAR AND CHASSIS LUBRICANTS 


Marketers of FEDERAL TIRES 
“GOOD...FOR A LONG SAFE RIDE!“ 


MOTOR OIL 


There’s real progress — continued research on the part of 
petroleum experts— behind the new magic in Veedol Motor 
Oil today. 

Made from 100% Pennsylvania crude oil — the finest in 
the world —today’s Veedol makes motors run cleaner. . 
checks sticky, corrosive compounds caused by oxidation .. . 
helps engines run smoother! 


Your customers know Veedol — *“*The World’s Most 


Famous Motor Oil.” So display VEEDOL .. . talk VEEDOL 
.. and you'll sell VEEDOL. 


i TIDE WATER 
as A ae Ee Wee 
Oh 


New York Tulsa San Francisco 
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